Let Viking’s BROAD COVERAGE serve ALL your 
shipping needs! 600 cities served DIRECT with 
thousands more through responsible connecting 
carriers . . . Eliminate congestion at your ship- 
ping door . . . Cut down on paper work and 
claims (99.37% of all Viking shipments are 
delivered claim-free). Get Broad Coverage in 
points and protection . . . Call Viking for fast 
service—LTL or truckload. 
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Cutting costs? 
A “Central” 


location may 
save you 


Let us show you how CMD industries 
achieve worthwhile economies 


In the searching analysis of all costs 
that many businesses are making today, 
plant and warehouse locations are being 
scrutinized as never before. We will be 
glad to consult on such problems with 
your’ cost accountant, financial officer 
or engineer—to show you, for example, 
how industries in the Central Manufac- 
turing District save distribution costs 
by a truly central location. 


There may be cost advantages for 
your business in one of our choice 
rental locations. Or your situation may 
make building advisable — if so, we 


would like to show you the most eco- 
nomical way to design, construct and 
finance the facilities you need for top 
efficiency. 


The Central Manufacturing District 
was the first specialized industrial dis- 
trict of its kind. Our experience of 
more than half a century gives us a 
unique background — available without 
obligation to help you solve cost prob- 
lems connected with proper sites and 
facilities. 


Telephone or write us at once. 


CENTRAL MANUFACTURING DISTRICT 


William Wood Prince, James F. Donovan, Trustees 
Chicago 3, Ill. ) 


38 South Dearborn St. e 


Frank C. Stern, General Manager 
RAndolph 6-2232 
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TRAINED WATCHMEN and GUARDS... 


CONVENTIONS 


ee 
[ae 
SHOPPING CENTERS a 


PLANTS AND 
WAREHOUSES 


eliminates your personnel problems of hiring 


Kane can provide you. with a complete, individual watchmen, and also eliminates the 
uninterrupted watchmen or guard service. danger of having a single isolated man alone 
Personnel are trained, thoroughly experi- on the job. Kane Watchmen and Guards are 
enced, and fully supervised by Kane offi- smartly uniformed and the service includes 


cers who cruise assigned districts in insurance coverage, social security, unemploy- 
squad cars. In addition, the Kane Service ment taxes, and overtime. 


White for FREE [0ustrated Booklet 


or telephone MOhawk 4-6181 
for complete information. 


KANE SERVICE 
510 North Dearborn Street 
Chicago 10, Illinois 
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Bringing two purchasing agents together overa 
friendly lunch resulted in an unusual sale. 


It all started at the plant of an appliance manufacturer 
where Jack Hammond, an Inland sales representa- 
tive, watched asa12” diameter hole was blanked out of 
a sheet of steel. Noting carts filled with the punched 
out discs, he asked what was done with them. “We 
sell them for scrap,” was the answer. 

A few days later, Jack was in the plant of another 
customer ... a metal specialty fabricator. Here, he 
saw a cup being drawn from steel circles...and got 
an idea. After cross-checking specifications, he found 


that the scrapped blanks of customer “A” would work 
perfectly for customer “B.” 


Getting these customers together at lunch had this 
happy result: one, now, obtains a much better price for 
his blanks... the other has a steady source of pre- 
shaped steel circles at a price that reduces his produc- 
tion costs over $6,000.00 a year. 


We like to feel that Jack’s action in this instance is 
typical of all Inland sales representatives. We think 
that their interest goes beyond just “selling steel.” We 
hope you do too. 


830 West Monroe Street - Chicago 3, Illinois | Sales Offices: Chicago - Milwaukee - St. Paul- Davenport - St. Louis + Kansas City + Indianapolis - Detroit - New York 


“THE 
NEW YORK 
EXECUTIVE” 


_ nonstop service 
to New York 


Leave 5 p.m. daily. Real 
“executive” luxury aloft! 
Take off your coat— 
relax. Notice the colorful 
new interior styling, 
created exclusively for 
United by Raymond 
Loewy. Choice of favorite 
cocktails, then a tender 
steak cooked to melt-in- 
your-mouth perfection. 
Smoke pipe or cigar— 
even slippers are pro- 
vided. Also latest busi- 
ness publications for your 
perusal at your seat or in 
the club lounge. But find 
out for yourself. Next 
trip, fly “‘the New York Ex- 
ecutive.”’” Only $3 above 
regular First Class fare. 


Call Financial 6-5700 or call 
an authorized travel agent. 


AIR LINES 
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statistics Of.ee 


Chicago Business 


Contracts awarded on building projects, 


Cooks Co,-cost 2 $59,441,090 $70,672,000 $46,965,000 
F. W. Dodge Corp. 
fo estate eaniiced Cook CoS 4,617 5,205 6,426 

Consideration) (22. ee $4,016,357 $4,098,572 $4,436,823 
Bank clearings, Chicago _ $5,219,444,701  $5,145,292,673  $5,232,694,688 
Bank debits to individual accounts: 

7th Federal Reserve District. $29,782,000,000 $30,739,000,000 $30,151,000,000 

Chiaagosonly) _ $15,236,703,000 $15,720,272,000 $14,935,454,000 

(Federal Reserve Board) 
Bank loans (outstanding) Chicago 

weekly reporting banks —_.. _ $4,009,000,000 $4,209,000,000 + — $3,896,000.066 
Midwest Stock Exchange transactions: 

Number of shares traded. --_-__- 2,097,426 2,512,753 2,066,000 

Market value of shares traded. $70,647,353 $70,450,824 $78,384,475 
Railway express shipments, 

Chicagos areas ee 770,953 1,151,230 921,465 
Air express shipments, Chicago area 72,954 74,142 82,91 
L.C.L. merchandise cars, Chicago area 10,561 10,712 - 14,846 
Electric power production, kwh, 

Comm: *Ed=; Co. 4s ee 1,629,139,000 1,782,209,000 1,636,009,000 
Industrial gas sales, therms, Chicago__ 15,745,853 16,038,449 18,945,296 
Steel production (net tons), metropolitan 

at Capel soe See a et ee ee 1,287,500 1,517,600 1,997,800 
Revenue passengers carried by CTA: 

Surface division —.______- DS fe 36,553,184 36,973,956 41,938,157 

Rapid transit division 9,379,650 9,614,553 10,272,060 
Air passengers, Chicago airports: 

Artivals 225s) 22 Sees 415,317 393,534 392,052 

Departures: (2 ee 424,471 413,969 402,929 
Consumers’ Price Index 

(1947-49—100), Chicago 126.1" 125.6 121.0 
Receipts of salable livestock, Chicago_ 450,355 470,119 506,643 
Unemployment compensation claimants, 

Cook & DuPage Counties 69,397 44,950 36,822 
Families on relief rolls: 

Cook: County 3 = 25,656 23,939 23,570 

Other Illinois counties 17,973 15,322 15,714 
April, 1958, Tax Calendar 
Date Due Tax Returnable to < 

15 Illinois Retailers’ Occupation Tax and MROT re- Department of Reve- : 
turn and payment for month of March nue (Illinois) 

15 Income Tax and Self-Employment Tax returns of 
individuals for calendar year 1957 (Form 1040 or 
1040-A). Partnership information returns for cal- 
endar year 1957 (Form 1065), and calendar year District Director of 
returns for persons who died in 1957 Internal Rev. 

15 Declaration of 1958 estimated tax by individuals 
other than farmers, and pay at least one-quarter District Director of 
of tax in excess of estimated withholding Internal Rey. 

15 File fiduciary returns for calendar year 1957, 
estates and trusts (Form 1041). Trusts must pay 
tax in full with the return. Estates may pay District Director of 
quarterly, first installment due with return Internal Rey. 

15 File Gift Tax return and pay tax due if net tax- District Director of 
able gift was made in 1957 Internal Rev. 

30 If total Income and Social Security Taxes (FICA) 
withheld from employee, plus employer’s contribu- 
tion in March exceed $100, pay amount to Authorized Depositary ~ 
or remittance may be made at end of month, with District Director of 
quarterly return, directly to Internal Rev. 

30 Quarterly return and payment (by depositary re- 
ceipts or remittance) of Income and Social Security 
Taxes (FICA) withheld by employers for first District Director of 
quarter of 1958 (Form 941); on first $4,200 wages. Internal Rey. 

30 Illinois Unemployment Compensation contribution 
and wage report, and payment for first quarter of Director, Department 
1958 on first $3,000 wages paid to each worker of Labor 

30 


January, 1958 December, 1957 


Federal Excise Tax return and payment due for 
first quarter 1958. 


January, 1957 


District Director of 
Internal Rey. 
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Rendering of New Plant now under construction for The C. P. Hall Co. of Illinois 


Eleventh New Plant Located in 
Clearing’s 73rd Street District 


73rd Street and Cicero Avenue 


A NEW MODERN DISTRICT 
FOR MODERN PLANTS 


Choice Sites Available 


Clearing Industrial District, Inc., has four 

modern industrial districts in the Chicago area. 

The company offers the services of a complete 
engineering and construction department, archi- 
tect and financing on either a long term lease 
or purchase contract; in short, every detail 
toward a completed project. 


For further details address inquiries to “Clear- 
ing Industrial District, Inc., 38 South Dearborn 
Street, Chicago 3” or call RAndolph 6-0135. 


CLEARING INDUSTRIAL DISTRICT, Inc. 


FIRST NATIONAL BANK BUILDING 


CHICAGO 3, ILLINOIS 
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In 1955 and 1956 projects were announced for plant land. Manufacturers here have freight-rate advan- 
construction totaling nearly $1.2 billion in Chicag tages in reaching 39% of the nation’s markets. 
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In 1953 Chicagoland became theworld’s 
champion steel producer. 
here account for 6.8% of the nation’s 


industrial business. 


Future unlimited—report #9 on Chicago 


Industries 


Manufacturin : 


Chicagoland—*20 billion annual in diversified products 


A world leader—that’s Chicago 
as a manufacturing center. 
Here’s a report on the power of 
the city’s facilities. 


Cook County—heart of Chicagoland 
—leads all other counties in the nation 
in manufacturing plants employing 
500 people or more. But size, alone, 
doesn’t tell the story of our greatest 
advantage—diversification. 

Our area’s most important industry 
is primary metal production. Each 
year furnaces here turn out more than 
$1 billion worth of molten metals. 


The first and the most 

This region can produce 24,000,000 
tons of steel a year; it uses more steel 
than any other area in the world. 


Among other principal manufactur- 
ing classifications it counts production 
of machinery, of fabricated metals 
(from tiny metal stampings to hub 
caps for trucks) and of electronic 
equipment —from transistor radios to 
X-ray equipment. It’s also a world 
center for electrical appliances (such 
as toasters, steam-irons) and for rail- 
road equipment. 

And, to businessmen, this multi- 
faceted activity is important. It 
means that this area has a “‘balanced”’ 
economy —one conducive to stable 
business in almost every economic 
trend and climate. 


Facts and financing 
For information and financial assist- 


ance many of these men turn to The ~ 
First National Bank of Chicago—one | 
of the nation’s significant banks. 

Our Commercial Banking Depart- 
ment is staffed with specialists—and 
each of the officers in our 10 Commer- 
cial Divisions serves one group of in- 
dustries exclusively. 

Maybe, in your own business, you 
need the facts and financial assist- 
ance that only a bank of national im- 
portance can offer you. If that’s the 
case, we at The First National are 
ready to discuss the matter with you. 


The First National Bank of Chicago grate- 
fully acknowledges the aid of The Chicago 
Association of Commerce and Industry im 
the preparation of this material. 


Bt The First National Bank of Chicago 


Building with Chicago since 1863 


MEMBER F.D.1.C. 


» 
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Calumet Sewage Treatment Works, 400 East 130th St., Chicago, Illinois 


HE Metropolitan Sanitary District of Greater 

Chicago — often referred to as the Seventh 
Wonder of American Engineering — serves more 
than 500 square miles including the City of Chi- 
cago and 85 suburbs. 


At the District’s Calumet Sewage Treatment 
Works, Gas is being used in three sludge drying 
units to produce high grade commercial fertilizer. 
It provides fast, clean, easy to control heat with 
minimum maintenance. And since Gas is pur- 
chased on an economical off-peak rate basis, fuel 


costs are kept low. 


Engineer checks operation of three story sludge 
drying unit in fertilizer production room at the 
Calumet Works. Two especially designed Gas 
burners in each unit provide the heat for drying. 


For information on how Gas can serve you in your production operations, call WAbash 
2-6000, Extension 2449. One of our industrial engineers will be glad to discuss Gas 
fuel and its economies as they apply to your plant. > 


INDUSTRIAL DEPARTMENT PEOPLES|WiGAS 
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For the eighteenth year 
in a row the staff of 
ISSUE « ec COMMERCE Maga- 

zine, augmented by ex- 
perts in many fields, has compiled 
a special report that details the 
many interesting facts and figures 
of the business activity of com- 
merce and industry in metropolitan 
Chicagoland for the previous year. 
Was 1957 a good year for business 
in Chicagoland? Were new produc- 
tion peaks reached? What was the 
profit picture? Wage level? These 
and many other questions are 
answered in the special section 
starting on page 61. 

Also in this issue are six articles 
covering a wide variety of subjects 
that should be of interest to every 
member of the management team. 
For example starting on page 54, 
Harold J. Ruttenberg, a man who 
has sat on both sides of the bargain- 
ing table, presents a new program — 
for collective bargaining. Before 
setting up his program Mr. Rutten- 
berg discusses the many facets to 
the background of the topic. On 
page 55, Mr. Arch Patton, who has 
written for COMMERCE before, 
presents the results of a survey 
made by his firm and answers the 
question: “Does Executive Com- 
pensation Affect Return on Invest- 
ment?” 


in this 


* * * 


Edward L. Ryerson, 
president of the newly 
formed Hospital Plan- 
ning Council of Metro- 
politan Chicago, Inc. (left) and 
Thomas H. Coulter, chief executive 
officer of the Chicago Association — 
of Commerce and Industry, survey 
a map which shows the distribution 
of hospitals in the six county area — 
of metropolitan Chicago. As the 
map clearly indicates, Chicago’s hos- 
pital facilities have clustered in cer- 
tain areas and completely avoided 
other sections thus giving some 
communities an abundance of hos- 
pital facilities and others little or 
none. As the city grows and the 
population moves out of the cen- 
tral area this problem of hospital — 
distribution increases. 

Fortunately before a critical 
stage is reached in this situation a 
positive step is being taken to rem- 
edy it. For the full details of the 
newly formed advisory and _ re- 
search group and what it hopes to 
accomplish, read the full story 
starting on page 51. 
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In fact, we carry more than 2000 different size and shape 
items of mechanical tubing in stock at our six warehouses. 
We have 
®@ Shelby Seamless 


®@ Cold Drawn Butt Welded ROUND 
@ Stainless Tube, Pipe, and Fittings 
@ Welded 

@ P.V.C. (pipe and fittings) 


LJ 


Sizes are available from .008" through 50''OD, in rounds, count 
squares, rectangles and special shapes. We have the finest 
equipment for cutting and handling special orders. 
C. A. Roberts sales representatives are mill-trained men; they 
know tubing, and know the answers to your tubing problems. 
: RECTANGULAR 


We have six warehouses, ready and able to fill your orders 


_. we also handle direct mill shipments. 
g stu) i Send for our new tubing and data 
book . . . it will simplify your order- 


ing problems. It lists our complete 


stock in all warehouses. ELLIPTICAL 


c. A. ROBERTS CO. 
ShooL Dube. Srectalt sts 


2401 Twenty-fifth Street, Franklin Park, Ill. * GLadstone 5-6400 


s 
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This new block-square facility incorporates, under one roof: 


> One of the largest, most complete television stations in the nation. 
>» One of the best-equipped radio stations in the country. 


> Both represent the finest of their kind to be found...anywhere. 


Chicago’s 
Showmanship 
Stations 


ONTARIO TO ERIE AT McCLURG 


GlORURRaT 
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The promise 
of the 
future 


The products of Electro-Motive have changed considerably in 
the past ten years. Not only has our locomotive line become more 
efficient through continuing improvement of every part, but we are 
adding an ever increasing portion of locomotive upgrading to our 
activities as well as completely new products—Diesel-electric power 
for oil well drilling, mobile generating units for electric utilities, 


stationary power for still other applications. 


These products are the result of past progress. Electro-Motive 
pioneered the development and application of the modern Diesel- 
electric locomotive, of which some 18,000 have been produced at our 


La Grange plant. 


These same facilities have been brought to bear on the develop- 
ment of our new products. And each day our engineers are making 
important contributions in the development of electrical apparatus as 
well as significant improvements in the art of internal combustion 


engines for still other products. 


This is a new direction for Electro-Motive, conceived from 
the exciting development of our past and based on our confidence in 


the future. 


4 


ELECTRO-MOTIVE DIVISION ‘GENERAL MOTORS 


LA GRANGE, ILLINOIS °* HOME OF THE DIESEL LOCOMOTIVE 


FROM THE PROGRESS OF THE PAST THE PROMISE OF THE FUTURE 


i FORWARD FROM FIFTY 
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SPECTOR MID-STATES 


FREIGHT TRANSPORTATION SERVICE 


between more than 20,000 commercial 


and industrial markets of America 


taking the things of America 


where they're needed... 


when they're needed... Ww 


SPECTOR FREIGHT SYSTEM, INC., CHICAGO 8, TERMINALS IN PRINCIPAL ClI1 
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The Spector—Mid-States Merger 
and Its Meaning to the 


Progress of Distribution 


in America 


HE MERGER of Spector Freight 
System and Mid-States Freight 


Lines was more than three years in the 
making. It is the result of a long and 
searching investigation into the eco- 
nomic climate and future of American 
industry, into the changing distribution 
patterns of a dynamic national and 
world marketplace. 


During those months, we talked with 
traffic managers, with distribution peo- 
ple, with educators, economists, corpo- 
ration presidents and owners of small 
businesses everywhere. Their observa- 
tions and recommendations were, 
perhaps, among the most important 
influences in our decision to merge. 


American business today is intensely 
concerned with its distribution prac- 
tices—and its mounting cost. Of these 
costs, transportation has become an 
increasingly significant factor. The trans- 
portation company—rail, truck, air or 
water service alike—whose management 
fails to recognize the implications of 
this major industrial problem cannot 
hope to survive, let alone prosper. 


We of Spector— Mid-States acknowledge 
the changing character and needs of 
American industry today. Its history— 
from automobiles to refrigerators, from 
foodstuffs to chemicals—demonstrates 
the bounties of mass production and 
mass distribution. Just as there were 
economies to be realized in the mass 
production of automobiles, there are 
new economies, greater values to be 
realized in mass transportation. 


Spector— Mid-States is founded on the 
principle that American industry must 
have a flexible mass transportation serv- 
ice at a price which the mass consumer, 
directly or indirectly, can afford to pay. 


W. STANHAUS 
President 


We are further dedicated to a program of 
expansion and growth based upon the 
expressed need for the progressive, per- 
sonalized service of our past, enhanced by 
the research and development potentials 
of our future. 


There are other significant reasons why 
we have merged. The well-being of our 
people and our families is one. It is our 
deep conviction that only in enlarging 
the scope of our individual efforts can 
we most fully broaden the stature and 
earning opportunities of our combined 
3000 employees. Each and every mem- 
ber of the Spector—Mid-States family 
bears a greater responsibility than he did 
before. In every instance, our people 
have and will continue to have priority 
of opportunity to move up into better 
or newly created positions as their abili- 
ties warrant. 


Another reason—our resources. In com- 
bining the substantial cash, capital and 
credit resources of our separate firms, 
we are able to make major additions 
and improvements in our terminal facili- 
ties and fleet (already in excess of 3500 
units). We are able to devote a full 
complement of our time and money to 
research and development in all seg- 
ments of our enterprise. No individual 
company, without the considerable vol- 
ume that is being developed through 
this merger, could hope to provide the 
required minimum investment in re- 
search so necessary to the continuing 
improvement of our customer service. 


Spector— Mid-States 

Spector— Mid-States is authorized to 
serve points in all of the 48 states, with 
direct service between 15 of America’s 
top 20 industrial and commercial 
markets. Our more than 15,300 miles of 
inter- and intra-state highway routes 
provide a virtual blanket coverage of 
the North and Central East and Middle 
America. (It’s interesting to note here 
that, while less than 25 percent of our 
total tonnages were derived from com- 
mon sources, 85 percent of our highway 


‘s 


CECIL VERNON 
Executive Vice President 


mileages travelled were over common 
routes. This fact promises an unparal- 
leled opportunity for the maximum uti- 
lization of our equipment, particularly of 
temperature controlled, open-top, flat- 
bed and container units.) Our terminals 
number 28. are located in: Albany, 
Aurora, Baltimore-Washington, Boston, 
Bridgeport, Buffalo, Chicago, Cleveland, 
Decatur, Eau Claire, Indianapolis, 
Kansas City, Milwaukee, Minneapolis- 
St. Paul, Newark, New Britain, New 
York, Peoria, Philadelphia, Providence, 
Rochester, Rockford, St. Louis, South 
Bend, Springfield, Topeka, Wichita, 
Worcester. 


Yes, now we are one. . . and we are 
proud. Proud and privileged to be a 
part of an American dream in the mak- 
ing. We are thankful for the opportunity 
to grow and live in a day and a place 
where frontiers never cease to beckon. 
e e ° 
W. “Stan” Stanhaus, one of the youngest 
major industrial leaders in America (age 
40), joined the Spector organization seven- 
teen years ago. He rose through the ranks 
from a member of the accounting depart- 
ment to general manager in 1951, was 
elected to his current position four years 
later, in 1955. Stanhaus’ early education 
is traditional Americana. he traveled seventy 
miles daily after a twelve hour night shift 
in the coal mines of New Baden (Illinois) 
to attend business school in St. Louis. An 
authority on freight transportation, he in- 
spired many of the firm’s now-accepted 


innovations Stanhaus, his wife Mary and — 


their three children live in suburban Glen- 
view, Illinois. 


Cecil Vernon, formerly president of Mid- 
States Freight Lines (since I 944) and now 
principal operating head of the merged 
Spector— Mid-States operation is one of 
the most colorful figures in American trans- 
portation, It was principally through his 
efforts that the Mid-States firm was founded 
in Kansas City in the mid-thirties and 
flourished (after his purchase of and amalga- 
mation with the Evans Truck Lines in 1938) 
into one of the nation’s leading common 
carriers. Vernon, 48, his wife and two chil- 
dren make their home in Hinsdale, Illinois. 
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Horizontal Stroke : Combination Shear, e 
Friction Saws Se Punch & Coper : Power Bar Benders : Double Angle Shears 


Down-stroke" iE : : Angle Bending Roll 
Friction Saws Punches ' with Power Raise Rotary Shears 


Plate Bending Rolls : Plate Bending Rolls 
Mill All : Initial Pinch Type Pyramid Type : Guillotine Shears 


. Your answer may be a new Kling Universal Beam 

New Answers from Kling Punch equipped for automation... or a new Mill-All 
that does more facing jobs at lower cost... or a new 

Plate Bending Roll for rolling heavy plate sections 


a 
to Cut Your Costs in nae such as airplane wing skins, pressure vessels, tanks, 


boat hulls, etc. 


Bending (Plate and Structural) Whatever new Kling machine you need, you are 
Mitering assured that it will provide the newest, finest answer 
to your production problem. New answers to metal 
working problems have been a specialty with Kling 


@ Friction SaWing o 

@ Shearing @ 

@ Punching ' @ Forming 
@ 


@ Notching Coping for over 60 years. Why not give Kling engineering 
aR . ote WEE an opportunity to show what it can do in cutting 
Ba cha gerer, operarions involved. nie 9 your costs? Write today for Data Bulletins on the 
steel and non-ferrous metals. Kling machines shown above. 
Since 1892 Active Kling Distributors cover practically every marketing area of 


U.S. and Canada. Write us for name of one nearest you. 
BROS. ENGINEERING WORKS 
1320 N. KOSTNER AVE. e CHICAGO 51, ILLINOIS 


Makers of Friction Saws; Shears—Rotary, Double-Angle and Guillotine; Punches; 
Combination Shear, Punch and Coper; Angle and Plate Bending Rolls; Bulldozers. 


Export Distributor: Simmons Machine Tool Corp., 50 E. 42nd St., New York 17, New York 
Canadian Distributor: Brown-Boggs Fdry. & Machine Co., Hamilton, Ontario 
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CLARK EQUIPMENT COMPANY BOYLE MIDWAY INCORPORATED 


Recently built Industrial Buildings for which we engineered, designed and installed the lighting 
and electrical equipment. 


We invite you to share our experience as Designers, Electrical Constructors, and Consulting Engi- 
neers, no matter what your project, be it lighting, power or electronic. 


Whatever your Electrical Requirements — New Building, Modernizing, Production Equipment — 


He acre the facilities, the knowledge with experience, and the skilled and highly trained men to handle 
the job. 


An analysis of your wiring system could lead to significant economies. We are Specialists in the 
Design, Installation and Maintenance of Electrical Systems for Industrial Plants. 


‘ 


Following are some of the Industries we have served: 


Clearing Industrial District — National Can Corp. — Austin Co. — Bastian-Blessing Co. 
Bethlehem Steel Co. — Borg & Beck — Curtis Lighting, Inc. — International Paper Co. 
Johnson & Johnson —= Kellogg Switchboard & Supply Co, — McGraw Electric Co. 
Philco Distributors, Inc. — Douglas Aircraft — Pullman Co. — Pepsodent Co. — Cracker 
Jack Co, — Motorola, Inc — Public Service Co. — Commonwealth Edison Co. — American 
Brake Shoe Co. — General Electric Co. — Air Reduction Corp. — Sherman-Klove Co. 
The S.O.S. Co. — Standard Brands, Inc. — Republic Steel Co. — Sylvania Electric Products. 


7, A. M. CASTLE“ & COMPANY PRECISION STEEL WAREHOUSE, INC. 


CRESCENT ENGINEERING COMPANY, Ine. 


Established 1921 
6455 SOUTH CENTRAL AVENUE 
Phone POrtsmouth 7-5533 CHICAGO 38, ILLINOIS 


; JOHN J. CHAPP, President 
ERNEST J. GORSKY, Vice-President THOMAS O. CARMODY, Secretary 
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We are “Custom Tailors’ to specifications, yours or ours, for any piece of equipment 
assembly, materials or supplies, made by forging, casting, machining, welding, or fabri- 
cating, in ferrous and non-ferrous metals for railroads, industries, manufacturers, heavy 
construction, shipbuilding, utilities, and government agencies. Whatever your problem, 
ROCKWELL ENGINEERING may help you. We form, forge, swage, weld, machine, or 
fabricate everything in steel, aluminum, magnesium, stainless, brass or bronze to specifi- 
cations. We produce drop, upset, open die and press forgings. Perform all types of weld- 
ing — Structural and Miscellaneous steel for building construction. 


TYPICAL ITEMS MANUFACTURED BY ROCKWELL ENGINEERING CO. 


e@ Anchor Bolts © Bridge Bolts © Caisson Rings Channel Walers @ Guy Hooks e BOLTS, 
All types — Foundation, Blank, Ladder Rung, Tunnel, Swedge, Wedge, Coupler, Carrier, Frog and 
Crossing, J, U, Eye, Double Arming Eye, Oval Eye, Drop Forged © Structural Steel Plate Fabrications 
@ Round and Flat Tie Rods @ Tunnel Ribs e@ Tunnel Supports ® Upset and Plain Threaded Rods 
@ Loop Rods @ Air Brake Pins e@ Brake Hangers and Pins ® Brake Levers @ Coupler Knuckle 
Pins @ Track Gauge Rods, Insulated or Plain @ Track Gauge Plates @ Grab Irons ® Switch Rods 
e@ Sill Steps e Alley Arm Braces © Angle Rack Braces, Flat and Angle Crossarm Braces @ Ridge 
fron Brackets © Transposition Brackets @ Clevises e@ Turnbuckle Assemblies ®@ Yokes’ © Strain 
Plates @ Washers @ Underground Cable Racks & Hooks @ Pulling Irons, Manhole Ladders, Double 
Arming Plates and Channels, Pipe Handrailing, Pole Bands for mounting secondary racks on tubular steel 
poles @ RODS, all Types—Dock, Anchor with drop forged thimble or oval eye, Ground, with or without 
wire, Chimney. 

PHONES 

BLUE ISLAND SEND YOUR PRINTS AND SPECIFICATIONS 


FULTON 5-4600 


TO MR. M. P. RUDIS 


CHICAGO— 
WATERFALL 


8-7700 


Fabricating - Forming - Forgings - Welding - Machining 


ROCKWELL 
ENGINEERING: 
1 GG) 


So 


13500 SO. WESTERN AVE., BLUE ISLAND, ILLINOIS (CHICAGO SUBURB) 
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The Editor’s Page 


Momentous Decision Ahead 


For two years or more we have been undergoing 
a test of the application of traditional economic 
theory in anything but a traditional economic en- 
vironment. 

First came the twin problems of boomtime psy- 
chology accompanied by rapidly rising prices. The 
rise in prices was considerably outdistanced by the 
annual round of wage increases powerfully organ- 
ized labor was able to exact. 

Monetary authorities, alarmed by the resulting 
price spiral and the rapid expansion of bank credit, 
finally moved in cautiously. The Federal Re- 
serve Banks, with the approval of the Federal 
Reserve Board, began to increase rediscount rates 
to make the cost of borrowing higher. The Federal 
Reserve Board, through its open market operations, 
moved to absorb part of the banking system’s re- 
serves to tighten the supply of credit. 

At first these steps appeared to have little or no 
effect. The bull market in stocks rolled merrily on 
for something like a year. Prices continued to rise 
at an accelerated rate. Business and consumer 
spending for investment and consumption moved 
from one pinnacle to another. 

Then last Summer and Fall traditional economics 
began to work. Tight credit at the highest interest 
rates in more than 20 years, and the highest gen- 
eral price level in our history induced a slowdown. 

The Federal Reserve Board and banks, again 
following traditional monetary theory, have acted 
in the past three months to halt the downtrend. 
The reserve banks have lowered their rediscount 
rates sharply and the board has moved to increase 
the availability of credit by lowering reserve re- 
quirements and by open market operations. 

As yet these steps have had no observable effects 
in checking the general recession. Unemployment 
has continued to mount, topping the five million 
mark. Prices, notably in the hard goods lines, have 
weakened, but the general price level is at an 
all-time peak. Labor leaders, despite growing un- 
employment, have announced their plans to seek 
another large annual round of pay increases. Mean- 
while, the UAW, at least, is forcing the auto indus- 
try either, to give workers a full 40-hour week or 
lay them off. 

_In a free economy, during a period of rising 
unemployment, we could normally expect that 
wages would soften or productivity increase, Or 
both, that employers would be free to schedule 


work both for efficiency and maintenance of their 


work force, and that prices would recede. 

So much for the record. Two questions, or per- 
haps a single hyphenated one, arise for the future. 
Will orthodox monetary action by the banking 
authorities bring a turnaround? Will they be per- 
mitted enough time to find out? 

On the negative side of the question, organized 


labor has already demonstrated that there must be 
no flexibility in the cost of labor. In doubt at the 
moment are the prospects for political action. Both 
members of congress and the administration, after 
a few short months of adjustment, are suggesting 
tax cuts at the expense of a deficit in the budget 
and vast public works programs to make jobs. The 
choice Washington faces is a reasonably free 
economy in which periodic readjustments correct 
periods of over optimism, or an almost perpetual 
state of inflation ultimately ending in a super bust. 

The answer, which will be of monumental sig- 
nificance for the future, will be given within the 
next few months. 


Railway Progress 


There is a popular misconception that the hard. 
pressed railroads have not been aggressive in adopt- 
ing the most advanced technology to improve their 
service and cut costs. One of the latest demonstra- 
tions to the contrary is the new automatic freight 
classification yard built by the Chicago, Burling- 
ton and Quincy in Cicero. At a cost of $4 million, 
the CB & Q has completely rebuilt this yard, where 
freight trains are broken up and remade. 

From the moment a car is cut off at the top of 
the new 16 foot high hump, it is controlled and 
guided entirely by automatic means. Key to the 
system is an $800,000 electronic computer, capable 
of making a thousand computations a minute. A 
combination of devices feed information into the 
computer, including weight of the car, the effect of 
wind resistance, rollability characteristics of the 
car, and the distance it has to travel before being 
coupled. The computer then flashes the result of 
its calculations to two retarders. These in turn 
apply the necessary amount of brakeage to have 
the car arrive on the designated track and couple 
with the train it is to be part of at a speed of not 
more than four miles per hour. 

From the moment the hump tower operator 
sends the car on its way to a designated track by 
pushing a button, everything is automatic. Opera- 
tors in the hump and retarder towers intervene 
only if some part of the mechanism fails. 

Who gains from this typical example of pro- 
gressive railroading? First, employes have better 
jobs under safer working conditions. Second, ship- 
pers get faster service and loss and damage is 
greatly reduced by precision control of the speed 
at which cars couple. Finally, the railroad and 
its investors will benefit handsomely from the 
fact that the rebuilt yard will effect operating 
economies approximating a ten per cent return 
after taxes on the $4 million investment. 
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puzzled 
about Direct - 


No puzzling planning, no detail drudgery for 
you — when Donnelley handles your Dealer Help Mail 

Sales Program. Direct mail experts see it through from initial 
planning to final mailing. You and your dealers get the maximum 
amount of advertising for every dollar you spend. 


Here’s how Donnelley puts all the parts of a successful direct 
mail program together, to take a load off your 
mind — and off your desk, too. 


Men trained for highly specialized creative planning put their 
heads together — their pencils and brushes to work — to produce 
mailing pieces that attract customers . .. and coordinate with 
your other dealer merchandising activities. 


PRODUCTION he engraving, typesetting, printing — Donnelley ; * 
gives you the finest to assure you of the highest quality 
graphic reproduction of your mailing pieces. 
DISTRIBUTION Donnelley is famous for acquiring, building and maintaining 
highly efficient mail lists. Yours are kept up-to-date; your mail 
is directed to the active prospects in your market. 
SUPERVISION Not till the last piece of mail reaches the post office does Donnelley super- 
vision end. Careful addressing and recommendation of-the most economical 
and appropriate method of mailing are important parts of the full service, 


For complete information on the Donnelley Dealer Help Mail 
Sales Plan, call or write your nearest Donnelley office. 


THE REUBEN H. DONNELLEY CORPORATION 


Prudential Plaza 230 East Sandford Blvd. 727 Venice Blvd. 
Chicago 1, Illinois Mount Vernon, New York Los Angeles 15, Calif. 
WAbash 2-4860 Mount Vernon 4-7000 Richmond 0221 
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How did these COMPANIES* raise 
$622,226,000 of new Capital ? 


Pay ro THE 


* 


Aerojet-General Corporation 

Beatrice Foods Company 

Carolina Telephone and Telegraph Company 
Central Hudson Gas & Electric Corporation 
Commercial Credit Company 

Florida Power Corporation 

Florida Power & Light Company 

The General Tire & Rubber Company 
Idaho Power Company 

International Milling Company 

Interstate Power Company 

Missouri Public Service Company 

Public Service Company of New Hampshire 
Rath Packing Company 

South Carolina Electric & Gas Company 
Standard Packaging Corporation 

Standard Pressed Steel Co. 

United Utilities, Incorporated 

The Washington Water Power Company 


42 additional Corporations—not listed. 


KIDDER, PEABODY & CoO. NO-5290 


ORDER OF AN AMERICAN CORPORATION ................ $75,000,000.00 _ 


“SEVENTY-FIVE MILLION AND ....-.seeeeeeeeeeesseses 00/100 DOLLARS 


NEW YORK, N.Y. 


$ 50% 8 eeee © eveces 


Some of this $622,226,000 was raised by public offerings 


of securities, some through private placements—some of 


the securities were common stocks, some were preferreds, 
some were bonds. All of it was raised during 1957 by 
Kidder, Peabody & Co.1, acting as manager or co-man- 


ager of nationwide underwriting groups or as agent. 


You are invited to call on us when your 
corporation needs additional capital. 


KIDDER, PEABODY & Co. 
FOUNDED 1865 


Members New York and American Stock Exchanges 
Members ‘Boston and Midwest Stock Exchanges 


33 Soutn CLark St.. * Cutcaco 3, ILr. 


New York Boston PuiLtapELpHIA Los ANGELES 


tand its corporate affiliate, Kidder, Peabody & Co. Incorporated 
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TRANS WORLD AIRLINES 


the only airline 
serving 
60 American cities 
and the 
Capitals of Europe! 


@ CRACK PILOTS 


Million-mile pilots—whose entire 
lives are devoted to their flying 
careers. With these men, train- 
ing never ceases. Periodic checks 
determine their level of efficiency. 
And these checks continue as 
long as they fly for TWA. 


®@ COMFORT 


Service is our business! That’s 
why our TWA hostesses are able 
to serve 64 hot meals at one 
time, answer questions, make up 
berths, keep youngsters amused 
—and still respond with a ready 
smile. Same goes for our inter- 
national pursers. 


® CONVENIENCE 


Planning your pleasure—is our 
pleasure. Simply call us at Dear- 
born 2-7600 and have your trip 
planned first hand! Ask about 
our packaged vacations, and 
family plan prices, too! 


CALL NOW 


DEarborn 2-7600 


CHICAGO OFFICE 
WABASH and MONROE STs: 


WA 


Trends 3 
in Finance 


and Business 


» 


Record for Private Pensions— 
Private pension and retirement 
programs, one of the major eco- 
nomic forces built up by the Amer- 
ican people through voluntary 
decision, have reached new high 
levels in their coverage and re- 
sources in a continuation of their 
rapid and persistent growth in re- 
cent years. ‘Today these programs 
are one of the fastest-growing of 
the nation’s leading thrift chan- 
nels, and are an outstanding exam- 
ple of how the people are building 
for the future and their confidence 
in it. 

Here are some of the highlights 
of the balance sheets of these pri- 
vate pension and retirement pro- 
grams, insured and_noninsured 
combined: 

Coverage—more than 16 million 
members of the working popula- 
tion are now on the rolls (exclud- 
ing retired pensioners), up more 
than seven million, or 83 per cent, 
since 1950. Right now, private 
pension and retirement programs 
cover nearly one person in every 
three in private nonfarm employ- 
ment. 

Pensioners — approximately 1.3 
million persons are now drawing a 
pension or receiving a retirement 
benefit under these plans, about 
three times as many as in 1950 
when the number of pensioners 
added up to fewer than a half mil- 
lion. The trend of recent years 
indicates that the number of pen- 
sioners will show an increasing 
growth as the plans in effect con- 
tinue to expand and to develop 
more maturity. 

Pension payments—now running 
at an annual rate of more than a 
billion dollars for the first time, 


. | Tepresenting practically a threefold 
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‘Stainless, complete ware- 
house stocks are combine 
with metalfurgic 
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When is the best TIME to FINANCE? 


| When earnings and prospects are good 
and while market conditions are favorable 
and WELL BEFORE YOU MUST. 


What is the best WAY to FINANCE? 


Tax-Saving Sale Lease-Back? 


£ 


i 


nn, 

neat Corporate Loan of $100,000 or more? 
sen 

sane Mortgage Loan of $50,000 or more? 
aa ie 

= ) 

mies 


Are you financing an apartment 

building, hotel or motel . . . a retail store 

or shopping center . . . a factory or office building? 
Does your company require re-financing of 

existing short term loans . . . or 10-year and 
longer financing for larger plant 

ay facilities . . . or purchase of 

1 additional companies? Proper financing 

- of such requirements can result in lower costs 

and greater savings. 


Whatever Your Protlem... 


let Gruetzmacher help you. Call or write for free information. 


A.H. GRUETZMACHER & CO. 


39 South LaSalle Street *« Chicago 3, IWinois ¢ Financial 6-4137 


GEORGE F. GERK, President Member: Mortgage Bankers Association of America 
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rise since 1950 when benefit pay- 
ments were little more than $350 
million. : 

Reserves—estimated at approxi- 
mately $34 billion at the end of 
1957, up about $23 billion from 
1950 and triple the total in that 
year. Reserves have also been 
showing an _ increasing growth 
trend, and the indicated 1957 in- 
crease of about $4 billion was the 
biggest in the record of these pro- 
grams. 

Contributions—total of employer 
and employe combined now at an 


annual level of more than $4 bil- 
lion a year, over double the com- 
parable 1950 figure. Employers 
are the predominant contributors, 
their proportion running about 
85 per cent of the total annual 
contributions into private pension 
and retirement programs. 

The number of persons covered 
under insured pension plans rep- 
resents about a third of all those 
enrolled under private pension and 
retirement programs. ‘The reserves 
behind the insured plans, which 
now exceed $13 billion, currently 


some valves that Crane doesn’t make | 


CRANE VALVES 


Crane Co., General Offices, Chicago 5, Illinois « Branches and Wholesalers in all areas 


VALVES ¢ FITTINGS e PIPE e PLUMBING 
KITCHENS © HEATING e AIR CONDITIONING 
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constitute about 40 per cent of the 
reserves behind al! private pension 
and retirement programs. 

The following table gives a 
bird’s-eye view of principal ele- 
ments of private pension and 
retirement programs, insured and 
noninsured combined, currently as 
compared with 1950: 


Category 1950 1957(e) % Gain 
Coverage 

(millions) (a)_- 9.0 - 16.5 83 
Pensioners 

(thousands) 440 1,350 207 
Contributions 

(billions) oss ee $2.1 $44 110 


Pension Pay- 

ments (billions) _$ 0.36 $ 1.] 206 
Reserves (billions).$11.2 $34.0 204 
(e) Estimated. 
(a) Excludes retired pensioners. 

Sources: Social Security Administration; 
Institute of Life Insurance. 


¢ Atomic Energy Jobs—The in- 
fant atomic energy industry, which 
came into being little more than a 
decade ago, has already become an 
important element in the nation’s 
job picture, according to data com- 
piled by the U. S. Department of 
Labor. Technological break- 
throughs will enhance the future 
potential greatly, it is stated. 

The Labor Department  esti- 
mated that there were more than 
150,000 jobs, ranging from mining 
to scientific research, in all phases 
of atomic energy activity in the 
spring of last year. About three out 
of every four of these workers were 
employed by the Atomic Energy 
Commission and its operations and 
construction contractors. 
¢ Savings Top Debt Rise—For the 
second time in the current decade, 


the American people last year ~ 


added more to their “nest egg” in 
life insurance and other accumu- 
lated long-term savings than they 
expanded their debt, indicating a 
growing restraint on the part of the 
typical consumer in response to the 
growing impact of inflation on the 
family budget and the adjustment 
trend in the economy. 

It is true that the people at 
large went deeper into debt to the 
tune of more than a billion dollars 
a month as an average for 1957 in 
their borrowing to buy homes, cars, 
and other goods and services. The 
combined total of mortgages on 
one-to-four family nonfarm homes, 
consumer credit, farm mortgage, 
and non-real estate debt, and life 
insurance loans increased by an esti- 
mated $1234 billion for the year. 


(Continued on page 30) 
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—M~- the trademark 


of quality woodwork 


For nearly half a century we have served a 
distinguished clientele on a nation-wide basis. 


COMMERCIAL 


Banks e Department Stores 
Executive Offices e Hotels 


INDUSTRIAL 


Partitions e Ship Joinery 
Diverse Wood Components 


INSTITUTIONAL 
Hospitals ¢ Churches e Libraries ¢ Schools 


RESIDENTIAL 
Panelled Rooms e Cabinet Work 


Interior Trim e Custom Furniture 


WOODWORK CORPORATION OF AMERICA 


Se 
‘ 


* 1432 West 21st Street Chicago 8, Illinois + CAnal 6-4800 


: d 4 
R ‘Nov? 


7 Serving you through your Architect, Designer and Contractor 


= 
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Pipe Fitting in All Its Branches 
Steam—Hot Water 


Radiant Heating—Refrigeration 


@ AUTOMATIC SNOW @ REFRIGERATION, AIR 
REMOVAL SYSTEMS CONDITIONING AND 


HYDRAULIC PIPING 
© POWER, INDUSTRIAL 


AND PROCESS PIPING @ SEWAGE DISPOSAL AND 


FILTRATION PLANTS 
@ CENTRAL DISTRIBUTING 


AND BOOSTING © GAS BURNERS, OIL 
STATIONS BURNERS AND STOKERS 


@ STEAM — WATER — AIR — GAS — COAL — ASH — 


CHEMICAL — GASOLINE — VACUUM — BRINE —AM- 
MONIA — OIL AND TEMPERATURE CONTROL PIPING 


PIPE FITTERS ASSOCIATION 
LOCAL UNION 597, U.A. 


ORGANIZED IN 1885 
501 SOUTH ASHLAND BOULEVARD 


MARTIN J. WARD, Business Manager GEORGE SCHLEICHERT, President 
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Plexiglas 
Nylon 
Fibre 
Phenolics 
Clear Lucite 


Polystyrene 
Polyethylene 
Teflon 


PARTS FABRICATED TO PRINT SPECIFICATIONS 
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As against this, however, the to- 
tal of accumulated long-term sav- 
ings of individuals in life insur- 
ance, savings accounts, savings and 
loan associations, and current re- 
demption value of U. S. Savings 
Bonds owned by individuals, rose 
by an estimated $1314 billion dur- 
ing 1957. Thus the people at large 
went 94 cents deeper into debt 
during the year for every dollar of 
increase in their accumulated long- 
term savings. 

This showing is in marked con- 
trast with 1956, when the net ex- 


pansion in personal debt exceeded 
the year’s increase in long-term 
savings by $2 billion, or an increase 
of $1.16 in debt to every $1 in 
savings. An even wider discrepancy 
between the two occurred in the 
buying spree of 1955, when the 
people expanded their personal 
debts by a record $20 billion during 
the year, some $7 billion more than 
the year’s growth in savings, or an 
increase of $1.59 in debt to every 
$1 in savings. In 1954, personal 
debts grew by $1114 billion and 
accumulated long-term savings by 


STRATHMORE 


SERVICE 


ie Strathmore Company for 


many years has made its name synony- 
mous with the best in printing service 


to its customers in the Greater Chicago 
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about $1334 billion, an increase of 
only 84 cents in debt for every 
dollar of savings. 

Total personal debt at the end 

of 1957 is estimated at approxi- 
mately $177 billion, according to 
data from private and government 
sources, more than double the com- 
parable figure of $82.1 billion in 
1950. During this period accumu- 
lated long-term savings of individ- 
uals as compiled by the Federal 
Home Loan Bank Board rose from 
$1751% billion to just under $260 
billion, up nearly 50 per cent. 
e Scientific Manpower Study— 
An insight into some aspects of the 
world race to build up national re- 
sources of scientific and technical 
manpower, the group which plays 
such a key role in modern indus- 
trial society and in economic prog- 
ress, is provided by data compiled 
by the Organization for European 
Economic Co-operation and made 
public recently by the International 
Labor Office, United Nations affil- 
late. 

What stands out in the study is 
that numbers alone are not the 
Free World’s answer to the Rus- 


sian challenge in this vitally impor- 

tant area, dramatized by the Soviet 
accomplishments in rocketry and 
missiles combined with the speed 
with which Russia is building up 
its industrial and economic poten- 

tial. 


Area. This service does not mean merely 
meeting deadlines (we do that too) but 
includes a guarantee of complete satis- 


faction on quality and price, as well as 


delivery. As a matter of fact, the latest ; 
figures available for the various 

oe: countries contained i ! 

Strathmore offers a complete printing Saar eS Ore 
analysis indicate that the United wa 

service from composition through rotary States, Canada, and Western Eu- = 


rope taken together have almost 
twice as many scientists and engi- 
neers with university degrees or 
equivalent as the Russians. Fur- 
thermore, though the Soviet forced- 
draft educational system is turning 
out scientists and engineers at a 
high and rising rate, the indica- 
tions are that the United States is 
still in the lead as far as numbers 
are concerned though the margin 
may be narrowing rapidly. 
According to the O.E.E.C. com- 
pilation, the United States, Canada, 
and 11 countries in Western Eu- 
rope have more than 114 million 
scientists and engineers holding de- 
grees, exclusive of supporting tech- 
niclans and staffs. This is a con- 
servative figure for the data for 
some countries are incomplete or 
(Continued on page 239) 


and flatbed letterpress and offset press- 
work, special diecutting, automatic bind- 


ing and mailing, 


oS 


A phone call or letter of inquiry will 


TECcelve prompt, courteous attention. 


; 
; 
, 
; 
. 


Phones: 
Chicago 
BI 2-2170 


Aurora 
7-9261 


THE STRATHMORE COMPANY 


20 South Lake St. Aurora, !|linois 
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DIVERSIFICATION 
is a reality at GETZ 


Diversification ... dream of many American 
businesses . . . is an accomplished fact at the 
George Getz Corporation. Founded in 1901 
as Globe Coal Company, the organization 
has expanded steadily in size and diversified 
activities. Today, Getz divisions are recog- 
nized important factors in varied fields of 
business and industry, including real estate, 
cattle raising, metal joining, farming and 
water treatment. Franchised dealers operate 
in 36 states. Getz investments also extend 
into well-rounded American and foreign se- 
curities. This broad diversification assures 
stability and continued company growth. 


GEORGE GETZ CORPORATION 
Wrigley Building - 400 N. Michigan Ave., Chicago 11 


Servisoft Division ¢ Rockford, Illinois 
Modern Water Treatment Division * Freeport, Illinois 
Fabriform Division ‘* Los Angeles, California 
Ranch Division * Kingman, Arizona 
Bellstone Division * Chicago, Illinois 

Farm Division * Lebanon, Indiana 
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round the clock 
with Sexton 


| DESSERTS 
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@ | DETERGENTS 

NS CANNED Se 
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Every time the clock ticks 
Seiton Foods are being served 
to pleased quests 
with greater profit 
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EVERY PHOTOCOPY 
FEATURE! 


Photorapid’s new “SATELLITE” is a revolu- 
tionary, fully electric photocopy machine with 
every photocopy feature. Not a dry machine 
so there are no copying limitations... The 
SATELLITE will copy anything the eye can see, 
under any light condition, and there is no 
limit to its copying capacity. (You can even 
copy pages from bound books without 
removing the page.) 

No waste of paper which makes this machine 
a real money saver. Copies up to 9x14" 
“SATELLITE” is the best friend a secretary 
ever had. 


Mail or Phone TODAY for complete informa- 


tion. 
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information about the 


Please send me _ further 


Photorapid “SATELLITE” 


NAME 
COMPANY 
ADDRESS 
Clit 


STATE 


THE MULLEN COMPANY 
3620 OAKTON STREET, SKOKIE, ILLINOIS 


JUniper. 8-1600 ; C 
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When Speed is important 
GORDONS” 


GENERAL OFFICES: MEMPHIS, TENN. GORDONS 


au 
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At Fred S. James & Co. a century of 
insurance experience goes to work for 
the buyer of insurance, experience that 
stretches from the time of the covered 
wagon to the age of space. Here can be 
found the whole service—offices coast 
to coast—hazard control systems—a 
complete range of insurance from pen- 
sions to power reactors—and the market 
facilities of every principal insurer in 
America and abroad. Here are resources 
and skills only time can impart. 
Buyers of insurance in all segments of 
business and industry, from seed grower 
to big steel, get those skills at no extra 
cost and frequently at less cost. Let a 
century serve you and your company. 
Call or write to any one of our ten offices 


for a survey of your insurance needs. 


IgO@O 


YEARS OF 
EXPERIENCE 


Fred. ‘. ics & Co. 


Insurance Brokers and Consultants 


CHICAGO ~NEW YORK-PHILADELPHIA- BUFFALO: PITTSBURGH - MINNEAPOLIS - PORTLAND: SEATTLE-LOS ANGELES- SAN FRANCISCO- LONDON 
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Management and labor 
sae aye To eye On 


CREDIT UNION benefits 


%. . Jone of the happiest chapters in the 
history of labor-management relations.” 


—JOHN N. MARSHALL, Chairman of the Board, 
Granite City Steel Co., Granite City, Ill. 


_. . proof that what is good for employees 


is good for business, too.” 
—MONROE FLINN, Chairman of the Joint 
Union Committee (CIO), President Local 16 


ODAY in thousands of American businesses, em- 
Piso ces are operating credit unions to help each 
other solve their own personal financial problems. 

This 100-year-old plan helps people save money 
conveniently and profitably right where they work. 
It provides a place where they can get low-cost loans 
with dignity and self-respect. Credit unions are 
supervised by state or federal agencies, but run by 
members themselves in the democratic, American 
tradition of people working things out together. 

Where there is a credit union to help employees, 
such management problems as wage garnishments 
and pay advances practically disappear. There is far 
less absenteeism, job quitting and inefficiency due 
to money worries. 

Many of America’s best known companies have 
credit unions. The one at Granite City Steel is typ- 
ical. Members currently have nearly $1,000,000 in 
savings, and the credit union has helped the em- 
ployees by loaning them over $3,500,000 during its 
13 years of operation. The outstanding success of 
employee credit unions has won their enthusiastic 
endorsement by both management and labor. 


JAMES C. HUTCHISON, rolling machine REGULAR SAVING is encouraged by 
operator, says, “Our credit union has helped the convenient location of the credit 


me out several times. Believe me, it’s sure 
good to have a place to get a low-cost loan 
right where you work!” Members also find 
it is cheaper to use credit union loans and 
pay for their major purchases with cash. 
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MR. MARSHALL AND MR. FLINN are both members of the credit 
union at the Granite City Steel Company. They are shown here in the 
steel plant discussing the many advantages of having a credit union. 


CLIP AND MAIL 


Illinois Credit Union League 


w. Jackson Bivd. 
cee 6, IIlinots 


nd me, without cost, complete 


Please se 


information on organizing a credit union. 


THIS IS FOR YOU. If you are an employee of a 
company with 50 or more people, you can become 


union right here in the plant. There is a credit union member by joining with your friends 
a strong incentive, too, in the good 
return paid on savings. Actually, many mation of a credit union in your plant or office, Cut 
people save successfully for the first out and mail this coupon now. You'll get full inf 

time after they join a credit union, mation on how to join or help start eenstit aaa 


at work. If you are an employer, encourage the for- 
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Progress Report No. 1: Today, a hole in the ground ...in 1960, a 23-story skyscraper 


Chicago is busy, bustling, building — living 
up to its promised future. 


The first stages of our world port facilities 
are well underway. They will be ready and 
waiting for the opening of the St. Lawrence 
Seaway next year. 


New toll roads and expressways are un- 
raveling in every direction. .. modern 
housing is rising from slums... new com- 
mercial and industrial construction is re- 
shaping the skyline. These are proof the new 
Chicago is on its way. 


EA a ow 


Against this background, we’ve recently 
started our own new 23-story building. When 
completed in 1960, it will more than double 
the present Harris Trust Building and ex- 
press our conviction that Chicagoans have 
stepped into an unlimited future. 

If you expect to take an active part in the 
new Chicago, we’ll be glad to show you how 
to benefit from the broad experience, 
seasoned judgment and person-to-person 
service that has earned us a reputation as 
the business man’s bank in Chicago. 
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There's a new Chicago going up! 
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HARRIS ™==BANK 


Organized as N. W. Harris & Co. 1882—Incorporated 1907 
115 WEST MONROE STREET—CHICAGO 90 


Member Federal Reserve System ... Federal Deposit Insurance Corporation 
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MILESTONE IN REFINING: 
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PURE'S 4 refineries are now busy on the second billion. 


Pure Oil refines its Billionth barrel of crude 


Not long ago, Pure Oil processed 
its billionth barrel of crude. 


These billion barrels have fur- 
nished power, heat, lubrication to 
millions of homes and farms, auto- 
mobiles and industries throughout 
America. 

But the most interesting part 
is this: It took us 10% years to 
process our first 100 million bar- 
rels, and less than two years to 
process the last 100 million. It’s 
this sort of growth that has made 


PURE one of America’s 75 largest 
industrial corporations. 


This record of growth demon- 
strates that year by year more 
and more people are turning to 
Pure Oil for top-quality petroleum 
products. It clearly shows that 
when you turn into any of our 
nearly 16,000 stations in 24 states, 
you, too, can be sure with PURE. 


THE PURE OIL COMPANY, 35 East 
Wacker Drive, Chicago 1, Illinois. 


BE SURE WITH PURE 
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ESTER STATES 


T he sea’s Jirst lady, s.s. United States, heads a fleet of 55 trim, 


taut and well-found ships that sail the sea lanes of the world. 55 great‘ships, including 44 of 
: these modern C2 cargo vessels, 
It is a fleet that holds records for speedy passage—on the make up the fleet of United States 

; > 3 5 Lines—a fleet ready t 
Atlantic by the s. s. United States—on the Pacific by the swift ator hme ine pees 


- **Pioneer”’ cargo vessels. 


Shippers and passengers alike have found U.S. Lines 


vessels render a dependable, safe and courteous service—a 


5 ‘ Largest and fastest general car 
ntury of Tg gene gO 
service with a background of more than half a century ahi afloat die how nbraleceeee 
shipping experience. a service speed of 20 knots, a cargo 
ppiis < =P. capacity of 736,400 cubic feet in- 


cluding 30,000 cubic feet of refrig- 
eration space. 


United States Lines 


Offices in principal cities throughout the world. 


1 Broadway, New York 5, N.Y. 
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“COOLANT” is a mis- 
nomer as applied to cutting 
fluids. You won't get far 
with just a coolant, The 
fluid used for metal cutting 
must have multiple charac- 
teristics in order to provide 
the desired finish and tool 
life at the required produc- 
tion rate: 


® Cooling Action—necessary 
to carry away the heat 
generated by machining, but 
only part of the function. 


® Lubricity—to reduce fric- 
tion between the tool and 
the work piece. 


® Anti-Weld Properties — to 
prevent build-up of metal 
on the tool and scuffing of 
the work piece. 

These factors and others 
are all inter-related. Over- 
simplification of the subject 
and the cutting fluid can 
lead to trouble. 

Let a Stuart sales-engi- 
neer show you what can be 
accomplished with the right 
icutting fluid. 


send for Bulletin 
AN A 


a. Stuart pil co. 


dimaireo 


; ST. Abuse 


2727 S. Troy Street, Chicago 23, III. 


“lime- “Tested 
Cutting Fluids and Lubricants 


Here 


There... and 


Everywhere 


© Glee Club Contest — The Glee 
Club of the Chicago Association of 
Commerce and Industry in coop- 
eration with the Chicago public 
high schools is sponsoring a con- 
test to select a girl and a boy 
vocalist from Chicago’s public high 
schools for an appearance with the 
glee club at its 46th annual concert 
to be given at Thorne Hall, Friday 
evening, May 23, 1958. In addition 
to this public appearance, a $250 
voice scholarship will be awarded 
to each of the successful contest- 
ants. Details of the contest may be 
obtained from Norbert Hudoba at 
the Association’s headquarters: 
FR 2-7700. 


¢ A Bouquet for Public Rela- 
tions — Public relations programs 
in business and industry were given 
an indirect tribute from the U. S. 
Navy recently when Rear Admiral 
Charles C. Kirkpatrick, USN, Chief 
of Information of the Navy De- 
partment, spent two weeks in New 
York studying such programs. The 
Navy said it had arranged with 
Carl Byoir & Associates, Inc., to 
volunteer its services in briefing 
Admiral Kirkpatrick and arrang- 
ing the schedule for his study tour. 
Admiral Kirkpatrick reviewed com- 
munity and employe relations pro- 
grams with the idea that the Navy 
apply tested techniques to the im- 
provement of its own organization’s 
morale and to being a “good 
neighbor” in communities adjacent 
to Naval installations. 


¢ New Supermarkets for Chi- 
cago — Eagle-United, Inc., opera- 
tors of 27 supermarkets in north- 
western Illinois and Iowa, plans to 
build 20 new supermarkets in the 
Chicago area in the next five years. 
The first one is scheduled for Glen- 
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INSURANCE 
WORLD 
WIDE 


For American Owned Properties 
& Operations Overseas 


Prompt Claim Service Anywhere 
In The World Through Selected 
Field Representatives 


We Deal Only Through 
Brokers & Agents 


FIRE AND ALLIED LINES 


Casualty - Marine - Auto 
Surety - Life 
Fidelity 


AMERICAN 
INTERNATIONAL 
UNDERWRITERS 

AGENCY, INC. 


208 S. LA SALLE ST. 
CHICAGO 4, ILL. 
ANdover 3-588] 
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ALLIS-CHALMERS INTERNATIONAL 


POWER EQUIPMENT DIVISION 


ENGINE—MATERIAL HANDLING DIVISION 


INDUSTRIAL EQUIPMENT DIVISION 


FARM EQUIPMENT DIVISION 


GENERAL PRODUCTS DIVISION 


..-serving the basic industries. 


CONSTRUCTION MACHINERY DIVISION 


NUCLEAR POWER DIVISION 


; a eee ce . . 
ALLIS-CHALMERS MANUFACTURING COMPANY ¢ MILWAUKEE 1, WISCONSIN 


Material Handling Division at Harvey, Illinois, manufactures diesel, gas and 
ets; fork lift trucks, platform trucks and industrial tractors 


ssi 


| 
| ‘ Engine — 
gasoline engines and generating s 
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welcome the 


COMBINED 
MAN 


when he calls 


he has important protection for 
you and your employees 


The Combined Insurance Company of America 
serves Chicagoland residents and the nation, with 
low-cost protection against accidents, sickness and 
disabling diseases. 


The Combined Man represents a growing, 
dependable organization that is now the second 
largest exclusive accident and health stock company 
in the United States, 


Combined Insurance Company of America 
W. CLEMENT STONE, PRESIDENT 
5316 Sheridan Road Chicago 40, Illinois 


RAvenswood 8-1000 
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view, Illinois. It will be opened in 
September, 1958. 


e Pre-fab Brick House — Struc- 
tural Clay Products Research 
Foundation has built in Geneva, 
Illinois, what it claims is the first 
successful pre-fab brick house. A 
crew of five put up its total 1,200 
square feet of panels, 36 bricks to 
the panel, in 8.5 hours. Twelve 
foot panels are bolted in top and 
bottom to angle irons, without 
mortar; roof trusses are installed; 
vertical joints are mortared, and 
interiors finished. 


e Truck Firms Consolidate — 
Hoover Motor Express Company, 
Inc., has taken over management 
control of Indianapolis Forwarding 
Company. Hoover has been operat- 
ing in states southeast of Chicago 
since 1924 and Indianapolis has 
been serving the midwest area 
since 1924. Together the two lines 
employ 1,050 people and use 1,257 
vehicles. 


¢ Trademark Registrations — 
During 1957 American corpora- 
tions acquired 17,234 new trade- 
marks according to the United 
States Trademark Association. This 
total compares with 20,758 regis- 
trations in 1956 and 18,208 in 1955. 
The decline from 1956 results 
largely from the unusually high 
level of registrations in 1956 when 
the United States Patent Office 
worked off a backlog of waiting 
applications. Ap plications for 
trademarks amounted to 21,390 in 
1957 compared with 22,045 in the 
previous year. 


¢ New Anti-knock Compound 
— AK-33X, said to be the first new 
gasoline anti-knock compound with 
commercial possibilities since the 
debut of teraethyl lead, is under 
test by several hundred oil firms. 
Ethyl Corporation, holder of pat- 
ent rights, is researching the or- 
ganic compound or manganese as a 
supplement to Ethyl. 


¢ Popcorn Makes Poor Padding 
— According to tests run by the 
Agriculture Department for the 
United States Air Force, popcorn 
makes poor padding even though it 
has been used for packing elec- 
tronic equipment in the past. 
(Continued on page 274) 
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MILITARY VEHICLES—LAUNCHERS, 
CARRIAGES, MOUNTS 


EARTH MOVING AND HIGHWAY 
BUILDING EQUIPMENT 


4! 


: : ce : 
Pec ape kg JIGS ARCHITECTURAL FABRICATION, VERY LARGE WELDED 
URES PANELS, TRIM OF ALL TYPES OR RIVETED ASSEMBLIES 


) kK ( ; LARGE METAL REUSEABLE LARGE STRUCTURAL ALUMINUM 
CONTAINERS, PALLETS ASSEMBLIES 


AND FACILITIES 


OF PULLMAN-STANDARD 


TO YOUR MANUFACTURING PROBLEMS 


Broad Manufacturing Experience— Two Plants Available—The outstanding 
Though Pullman-Standard is known prima- facilities of two great plants are available. 
rily as the world’s leading railway carbuilder, Buildings, ranging in size from 10,000 to 
its experience follows a broad pattern of 500,000 square feet, stand well equipped with 
manufacturing. Major aircraft assemblies, machinery for heavy manufacturing. Skilled 
ship hulls, architectural metals, to name a and unskilled labor is readily available. 

few, have been produced in substantial quan- Purchasing Knowledge—Pullman- 


tities by Pullman-Standard. 


An Outstanding Design, Research and 
Engineering Staff—In addition to a full 
time engineering staff, Pullman-Standard 
has a large research, development and test- 
ing department occupying 250,000 square 
feet. Equipment for all types of development 
and testing work—including specialized fa- 
cilities for impact, vibratory and fatigue test- 
ing of large structures—are available 
through Pullman-Standard. 


Standard can apply broad knowledge and 
experience in acquiring raw materials, fin- 
ished products and sub-contracts to meet 
your requirements. 

Capable Management—Sound Finances 
—90 years of leadership in the building of 
railroad rolling stock reveals a pioneering 
spirit successfully directed by discerning man- 
agement. Sound financial position is the 
result of thoughtful planning plus aggressive 
execution. 


INDUSTRIAL SALES DEPARTMENT 


PULLMAN-STANDARD 


CAR MANUFACTURING COMPANY 


SUBSIDIARY OF PULLMAN INCORPORATED 
PHONE: ANDOVER 3-7151 © 221 N. LA SALLE STREET, CHICAGO 1, ILLINOIS 


‘S 


BIRMINGHAM, PITTSBURGH, NEW YORK, SAN FRANCISCO 
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CHOOSE A SITE: 
in Gentex Industrial Park 


The Coordinated Industrial and Residential Community 
Where You Can Keep Up With the Future 


Plant sites from 2 to 200 acres are located in the area bounded by Devon 
Ave. on the South, Busse Road (Route 83) on the West, Landmeier Road on 
the North and Elmhurst Road on the East. 


Check these features... 


State highway runs through the Park Rail siding to every site served by 2 railroads 


Quick easy transportation to Loop and en- Air transportation five minutes away 
tire area 
T k igh li i 
Adiccent to cxpreseways Ae pe eu freight marshalling yard in 


Truck terminal in the Park * < 
Local government friendly to industry 
Commuter bus service 


; oy as : Low tax base 
Zoning protection insuring long-range prop- 


erty value _ Fire and police protection 


Pick Your Own Construction Plan 
1. Buy and build with your own architect and contractor 
2. Buy and CENTEX will build for you (financing if desired) 
3. CENTEX will build and lease to you 


Bennett and Kahnweiler 


EXCLUSIVE AGENTS 


DAILY NEWS BUILDING 


Telephone Financial 6-4711 / Chicago 6, III. 
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RALPH STOETZEL, ARCHITECT JOS. T. CARP, INC. CONTRACTOR 


(GIRO WIN ts Expanding 


To keep pace with the continuing progress of the metal Clinton St. 
finishing industry Crown Rheostat & Supply Company is pape 
again expanding its manufacturing facilities. To be com- 
pleted in Centex Industrial Park by June, the new plant, 
with its 60% increased capacity, will be better able to 
supply plating and metal finishing equipment of the most 
modern and efficient design. 


Crown’s skill, experience and technical ‘know-how’ is 


always available to assist with individual problems. 
Maypole Ave. 

For efficient and economical plating, cleaning, anodiz- Chicago, WM: 
ing and pickling Crown offers the following equipment 


and supplies: 


Automatic Plating Heating and Cooling 
Machines Coils and Controls 
Semi-Automatic Plating Rectifiers 
Machines Chemicals 
, Plating Barrels Anodes Fa tae te 
Plating Tanks Buffs Chicago, III. 
Tumble Finishing Buffing Compounds 
Machines Tumbling Media 
Centrifugal Dryers Baskets 
Rheostats Pumps » 


CROWN RHEOSTAT AND SUPPLY COMPANY 1958 


3465 No. Kimball Ave. Chicago 18, lil. 
Centex Park 
Elk Grove, Ill. 
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“Corio 


For better living, electrically, throughout your 
home, Hotpoint offers electric appliances dis- 
tinguished by important differences. Look for 
them when you buy... 


Electric Ranges ““Combo" Washer-Dryer 
Refrigerators Dishwashers, Disposalls® 

Food Freezers Customline 

Air Conditioners Built-in Appliances 

Water Heaters Electronic Cooking Centers 
Automatic Washers Commercial 

Clothes Dryers Cooking Equipment 2 


Television 


S600 West Taylor Street, Chicago 44 
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WE'RE 
EXPANDING! 
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To better serve our IGA Retailers our Chicago ware- 
housing facilities will soon become a part of the great 


CENTEX INDUSTRIAL PARK. 


Growing has become a habit of IGA, and we are happy 


to be a part of one of the newest industrial sites in the 


greater Chicagoland Industrial area. 


FRANKLIN MacVEAGH « co. 


IGA.SUPPLY DEPOT 
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WATER PRESSURE FOR CHICAGO’S NEW WORLD HARBOR! 


One of the first structures completed at Chicago’s new Lake Calumet Harbor, being 
readied for the completion of the St. Lawrence Seaway, is this Graver 100,000 gallon 
elevated water tank to provide constant water pressure for general and fire protection 
needs. Designed, fabricated and erected by Graver, and backed by Graver’s 100 years of 


experience, it is 28’ in diameter with a 100’ head. GRAVER TANK & MFG. CO0.,[NC. 


New York e« Philadelphia « Edge Moor, Del +» EAST CHICAGO, INDIANA 
Pittsburgh + Detroit + Chicago + Tulsa + Sand Springs, Okla. 
Houston + New Orleans + Los Angeles + Sanfrancisco + Fontana, Calif. 


Building for the Future on a Century of Craftsmanship in Steels and Alloys 
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Motorola increases modern manufacturing space in Chicago to 1,530,000 square feet 
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Larger facilities to give America 


More to enjoy in Motorola. TV, Radio, 
High Fidelity Phonographs 


We built our first radio in a loft shop some 30 years ago. Since that time, 
continual plant growth has played a major part in our success. This growth 
pattern is a sign of America’s increasing awareness of Motorola quality and 
electronic advances. 

This year, Motorola has pioneered such important new features as Tube 
Sentry warm-up that triples TV life expectancy ...all-transistor car radio... 
portable Hi-Fi in fiber glass. Other Motorola exclusives, such as the portable 
radio with rotating antenna... introduced several years ago, have been 
imitated but, not duplicated by other manufacturers. 

It takes increased space to turn out more products and develop new ideas. 
Motorola’s new buildings in this area will provide room for expansion of 
production, research, design engineering, and administrative operations. This 
latest construction will increase facilities in the Chicago area to more than 
1,530,000 square feet. 

Motorola’s new building program is geared to produce more goods. But 
it’s tailored to expand engineering facilities as well. To keep its lead... 
Motorola plans even more important advances for ’58. 


AA MOTOROLA 


World's Largest Exclusive Electronics Manufacturer 
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TV— 
BLACK & WHITE, COLOR 


RADIO— 
CAR, CLOCK, PORTABLE 


HIGH FIDELITY 
PHONOGRAPHS 


TWO-WAY RADIO 
COMMUNICATIONS 


HANDIE-TALKIE@ RADIOPHONES 
HANDIE-TALKIE@ RADIO PAGER 
MICROWAVE SYSTEMS 
MILITARY ELECTRONICS 


TRANSISTORS 
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Group Formed To Plan 
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For Area’s Hospital Needs 


ele of the greatest problems 
created by the rapid expan- 
sion of the Chicago Metro- 
politan area is a shortage of hos- 
pital facilities. Fortunately before 
the critical stage is reached a posi- 
tive step is being taken to remedy 
the situation. 

The solution to the growing 
problem is the same that has made 
Chicago the city of the century — 
the foresight and interest of its 
business and civic leaders. ‘They 
have formed a new corporation 
called “Hospital Planning Council 
for Metropolitan Chicago, Inc.” 

The objectives of the new corpo- 
ration are: 

1. To plan the efficient and eco- 
nomical development of hospitals 
and other facilities for the care of 
the sick, serving the metropolitan 
Chicago area in accordance with 
measured needs for these services 
and the available resources, and to 
review and make recommendations 
regarding all proposals of individ- 
ual hospitals and related facilities 
for major capital expenditures. 

2. To coordinate the services of 
the hospitals in the metropolitan 


<& Black circles indicate location of 
present hospitals in Metropolitan Chi- 
cagoland 


Planning Council aims to coordinate hospital 


building with population growth and movement 


Chicago area and to bring about 
a closer interrelation of hospitals 
with other facilities for the care 
of the sick and with the public 
health and welfare agencies of the 
community. 

3. To study, develop, and make 
recommendations concerning stand- 
ards and methods to improve the 
services and financial economy of 
hospitals and related facilities for 
the care of the sick in the metro- 
politan Chicago area. 

4. To provide a means whereby 
the interests of the hospitals and 
the medical professions, on a com- 
munity-wide basis, may be more 
closely correlated. 

5. To advise the public of the 
metropolitan Chicago area, and the 
cooperative fund-raising agencies, 
concerning the financial needs of 
hospitals and related facilities, both 
for capital and operating purposes. 

6. To interpret to the citizens of 
the community the services avail- 
able for the care of the sick, and 
increase their knowledge and un- 
derstanding of such services. 

Residents of the city of Chicago 
now number close to 4,000,000. 
And, according to ratios set up by 
state and federal government au- 
thorities, there should be 18,000 
general hospital beds waiting for 


those who become ill. There aren’t 
though. Too often, the sick must 
be told, “Sorry, we're full.” For 
Chicago’s hospitals are now facing 
an appalling shortage of 4,428 beds. 
In the suburbs, booming about a 
half million, commuters find their 
local communities short another 
1,263 beds. Consequently, the grand 
total of hospital beds needed in 
Chicago’s metropolitan area is 
5,691. 

Like an epidemic, this shortage 
threatens to spread. According to 
Thomas Coulter, Chief Executive 
Officer of the Chicago Association 
of Commerce and Industry, “If 
Chicago’s population continues to 
grow at the present rate, Chicago- 
ans will be short 8,000 hospital 
beds by 1960. The shortage is ac- 
tually worse than it appears. For, 
of those beds available, many are 
housed in original buildings built 
before the turn of the century and 
now obsolete.” 

Others are so unevenly distrib- 
uted they are inaccessible to much 
of the population. The largest 
number of hospital beds today are 
concentrated on Chicago’s north 
side, the near west side, and on the 
south side near the University of 
Chicago campus. Other areas of 

(Continued on page 263) 
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Baseball Salaries: A Fascinating Saga 


oo Sa i 


The most sensational holdout of all times was Babe Ruth in 1930 
when he demanded a two year contract at $85,000 and settled 
for $80,000 for one season 


Dizzy Dean had a special problem. He demanded and got his daily allowance 
upped from one to two dollars a day. The rest was sent home to Mrs. Dean 


By 


RAYMOND SCHUESSLER 


HE vast and intricate problems 

of labor-management that deal 

with production and a fair 
wage thereof are not a sole concern 
of our great industrial giants and 
the army of American workers who 
wish to share in our profit and 
progress. The negotiation is also a 
delicate matter in the fields of art, 
entertainment, and athletics. Ball- 
players, for instance, are notorious 
and persistent wranglers when it 
comes to being paid for their serv- 
ices. 

“T’ll tell ya somethin,” a wild- 
eyed, crooked-tie, ballplayer ex- 
claimed to a writer one winter just 
before entering the inner sanctum 
of a baseball executive’s office to 
dicker for salary. “Ten years, if 
you're lucky, is still a short time in 
the major leagues nowadays, so you 
got to make it while you're hot.” 

Inside the office, an impeccably 
dressed G.M. slit open a bottle of 
imported Scotch and strategically 
placed a box of cigars ajar, mum- 
bling all the time about diminish- 
ing attendance at games, the rising 
cost of peanut vendors, fragile bats, 
and swollen headed athletes amidst 
anemic batting averages mired in 
the second division, “It’s not that I 
don’t want to raise everybody’s 
salary to a grand a minute, and 
not that I believe in Veblen and 
restricting the leisure class; it’s just 
that I hate to go on welfare right 
away.” 

There are no financial machina- 
tions in American business more 
agile and devious than the loony 
litigations between baseball player 
and the front office when contract 
signing time rolls around each 
spring. 

Ballplayers today are better bar- 
gainers than they used to be. Con- 
nie Mack once offered the fabulous 


of Individual Bargaining 


A former player reports on what goes on 


each year at the contract negotiating sessions 


Rube Waddell $1,000 for the sea- 
son. Rube balked. “Tell you what 
I'll do, Rube,” Connie obliged. 
“You promise to get in good shape 
and I’ll give you ten hundred.” 

“That,” Rube exclaimed, ‘‘is 
more like it!” and reached for the 
pen. 

But even today many a player 
is outsmarted by the owners. One 
time when Preacher Roe was hold- 
ing out on Brooklyn, Branch 
Rickey told Roe to stay home and 
think the contract over for a few 
days. “In the meantime,” said the 
genial Rickey, “you can have my 
two hunting dogs if you want 
them.” 

Preach took the dogs home and 
hunted all week. They were the 
finest, smartest, most obedient and 
surest-nosed beasts he had ever 
seen. Maybe ole Rickey was a good 
Joe after all. Surely he must have 
a heart as big as home-plate to let 
him use such fine dogs. Maybe ole 
Preach shouldn’t be so nasty to 
such a fine gentleman. So he signed 
his contract and sent it back. 

The day Roe dropped that con- 
tract in the mailbox, those dogs 
took off yelping across the fields 
and he hasn’t seen hide nor hair 
of them since. 


Lucky to be Big Leaguers 


General managers often inform 
ballplayers over the conference 
table that they are lucky to be big 
leaguers. One year when Yogi 
Berra was holding out Roy Hamey 
was explaining to the catcher what 
it meant to be a Yankee. 

“I’ve been reading in the papers 
that I’m the best catcher in the 
American League,’ Berra said. “You 
know what I think?” 


“No,” replied Hamey, who 


thought he saw Yogi throwing in 
the sponge. 

“I think,” Yogi said, ‘“‘they’re 
right.” 

Another year, Hamey tried a dif- 
ferent approach on Berra. They 
had talked and talked for hours 
with no compromise. Finally 
Hamey said, “Yogi, it looks as 
though we’ve reached a stalemate.” 

Berra suddenly jumped from his 
chair and yelled, “Don’t hand me 
that budget stuff!” 

Ernie Lombardi, like all long 
ball hitters, was tough to sign. His 
strategy was simple; don’t say much, 
but say it often. One year when he 
came into the office of Warren Giles 
of Cincinnati, the whole staff put 
out a carpet full of charm. 

“Looking fine,” said Giles, strok- 

(Continued on page 228) 


One year Lefty Gomez settled his 
salary dispute with a short note: ‘’Re- 
ceived batboy’s contract by mistake, 
please forward mine.” 


Some hunting dogs helped make 
Preacher Roe satisfied with his con- 
tract one year 


Yogi Berra, adept catcher for the Yankees, has also held his own at contract time 


United Press Photos 


04 


A New Program lor 


Collective Bargaining 


By HAROLD J. RUTTENBERG 


strength in the American work- 

ing force that has not been 
tapped for increasing productivity. 
To release this great force, an effec- 
tive partnership has to be forged 
out of the estranged relationship 
that now exists between the leaders 
of industry and labor. 

A new program for collective 
bargaining is required to accom- 
plish this because: First: The col- 
lective bargaining program of the 
labor unions in basic industry, 
which was formulated in the nine- 
teen thirties, was already obsolete 
in the forties, and became unten- 
able in the fifties. Second: Automa- 
tion, management’s counter offen- 
sive in the basic industries, has 
proved inadequate, and now needs 
to be supplemented with a collec- 
tive bargaining program formu- 
lated by the leaders of industry. 


TT seve is a great reservoir: of 


Industry Failure 


The union’s collective bargain- 
ing program has validity only in 
the face of industry failure. The 
nineteen thirties was a period when 
industry’s failures gave birth to the 
widespread growth of unions in the 
basic industries. These newly 
formed or reborn unions formu- 
lated a collective bargaining pro- 
gram to fill in the void created by 
the failure of industry to: raise 
wages to increase purchasing power; 
reduce hours to spread the work; 
eliminate wage inequities; modern- 


The author is president of Stardrill-Key- 
stone Company. This article is a digest 
of his address at the National Industrial 


Conference Board’s Meeting on personnel 


administration. 


ize working conditions; stop indis- 
criminate hiring and firing; and 
correct the other abuses that had 
developed through unilateral labor 
policies and actions of manage- 
ment. 

This was the union’s collective 
bargaining program in the thirties, 
and it still is their basic ap- 
proach to every new collective bar- 
gaining contract. That is why the 
labor leaders and their economists 
are unconsciously bearish on the 
future business outlook; they are 
always seeing a decline here and a 
dropoff there, and often sound as if 
they are praying for a depression 
—or at least a recession — because 
they must be painfully aware of the 
fact that as long as industry is pro- 
viding high level employment and 
earnings the unions’ collective bar- 
gaining program has little to offer 
nonmembers. 

Evidence of this conclusion is the 
failure of the AFL-CIO unions to 
get their drive to organize the un- 
organized workers off the ground. 

Further evidence was the revival 
last year of the 30-hour week pro- 
posal and recent talk about a three 
month vacation program. These 
were efforts to give validity to an 
obsolete collective bargaining pro- 
gram in the face of the current 
failure of the auto industry to sell 
more than 5.8 million cars a year 
and the steel industry’s failure to 
operate above 60 per cent of capac- 
ity. But these proposals to get more 
pay for less work are quickly pass- 
ing into limbo as the American 
people face up to the hard realities 
of the economic war agaianst the 
Soviet Russians. Before long, Amer- 
ica again will be straining its every 
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resource (1) to win this economic 
war and (2) simultaneously provide 
our people with higher living stand- 
ards goods while trying to catch up 
with the red-star missiles. 

While the unions’ basic collec- 
tive bargaining program has not 
changed since the thirties, the labor 
leaders came out with a face-lift 
job in the forties and a chrome- 
plated, face-lift job in the fifties. 

During the thirties when the 
unions were replacing unilateral 
management labor policies with bi- 
lateral collective bargaining con- 
tracts, wage inequities were being 
eliminated, working conditions 
were being modernized, wages were 
being raised. and hours,shortened. 
I was asking my elders if the labor 
movement a simple question; 
namely, what do we do when these 
gross failings of management have 
been cerrected? 


Direct Answer 


The answer was direct, simple, 
and continues as union collective 
bargaining policy to this day. I 
shall paraphrase it. 

“We shall keep right on asking 
for more. Our job is to get as much 
for our members as we can cajole, 
squeeze, or force out of the com- 
panies. It is an easy job, as once we 
get a new and better collective 
bargaining contract, we have no 
further responsibility. It is entirely 
up to management to find the 
means to pay the bill. They do not 
want us sticking our nose into the 
running of their businesses anyway. 
So let them sweat out the ways of 
meeting a constantly rising wage 
bill every year. 


“We are in the business of selling 
labor. Each year our job ends when 
we get the highest price that we can 
negotiate for the labor of our mem- 
bers.” 


The face-lift job of the forties 
was to tack on the fringe benefits, 
which were forced on the unions 
by the wartime freeze on basic wage 
rates, and opened up a gold mine 
for the labor leaders. The auto 
union is now proposing to make a 
diamond mine out of fringe bene- 
fits by including a profit-sharing 
wage increase. Many of the in- 
creases in labor costs during the 
thirties and early forties were made 
possible by the full utilization of 

(Continued on page 247) 
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Does Executive Compensation Affect 


Return on Investment? 


By ARCH PATTON 


Nes executives highly paid be- 


cause their companies make a 

lot of money, or do highly 
paid executives create above-aver- 
age profits for their companies? 
This question is almost as difficult 
to answer as the time-honored puz- 
zler; which came first, the chicken 
or the egg. There have been many 
opinions as to the profit-generating 
power of compensation, but few 
facts have been uncovered that 
would prove which came first, the 
profit or the pay. 


Survey Results 


A recent compensation survey by 
McKinsey & Company, Chicago 
Management Consultants, offers the 
first evidence yet developed that 
there may be a direct relationship 
between the level of executive pay 
and company profitability. This 
study of executive compensation in 
71 representative large companies 
— with 20,000 or more employes — 
showed that the proportion of total 
payroll going to the executive 
group had changed little in the 
past four years. The compensation 
of policy level executives — the 
top 1/10 of one per cent of all 
employes — was unchanged be- 
tween 1952 and 1956 at 1.1 per 
cent of the total payroll. The 
executive group on a whole — the 
top one per cent of all employes — 
advanced to 4.3 per cent of the 
total payroll in 1956 from 4.1 per 
cent in 1952. 

The top-paying companies in 15 
major industries covered by the 


The author, who has specialized in execu- 
tive compensation for a number of years, 
is a principal in the Chicago office of 
McKinsey and Company, Inc. 


study had a substantially higher 
return on invested capital than 
did their lower-paying competi- 
tors. For example, the company 
in each industry that paid its execu- 
tive group the highest percentage 
of total payroll earned an average 
of 17.2 per cent in 1956 on invested 
capital. This return is 40 per cent 
above the 12.3 per cent return re- 
ported by the average of all com- 
panies taking part in the survey. 
More important, perhaps, is the 
fact that top-paying companies 
earned twice as much on invested 
capital as did the companies with 
the lowest executive pay in each 
industry, which reported a 7.6 per 
cent return on investment. 
Further evidence on this point is 
found in an analysis of the profit 
increases of these 71 large compa- 
nies during the ten years ending in 
1956. The top-paying companies in 
each industry reported profit gains 
that were twice the average, and 
more than ten times the ten year 
profit increase of the low-paying 
companies in each industry. 


Which Came First 


This evidence still leaves a good 
bit of the chicken-and-egg problem 
to be solved. But it does indicate 
the direct correlation between 
above-average return on the stock- 
holders’ investment in a company 
and the level of executive pay. 

What such a survey cannot meas- 
ure, of course, are the intangible 
elements of company leadership 
and background that so strongly in- 
fluence profitability. These qual- 
itative factors largely spell the dif- 
ference between administering com- 
pensation as a_performance-ori- 
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ented motivation and the years-of- 
service orientation that so fre- 
quently characterizes compensation 
administration. 

It is obvious that compensation 
alone does not produce the sub- 
stantially higher profits reported by 
the top-paying companies. Some 
concerns pay their executives well 
by any standards, yet earn rela- 
tively small profits. Others pay 
poorly, and report handsome 
profits. 


Liberal Rewards 


Having studied the administra- 
tion of executive compensation in a 
good many companies — including 
a large proportion of those in this 
survey — it seems to me that high 
or low paychecks are largely a re- 
flection of a deeper, more funda- 
mental philosophy of management. 
For example, the top-paying com- 
panies in this survey tend to be 
more aggressive, to expect more of 
their executives, than the average. 
Those higher performance stand- 
ards, in turn, are more liberally 
rewarded to encourage the develop- 
ment of still higher standards of 
performance. 

In other words, high compensa- 
tion tends to reflect a state of mind, 
a competitive environment that re- 
gards individual performance as the 

(Continued on page 243) 
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halves of a huge industrial compressor, the Ray E. Frase (left), manager of the special products 
Wee ell made iB Carrier Corporation, were department for Signode Steel oe ee ei oS 
bored simultaneously. This is said to insure the Vern J McCarthy, Jr, vice presi ae ss aba 
hairline clearance required for impellers spinning Containers Inc., showing features of leap oe 
inside at speeds in excess of 900 feet per second. The steel drums, designed to save space and reduce han- 
boring mill shown has a five-ton shaft, 29 feet long, dling and shipping costs 


which permits one compressor to be machined while 
another is set up 


THE CHICAGO 


SUNDAY TRIBUNE Chicago Tribune poster which won first prize 


among 800 entries is blue-ribboned by Orville 
Sheldon, president of Art Directors Club of Chi- 
cago, with assistance of Helen Spiropoulos. It is 
the first newspaper poster to win in this annual 
outdoor advertising art competition 


Left to right: Oscar G. Mayer, chairman of Oscar 
Mayer and Company, Inc.; Leverett S. Lyon, chief 
executive officer of the Chicago Association of 
Commerce and Industry from 1939 to 1954; and 
Thomas H. Coulter, present CACI chief executive 
officer; with the distinguished service award given 
to Mr. Lyon for his many years of outstanding work 
for the Association and Chicago 
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Business 


Highlights 


Previously assembled trusses swing into posi- 
tion and are fastened to steel spacer clips al- 
ready a part of the wall panel assembly. These 
are some of the component parts of Space-O- 
Matic, a new modern home building system 
created by U. S. Steel Homes Division of 
United States Steel 


Tube containing a semi-liquetied chicken dinner for a man 
in a pressure suit is examined by Dr. Roger H. Lueck, director 
of research for American Can Company. The container was 
developed at Canco’s research laboratory at Maywood for use 
by pilots at very high altitudes where face masks and pressure 
differences make eating a problem 


Admiral Frederick J. Bell (retired), executive vice president 
of the National Automobile Dealer Association, mans the tiller 
of a 1908 Sears at the annual NADA convention with Alan 
G. Rude, president of Universal C.I.T. Credit Corporation. 
The “trip’’ into the past was arranged by the automobile 
finance firm to commemorate its beginnings in 1908 


UNITED NATIONS bi ei bk 
International 


agency 


NATIONS UNIES 
SVGINO SHNOIDVN 


‘OBbEAMHEHHBIE HAWN 


United Nations used this stamp late in 1957 to tell the world about its 
atomic energy agency 


COAST AND GEOD 


ETIC SURVEY 
| 1952 


The United States publicized the services of its coast and geodetic 
survey on this stamp last year 


Pad 


ANTARCT 


Australia informed the world of its claims. to Antarctic territory with 
the above stamp last year 
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Postage Stamps, 


servation program the United 

States has printed postage 
stamps in recent years featuring 
wild animals, birds, and fish. Can- 
ada, to promote some of its tourist 
attractions, last year printed stamps 
portraying summer and winter 
sports. Egypt, a few months ago, 
announced the re-opening of a fa- 
mous hotel in Cairo with a special 
postage stamp. 

These are but three examples 
of how governments are utilizing 
postage stamps, which must be used 
to prepay mail, as an advertising 
medium. The day when postage 
stamps portrayed only the ruler or 
president of a country is past; to- 
day postage stamps are an impor- 
tant medium for all types of pro- 
motion by almost every country in 
the world. 


| O PUBLICIZE its wildlife con- 


Promote Fair 


The atomic age symbol which 
denotes the Brussels international 
exhibition this summer has already 
appeared on Belgium’s postage 
stamps to tell the world about the 
fair. It will be used on more stamps 
this year, not only by Belgium, but 
by the United States and other 
countries, just as 25 years ago a 
number of countries and the United 
States issued special postage stamps 
to draw attention to and pay re- 
spect to the Chicago World’s Fair 
of 1933. 

To promote world-wide use of 
its agricultural products, the small 
Central American colony of Brit- 
ish Honduras listed its crops on 
one value of its King George VI 
postage stamps in 1938. The stamp, 
in use for a ten year period, told 
recipients of mail from the colony 
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~ A New Advertising Medium 


Countries now use the postage stamp to promote 


natural resources, products and promotions 


By 


JAMES MONTAGNES 


Canada extolls its free press... 


that in British Honduras crops in- 
clude chicle, grapefruit, bananas, 
sugar, mahogany, coconuts, cohune 
and rice. Other stamps of the series 
featured individual crop pictures. 

The Bahamas, British resort 
islands off the east coast of the 
United States, have in the past two 
decades issued a number of postage 
stamp series, with many values 
showing the. resort activities such 
as tuna fishing, yacht racing, water 
skiing, coral undersea gardens and 
scenic views. The same sort of pro- 
motion on postage stamps is being 
used by many other countries 
where tourism is a major industry. 


Special Hotel Stamp 


When the Hilton hotel chain this 
past fall opened a new luxury hotel 
on the island of Curacao in the 
Netherlands Antilles, off the north- 
ern coast of South America, the 
postal authorities issued a special 
stamp featuring the hotel. Egypt 


: 
: 


Madagascar its vanilla product 


did the same for the famous Shep- 
heard Hotel when it re-opened at 
Cairo last fall after being rebuilt 
following its destruction by revolu- 
tionary mobs some years ago when 
the monarchy was overthrown. Co- 
lombia issued special stamps in 
1955 for the opening of the newest 
skyscraper hotels in Bogota. The 
Dominican Republic in 1950 issued 
a set of stamps featuring five new 
resort hotels in the West Indian 
island country. 

Direct advertising of individual 
industries on postage stamps has 
become the fashionable thing to do 
for postal authorities throughout 
the world. France, which prints 
some of the world’s most beautiful 
postage stamps, has used this print- 
ing art in the past few years to 
issue stamps featuring its high 
fashion industry, its glove industry, 
to promote its fine book publish- 
ing, its tapestry, jewelry, ceramics, 
glass, and perfume industries. Since 
tourism is a major business in 


REPUBLIQUE F 


40" 


59 
RANCAISE 


France promotes its porcelain and crystal 
industry 


France there have been numerous 
stamps in recent years portraying 
the scenic beauties of its Mediter- 
ranean resort towns, its castle coun- 
try, and the famous buildings and 
landmarks of Paris. And on airmail 
stamps of the past year France has 
featured and named its latest jet 
fighter, airliner and helicopter air- 
craft as part of its campaign to sell 
these to military and civilian users 
throughout the world. 


Italy Sells Autos 


Italian automobiles are begin- 
ning to be seen in greater numbers 
in North America, and exports of 
Italian automobiles to other parts 
of the world are growing. How 
much of this can be attributed to 
postage stamps is hard to deter- 
mine, but Italy in the past few 
years has shown the latest styles in 
Italian automobiles on stamps is- 
sued to promote the automobile 
exhibition at Turin each spring. 
Czechoslovakia has made efforts to 
break into the North American car 
market in the past few years, even 
featured its: latest model car on 
1955 stamps used for foreign mail. 

Postage stamps are being used to 
publicize many facets of govern- 
ment activity in many lands. While 
some countries issue pictorial 
stamps to attract attention to a 
subject internationally, others use 

(Continued on page 235) 
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Fducation and the Small Businessman 


Today’s manager of small business needs 


broad training to compete successfully 


ment Seminar for Smaller 

Business at the University of 
Chicago for the past ten years, I 
am most impressed by the gradual 
change in attitude of smaller busi- 
ness management. The ambitious 
smaller businessman today can al- 
most be detected at a glance. His 
attitude towards education serves 
as an index of his business poten- 
tiality. 

In the 1940's, right after the war, 
the smaller businessman wanted 
narrow educational courses which 
were virtually vocational training 
in such things as distribution, 
bookkeeping, production methods, 
and salesmen’s compensation — if 
he had any interest in schooling at 
all. ‘Today, a substantial number 
of managers of smaller businesses 
want courses in the principles un- 
derlying business activity. They 
want to know something of the 
principles of marketing, the why 
and how of business cycles, the 
theory of design and packaging, the 
nature of our shifting populations 
and changing markets, the under- 
lying motivations of both employes 
and customers. 

The typical successful manager 
or owner of the smaller business 
today is most concerned not with 
detail, but with the things going 
on around him and over which he 
has no control — e.g., federal mone- 


| AVING watched the Manage- 


tary policy, impact of changing tax 


The author is Director of Special Serv- 


ices to Business and Industry, University ~ 


College, University of Chicago. 


policy, the problems created for 
him when government has to fi- 
nance its debt, and direction of 
defense spending. In addition, his 
concern is augmented by the diver- 
sity of business predictions, the 
rapid changes in materials avail- 
able, the newer methods, and new 
products eliminating whole prod- 
uct lines. He feels very keenly that 
he must be able to recognize the 
currents of economic events, or he 
will be swept under by the swirl- 
ing forces. 

In short, the smaller businessman 
seems no longer interested prima- 
rily in bread and butter schooling 
alone. First by necessity and then 
through desire, he has enlarged his 
horizons, mainly because he has 
discovered that successful larger 
businessmen and corporate execu- 
tives have done so. And it has paid 
off profitwise — which, in the field 
of business, is the acid test. 


Parallel Thinking 


The growth of the smaller busi- 
nessman’s thinking parallels the 
thinking of big business—but a 
generation later. Originally, big 
business was opposed to any busi- 
ness training. Four years spent in 
college, according to Banker Henry 
Clews in the 1900’s, would not only 
be a waste of time but might even 
prove “absolutely fatal to success.” 

Andrew Carnegie, surely a re- 
spected businessman, was quite em- 
phatic: “Men have sent their sons 
to colleges to waste their energies. 
- . . What they have obtained has 
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served to give them a distaste for 
practical life. . . . The fire and 
energy have been stamped out of 
them.” 

Charles E. Perkins, president of 
the Chicago, Burlington and 
Quincy Railroad, was similarly 
minded: “You might teach hotel 
keeping at Harvard, but you can’t 
teach railroading, because it in- 
volves too much. You can teach 
branches of it . . . engineering and 
drawing, for example. But the com- 
mercial part of it... that you 
cannot teach at school.” 

Another distinguished business- 
man, Leland Stanford, had pretty 
much the same attitude, although 
he planned to do something about 
it. Somehow, he thought, training 
for business ought to be incorpo- 
rated in a college education be- 
cause: “. . . when they seek employ- 
ment, and I ask them what they can 
do, all they can say is ‘anything.’ 
They have no definite technical 
knowledge of anything.” 

But time has changed business- 
men’s opinions. Today, corporate 
executives and business education 
are much concerned with the “any- 
thing” kind of training, since time 
and experience have shown that 
the “anything” man can adapt 
quickly to the “something.” It has 
been found that training in prin- 
ciples is of more importance ini- 
tially than detailed information on 
window trimming, particular pro- 
duction methods, or how to talk 
to customers. : 

As Clarence Randall, former 

(Continued on page 240) 
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Chicago Uses in 1957 


HAT happened to Chicagoland commerce and industry in 1957? 

Was it a good year? In general the answer to that question is that 
it was a very good year for Chicagoland business. True, some industries 
did not match previous record-setting peaks of sales or production; but 
the level of activity maintained was at a high rate, in fact higher than 
in most of the post-World War II peacetime years. And in most Cases 
Chicagoland business fared better than business did on a national scale 


and continued to maintain its position of leadership. 


R the following pages COMMERCE presents a detailed review of 
Chicago area business in 1957. Principal articles are indexed below. 
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“Bunnies” helped State Street Store sales at Easter time 


State Street Council Photo 


An outdoor fashion show just off State Street was used to promote the sale of men’s 


wear for Father’s Day 


RECORD Christmas rush, 
A which pushed Chicago-area 

department store sales up 35 
per cent for the week ending De- 
cember 28, 1957, over the corre- 
sponding week a year ago, helped 
retailers overcome a three-month 
lag that began in late August. As 
the year ended, city-wide sales 
reached $5.7 billion, a little better 
than one per cent above the pre- 
vious year’s $5.6 billion. Sales for 
the metropolitan area also rose a 


little over one per cent,.to hit $8.4 
billion compared to $8.3 billion for 
1956. 

Factors beyond his control, from 
Sputnik and unemployment to 
zooming living costs and influenza, 
pressed the retailer hard during 
the autumn. A brisk first seven 
months had seen department store 
sales run three per cent ahead of 


1956, while overall retailing in the 


area had shown a five per cent gain, 
The cost of living continued its 
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virtually uninterrupted rise, with 
the index soaring to 125.6 for No- 
vember and pegged there as the 
year ended. The biggest single 
jump, undoubtedly affecting retail 
sales thereafter, came in July, when 
the index moved to 124.1 from 
June’s 122.9. By November, non- 
retail categories were showing such 
increases over 1956 as 10.2 per cent 
for recreation and reading, 6.7 per 
cent for transportation, 3.2 per cent 
for housing, 3 per cent for per- 
sonal care, and 6 per cent for 
medical care. 

Food retailers did share in the 
price boosts, with an increase of 3.4 
per cent over the previous year; 
and, indeed, major food merchants 
reported new sales records. Apparel 
prices, on the other hand, declined. 


Purchasing Power Static 


In consequence, although per- 
sonal disposable income of Chicago- 
area residents increased about five 
per cent, purchasing power rose lit- 
tle if at all. One study reported that 
personal income rose six per cent 
nation-wide in the first quarter over 
the comparable 1956 period, while 
personal taxes increased 8.5 per 
cent, personal savings 12.5 per cent, 
expenditures for personal services 
6.4 per cent, and retail trade only 
4.7 per cent. 

For the first half of the year 
employment had been running at 
near-record levels. But following 
the late-summer cut-backs in steel 
and other durables, the Illinois 
Labor Department reported unem- 
ployment had reached 110,000 by 
December 15 for the Chicago-Calu- 
met area (Cook and DuPage Coun- 
ties, Illinois, and Lake County, 
Indiana). 

In October, Sputnik added psy- 
chological uncertainties to the very 
real consumer concerns over unem- 
ployment and living costs. And 
while the “flu” epidemic material- 
ized in less serious proportions than 
anticipated, it did take a sizeable 
whack out of the budgets of those 
afflicted and discouraged others 
from venturing into crowds. 
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Sales Tops 1956 Total by One Per Cent 


But as one State Street executive 
put it, “You can’t kill Christmas,” 
and many department stores racked 
up the biggest holiday trade in 
their histories. As the year ended, 
the Federal Reserve Bank of Chi- 
cago’s index of Chicago department 
store trade stood at 120, a two-point 
gain over the previous year’s 118. 


Open Smaller Centers 


Most of the nine new shopping 
centers which opened during the 
year were of the smaller, utilitarian 
genre, comprised of food, drug, 
variety, and specialty clothing 
stores. Largest was the Village 
Shopping Center at Gary, Indiana, 
housing 36 stores, including a J. C. 
Penney department store. The new 
entries brought the Chicago-area 
total to 25, with plans announced 
for 14 more and openings sched- 
uled from this spring to 1960. 

Soft goods generally fared better 
in the year’s sales than did con- 
sumer durables, and department 
stores as a group enjoyed a better 
year than did the specialty stores. 
Electrical appliances and automo- 
biles bore the brunt of the hard 
goods declines. Factory sales of 
home laundry equipment, for ex- 
ample, slumped 16 per cent below 
1956, while television receivers 
were off four per cent. Cook 
County automobile registrations 
through November were 184,167 
compared to 204,640 for the full 
year of 1956. 
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MONTHLY INDEX OF 
CHICAGO DEPARTMENT 
STORE TRADE 
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Marshall Field and Company, Old Orchard shopping center 


American-built car sales na- 
tionally were estimated at 5.8 mil- 
lion, about even with 1956, after 
an initial six months which held 
out promise of the second highest 
year in the industry. The “sleepers” 
in the field proved to be American 
Motors’ Rambler, which showed a 
surprise gain of 68 per cent for its 
new models, and foreign cars, esti- 
mated to have captured about three 
per cent of the domestic market. 
This would place import sales at 
well over 150,000 with American 
makers expecting sales of the for- 
eign units to increase another 50 
per cent in 1958. Domestic-built 
car sales are expected to drop about 
8.6 per cent this year. 

Dealer memberships in the Chi- 
cago Automobile Trade Associa- 
tion showed a small increase for 
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the first time since 1952, from 429 
a year ago to 435 as of December 
31. But 22 new Edsel dealers ap- 
peared in the area for the first 
time, and Rambler added 21 and 
dropped 12. The fluid situation in 
area auto retailing is further re- 
vealed in the Association’s turnover 
figures of 80 resignations or concel- 
lations and 76 appointments. 


Furniture Sales Off 


Chicago-area furniture sales 
dropped two per cent, compared to 
a four per cent decline for the 
Seventh Reserve District, and an 
estimated three per cent drop for 
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ANNUAL INDEX OF DEPARTMENT 
STORE TRADE IN CHICAGO 


(1947-49=100) 


December collections 
fell five per cent below those of 
the same month a year ago. 

The Chicago Retail Furniture 
Association reports there was great 
variance in sales among member 


the nation. 


stores. Many dealers again are 
stocking appliances and others of- 
fering decorator services as sales 
stimulants. One advantage in the 
public's growing decorator con- 
sciousness has been an upturn in 
drapery and floor covering: sales, 
now being stocked by a growing 
number of furniture dealers. 

The retail credit picture showed 
some signs of weakness. Retail past 
due accounts stood at 18.1 per cent 
in July, 16.8 per cent in October, 
and 20.1 per cent as of January 1, 
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1958, according to the Chicago As- 
sociation of Credit Men. 

Consumers reversed their trend 
of recent years and accumulated a 
little more in savings than they in- 
curred in debts. Consumer indebt- 
edness increased $12.75 billion, 
while personal savings increased 
$13.5 billion, according to the In- 
stitute of Life Insurance. 

Carl Hobbet, general manager of 
the Cook County Credit Bureau, 
reports, “The situation has had a 
somewhat sobering effect on the 
‘lax’ credit extenders, but we think 
that’s all to the good. We see noth- 
ing to be alarmed at provided we 
can get people back to work.” 

A recent Bureau sampling of de- 
partment stores indicated collec- 
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tions were slightly better than a 
year ago, but that the stores were 
expending more money in closer 
supervision of accounts. 

The Bureau anticipates a sharp 
upturn in the use of credit cards 
this year consequent to the Bureau 
of Internal Revenue’s insistence on 
detailed reporting of expense ac- 
counts. Some credit card plans look 
forward to doubling their business, 
even though applicants will be 
more closely screened. 


The retail development that gen- 
erated the most debate was the tri- 
umphant march of the trading 
stamp into Chicagoland. A few re- 
tailers had.offered stamp plans or 
their own stamps to customers 
rather quietly for years. But in 
September Kroger Company and 
National Tea Company announced 
with appropriate drum beating the 
introduction of rival trading 
stamps in their Chicago-area stores. 
Wieboldt Stores, Inc., followed in 
October; and, moreover, set up pre- 
mium redemption centers in its 
stores. 


Chicago a Holdout 


Chicago had been a hold-out on 
the stamp plans. Elsewhere, half 
the nation’s supermarkets were giv- 
ing stamps by the end of 1956. But 
once the trend won such major 
local adherents, it began spreading 
to other segments of business as 
well. P.I.P. Stamps, of: St. Louis, 
announced in Chicago it would 
issue $200 life insurance policies 
for each $200 spent on merchan- 
dise at stores giving its stamps. 
Norge Division of Borg-Warner 
Corporation established a stamp 
plan for dealers purchasing its re- 
frigerators, with a two-week trip 
to Europe as the top award and 
scaling down to the usual catalog 
premiums. 


Merchants and experts lined up 
their studies and statistics on both 
sides of the argument over whether 
the consumer or the retailer pays 
the cost of stamp plans, estimated 
at two per cent of sales. Jewel Tea 
Company, for example, launched 
an aggressive anti-stamp campaign 
in consumer advertising, stressing 
prices and services, and emerged 
with a 7.5 per cent gain in sales 
for the year, National, with stamps, 

(Continued on page 163) 
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Chicago-area Wholesale Trade Increases 


For Third Consecutive Year 


Navy Pier Housewares Show 


HICAGO-AREA wholesale 

trade edged up slowly in 

1957 to achieve a gain for the 
third consecutive year and reach a 
peak estimated at $21.5 billion, 
compared to the previous year’s 
$21.3 billion. While this was a 
modest gain, reviewed against 
1956’s nine per cent increase, 
wholesalers appeared satisfied to 
have held the line on sales and 
profits in a year marked by disap- 
pointing activity in many areas in 
the last six months. 

Part of the satisfaction can be 
traced to area wholesalers’ success- 
ful efforts to win an ever-increasing 
share of the nation’s distribution of 
goods and products. They ac- 
counted for 8.5 per cent of national 
wholesale trade in 1957, compared 
to 8.05 per cent in 1948, 7.6 per 
cent in 1939. The number of 
wholesalers in the Chicago area has 
grown from 11,800 to 12,400 in 
nine years, in addition to expan- 


sion in facilities and sales by indi- 
vidual houses. 

Major lines and their estimated 
share of the year’s total sales were: 
groceries, confections, and meats, 
$2.5 billion; machinery, industrial 
equipment, and supplies, $1.8 bil- 
lion; produce, $1.5 billion; elec- 
trical goods and equipment, $1 
billion; drugs and chemicals $900 
million; dry goods and apparel, 
$700 million; lumber and construc- 
tion materials, $625 million; and 
paper and paper products, $500 
million. 


Mostly Stable 


Except for produce, which 
moved up ten points on the federal 
wholesale price index, and lumber 
and wood products, which declined 
five points, the wholesale price 
structure showed considerable sta- 
bility. Many lines, such as furni- 
ture, apparel and textile products, 
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and gypsum products showed sig- 
nificant or no price changes by 
year’s end. 

Overall wholesale trade for the 
east north central region, as re- 
ported by the United States De- 
partment of Commerce, showed a 
two per cent sales drop and a two 
per cent increase in inventories as 
of December 31, 1957. Except for 
some durables, inventories in the 
Chicago area appeared to be at 
healthy levels commensurate with 
sales. 

Furniture and home furnishings 
wholesalers, taking their cue from 
the estimated three per cent drop 
in national retail sales, by Decem- 
ber 31 had reduced their inven- 
tories ten per cent below those of 
the same date for 1956. In con- 
trast, at the end of 1956’s peak 
sales, their inventories had been 
13 per cent above those for 1955. 

Lumber wholesalers, winding up 


(Continued on page 165) 
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Employment Remains Steady Through 


Average workweek continues decline but. hourly earnings move upward; 


unemployment hits new highs despite record employment totals 


HICAGOLAND enjoyed an- 

other year of employment 

prosperity during most of 
1957, as employment totals re- 
mained at a steady high peak 
(comparable to 1956) during the 
first three quarters of the year. 
And, despite a decline in the aver- 
age workweek during the past two 
years, average hourly earnings 
zoomed to new highs during 1957. 
Throughout the year, seasonal lay- 
offs in the manufacturing indus- 
tries were constantly balanced by 
additional hirings in non-manufac- 
turing industries such as construc- 
tion and service. Not until the end 
of the year did the tight market 


Pile operator at controls of Argonne 
National Laboratory experimental boil- 
ing water reactor 


loosen up noticeably, mostly be- 
cause of production curtailments 
stemming from a notion-wide de- 
cline in demand for durable goods. 

Prior to this last-quarter down- 
swing, the Chicagoland area was 
characterized by abnormally high 
economic activity. After reaching 
an all-time peak total of 2,510,000 
in December, 1956, nonagricultural 
wage and salaried employment fell 
by 65,000 in January, 1957, due to 
year-end seasonal reductions. How- 
ever, except for a mid-summer lull 
in July and August, employment 
underwent a slow upward trend 
during most of 1957. By October, 
Chicagoland’s work force totalled 
2,470,000 — only 40,000 below the 
record high. 

At the beginning of 1958, the 
Illinois State Employment Service 
announced further cutbacks in air- 
craft, steel, and appliance estab- 
lishments would probably further 
depress employment during the 


coming months, but, “prospects are 
considered favorable for an upturn 
in late spring when present high 
inventories will have been liqui- 
dated and seasonal factors will pro- 
vide an impetus for rehiring.” 


Unemployment High Toco 


Strangely enough, despite the 
record employment totals most of 
1957, unemployment totals also 
reached new highs. This rise in 
unemployment was brought about 
chiefly by a tremendous immigra- 
tion of new workers into the Chi- 
cago area. Many of these newcom- 
ers proved to be unskilled workers 
coming from rural areas in the 
southern sections of the country, 
with no previous industrial expe- 
rience. However, during the year, 
despite their lack of needed skills, 
a large percentage of the younger 
migrants with only grade school 
education found it easy to obtain 


Springs being ejected from furnace at Alco Products plant 
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Most of 1957 


Punch press operator at Automatic Electric Company 


jobs due to the scarcity of local 
workers in the 20 to 30 age bracket. 

An analysis of registration files in 
the Chicagoland area made during 
the year, revealed that approxi- 
mately 25 per cent of the active job 
seekers were over 55 years old. Only 
eight per cent were in the under-25 
age range. Not included in these 
statistics were persons over 60 years 
old who had made no active search 
for work during the previous two 


months, and were thus considered 
to be retired from the _ labor 
market. 
According to Employment Serv- 
ice registrations, the biggest pro- 
portion of the jobless are these 
older applicants, unskilled laborers 
and service workers (chiefly dish- 
washers, porters, and chamber 
maids). Also out of work were a 
sizeable number of workers regis- 
tered in numerous semi-skilled and 


Working on packaging presses at Container Corporation 


Stillman’s helper making adjustment on one of three new ultra- 
formers of Whiting refinery of Standard Oil Company (Indiana) 


skilled manufacturing  classifica- 
tions, and numerous laborers with 
experience who were involved in 
season layoffs. Although the labor 
supply continued tight in most 
clerical brackets, there was a sur- 
plus of clerks (most of whom were 
over 35 years of age). 

During the year, totals of female 


(Continued on page 169) 


A packing operation at 
Abbot Laboratories 


68 


COMMERCE 


Home Building Declines 22.5 Per Cent 


Construction of apartment units equals 1956 level but dollar vol- 


ume rises; despite “tight money” builders consider it a good year 


A private home in Prairie View. Architect: Ray Binkley 


Below: new homes recently completed in Elk Grove Village, 6000 home project of 
Centex Construction Company northwest of Chicago 


OME building activity in the 
Chicagoland area dipped 
during 1957. According to a 

survey of construction in Chicago 
and 117 suburban communities 
conducted by Bell Savings and 
Loan Association, the number of 
homes built in 1957 was 22.5 per 
cent below 1956, while the number 
of apartment units was about equal 
during the two periods. However, 
dollar value of apartments built 
last year increased slightly — $78,- 
669,443 in 1957 compared to 
$77,209,876 in 1956. 

At year’s end, builders conceded 
that while 1957 didn’t break any 
building records, it was an. ex- 
tremely good year. Builders look 
hopefully to 1958, which many 
feel will get a slow start (as it did 
in 1957) but will rally at year’s 
end to give builders about ten per 
cent more construction than they 
enjoyed in 1957. 


More Money Available 


Builders also agreed that money 
should prove more plentiful in 
1958 (due to Federal Reserve’s low- 
ered rediscount rates and FHA’s 
greater willingness to advance 
mortgage money) and that families 
shopping in a buyer’s market will 
probably get more home for their 
money. Once again in 1957 Chi- 
cago’s rental market continued at 
about 99 per cent occupancy with 
biggest demand continuing to be 
for one and two bedroom units. 

During 1957, the Chicago Hous- 
ing Authority finished construction 
work on 1,205 new apartments — 26 
per cent more than were completed 
in 1956—making the Authority 
“Chicago’s Biggest Landlord.” The 
Chicago Land Clearance Commis- 
sion is currently redeveloping 668 
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acres of slum land, and has an- 
other 100 acres targeted for rebuild- 
ing in 1958. 

In Chicago proper, for the first 
time since 1950, the number of 
apartment units built exceeded the 
number of new single family homes 
constructed. Homes totaled 4,937, 
while new apartment units totaled 
5,632. ‘The year before, 1956, the 
ratio of homes to apartment units 
was about equal. 


Drop in Permits 


According to D. E. Mackelmann, 
Consultant for Chicago’s Depart- 
ment of City Planning, 10,998 new 
residential permits were issued dur- 
ing the year, a drop of 28.5 per 
cent from 1956. Once again, as in 
1956, the drop was attributed to a 
tight mortgage market. The de- 
mand for funds exceeded the sup- 
ply. Consequently, interest rates 
rose, and lenders shortened mort- 
gage terms and became more selec- 
tive in their lending. Similarly, 
many builders found land in short 
supply as available lots in the Chi- 
cago area became fewer and fewer. 

During the year, the bulk of Chi- 
cago’s building was centered in a 
handful of the city’s 75 neighbor- 
hood areas. The largest number of 
starts —802— were in the West 
Ridge area on the city’s northwest 
side. Here 741 of the starts were 
for multi-unit construction, 56 for 
single unit dwellings, and five were 
conversions (remodeling of exist- 
ing structares to provide more liv- 
ing units). 

Chicago’s Near North Side 
ranked second in building activity. 
All of 721 starts in this area were 
for multi-family units, and there 
were 45 conversions. Garfield Ridge 
on Chicago’s southwest side topped 
the list for construction of single 
family dwellings—572 of them 
were built in this area in 1957. Gar- 
field Ridge also boasted 27 new 
multi-family units and two con- 
versions. 

Douglas community, which 
topped the list with 2,284 starts in 
1956, built only 553 units during 


1957. All of these were multi- 
family units, and 203 were public 
housing . . . an extension of Chi- 
cago Housing Authority’s Prairie 
Courts project. Building activity 
in Ashburn, which ranked fifth in 
number of starts during 1957, was 
concentrated in 468 single family 
dwellings, 38 multi-family units, 
and one conversion. As in 1956, 
most of the multi-family building 
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was in structures having ten or 
more units. Of 6,060 multi-family 
units built in the Chicago area, 
3,602 were in these larger build- 
ings. 

In 117 suburban Chicagoland 
towns (and the unincorporated 
areas), single dwelling units con- 
tinued to account for the bulk of 
the building, though about 1,000 


(Continued on page 177) 


3440 Lake Shore Drive Apartments. Architect: L. R. Solomon and Associates 


Below: Prairie Courts, housing project for Chicago Housing Authority. Architects: 


Keck and Keck 
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Plant Investments Drop Off In 1997 


Announced projects valued at $252.6 million, off 55 per cent from 


1956, but still better than was planned for in 11 of preceding 17 years 


NVEST MENT in __ industrial 

plant facilities in the Chicago 

Metropolitan Area, which are 
referred to as “Industrial Develop- 
ments,” continued at a high level 
during 1957. Announced plans for 
plant investment projects in 1957 
amounted to $252,574,000. Al- 
though this total is less than half 
of the $562,479,000 announced in 
1956, it is still a greater dollar vol- 
ume than was planned for expendi- 
ture in 11 of the preceeding 17 
years in which records are avail- 
able. 

The years 1955 and 1956 had 
the largest dollar volume of invest- 
ments ever announced, but these 
were due in large part to invest- 
ment in steel capacity, in which 
it is impossible to separate plant 
facilities from equipment expendi- 
tures. Deducting expenditure for 
steel mill expansion, 1957 was more 
nearly on a par with the two pre- 
vious years in the expenditures 
for conventional type plants. In 
1957 steel mill expansion amounted 
to $56 million; in 1956 to 238 mil- 
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lion and in 1955 to $354 million. 
On this basis, 1957 announced in- 
vestments of $196 million in con- 
ventional plants; I956 saw $324 
million invested in conventional 
plants, and in 1955 $201 million 
was invested in conventional plant 
facilities. 


336 Projects 


During the year 1957 there were 
336 industrial development proj- 
ects recorded which compares to 
351 in 1956. 

These projects were broken 
down into four categories, new 
plants built at an entirely new lo- 
cation, expansions of existing 
factories with the construction of 
additional floor space or other new 
facilities, the acquisition of exist- 
ing buildings for industrial pur- 
poses, and the purchase of land 
for future industrial development. 

In the category of new plant de- 
velopment there were 125 projects 
in 1957 as compared with 121 in 
1956. 1957 saw 131 plants expand- 
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ing compared with 139 in 1956. 
Seventy-two plants were acquired 
during the year compared with 79 
in 1956. Eight purchases of land 
for future development were re- 
corded in 1957. compared with 12 
in 1956. 

The 125 new plants announced 
in 1957 had a total value of $100,- 
043,000. This may be compared 
with $158,450,000 recorded in 
1956. There were several large 
new developments which were out- 
standing, among the largest of 
which were the Salerno Megowan 
Biscuit Company, erecting a 250,- 


000 square foot plant at Caldwell 


Avenue and Howard Street in 
Niles; Teletype Corporation, con- 
structing 790,000 square feet of 
floor area on a 105 acre site in 
Niles and Skokie; Amoco Chem- 
icals Corporation, a subsidiary of 
Standard Oil Company of Indiana, 
constructing a chemical plant on a 
400 acre site on the River south- 
west of Joliet; a 300,000 square 
foot plant for Union Carbide and 
Carbon Corporation at Alsip on 90 
acres; Amphenol Electronics Cor- 
poration erecting a new factory in 
Broadview; Simmons Company of 
New York City erecting a new 
plant in Munster, Indiana, con- 
taining 369,000 square feet of floor 
area; Hotpoint Company erecting 
the first unit of a huge plant project 
west of O’Hare field on a 720 acre 
site; Stauffer Chemical Company 
erecting a sulphuric acid plant in 
Hammond; National Container, 
multiwall division of Owens-Illi- 
nois Glass Company, erecting a 
300,000 square foot building on a 
river-front site on the Little Calu- 
met River, North of 138th Street. 

Expansions of existing plants, 
numbering 131 in 1957, totaled 
$132,211,000, which can be com- 
pared with $380,755,000 in 1956 
which was heavily weighted with 
steel expansion. Some of the larger 


expansions during the year are as 
follows: Ma Sakis 

Standard Oil Company (Indiana) 
was constructing its third  ultra- 
former with a 21,000 barrel-per-day 
capacity at its Whiting Refinery; 
Linde Air Products Company, a di- 
vision of Union Carbide and Car- 
bon Corporation, expanded _ its 
liquid oxygen, nitrogen, and argon 
capacity by approximately 1.4 bil- 
lion cubic feet at its East Chicago 
plant; National Cylinder Gas Com- 
pany also expanded its liquid 
oxygen capacity at 10305 South 
Torrence Avenue; Cities Service 
Oil Company added fractionating 
equipment to its refinery in East 
Chicago; Sunbeam Corporation ex- 
panded its plant at 5400 Roosevelt 
Road; Motorola Inc., erecting a 
large addition to its Franklin Park 
assembly plant; Danly Machine 
Specialties, Inc., added 150,000 
square feet of floor area to its 
newly acquired plant at 22nd and 
Laramie Avenue, formerly owned 
by the Thor Corporation; Inland 
Steel started work on two new proj- 
ects, a new sintering plant and a 
wide-flange beam mill; Youngs- 
town Sheet and Tube Company 
also erected a sintering plant in 
East Chicago; Clark Oil and Re- 
fining Company expanding its Blue 
Island refinery; Abbott Labora- 
tories in North Chicago put up a 
160,000 square foot research build- 
ing; Standard Oil of Indiana is 
erecting a crude oil distillation 
unit in Whiting and Calumet Steel 
Division of Borg-Warner Corpora- 
tion is adding substantially to its 
Chicago Heights plant; Mars, In- 
corporated, is erecting 130,000 
square feet of floor area for addi- 
tional manufacturing facilities for 
candy bars; and ‘Tel-a-Sign will 
double itssChicago facilities at 960 
West 132nd Street. 


Total of Acquisitions 


Acquisitions of existing plants 
amounted to an investment of $19,- 
$21,000 in 1957, comparable with 
$19,290,000 in 1956. $839,000 was 
invested in the purchase of land 
for future expansion in 1957 as 
compared with $3,955,000 in 1956. 

The location of industrial de- 
velopment projects, divided _ be- 
tween factory buildings and ware- 
house structures, inside or outside 
of the city of Chicago, is increas- 


Charles Bruning Company, 


Photo courtesy of A. Epstein and Son, Inc. 


Inc., Mount Prospect, IIlinois 
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ingly concentrated in the suburban 
areas. This is due largely to the 
fact that land areas, as far as one- 
story buildings are concerned, are 
not available inside the city of 
Chicago in sufficient quantity to 
harbor the number of plants be- 
ing built. In 1957, following this 
outward growth, 162 out-of 256 
projects involving construction of 
new or additional plant facilities 
were located outside of the city. 
This is more than 63 per cent of 
the entire number of projects in- 
volving construction. The remain- 
ing 94 projects were inside the 
city proper. This may be compared 
with 52 per cent of the projects 
built in suburban areas, which is 
the proportion for the previous 
seven years. 

The new construction projects 
were divided between 195 factory 
projects and 61 for warehouse 
space. 

The new construction projects 
amounted to $231,000,000, as 
shown in the accompanying table, 
$193,000,000 of which was involved 
in plants in the suburban areas and 
$38,000,000 in plants inside the 


city. This figure is increased by the 
investment in steel mill construc- 
tion outside the city limits, so that 
more than 83 per cent of the dol- 
lars invested in industrial construc- 
tion in 1957 was spent for plant 
facilities outside the city of Chi- 
cago, but inside the metropolitan 
area. 


Area of New Starts 


As for the square footage of 
these plant construction projects 
(steel mills, petroleum refineries, 
and chemical plants had little or 
no square footage involved) the 
total square footage covered by the 
announcements in 1957 amounted 
to more than 11 million square feet 
of floor area. This is close to the 
average for the last seven years. 
More than 8 million square feet 
were started in the suburban part 
of the metropolitan area and 2.9 
million square feet were to be 
erected within the city of Chicago, 
or 74 per cent outside the city. 
Constructing modern one-story 
plants takes up a good many times 
more land area to accommodate 


THE CHICAGO SCREW COMPANY 


“Complete Facilities Under One Roof” 
e 630,000 SQUARE FEET FLOOR SPACE »¢ COMPLETE ENGINEERING SERVICE 


e OVER 1,700 MACHINE TOOLS 


AUTOMATIC SCREW MACHINE WORK 
Single through Eight Spindle 
Capacity: 46” through 5%” diameter 


COLD AND HOT UPSET PRODUCTS 
Capacity: 346” through 14%” diameter 


COMPLETE SECONDARY OPERATIONS 


e OVER 4,000 STANDARD FASTENERS 


Drilling Millinge Broaching e Threading Grinding e Heat Treating 


OVER 4,000 STANDARD FASTENER ITEMS ALWAYS IN STOCK 
Socket Screws e Set Screws e Cap Screwse Dowel Pinse Hexagon Nuts 
Hexagon Keyse Taper Pinse Stripper Boltse Pipe Plugse Studs 


CONTRACT MANUFACTURING ¢ SPECIAL ASSEMBLIES 


VALVE TRAIN PRODUCTS ¢ LAMP PARTS 


DESIGN, DEVELOPMENT & MANUFACTURING OF METAL PRODUCTS 


CHICAGO 
PHONE: 


: EStebrook 8-7400 
THE CHICAGO SCREW COMPANY 


DIVISION OF STANDARD SCREW COMPANY 
2701 W. WASHINGTON BOULEVARD 


BELLWOOD, ILLINOIS 
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the plant as it would a multi-story 
building inside the city. 

The largest single category of 
plant investment was in the field 
of what the Census Bureau cails 
“Primary Metals Industries,” which 
covers steel mills, foundries, forge 
shops, and smelting, refining and 
working of nonferrous metals. ‘This 
group of industries announced 
plans for investment of $68,240,000 
in new plant facilities in the Chi- 
cago Metropolitan Area in 1957 of 
which $2,150,000 was invested 
within the city limits. This indus- 
try is number one in the value of 
its products in the Chicago Metro- 
politan Area, having an estimated 
production of »$3,510,000,000 in 
1957. Some of the larger projects 
in this industry in 1957 involved 
Calumet Steel Division of Borg- 
Warner Corporation adding to its 
plant in Chicago Heights; Youngs- 
town Sheet and Tube Company 
erecting a new sintering plant in 
East Chicago, Inter-Lake Iron Cor- 
poration adding to its plant at 
108th Street and the Calumet 
River, Inland Steel Company add- 
ing a sintering plant and wide 
flange beam mill in East Chicago. 

The second industry in the value 
of investments in plant facilities in 
1957 was the Electric and Elec- 
tronic Machinery and Equipment 
industry with $33,963,000 in plant 
facilities announced during the 
year. This industry ranked fourth 
in the value of the production in 
1957 with a total of $1,930,000,000 
worth of electrical equipment be- 
ing produced. The large projects 
in this industry in 1957 were the 
Teletype Corporation with 790,000 
square feet in Niles; Graybar Elec- 
tric Company, Inc., with 150,000 
square feet in Clearing Industrial 
District in Melrose Park; Am- 
phenol Electronics Corporation 
erecting 250,000 square feet of 
floor area in Broadview; Sunbeam 
Corporation adding to its plant on 
Roosevelt Road; Hotpoint Com- 
pany erecting a first unit in a plant 
on 720 acres, in the Village of Elk 
Grove; Western Electric Company 
building an addition of 50,000 
square feet at its Hawthorne 
Works; Revere Electric Manufac- 
turing Company erecting a new 
unit of 110,000 square feet in 
Niles; Crown Rheostat and Supply 


| Company building 39,000 square 


MARCH, 1958 


73 


Arrows point to main North Pier Terminal buildings 


“ 
East and West from Lake Shore Drive. There, are (moter wayseee 


make MONEY than to sell 
the things you sell at a 
profit.” 


If you distribute 
from the outskirts of Chicago 
or from a suburb 


YOU CAN CUT COSTS 23% 
at North Pier Terminal 


It is 23% less expensive to conduct your business from a CENTRAL location 
near the Loop in North Pier Terminal 


If your rent, maintenance, taxes, insurance and time loss cost you 


$100,000.00 annually . . . we can save you $23,000.00! 


your peak periods! Or, you’d use less space 
—and pay only for what you used. 

You’d save on rent, insurance. You'd 
eliminate the nuisance of operating your 
own building. 

You’d marvel at the clean, fresh Lake air 
and sunshine, the pleasant surroundings. 

72 Chicago firms (our tenants) will tell 
you it’s Chicago’s finest location. 

You can save 23% at North Pier Ter- 
minal! This is the year to save. This is the 


You’d be located right in Chicago’s spa- 
cious, uncongested front yard. 


You'd be right in the center of things for 
your salesmen, customers and your help. 


You’d enjoy a modern office with a pres- 
tige address — Lake Shore Drive, no less — 
and just 5 minutes from the Loop. 

You’d get plenty of parking space any 
hour of the day. 

Your shipping would flow freely in and 


out anytime. You’d have extra help when 
needed, for scheduling, routing, loading, 
and unloading. 


year for progress! Ask for additional infor- 
mation. No obligation. 
Phone or write W. W. Huggett, Presi- 


You’d get extra space by-the-month, for dent, or S. T. Heffner, Vice President. 


NORTH PIER TERMINAL 


444 North Lake Shore Drive, Chicago 11, Ilinois. Phone SUperior 7-5606 


ublic warehouses and harbor facilities at Lake Calumet and down- 


We also operate p : J 
he Chicago River. Another warehouse is on Clybourn Avenue. 


town at the mouth of t 
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SURPRISE 
IN 
CHICAGO 


You should know these 
surprising facts about 
Chicago’s incomparable 
Drake Hotel before you 
schedule your next meeting 


—large or small... 


1. While The Drake is one of America’s 
most distinguished hostelries, it doesn’t 
cost one cent more than other leading 
hotels to headquarter your meeting here. 


2.The Drake is “alive.” Meetings go like 
clockwork and everyone enjoys the warm, 
hospitable service ina setting of luxuriant 
comfort. 


Now $8,000,000 new! No hotel in the 
midwest can match The Drake for un- 
surpassed convenience, location, facil- 
ities. 4 major meeting rooms accommo- 
dating up to 800, plus 16 committee 
rooms for functions of 12 to 300. 700 
guest rooms. 100% air conditioned. 
May we tell you more? Phone or write 
for brochure. 


The eras 


HOTEL 
LAKE SHORE DRIVE AND UPPER MICHIGAN AVENUE 
SUPERIOR 7-2200 * TELETYPE NO. CG1586 


G. E. R. FLYNN H. B. RICHARDSON 
Vice President—Sales Convention Manager 


feet in Elk Grove; and many other 
smaller projects. 

Third in the ranking of indus- 
trial categories by investment in 
plant facilities in 1957 was Chem- 
ical and Allied Products which an- 
nounced investments of $30,857,000 
of which $10,000,000 was in Cook 
County, with over $5,000,000 being 
in the city of Chicago. Important 
among the projects in this field are 
Linde Air Products, National 
Cylinder Gas Company, Amoco 
Chemicals Corporation in Joliet, 
Union Carbide and Carbon Corpo- 
ration in Alsip, Steen Resin and 
Chemical Company, with a new 
plant in Chicago Heights, Stauffer 
Chemical Company erecting a sul- 
phuric acid plant in Hammond, 
Procter and Gamble Manufactur- 
ing Company acquiring two build- 
ings near its plant on North Ave- 
nue; Abbott Laboratories erecting 
new buildings in North Chicago 
and on its experimental farm near 
Libertyville; and many more. 


Petroleum and Coal 


There was $24,968,000 of re- 
ported investments in plant con- 
struction in industries producing 
Petroleum and Coal Products. The 
output of these industries ranked 
sixth in the Chicago area in 1957 
with production estimated at $1,- 
740,000,000. Large construction 
projects in this industry include 
the Standard Oil Company of In- 
diana, Cities Service Oil Company, 
Clark Oil and Refining Corpora- 
tion, Sinclair Refining Company, 
and several other smaller projects. 

In the field of Fabricated Metal 
Products, $18,402,000 were ex- 
pended for plant facilities in this 
industry in 1957. The Chicago 
area is the largest producer in the 
nation in these firms, and the group 
of industries ranked fifth in pro- 
duction in 1957 in the metropoli- 
tan area with $1,790,000,000 worth 
of products. Large plant facilities 
in this field were constructed by 
Powell Muffler Company, Guardite 
Corporation, Peterson Products 
Corporation, Chicago Ornamental 
Iron Company, Ceco Steel Products 
Corporation, Club Aluminum 
Products Company, Water Tube 
Boiler and Tank Company, Chi- 
cago ‘Tube & Iron Company, Sun- 
beam Lighting Company, Central 
Can Company, LaSalle Steel Com- 


-Lath, 
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pany, Chicago Metallic Manufac- 
turing Company, International 
Iron Works, Inc., Powell Steel 
and many other smaller 
projects. 

Food Products Industries an- 
nounced the investment of $17,- 
080,000 in plant facilities in 1957. 
This industry group ranks second 
in the Chicago area with an esti- 
mated 1957 value of production of 
$3,110,000,000. Some of the plant 
construction projects in this field 
were 250,000 square foot plant of 
Salerno Megowan Biscuit Com- 
pany; the rendering and by-prod- 
ucts plant of Wilson and Company; 
Inland Sugar Company establish- 
ing a large sugar refinery; Home 
Juice Company constructing a 45,- 
000 square foot building; Planters 
Nut and Chocolate Company con- 
structing a new 32,000 square foot 
warehouse; Meat Industry Sup- 
pliers, Inc., with a 50,000 square 
foot plant in Northfield; United 
Vintners, Inc., erecting 63,000 
square feet at Ashland Avenue and 
the South Branch of the Chicago 
River; Kitchens of Sara Lee build- 
ing a new 120,000 square foot plant 
on Elston Avenue; Franklin Mac- 
Veigh & Company with a plant of 
200,000 square feet in Elk Grove; 
Mars, Inc., expanding its plant by 
100,000 square feet; Nicolay- 
Dancey, Inc., adding 48,000 square 
feet to its plant and many more. 

Other industries in which large 
investments were made _ include 
Non-Electrical Machinery with $9,- 
631,000; Printing and Publishing 
with $5,835,000; Paper Products 
with $5,600,000; and Furniture and 
Fixtures with $4,275,000. Plants 
in these fields include the follow- 
ing well known names, Brody Seat- 
ing Company, Chicago Printed 
String Company, Automatic Trans- 
portation Company, Rowe Peter- 
son and Company, Rand McNally 
& Company, Euclid Division of 
General Motors Corporation, John 
Baumgarth Company, Bentson 
Manufacturing Company, Simmons 
Company, Inland Container Cor- 
poration, Chicago Photocopy 
Company, American Ptotocopy 
Equipment Company, Danly Ma- 
chine Specialties, Allis-Chalmers 
Manufacturing Company, Eng- 
lander Company, Jarke Manufac- 
turing Company, Hardwood Door 
Corporation, and Smith-Corona. 
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The Greatest Names 

in automation make us 
your prime source 

for automation equipment 


in all the Midwest 


Chicages Oulstanding 
Electhical Dishitutlor 


REVERE ELECTRIC SUPPLY CO. 


2501 W. WASHINGTON BLVD. « SEeley 8-3636 * CHICAGO 12, ILLINOIS 


Gentlemen: Please send information on 


equipment. 


LL] We need engineering assistance in establishing an avto- 
TiC cee ee a ee en eine oursplong 


Name. Title 


a 


Address = 


ee eee eee ee ee 


Zone___ State. 
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HOOVER MOTOR 
EXPRESS COMPANY, Inc. 


e “eee “4 


EXTENDED SERVICE 


For Fast Service on your Shipments ... . 


On February 1, 1958 Hoover Motor Express Company, 
Inc. took over management control of Indianapolis 
Forwarding Company through permission granted by 
the Interstate Commerce Commission. 


These two companies together transported more than 
a million freight shipments in 1957, totaling more than 
a billion pounds in weight, and producing a gross rev- 
enue in excess of twelve million dollars. Together they 
employ 1,050 people and use 1,257 vehicles. All of these 
people and equipment are now at your disposal under 
one management. 


Hoover Motor Express Company, Inc., has been oper- 
ating successfully in the Southeastern States since 1924. 
Indianapolis Forwarding Company-has been operating 
as an “old reliable” motor carrier in the Midwest since 
1928. 


The Hoover Motor Express Company, Inc., welcomes 
the opportunity of expanding its services into Chicago 
and Indianapolis. 


TERMINAL LOCATIONS 


Anniston, Ala. 
Atlanta, Ga. 
Birmingham, Ala. 
Chattanooga, Tenn. 
Chicago, Ill. 


Cincinnati, Ohio 


Florence, Ala. 
Gallatin, Tenn. 
Indianapolis, Ind. 


McMinnville, Tenn. 
Memphis, Tenn. 
Murfreesboro, Tenn. 


Jackson, Tenn. : 
Nashville, Tenn. 


Knoxville, Tenn. 
Lafayette, Ind. 
Lawrenceburg, Tenn. 


Shelbyville, Tenn. 
St. Louis, Mo. 
Tullahoma, Tenn. 


Columbia, Tenn. 


Crossville, Tenn. Lebanon, Tenn. 


Decatur, Ala. Louisville, Tenn. 


HOOVER 


Motor Express Company, Inc. 


Polk Ave. P. O. Box 460 
NASHVILLE, TENNESSEE 


Winchester, Tenn. 


CHICAGO-—TAylor 9-2200 
INDIANAPOLIS—MElrose 2-2375 
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ixed Year for Transportation 


Railroad freight tonnage drops off; oil lines hold steady; water car- 


riers, trucks, and airlines show varying degrees of better business 


HE various modes of transpor- 

tation experienced a general 

leveling off trend in 1957 with 
railroads experiencing a general 
decline in all phases. It is estimated 
that the total inter-city ton-miles 
handled in 1957 will be about 1,- 
363 billion or a slight increase over 
the 1,360 billion ton-miles handled 
in 1956. e 


Participation Varies 


Participation by the several 
modes of transportation varied as 
the railroads will show approxi- 
mately a four per cent reduction. 
Oil pipe lines held, their own. 
Intercity trucks regulated by the 
Interstate Commerce Commission 
are reporting a three per cent in- 
crease. Great Lakes carriers have 
experienced a six per cent increase. 
A substantial increase of 12 per 
cent was reported by the inland 
waterway carriers. Freight on do- 


mestic carriers was the most signifi- 
cant increase and this was 23 per 
cent over the year 1956. Only once 
in the previous 17 years have the 


ike 


railroads loaded fewer cars in one 
year’s time. While carloadings have 
declined about six per cent, the 
ton-miles carried has declined only 


Milwatthee Road Photo 
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INDEX OF REVENUE FREIGHT CARLOADING 
(1947-49) = 100) 


four per cent which tends to show 
that freight cars are being loaded 
heavier and are hauled longer dis- 
tances. 


Increased Costs 


One of the darkest aspects of the 
1957 transportation picture was the 
net revenue derived. While gross 


revenues were generally up, the 
increase in costs for labor, mate- 
rial, and equipment more than off- 
set the gains realized through 
increases in rates and fares. This 
situation was felt more heavily in 
the final third of the year as the 
general economy of the country 
dropped off rather steadily after 
Labor Day. 


ae 


SPECTOR 
9023 
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During the year 1957 the rail- 
roads spent $1,377 million for capi- 
tal improvement work. This figure 
is exceeded only by the $1,414 mil- 
lion spent for capital improvements 
in 1951. Roadway and _ structures 
accounted for 27 per cent of the 
total and equipment expenditures 
accounted for the remaining 73 per 
cent. An overall increase of 12 per 
cent above 1956 was realized by the 
railroads in improvements. Regis- 
tration of motor carrier equipment 
will be about 10,500,000 vehicles 
at the end of 1957. Trucks and 
trailers purchased during the year 
will fall slightly behind the num- 
ber purchased in 1956. 


Freight Rates Up 


Freight rate increases via rail 
granted at the end of 1956 and dur- 
ing 1957 amounted to 14 per cent 
in Eastern Territory; 12 per cent 
in Western Territory and between 
Eastern and Western territories; 
and 9 per cent within, from, and 
to Southern ‘Territory, including 
Pocahontas Region. The Interstate 
Commerce Commission also re- 
fused to suspend tariffs which in- 
creased the minimum charge per 
shipment from $2.44 to $3.00. Pas- 
senger fares both coach and first 
class were generally increased by 
five per cent the first part of 1957. 
Another increase of 15 per cent in 
first class fares via six Eastern rail- 
roads was put into effect on May 
15, 1957. Eleven Eastern railroads 
filed in November of 1957 for a 
five per cent increase in coach fares. 

(Continued on page 201) - 
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e COLD ROLLED SHEETS 

e HOT ROLLED SHEETS 

e HOT ROLLED PICKLED SHEETS 
e GALVANIZED SHEETS 

e GALVANNEALED SHEETS 

e LONG TERNE SHEETS 

e COLD ROLLED STRIP 

e HOT ROLLED STRIP 

e HOT ROLLED PICKLED STRIP 
e GALVANIZED STRIP 

e HOT ROLLED PLATES 


Call Great Western HEmlock 4-5800 


General Office and Plant—Chicago 36—2300 W. 58th St.—HE 4-58 
Milwaukee Division— 2475 W. Hampton Avenue— Hilltop 4-3092 


GREAT WESTERN 
NMPANY 


Representatives in Principal Midwestern Cities 


A newly installed 


OR Chicago 1957 was another 

busy year for projects that are 

transforming the city into a 
great world port. And as the build- 
ing and planning on harbor and 
shipping facilities progressed, for- 
eign ship arrivals continued to in- 
crease. By the end of the year a 
record 272 overseas vessels had 
called at Chicago with cargoes. 

In addition, de luxe passenger 
ship service from Chicago direct to 
Europe was promised by Anthony 
Veder of the Netherlands, co-owner 
of the Fyjell-Oranje lines. Mr. 
Veder said his line plans to build 
two large multi-million dollar ves- 
sels of the combination passenger- 
freighter type which will accommo- 
date 100 passengers each. 

He said the ships will be ready 
for the 1959 sailing season. The 
only passenger service available 
now between Chicago and Europe 


Link-Belt grain car unloader at Lake Calumet. Harbor 


is on freighters which contain space 
for eight to ten persons. 

The Dutch executive said his 
company’s investment in the two 
passenger vessels is “testimony of 
our confidence in the growth of the 
Great Lakes-overseas route and the 
contribution the St. Lawrence Sea- 
way will make to the economy of 
Chicago.” 

Completion of the seaway is as- 
sured for 1959. The question now 
is‘ How much will it cost to 
travel on it? 

The question of the tolls to be 
charged may be the key to how 
much business Chicago and the 
midwest gains. Representatives of 
eastern port cities and of railroads 
that serve them have united to 
oppose low tolls. 

Congressional approval of the 
St. Lawrence Seaway Development 
corporation in 1953 was accompa- 


Record Number 


nied with a restriction that money 
spent for the seaway must be recov- 
erable through tolls in 50 years. 
At that time estimated cost to the 
United States was $105 million. 
Inflation and other causes have 
boosted that to $140 million. 
Shipping interests, midwest con- 
gressmen, and business men have 
maintained that high tolls will dis- 
courage shipping and defeat the 
purpose of the seaway, making it 
impossible to pay the debt. 


Possible Solution 


E. Reece Harrill, chairman of 
the United States toll committee, 
suggested a possible solution. Try 
to recover the $140 millions in 50 
years, but not 1/50th each year. 
The first years would be considered 
experimental, with tolls low 
enough to attract traffic. Then in 
future years, with volume growing 
and the shipping pattern estab- 
lished, the traffic might be heavy 
enough to make up for deficiencies 
in the first few years. 

Canadian investment in the sea- 
way is expected to be about $320 
million, making it a $460 million 
project for both countries. 

Basically, the St. Lawrence river 
and its canals are being widened 
and deepened to 27 feet from 14 
feet. With present capacity, bulk 
carriers are limited to between 
2,000 and 2,500 tons. The new 
seaway will handle carriers of 
20,000 to 25,000 tons. For general 
cargo the capacity is now 1,500 to 
2,000 tons and it will be 8,000 to 
9,000 tons. 

The first deep waterway of the 
St. Lawrence route to be ready for 
operation will be completed in 
1958. It is the Long Sault channel. 
One of the world’s largest man- 
made lakes will be formed about 
July 1 when the Long Sault dam 
on the St. Lawrence is put into 
operation. Then the Long Sault 
channel for ocean ships will be 
flooded and an area 38 miles lon 
ranging from 1.5 to 4.5 miles wide 
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of Overseas Ships Call at Port Chicago 


272 overseas vessels called at Chicago with cargoes in 1957; prog- 


ress continues on preparing city for role as great world port 


will be covered by water and ready. 

Seven huge locks on the St. 
Lawrence will be completed dur- 
ing the year replacing the 21 now 
in use. The new locks will cut 
lock passage time of 17 hours by 
one-third. 

As work continued on the sea- 
way project in 1957, the Chicago 
Regional Port Authority, which 
operates the new Lake Calumet 
harbor, moved into the revenue 
stage after two years of building. 
The port district’s first fiscal year 
began July 1, and in the six months 
through November 30 it collected 
$592,682, an average of almost 
$100,000 a month. Net income was 
$532,736, indicating a small op- 
erating margin. The port district’s 
working budget, including pay for 
six employes, is $185,000. 

Shipping interests agree that the 
cargo handling facilities that have 
sprouted at the south end of Lake 
Calumet in the last two years are 
the finest of their kind anywhere. 
The port district issued $24,000,000 
in revenue bonds. With this money 
it built three transit sheds, a back- 
up warehouse, two 614 million 


bushel capacity grain elevators, a 
railroad yard, roads for trucks and 
berthing space enough to handle 
six ships of 550 foot seaway length 
at one time. 

This is the first phase of the 
development. The district’s board 
wants to start additional construc- 


tion but is unable to sell more 


bonds in the present state of the 
municipal bond market. 

In December, Maxim M. Cohen, 
general manager of the port, an- 
nounced that a lease had been 
signed with a private company, 
Southeast Terminal, Inc., to pro- 


Every year more and more overseas vessels bring cargo to Port Chicago. Coming soon: 


deluxe passenger service 


A typical Illinois waterway barge tow is shown awaiting passage through Lockport Lock 
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SERVING THE VITAL NEEDS 


HAND lifting a weight! This pioneer trademark 

of Fairbanks, Morse & Co. symbolizes the aspi- 

rations, efforts and accomplishments of an organiza- 

tion devoted to serving the vital and indispensable 
needs of man and his civilization. 


Only a hand lifting a weight could typify the essen- 
tial nature of every Fairbanks-Morse product. 


Reflect that our civilization is based on the sub- 
stitution of mechanical for manual power, and you 
realize the importance of Fairbanks-Morse diesel 
engines. 


'Phink of the absolute necessity of water to life it- 
self and you grasp the immensity of Fairbanks-Morse 
leadership in the design and manufacturing of pumps 
for industry, municipalities, agriculture and home. 


Realize that Fairbanks-Morse scales measure both 
quantities and values in the compounding and sale 
of materials. No machine of any kind is more univer- 
sally needed than the machine for weighing. 


Electric motors by Fairbanks-Morse drive machines 
in every industry. Here again the tremendous, di- 
versified and basic need of the company’s products 
is demonstrated. 


The list of Fairbanks-Morse basic machinery is 
long. A visit to laboratories, experimental shops and 
plants would show that it is growing longer. But 
always essentiality is the guiding thought. Fairbanks- 
Morse products have little to do with the whimsical, 
the dispensable, or passing requirement. 


The vital needs remain with us always. 


Fairbanks, Morse & Co., 600 South Michigan Ave., 
Chicago 5, Illinois. 


FAIRBANKS-MORSE 


@ name worth remembering when you want the BES 


T 


DIESEL ENGINES AND LOCOMOTIVES e RAILROAD EQUIPMENT e PUMPS @ SCALES 


© 


ELECTRIC MOTORS @ HOME WATER SYSTEMS ¢ MAGNETOS 


@ 
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vide for construction of a $20,000,- 
000 expansion project on 200 acres 
of land on the west side of the 
lake north of the already completed 
facilities. 

The program is to be carried 
out in three stages. The first phase, 
to cost five million dollars and cov- 
ering 52 acres, will consist of nine 
motor freight terminals, a large 
restaurant, a currency exchange, 
and other facilities in a large busi- 
ness center. The second phase will 
be carried out on 70 acres of land 
to be filled in by the terminal com- 
pany and will include two new 
slips. The third phase will be car- 
ried out on the remaining 70 acres 
of the términal company land, 
which extends from 111th to 130th 
Streets. Plans for the second and 
third phases will depend on harbor 
needs as shown after the first phase 
is completed. Each of the nine 
truck terminals will accommodate 
110 truck-trailers. 

The port authority will take de- 
livery about April 15 on a new 
floating crane with a lifting power 
of 110 tons. The rig rests on a 
giant steel barge. With it, it will 
no longer be necessary for ex- 
tremely heavy cargo to be moved 
to Milwaukee or any other place 
for handling. 


Single Authority 


There was much discussion dur- 
ing the year about having a single 
port authority for both Calumet 
area and downtown Chicago. Har- 


old M. Mayer, associate professor - 


of geography at the University of 
Chicago, recommended one author- 
ity from downtown Chicago to 
Gary. The port authority now has 
no authority north of 87th Street. 
The city has jurisdiction over the 
downtown docks. 

The debating began soon after 
a $37,500,000 harbor improvement 
program to provide modern ter- 
minal facilities at the entrance of 
the Chicago river for the simul- 
taneous berthing of 13 general 
cargo ships of the type that will 
use the St. Lawrence seaway was 
recommended to Mayor Richard 
Daley by the New York City engi- 
neering firm of Tippet-Abbett-Mc- 
Carthy-Stratton. The federal gov- 
ernment would bear $14 million of 
the cost, leaving $23,500,000 to be 

(Continued on page 199) 
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L. J. SHERIDAN & CO. 


REAL ESTATE 


Management... 


Financing... 
Appraising... 


Specialists in the Management, Sale, Leasing, Appraising, 
Financing and Development of Downtown and Outlying 


Office Buildings, Commercial and Industrial Properties. 


Agents for: 


Austin Building 
Bell Savings Building 
Borland Building - Builders Building 
Chicago Title and Trust Building 
Insurance Exchange Building - Marquette Building 
One La Salle Street Building - 185 N. Wabash Ave. Building 
Prudential Building 
29 South Wabash Building + 36 South Wabash Building 
State-Madison Building 
and other Properties 


We place at the disposal of owners, prospective purchasers, 


banks, insurance and trust companies, lawyers, architects, 


contractors, and corporate interests, the knowledge and judg- 
ment of specialists with many years of experience in the 


fields of real estate, management, appraising, and financing. 


L. J. SHERIDAN & CO. 


CHICAGO TITLE AND TRUST BUILDING 
111 W. WASHINGTON STREET 


os Chicago Z Minos 
Randolph 6- 7748 


Natural gas which will be withdrawn from underground storage 
facilities at the recently completed Peoples Gas System’s Cooks Mills 
reservoir will be passed through this ‘’scrubber’’ tank (center) before 
making the 150-mile trip to the Chicago area market. Scrubbing is 
a process to remove foreign particles from natural gas 


perienced another year of 

record-breaking activities in 
1957. In all cases, the number of 
customers served and the service 
output attained new high levels. 
While industrial expansion and 
home building did not keep pace 
with previous year production, both 


Cs utilities ex- 


Record $200,000,000 


Edison 


IGHLIGHTING 1957 activi- 
H ties of Commonwealth Edi- 

son Company was a record 
construction expenditure of ap- 
proximately $200,000,000 for addi- 
tions to the electric utility’s gen- 
erating transmission, distribution 
and general plant facilities. The 
amount brings to more than $1,- 


added a substantial amount of new 
business in the area forthe utilities. 
At the same time the individual 
utilities were investing heavily in 
new plants and equipment to meet 
the growing demand for their 
services. 

Individual accounts of the prog- 
ress of each major utility follow: 


spent by 


for new construction 


200,000,000 the total spent by the 
Commonwealth system for new 
construction in the 12 years, 1946 
through 1957. 

Under its projected construction 
program, which is subject to revi- 
sion to meet changing conditions, 
Commonwealth now estimates it 
will spend $600,000,000 on prop- 


COMMERCE 


Chicagoland 


erty additions during the next four 
years. The estimated outlays for 
future construction will raise Edi- 
son’s total expenditures for 16 
postwar years, 1946-1961, to more 
than $1.8 billion. 

Customers served by Edison, in- 
cluding its Public Service Company 
Division, numbered about 1,937,- 
000 at the end of 1957, approxi- 
mately 40,000 more than the 
previous year. Average residential 
use of electricity was up from 
2,522--kilowatt-hours in 1956 to 
about 2,680 in 1957. The com- 
pany’s sales in 1957 are estimated 
at approximately 19,250,000,000 
kilowatt-hours compared to 18,- 
698,000,000 in 1956. 


Three Types of Customers 


Sales to the three major classes of 
customers showed increases over 
1956. Residential and commercial 
customers used about nine per cent 
more, while industrial sales were 
up about three per cent. However, 
total kilowatt-hour sales were only 
about three per cent higher, mainly 
because of reduced sales to other 
electric utilities which have in- 
creased their own generating ca- 
pacities. 

During 1957 the system added 
295,000 kilowatts of net generating 
capability while retiring 62,000 
kilowatts of older equipment. This 
brought the net generating capa- 
bility at the end of 1957 to 4,092,- 
000 kilowatts. The increase re- 
flected chiefly the completion of a 
big new unit at the Will County 
Station. This unit was the largest 
in operation in the country at the 
time of its installation, although 
bigger ones are under construction. 

Three new generating units, to- 
taling 815,000 kilowatts of net ca- 
pability are scheduled to be placed 
in service in 1958, which will mark 
the greatest single-year capacity 
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Utilities Have Another Record Year 


Number of customers served and service output of utilities set 


records; investments in new plants and equipment continue high 


boost in Edison’s history. The 1958 
additions will include two 305,000 
kilowatt generating units. One is 
being installed at Waukegan and 
another at Fisk Station in Chicago. 
A 205,000-kilowatt unit at Craw- 
ford Station in Chicago also is due 
to be finished during the year. Al- 
lowing for the retirement of 89,000 
kilowatts of older equipment dur- 
ing the year, the net generating 
capability of the Edison system at 
the end of 1958 will be 4,818,000 
kilowatts, more than double the 
utility’s 2,300,000-kilowatt capacity 
in 1945. Other additions that will 
increase Edison system net capabil- 
ity to 5,608,000 kilowatts by the 
end of 1961 include two more 305,- 
000-kilowatt units and the 180,000- 
kilowatt Dresden Nuclear Power 
Station. 

Scheduled for completion in 1960, 
the atomic power plant is now 
under construction on the Illinois 
waterway 50 miles southwest of 
Chicago. It is being built by Gen- 
eral Electric Company for a con- 
tract price of $45,000,000. The 
station will have the country’s 
largest nuclear power reactor. 


Volt Tie Line 


Another project bearing on Edi- 
son’s future’ capacity is a 345,000- 
volt tie line which will connect the 
utility with the American Gas and 
Electric system. The 90-mile trans- 
mission line will run from a new 
substation now being built near 
Orland Park, Illinois to New Car- 
lisle, Indiana. When completed 
next spring, the high capacity tie- 
line will initially be worth about 
200,000 kilowatts of generating 
reserve to each of the systems. In 
addition it will be able to handle 
the transfer of large amounts of 
power for emergency, maintenance 
and economy purposes. 

Early in January, 1958, about 


The huge steel sphere and the turbine building for the Common- 
wealth Edison-Public Service Company Dresden Nuclear Power Sta- 
tion nearing completion, 50 miles southwest of Chicago 


During 1957, about 500 miles of gas distribution mains were installed by Northern 
Illinois Gas Company in its 266 community service area 
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CLEATED BOXES 


WIREBOUND CRATES 


WIREBOUND BOXES 


E-Z PAK CLEATED CORRUGATED 
C Watkins Type) 


you com be sure 


that recommendations 
from Chicago Mill are 
based on impartial, un- 
biased decisions because 
we manufacture the most 
diversified line of ship- 
ping containers in the 
country! 


CORRUGATED 


Materials used include— 


Craveneer ® Corrugated 
Plywood @ Veneer ® Resawed 


HINGED CORNER CRATES 
OR BOXES 


/ Lf f rs Illustrated catalog showing the 
3 various types and applications. 


(HICAGO MILL 4"° [UMBER (OMPANY 


33 South Clark Street Chicago 3, Illinois 


® GREENVILLE, MISSISSIPPI © ROCKMART, GEORGIA é 
PLANTS 4 WELENA, ARKANSAS *TALLULAH, LOUISIANA ° CHICAGO, ILLINOIS 


COMMERCE 


800 Commonwealth Edison Com- 
pany employes moved to a new 
building near Laramie Avenue and 
the Congress Expressway, which is 
now the electric company’s base for 
service and operating activities of 
the Chicago-Central Division. The 
move was the last major step in the 
utility's present decentralization 
program for localizing services for 
customers through seven full-staffed 
division headquarters units. The 
company’s two other bases in Chi- 
cago are located at 3500 N. Cali- 
fornia Avenue and 7601 S. Lawn- 
dale Avenue. Comparable head- 
quarters for the four divisions of 
Public Service Company are main- 
tained in Northbrook, Maywood, 
Joliet, and Dixon. 


Northern Illinois 
Adds Customers at 
Rate of 15 an Hour 


ESIDENTIAL growth in 
northern Illinois continued 
to highlight Northern I[li- 
nois Gas Company activities during 
1957 with a new customer-being 
connected to the utility’s system at 
the rate of about one every four 
minutes of every working day dur- 
ing the year. While about 2,000 
short of the record 37,000 con- 
nected in 1956, Northern Illinois 
Gas showed a 6.2 per cent gain in 
customers in 1957, about twice the 
rate for the gas industry as a whole. 
At the end of the year, nearly 
600,000 customers were using nat- 
ural gas supplied by the company 
in 266 northern Illinois communi- 
ties (outside Chicago). 

Gas revenues during 1957 
reached a new high of $84,410,000 
as compared to approximately $80,- 
000,000 a year ago. Earnings 
showed a slight increase from $1.31 
in 1956 to $1.36 last year, calcu- 
lated on the same basis. During 
the year, about 1,000 miles of new 
gas mains and services were in- 
stalled by Northern Illinois Gas as 
part of the utility’s approximate 
$18,500,000 construction and sys- 
tem revision program. 

The company’s optimism about 
the continuing growth in the 20- 
county territory in northern Illi- 

(Continued on page 275)::.. 
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DITTO SYSTEMS KNOW-HOW 


helped us speed up our integrated order-billing and save $6,600 a year” 


Robert C. McPeak, Sales Operating Manager B.F.Goodrich Chemical Company 


“The experience and ‘know-how’ of a DITTO systems 
Specialist put our 1.D.P. Order-Invoice System on its 
present highly efficient basis. This system combines 
the speed, accuracy, and economy of DITTO One- 


wire to our plants and warehouses. The yearly saving 
is $6,600. Of equal importance is the accuracy and 
close control of orders and billing; and the speeding- 
up of every phase of our procedure—vital in our busi- 


Writing with the automatic transmission of data by ness, where good customer service means everything.” 


Three DITTO Systems Services—Plus One Thing More 


Every DITTO One-Writing System embodies all elements essen- 
tial to paper work efficiency: 


B.F.Goodrich 
Chemical Company 
DITTO One-Writing 
Forms 


1. Duplicating equipment especially designed for systems use; 
2. A customized forms printing service; 


3. Duplicating paper and supplies chemically and physically co- 
ordinated to give best results... 


@) plus one thing more...DITTO SYSTEMS KNOW-HOW! 


You, too, can profit from the experience and ‘‘Know-How”’ of 
DITTO Systems Specialists in the development of DITTO One- 
Writing |.D.P. Systems. For information, call your local DITTO 
representative listed under ‘'Duplicating Machines” in your 
classified directory. 


B.F.Goodrich Chemical Company Sales Operating 
Manager, Robert C. McPeak; Manager Office Serv- 
ices, Robert J. Uebbing; and Supervisor of Billing 
Eugene P. Eakin, discuss DITTO 1.D.P. One-Writing 
Order Invoice System with Joseph Meagher, DITTO 
Branch Manager. 


__ DITTO, Inc., McCormick Road, Chicago 45, Illinois 
Ditto. of Canada, Ltd., Toronto, Ontario 
Ditto (Britain) Ltd., 126/128 New Kings Rd., Fulham, London, S. W. 6, England 


52” wide flange structural mill at United States Steel Corporation’s South 


Chicago plant 


HICAGO district steelmaking 
capacity moved to another 
record high in 1957, but with 
demand for steel products off 
sharply there was no test of its 
adequacy. Neither is such a test 
likely to come in 1958, judging by 
the economic pattern that is de- 
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veloping. Nevertheless, the area 
comfortably retains its title as top 
steelmaking center in the country, 
and is in excellent position to meet 
whatever demand challenge that 
may arise in the near future. Al- 
though production performance 
last year was far below 1955 and 


WEEKLY STEEL OPERATING RATE 


CHICAGO DISTRICT 
(SHADED AREA) 


1956 


Puma te g AN 


Chicago Area 


1956 levels, it compared most fa- 
vorably with the national picture. 

Net increase in Chicago steel- 
making capacity was 741,000 net 
tons. This upped the district ca- 
pacity by 2.9 per cent, compared 
with almost 5.5 per cent for the 
country. The increase was derived 
by addition of several new furnaces 
and uprating of existing facilities 
through remodeling or higher effi- 
ciencies derived from improved 
steelmaking practices. 

Chicago’s 1957 increase was sec- 
ond largest in the last four years. 
It was substantially less than the 
1,117,000 tons added in 1956, but 
was far ahead of the 241,000 tons 
installed in 1955 and 321,000 tons 
in 1954. During the last eight 
years, or since the major expansion 
program was initiated, Chicago's 
capacity has grown more than 45 
per cent, compared with 41 per 
cent for the country. Chicago cur- 
rently has 18.9 per cent of the na- 
tional capacity, a quota just 
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Retains Title as Top Steelmaking Center 


Capacity boosted by 741,000 net tons; 1957 production dropped below 1955 


and 1956 levels but compared favorably with national picture 


slightly ahead of the 18.4 per cent 
eight years ago. 

In 1957, Chicago district pro- 
duced steel at a rate which was 
comparable to its share of national 
capacity. With 19.3 per cent of 
total capacity, it accounted for 19.5 
per cent of total output. In accom- 
plishing this, Chicago operated its 
facilities at 85.2 per cent of ca- 
pacity, versus 84.5 per cent for 
the nation. 

The unprecedented demand for 
steel which developed in 1955 
and taxed steelmaking facilities 
prompted steelmakers to under- 
take new expansion programs. By 
the fall of that year, leading com- 
panies had announced plans for 
enlargement of facilities covering 
the next three to five vears. That 
was the push responsible for 7,283,- 
420 net tons of ingot capacity being 
added in 1957. Added in 1956 was 
5,096,060 tons, and scheduled for 
completion this year is another 
5,300,000 tons. And already in the 
works for after 1958 is 1,182,000 
tons. By 1960, national steelmak- 
ing capacity likely will exceed 147 
million tons. 


Further Plans 


It is estimated by the American 
Iron and Steel Institute that the 
iron and sfeel industry in this 
country plans to spend about $1 
billion during 1958 for additions 
to and replacement of their facili- 
ties. They spent a record $1.75 
billion last year for new equipment 
and construction. That topped the 
record $1.2 billion spent in 1956. 
Expenditures in 1955 were $730 
million. The 1957 expenditure 
brought the total investment since 

World War II to over $9.9 billion. 
Chicago district steel production 
in 1957 was 21,997,103 net tons. 
For the country, output was 112,- 
714,996 tons. Chicago output was 
below 1956 by 4.3 per cent while 


United States production declined 
only 2.17 per cent. For both Chi- 
cago and the nation, the 1957 
performances were third highest 
in history. The record outputs 
were in 1955. Eclipsing of those 
records in 1956 was prevented only 
by the 34-day steel strike which 
cost 10 million tons of ingots. 

The roll of Chicago steelmakers 
continues unchanged from 1957 
and no additions or withdrawals 
are projected for 1958. Only one 


plant established a new ingot out- 
put record in 1957, and this was by 
virtue of substantially increased 
capacity. Four Chicago district 
plants increased their steelmaking 
capacity during 1957, three signif- 
icantly and one modestly. Ten 
plants made no changes in their 
capacity ratings. 

Although Chicago’s title of top 
steelmaking center is secure, the 
district’s claim to the “world’s 
largest, fully integrated steel pro- 


46’ blooming mill at Indiana Harbor plant of Inland Steel Company 
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NORTH to 


WISCONSIN 


AND UPPER MICHIGAN 


Terminals in 20 key Wisconsin cities 
—more than 650 units of rolling stock 
and highly trained personnel provides 
you with fast, efficient, dependable 
service, second to none! In addition 
the very latest traffic and inter-ter- 
minal communication facilities help 
us to keep a constant eye on your 
shipments from_ time of pick-up to 
final delivery. Garages, repair and 
maintenance shops keep equipment 
in “‘tip-top” operating condition at 
all times—a safeguard against break- 
downs — an assurance of delivery 
without delay! 


OVERNITE SERVICE... EVERY NITE! 


Daily overnight service 
between all Wisconsin- 
Michigan terminal 
points and Chicago is 
maintained. Trans-con- 
tinental motor and air 
freight connections 
provide service as fast 
as 48 hours to either 


TRANSPORTATION 
COMPANY 


COMMERCE 


PIG IRON PRODUCTION 


(Net Tons) 

— 1957 — — 1956 — 
Chicago US. Chicago eet 
sews 1,481,529 7,282,343 1,435,979 7,049, 4 
feenure Vs ee ee 1,364,543 6,656,533 1,351,055 6,602,817 
1,446,402 7,246,879 1,440,567 7,149,443 
1,372,492 6,870,886 1,396,470 6,924,563 
1,361,312 6,942,618 1,418,023 6,920,942 
June 1,337,423 6,659,592 1,298,289 6,434,589 
Ul ye Sd oa eee ee ee 1,365,711 6,619,932 1,107,009 
*1,226,051 fee 
=o 1,386,178 6,781,940 D;143,307 
selene: = 1,306,537 6,627,911 1,405,886 6,933,648 
Octoberis sa a= eee 80,00 6,519,478 1,457,557 7,315,559 
Novem beret ae ee 1,166,857 5,780,179 1,450,296 7,049,400 
December 2S eS 1,107,528 5,279,380 1,527,059 7,334,584 
Total See oa yy Pibsy 79,339,671 15,407,182 75,965,475 


Source: American Iron and Steel Institute. 


*For steel strike period only combined figure available. 
» 


ducing plant” must now be relin- 
quished. Last year the crown long 
worn by the Gary Steel Works of 
United States Steel Corporation 
was taken over by the Sparrows 
Point, Maryland, plant of Bethle- 
hem Steel Company. As of Jan- 
uary 1, 1958, the annual ingot 
capacity at Sparrows Point is rated 
at 8,200,000 tons, compared with 
6,200,000 tons a year earlier. Capac- 
ity at Gary remains unchanged at 
7,204,000 tons a year. United States 
Steel expects to add 1,300,000 tons 
to its district capacity this year, but 
it is almost certain that Gary’s 
share of this will not be large 
enough to win back the title. 


Fourth In Nation 


Inland Steel Company continues 
to rank fourth among the nation’s 
steelmakers with annual capacity 
of 5,800,000 tons, versus 5,500,000 
tons at start of 1957. South Works 
of United States Steel remains fifth 
with 5,441,000 tons, unchanged 
from a year ago. Youngstown Sheet 
& Tube Company’s plant at East 
Chicago, Indiana, dropped from 
ninth to tenth place nationally in 
spite of the fact its annual capacity 
rose from 3,144,000 tons on Janu- 
ary 1, 1957, to 3,280,000 tons on 
January 1 this year. 

Predictions for production of 
steel for ingots and castings in 1958 
range from 100 to 110 million tons. 
This would be between 70 and 80 
per cent of capacity, indicating that 
a substantial portion of the coun- 
try’s capacity will be idle this year. 

Commenting on_ this outlook, 
Max D. Howell, executive vice 
president, American Iron and Steel 
Institute, states that “despite tem- 


porary setbacks, steel output will 
increase over the long term because 
of the inexorable growth of the 
United States. However, this pro- 
duction trend is subject to occa- 
sional fluctuations, such as the cur- 
rent downward adjustment. The 
reduction, which follows a long 
periodof high activity, will have 
no lasting significance over any 
considerable length of time. 

“In the next year,’’ Mr. Howell 
continues, “production probably 
will swerve back onto an upward 
course, and may total 110 million 
net tons of ingots and steel for 
castings. Only four years, includ- 
ing 1957, have had annual output 
higher than that. The 1957 pro- 
duction approximated 113 million 
tons and was the third largest 
total in history despite the fact 
that operations receded slowly dur- 
ing the year from record high 
levels.” 

Observing that national steel- 
making capacity increased to a rec- 
ord high level at the start of 1958, 
he explains that the same amount 
of production as in any previous 
year will reflect a lower percentage 
rate of operations than formerly. 
A striking example of this differ- 
ence — in 1957 an operating rate of 
85 per cent of capacity produced 
over eight million tons more steel 
than an average of 100.9 per cent 
of capacity in 1951. : 

With steel production during 
1957 and so far in 1958 running far 
below rated capacity, some observ- 
ers are questioning once again 
whether excess capacity exists. 
Commenting on this matter, Roger 
M. Blough, chairman, United States 
Steel, says “The real question is 

(Continued on page 183) 
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Why Pay More? 


When You Get The 
Best For Less... 


The Torrens System of 
holding title to real 
estate in Cook County 
is the safest, most 
economical and con: 


clusive since 1899. 


ATTENTION: Vacant property owners should 
consider seriously the merits of registering the 
land under the 
Torrens System of Title Registrations 
—Truly Safe and Sure - Low Cost 
—$1,200,000.Cash Indemnity Fund 
—fleven Billion Dollars in Cook County 
Taxable Assets Guarantee Your Torrens 
Title. 


SE 


“EDMUND J. KUCHARSKI 


Registrar of Titles 
Recorder of Deeds 
COUNTY BUILDING 
CHICAGO 2, ILLINOIS 
x FRANKLIN 2-3000 EXT. 80-81 


OVER 


350,000 PARCELS 


OF REAL ESTATE NOW REGISTERED UNDER 
THE TORRENS... SAFE... SURE... ECO- 
NOMICAL SYSTEM. 


OZ 


COMMERCE 


Petroleum Industry Experiences Another 


Rate of growth slows somewhat but Chicago’s position 


as major center is enhanced through local developments 


Prine perce estimates show 
the petroleum industry ex- 
panded to new records in 
1957 in the metropolitan Chicago 
area, but the rate of increase was 
slowed somewhat from preceding 
years as a slightly more conserva- 
tive climate was occasioned by over- 
all business conditions. However, 
Chicago’s position as a major center 
of the industry’s refining, transpor- 
tation, marketing and research Op- 
erations was enhanced by impor- 
tant developments in all those 
fields. 

First reports on motor vehicle 
registrations in Cook County 
showed percentage gains far out- 
stripping the Illinois and national 
increases. Passenger cars increased 
from 1956’s 1,375,300 to an esti- 
mated 1,471,000 in 1957, an in- 
crease of 6.9 per cent. Motor truck 
and bus registrations in Cook 
County jumped up 6.7 per cent in 
1957. The 1957 total was about 
130,000, as against 121,761 the pre- 
vious year. Bureau of Public Roads 
estimates of 1957 motor vehicle 
registrations had predicted in- 
creases of 2.8 per cent for Illinois 
and 3.1 per cent for the nation. 
Ilinois ranks sixth in total vehicle 
registrations behind California, 
New York, Texas, Pennsylvania 
and Ohio, in that order, : 


Pure Oil’s new catalytic reformer at Lemont Refinery 


Cook County gasoline sales ran 
far behind the increase in vehicle 
registrations. The 2.9 per cent 
increase was based on 1957 gaso- 
line sales of 1,384,600,000 gallons, 
up from 1,345,465,000 gallons in 
1956. The 1956 figure had been a 
four per cent increase over 1955. 
American Petroleum Institute fig- 
ures for the first seven months of 
1957 showed U. S. gasoline con- 
sumption up nearly a billion gal- 
lons, or about three per cent when 
figured on a daily average basis. 
The same API report showed IIli- 
nois with an increase of 3.3 per 
cent. 

Chicagoland motorists were pay- 
ing a little more for gasoline at 
year's end. Service station prices 
were averaging about 32.1 cents 
per gallon for regular grades, in- 
cluding eight cents federal and 


state taxes. The higher costs were 
the result of a 4.2 per cent increase 
in average dealer tank-wagon 
prices from 16.84 cents per gallon 
in 1956 to a mark of 17.54 cents 
in 1957. 


Demand Off 


Illinois fuel oil consumption for 
1957 reflected some of the slacken- 
ing, or more accurately, the de- 
creased increase in demand among 
industrial users. Home owners 
usage is hinged closely to weather 
conditions and the popularity of 
natural gas for home heating. Pre- 
liminary reports showed the middle 
distillates as the only fuel oil class 
to show an increase in consumption 
in Illinois for 1957. Middle distil- 
lates were up 2.9 per cent, from 
28,867,000 barrels in 1956. to 29,- 


Toulene unit of Standard Oil 


700,000 in the past year. Heavy fuel 
oil consumption remained virtually 
unchanged at 22,454,000 barrels, 
while kerosene decreased from 11,- 
233,000 barrels to about 11,040,000. 

Service station building contin- 
ued at the accelerated pace that 
has charactérized this phase of the 
industry in recent years. Approxi- 
mately 350 new stations were com- 
pleted in the Chicago area in 
1957, but the number of stations 
in the area increased by consider- 
ably less than this figure as many 
of the new outlets replace or lead 
to the closing of older stations. 
There are approximately 4,500 sta- 
tions in Chicagoland. National fig- 
ures have shown yearly gains in 
station completions of 15.1 per cent 
in 1955, 20.3 per cent in 1956, and 
18 per cent in 1957. In the same 
period population has increased a 
little over four per cent. 


(Indiana) 


at Whiting 


Ambitious building programs 
have been undertaken by, among 
others, Gulf Oil Corporation and 
Sun Oil Company, both of whom 
have greatly increased their retail 
outlets in the area during the past 
year. Sun is extending its program 
of marketing six grades of gasoline 
from one pump throughout the 
midwest with installation of the 
new pumps to be completed in the 
Chicago area by June 30. Gulf is 
presently the only major oil com- 
pany marketing three grades of 
gasoline in the area. 


Opens Regional Office 


Shell Oil Company opened a re- 
gional marketing office in Chicago 
in October. The region is an en- 
largement of a territory formerly 
served from the company’s St. Louis 
office, In the same month Ohio 


Standard’s ultraformer number one at Whiting 


Oil Company established a Chi- 
cago marketing district, headquar- 
tered at Des Plaines. 

Standard Oil Company (Indiana) 
is building ten service stations at 
five locations on the 187-mile Tli- 
nois toll road, now under construc- 
tion. The company was the high 
bidder on portion of sales that will 
be turned over to the toll road 
commission. Completion of the su- 
perhighway is scheduled for Decem- 
ber, 1958. 

Early in the year, The Pure Oil 
Company created the position of 
manager of trade relations in an 
effort to improve relations with 
dealers, jobbers, and distributors. 
Socony Mobil Oil Company had 
made the first such appointment in 
the industry. Petroleum marketers 
throughout the country heralded 
the two companies for the moves. 

Capacity of the area’s ten refin- 
eries increased about 4.9 per cent 
in 1957 from 552,600 barrels per 
day to an estimated 580,000 barrels. 
In order of size the area’s refineries 

(Continued on page 192) 
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AL, JUSTICE UNDER LAW? 


SA D - a e Equal Justice Under The Law”... “All Men Are Created Free And Equal”... 
Bittle yodich : 


“Peace On Earth, Goodwill Toward Man”, . . 


CZ * These principles of living are all basic to a Christian way of life. Whether they are 

OCT CLL e ingrained in stone and marble structures in the Capitol of the United States, whethep 

Oo e they are preached in glorious or modest Houses of God, or whether they are practiced) 
Manufacturers of fine Cosmetics e in the great industrial plants of the nation, these sacred concepts measure the char- 
and Toiletries for the entire family e acter of man. 
2700 S. Wabash Ave., ° Fuller Products Company takes extreme pride in the fact that through the years, 
Chicago 16, Illinois A it has grown and flourished by adhering to the policy that all are welcome as employees 
or consumers regardless of race, creed, color or national origin. At Fuller, this policy 
e did not spring from the law . . . it was born in the heart. 


With this prescription for prosperity firmly imbedded in the operational fabric of 
Fuller Products Company, the officials, dealers, managers. 


WG BOUTS oo e 
= commend it now to you for your pe 


distributors and employees 
e 


rsonal as well as business life. 
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IV Sales Off; Other Electronic Business 


Good In 757 


HE electronics industry, a 

$500 million a year “infant” 

ten years ago, continued its 
free-wheeling expansion binge in 
1957, rocketing to a record annual 
business volume of $12 billion. 
And, according to Frank M. Fol- 
som, executive committee chair- 
man of the board of RCA, the in- 
dustry will double its present 
dollar volume by 1965. 

Sharp increases in industrial and 
military spending are expected to 
account for the biggest portion of 
this total with consumer demand 
for replacement parts, radios, hi-fi 
equipment, phonographs and tape 
recorders next in line. 

There are more than 200 elec- 
tronic equipment manufacturers in 
the Chicago area. Last year their 
combined sales volume was in ex- 
cess of $1,200,000,000 in product 
value. 


TV Sales Off 


Television sales, the industry’s 
big money-maker during the imme- 
diate post-war era, have slackened 
off considerably the past two years 
after having reached a saturation 
point of more than 80 per cent in 
the last deéade, a record for any 
industry according to many observ- 
ers. Color TV sales in 1957 were 
again disappointing while black 
and white sets held their own with 
the 1956 level and are expected to 
do the same this year. 

Exports of electronics equipment 
totaled $321 million in 1957, down 
about $19 million from the all-time 
high in 1956. ‘The industry, how- 
ever, forecasts the start of an up- 
ward trend in 1958. Advertising 
revenues for both TV and radio 
stations climbed to new records in 
1957 as more new companies went 
into the broadcasting business. 


“The greatest growth in the 
electronics industry is expected to 
take place in what might be called 
industrial electronic products,” pre- 
dicts Mr. Folsom. “This includes 
electronic equipment for industrial 


use, microwave and other forms of - 


radio communication, closed cir- 
cuit TV, broadcasting equipment 
and electronic data processing sys- 
tems. The projected growth ap- 
proaches 300 per cent.” 

Defense electronics, Mr. Folsom 
said, will continue to be one of the 
industry’s largest areas of produc- 
tion. Latest estimates see a volume 
of nearly $6.5 billion by 1965. 

Commenting on the luke-warm 
sales of color TV sets, Mr. Folsom 
said: “This past year we feel that 
we have found the key to the suc- 
cessful mass promotion of color. 
We went into 26 major cities and 
27 secondary markets with an in- 
tensive promotional campaign 
keyed to one purpose — exposure of 
the public to color. In most cases 
the results were good, in some they 
were excellent, and in some they 
were spectacular.” 

Motorola, Inc., one of the na- 
tion’s major electronic manufactur- 
ers and representative of the indus- 
try in the Chicago area, said its 
1957 color TV sales were virtually 


Zenith Radio Corporation Photo 


the same as in 1956 and still “mov- 
ing slowly.” The company doesn’t 
forecast any big gains for color TV 
this year or the next, although it 
expects the gross volume covering 
all phases of its electronic manu- 
facturing to rise about ten per cent 
in 1958. Motorola’s gross income 
level was about $225 million last 
year. 


Will By-pass Color 


Major TV set producers report 
they will continue to concentrate 
on black and white sales by selling 
the replacement and “second set” 
market and will by-pass color TV 
until higher performance and 
lower cost are developed. Although 
the industry is shooting for total 
television receiver sales of about 
7 million in 1958, many manufac- 
turers feel they will do well to 
maintain the 1956-57 level of about 
6.8 million sets. 

Radios and phonographs were 
the bright spots in the industry in 
1957, both showing upward sales 
trends that are expected to con- 
tinue throughout 1958. Radio set 
sales reached 14.7 million last year, 
compared with 13.3 million in 
1956. More than 5 million phono- 

(Continued on page 269) 
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x Spotlight 


Today the whole world’s 


at Chicago’s doorstep—eager 

to sell goods in this great 

Midwestern area and to buy the 
thousands of consumer and industrial 


products Chicago has to offer. 


liar‘ 


A major function of American National is to expedite 
this vital flow of commodities to and from markets 
all over the world. It is a highly specialized function 
—and one we are well equipped to carry out. 


The officers of our Foreign Department have an up 
to date knowledge of the intricacies of foreign trade 
—and an “ear-to-the-ground” awareness of economic 
conditions abroad. They are fully competent to 
advise you concerning your foreign business, and to 
keep you abreast of changing import and export 
methods and regulations. 


Whatever the size and scope of your overseas trans- 
actions, the services of our Foreign Department are at 
your disposal. Feel free to call on us at any time for 
friendly, personal attention. 


LA SALLE AT WASHINGTON © FRANKLIN 2-9200 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


American National Bank 
and Trust Company of Chicago 


SS — 


Bank Loan Volume 


And Earnings Rise 
Again in 1957 


IGHT money in 1957 brought 

the nation to the brink of a 

credit crisis. To alleviate the 
situation the Federal Reserve 
Board reversed its tight money pol- 
icy in November and the reserve 
banks reduced their rediscount 
rates. A second reduction in redis- 
count rates was made in January, 
1958. To date neither have been 
able to restore the credit confidence 
that existed previously nor bring 
a reversal of the deflationary forces 
that were set into operation by the 
earlier tight money. 

A crisis was reached in Novem- 
ber when underwriters were left 
with two-thirds of a $250 million 
American Telephone & Telegraph 


Company debenture deal unsold. 
Many of these securities firms were 
also committed to underwrite a 
forthcoming $244 million Standard 


CHICAGO RESERVE MEMBERS’ EARNING ASSETS 
Weekly Reporting Member Banks 


BILLIONS OF DOLLARS 
7 


INVESTMENTS IN GOV'T AND 


GOV'T GUARANTEED 


INVESTMENTS 


Oil Company (N. J.) stock offering. 

With the nation’s major institu- 
tional securities buyers staging a 
virtual sitdown strike hoping to 
obtain higher yields, and the securi- 
ties firms faced with tieing up a 
disproportionate part of their cap- 
ital in issues that would not sell — 
something had to give. It was the 
“Fed.” 

When the Federal Reserve Bank 
of New York cut its discount rate 
from 31% to 3 per cent on Novem- 
ber 15, the A. T. & T. issue was 
sold out in one afternoon. 


Tight Money Policy 


Although the tight money policy 
was employed throughout most of 
1957 for the ostensible purpose of 
preventing a further spiralling of 
prices as a result of inflation, prices 
of most commodities did not go 
down. There were marked excep- 
tions, such as copper, lead and zinc. 
But many items, such as grains and 
other agricultural commodities 
were supported artificially by the 
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ADVANCE 


Transportation 
Company 


Daily - Dependable 


Deliveries of 


REFRIGERATOR and 
GENERAL MERCHANDISE 


Between 


CHICAGO- 
MILWAUKEE 
AND 
INTERMEDIATE 
POINTS 


YArds 7-3200 


4100 S. UNION AVE. 


Building since 1893 


S. N. NIELSEN 


COMPANY 


GENERAL 


CONTRACTORS 
CHICAGO 22 
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CHICAGO RESERVE MEMBER BANKS’ DEPOSITS 
Weekly Reporting Member Banks 


BILLIONS OF DOLLARS 
7 


DEMAND DEPOSITS 
CLUDING GOVERNMENT 


1953 1954 


government and others by the in- 
flexibility of costs inherent in 
union made labor rates. 

The stock market, however, had 
no such artificial supports. Under- 
mined during much of the year by 
a steady drift of funds to high 
yielding corporate bonds and tax- 
exempt municipal and state issues, 
share prices went into a steady slide 
in the second half of the year — 
pushed along by a flood of tax loss 
selling. 

Market value of all shares listed 
on the New York Stock Exchange 
declined from $229 billion at the 
close of July 9 to $195 billion at 
the end of December, a drop of $34 
billion or 15 per cent. 


Adequate Inventories 


The fore part of the year was 
marked by conditions highly sim- 
ilar to those of 1956. Business men 
were anxious to borrow and buy to 
carry what they consider adequate 
inventories. Prospects of a July 1 
increase in steel prices encouraged 
them in this course. 

The rate on 90 day United States 
treasury bills, today probably the 
most sensitive index of money mar- 
ket conditions, had risen to 3.23 
per cent in December, 1956, almost 
double the 1955 average. After 
easing during the spring months, it 
started upward reaching a peak of 
3.59 per cent in October. 


TIME DEPOSITS 


1955 1956 i957 


Longer term credits normally 
demand a higher rate than shorter 
ones. That on nine to 12 month 
government issues rose above 4 
per cent in September. 

Around mid-year the bank lend- 
ing picture started to change. Al- 
though it is normal for commercial 
bank loans to rise in the fall, due 
to the movement of harvested crops 
to market and stocking of stores in 
anticipation of the Christmas trade, 
the usual increase did not occur 
in 1957. 

Bankers anticipated the rise in 
loans in August by boosting their 


rate on prime commercial loans to ~ 


4Y% per cent from 4 per cent pre- 
viously. With steel manufacturers 
having raised the price of that 
metal at midyear, manufacturers 
would need more funds to carry 
the same-sized inventory, it was 
reasoned. 

Whether the higher cost of bor- 
rowing set off the inventory re-ad- 
justment or whether business men 
could foresee a coming slump in 
sales is not clear. Nevertheless, 
business firms started to trim in- 
ventories vigorously. And as they 
pared inventories they reduced 
loans. 

From mid-September 1956 to the 
year end, commercial and indus- 
trial loans at leading Seventh (Chi- 
cago) federal reserve district banks 
increased $225 million. In the same 
period of 1957 they declined $100 


ee 


* 
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million. The big drops in loans 
were with metal and metal product 
companies. However, loans to re- 
tail trade, oil, coal and chemical 
companies, and even sales finance 
companies failed to keep pace with 
1956. 

Loans and discounts of Chicago 
banks at the close of 1957 totaled 
$4,724,567,000, against $4,601,774,- 
000 a year earlier. 


Loans and discounts 
Dec. 31,'57 Dec. 31, 56 


American -$ 136,304 $ 118,237 
Belmont _ 4,7 4,951 
Central — 50,001 45,523 
Chicago 82,666 72,201 
Citizens 4,544 4,406 
City —— 139,821 146,868 
Commercial _ 7,061 6,741 
Consumers ___. we 2,693 1,68 
Continental, -22— =) 163.845 1,166,842 
Gosmopolitan = 13,675 12,83 
District 22 te 8,421 6,614 
exe ets 2 os ee 5,011 4,278 
Drovers = 21,638 21,854 
Exchange ______ = 35,008 31,595 
irs National <= 822 > 1,512,109 1,504,840 
Gateway 5 ks Ss 1,230 Seen 
North Shore - 36,089 37,991 
LaSalle. =. == 50,409 46,573 
Lawndale __ 4,862 4,794 
Exncoln - = 8,248 7,387 
SEIVeStOCK ou. 1 a Se 2 15,728 15,988 
Manufacturers _ 5,558 7,208 
Marquette “5. 2e sees oo 10,280 9,824 
Mercantile ~~ os 26,813 29,829 
Merchandise _~______-_ 36,780 34,399 
Merchants!» 2-2 = mies 16,568 17,562 
Michigan Avenue —____ 15,445 13,912 
Midi CAImenicCa <= So" < = 3,576 2,548 
Ail = Ci tye a = a 16,166 16,758 
DRC al ee ee 12,109 12,670 
Natl. of Albany Park 7,621 7,555 
Natieof Austin > 9,122 8,451 
Natl. of Commerce _ 13,825 13,673 
National of Hyde Park __ 9,004 9,141 
National Boulevard —_ 39,558 35,156 
National Security —_____ 29,532 27,805 
North -Shore <3 a 14,938 14,232 
Northwest ee tes f 36,109 29,160 
Parkaees 22>: Bobs 7,074 6,492 
Peoples ae J 5,223 5,800 
Skalage su Seale 942 849 
Southsp Bast. -<--— a 22,715 21,975 
South=-Shore 0 11,976 11,716 
Steel City — 3,397 3,186 
nian pes ae 6,812 5,514 
University 5,909 5,119 
Upper-Avenue: 22 = == 9,432 7,042 
Uptown _. =< 15,991 13,857 
Total __.____- $3,696,603 $3,633,637 
Aetna er ae eee | 4,958 $ 5,558 
20,22 17,856 
1,551 1,364 
9,107 8,470 
8,025 7,817 
13,421 13,010 
26,170 25,440 
5,665 4,300 
7,763 7,483 
Drovers ———__— 9,824 10,247 
First Commercial 10,385 9,222 
Harris 2 2 358,949 361,035 
Jefferson _. See 2,96. 2,208 
Kasper-American 1,08 1,214 
Eake=View 2 "= Se 76,393 77,387 
Madison == © 4,60 4,157 
INainpe = oe a 18,508 
Metropolitan _—-... 2,293. 
Mount Greenwood - 2,107 
Northern Trust ~~~ 253,191 
Pioneer 2 a 15,12) 15,146 
PW Mriant: on 9 oe 34,743 31,042 
Sears-Community -——_ 50,897 49,04 
South Chicago ..—-__ 13,067 13,538 
SOutHIMOOr! a = es 5,199 5,952 
South Side 2-3. 10,513 as 
Standards) ee = 9105515 89 
State of Clearing... 4,927 4, 5a 
West- Irving. 3,611 3,3 
Total ees = =. $1,027,954 - $--976,178 


During the year there was inten- 
sified competition among banks for 
deposits. With loans at a high level 
at favorable rates and generous 
yields available on investments in 
U. S. government securities, there 
was added incentive for all finan- 
cial institutions to seek aggressively 
additional funds that could be con- 
verted into earning assets. 

Big deposits from large corpo- 


CHICAGO BANK STATISTICS 


(000 omitted) 


oe 


rations are no longer readily avail- 
able because of the prevalent prac- 
tice of corporate treasurers to 
convert surplus funds into U. S. 
treasury bills. 

By this practice the corporation 
can earn interest on its unneeded 
funds, virtually without risk. Banks 
are barred by law from paying in- 
terest on demand deposits. 

Intense competition for funds 


Total deposits Cash resources Savings deposits U. S. govt. securities 
Dec. 31,’57 Dec. 31,°56 Dec. 31,57 Dec. 31,’56 Dec. 31,’57 Dec. 31,’56 Dec. 31,°57 Dec. 31, 56 
NATIONAL 

$ 372,312 $ 367,290 $ 123,339 $§ 117,755 $ 31,741 $ 30,781 $ 113,108 $ 125,193 
2 35 1244 3,951 10,342 9,619 10,674 9,662 
93,723 94,815 27417 28,173 24,805 24,309 19,551 23,260 
184,476 180,352 48,128 54,511 31,304 29,749 48,297 52,687 
14,493 14,053 3,203 3,495 8,602 8,222 6,962 6;809 
381,015 379,436 116,969 115,468 30,738 30,534 130,236 123,061 
33,752 31,990 5,956 5,823 20,699 18,277 18,579 18,580 
4,68 3,889 1,442 1,375 1,840 1,220 1,286 1,149 
2,394,495 2,496,972 598,854 671,050 276,540 272,942 713,887 731,057 
42,611 42,43 8.17 8,01 17,064 17,137 16,812 17,642 
20,536 18,946 5,569 5,337 6,103 5,961 5,212 5,910 
28,425 28,433 4,791 5,074 18,404 18,184 16,663 17,760 
91,287 92,033 36,821 34)3.9 [haute oe hy ers 24,313 97-402 
95,511 89,944 25.915 28,460 30,298 21,788 35,306 30,228 
2,614,898 2,648,963 709,255 683,361 493,973 481,999 533,525 571,898 
2,99 Be VU hee aaa Bae 12264 actin ations 1,659 a2 eel 
76,311 75,334 18,450 17,648 14,858 14,590 25,733 29,597 
145,046 141,929 40,586 38,904 19,917 19,773 47,834 52,441 
32,137 32.206 8,025 7,847 14,925 14,861 18,626 19,555 
34,723 32,560 9,720 9,567 15,869 14,334 16,432 15,181 
63,429 60,866 21,292 17,542 7,858 8,691 24,649 29,592 
47,364 48,084 8,517 9,499 24,533 23,538 94,844 93.566 
36,494 33,835 8,076 7,833 15,862 14,935 19,348 17,279 
68,257 81,348 15,294 19,522 13,233 13.668 665 11,435 
81,192 83,193 21,348 20,150 15,788 15.746 21,370 27,886 
51,220 54,740 10,372 12,304 19,482 19,952 95,744 27,552 
36,614 35,389 9,687 9,527 10,908 10,147 10,142 12,076 
10,425 5,848 3,530 2,715 1,997 814 3,673 1,600 
58,276 59,336 12,249 12,583 17,266 16,895 25,345 25,693 
70,458 68,682 14,122 13,868 39,423 37,639 45,185 43,823 
24/233 20,609 3,343 3,034 16,066 13,277 4,963 6,256 
37,502 37,333 7,200 7.913 19,106 18,138 19,630 19,503 
45,991 46,275 9,892 11,378 94,900 24,933 93.300 22,341 
30,549 30,361 4,619 4,273 13,480 12,937 7,247 9,073 
75,746 75,940 15,048 18,101 11,896 11,568 21,610 23,661 
70,891 65,666 11,330 10,128 39,673 36,612 92.598 24,732 
49,192 49,193 8,719 8,516 99,587 21,530 91,631 22,307 
85,551 81,056 14,639 16,099 39,770 35,170 26,265 25,076 
15,902 14,173 23725 2/714 8,561 7,064 6,192 4,568 
17,587 19,036 5,357 5,606 7,513 8,449 7.709 TAIT 
13,445 13,442 2,189 2/389 10,127 10,112 10,940 10,800 
53,484 53,079 11,047 12,294 19,786 18,922 17,831 17,114 
48,003 45,909 7,682 8,230 24,575 22376 19,939 18,879 

13,322 11,646 3,088 2°682 6,631 5,613 7,273 6,16 
16,832 14,893 3,317 2711 9,702 7,956 6,359 6,468 
24.535 25,128 5,144 5,738 11,855 11,483 8,866 9,248 
33,388 33,709 6,501 6,957 11,135 10,592 14,450 16,215 
62.936 61,326 10,144 10,419 32,415 30,477 24/363 26,857 
$7,923,484 $8,021,212 $2,053,070 $2,104,652 $1,565,354 $1,502,564 $2,283,926 $2,369,35) 

STATE 

9,664 28,277 3,934 $ 3,078 18,812 17,435 18,171 17,716 
: 30/526 3 37,881 : 6,951 8,029 11,197 10,130 8,162 9,922 
7,091 5,457 836 823 3,458 2,553 3,996 2;090 
20,229 17,982 3,669 3,738 9,124 8,237 6,590 5,499 
33,954 31,634 5,343 4,893 15,416 14,190 18,099 18,152 
27,477 27,000 3,086 3,231 16,988 15,960 11,170 11,212 
110,829 115,651 23,487 23,322 57,102 57,590 64,968 70,393 
15,145 11,635 1,938 1,882 8,267 5,867 7,770 5,600 
21,620 20,851 3,584 3,921 10,716 11,051 7,768 7,912 
35,299 32,908 2,828 2,500 35,222 32,325 19,232 16,758 
93°33 23'179 3,385 3,890 11,531 10,327 10,037 10,020 
700,516 698,128 199,208 211,902 68.958 68,128 139,874 120,698 
7,234 4,725 1,50 951 97705 1,341 27105 1,585 
8,109 8,784 2,598 2,861 3,308 3,446 5,005 5,255 
169.015 163,860 20,487 23,689 120,280 113,661 77,768 67,316 
9,501 6,790 2/386 2,19 2,524 1,287 3,307 1,59 
39.619 39,415 8,924 10,233 11,681 10,322 14,723 10,591 
17,153 17,702 3,350 4,596 7,759 7,759 9,636 10,831 
7,288 6,69 1,124 1,328 4,068 3,441 3,086 3,112 
678,185 126,837 147,901 182,138 165,360 166,439 202,069 255,098 
145,080 143,157 22,494 25,427 94,974 90,598 99,809 95,620 
69,209 69,407 8,816 9,119 38,446 36,138 27,579 32,759 
115,810 114,162 29,646 27,678 33,484 32,540 33,128 34,088 
65,001 63,981 8,582 9,886 41,065 38,888 39,155 36,434 
11,161 12,293 1,787 2/836 5,365 6,239 4,715 4,652 
29951 91,314 4,755 4,315 7,737 7,238 8,204 6,118 
97,064 25,290 3,896 3,445 14,637 12,713 10,423 11,672 
24/999 93.677 6,362 6,296 5,741 5,461 12,239 11,678 
12,228 11,303 1,581 1,737 7,108 6,291 4,139 3,739 
$2,494,152 $2,508,909 $ 534,443 $ 589,130 $ 833,033 $ 797,595 $ 872,927 $ 858,111 


100 
CHICAGO BANK STATISTICS 
(000 omitted) 
Loans and Total Cash Savings US. Gov't 
Discounts Deposits Resources Deposits Securities 
A ees 54,724,557 $10,417,636 $2,587,513 $2,398,387 $3,156,853 
2 Bs % 500,816 10,530,121 2,693,782 2,300,159 3,227,462 
G5 5 mere 4,081,775 10,488,759 2,659,847 2,228,867 3,614,614 
TAS? bot eee 3,441,362 10,234,511 2,435,635 2,201,117 4,284,483 
ISAS coe ea ee 3,371,898 10,020,089 2,604,313 2,107,778 3,966,775 
TOD Oia oe Ee 3,275,154 9,924,373 2,519,950 1,997,505 4,022,051 
OS pees 2s 2,934,963 9,458,942 2,681,819 1,867,542 3,748,234 
9,038,247 2,487,384 1,778,853 3,917,222 
8,617,362 2,263,468 1,755,152 4,353,420 
8,040,294 2,352,243 1,697,090 3,619,428 
8,092,443 2,144,955 1,614,992 3,878,297 
7,457,141 1,928 423 1,470,306 3,842,892 
8,597,676 1,863,589 1,270,969 5,196,749 
7,688,678 1,702,045 991,689 4,650,164 
OAS Gee ee eT 1,132.624 6,419,297 1,545,359 776,315 3,724,577 
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A Contribution 
To 
Midwest Industry 


In the commercial development of the new Lost Valley coal field in 
Southern Illinois, Sterling-Midland Coal Company has once again 
demonstrated its interest in, and knowledge of, the fuel needs of 
industry. Mining, transportation, and distribution costs stand at an 
all time high. The most direct answer is quality. 


The Stonefort lower vein coals have long been known. Local out- 
croppings fueled the Union Camp fires when Grant’s troops poised 
above Cairo before their drive to control the Mississippi. Ozark 
forges for miles around knew Stonefort coals because of their intense 
heat. Their inaccessibility has heretofore prevented them from being 
developed commercially. Higher in rank but hundreds of feet below 
the more accessible veins they present an intriguing but difficult 
mining problem. Nature has helped provide a solution in Lost 
Valley. 


It took courage and foresight — and five years of development and 


planning — to make commercial production a reality, but a small 
tonnage is already being produced. Pilot tests have been made in 
plants with various types of burning equipment. The universal 
reaction has been — when can we get regular shipments? 


Quantity production in all sizes, washed and heat dried, will be 
available soon. 


MOISTURE 6% — ASH 612% — AS RECEIVED B.T.U. 13,000 


STERLING - MIDLAND COAL CO. 


8 S. Michigan Ave. 


FRanklin 2-3501 
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came not only from the U. S. treas- 
ury bill market but also from other 
institutions. Many savings and loan 
associations hiked rates to lure 
savings. Downtown savings and 
loan .associations went as high as 
31% per cent and some neighbor- 
hood associations up to 4 per cent 
on their dividend rates. 

With two exceptions, however, 
the loop banks retained their two 
per cent rate on savings. The ex- 
ceptions were the Exchange Na- 
tional Bank, which raised to three 
per cent, and the Chicago National 
Bank, which went to 214 per cent. 
Other banks considered a change 
prior to the turn down in money 
in November but were deterred by 
the possibility that an increase€ 
would later have to be followed by 
a reduction which would be unset- 
tling to depositors. Retention of 
the two per cent rate by most banks 
apparently had no adverse effect 
on their savings deposits, which for 
all Chicago banks stood at $2,396,- 
613,000 at the close of 1957 com- 
pared with $2,300,240,000 a year 
earlier. Total deposits of Chicago 
banks, however, declined at $10,- 
417,729,000 from $10,530,078,000 
at the close of 1956. 


Investment Accounts 


Tight money in 1957, coupled 
with the income tax, brought many 
changes in bank investment ac 
counts. With demand for loans 
high and most of the banks’ earn- 
ing assets already committed in 
loans and in United States govern- 
ment securities, bankers resorted to 
sale of government securities to 
obtain funds for added loans. 

Chicago national and state banks 
trimmed their holdings of U. S. 
government securities from $3,227,- 
451,000 at the start of 1957 to 
$2,960,371,000 at the third quarter 
call dates. In the closing months 
of the year, when loan demand 
slacked off, government securities 
holdings were rebuilt to $3,156,- 
852,000. 


Operating earnings of most 
banks were at a new peak because 
of the large volume of loans out- 


standing at higher rates. Because 


of tight money, bond prices were 
badly depressed. By selling securi- 
ties that were already at a big 
discount a bank could take a loss 
to offset part of its operating prof- 
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the worlds a 
finest foods are at 


: THE STS 


CHICAGO'S MOST CONVENIENT HOTEL 


e 
RANDOLPH, CLARK AND LASALLE STREETS 


For wonderful, 


For delicious seafood, 
tender, aged steaks. 


flown in from both seas. 


COLLEGE INN 
PORTERHOUSE 
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alvanizers Since 1901 


ete 


Job G 


Brislatly 


GALVANIZED PRODUCTS, INC. 


3330 S. CICERO AVE. CICERO 50, ILLINOIS 
CUSTOM HOT-DIP GALVANIZING 
Chicago Phone Cicero Phone 
Bishop 2-1541 OLympic 2-2781 


Member: Midwest Job Galvanizers Association, Inc. 
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FORDER 
HORDER 


EVERYTHING FOR THE OFFICE 
Equipment, Furniture, and Systems « Gifts 


-~— HORDER'S %.—_ 
STORES ALL OVER THE LOOP 


e@ ADAMS WEST OF CLARK © JACKSON AT JEFFERSON 
@ WASHINGTON AT CLARK @ WABASH AT LAKE 

© OHIO EAST OF MICHIGAN 

e@ ADAMS WEST OF MICHIGAN 

e DEARBORN SOUTH OF JACKSON 

¢@ MERCHANDISE MART MAIN LOBBY 


Ay 
Au TeLePHONES FRanklin ANS) et 
ait 


Main Office, Jackson at Jefferson, Chicago 6 < ee ut | a 
Also Mail Order Address, Warehouse, Main 
Display of Office Furniture and Systems’ 


Ask for your copy of our encyclopedic catalog of office supplies 


SACL coRPORATION 


A Complete Line of Portable Electric Tools 
for SAWING ... SANDING... 
DRILLING ... GRINDING or CUTTING 
WOOD, METAL MASONRY PRODUCTS 


or COMPOSITIONS ... RUNNING NUTS 
or DRIVING SCREWS 


PLUS... PNEUMATIC TOOLS 
for DRILLING, GRINDING, SANDING. 


Made by SKIL CORPORATION 
5033 Elston Ave., Chicago 30, Ill. 


Factory Branches in Principal Cities .. . 
Chicago Downtown Branch, 1655 W. Jackson Blvd. 
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CHICAGO BANK DEBITS 
(000 omitted) 


1957 1956 

anuary _....$ 14,953,454 § 15,160,811 
pebriacd =. 19,830,710 12,437,480 
March __~ 15,577,264 14,600,166 
April no oe 14,026,340 13,059,579 
May (tS ee 14,845,589 13,310,306 
Juce a5 14,458,699 14,120,293 
Jily esses 15,008,014 13,740,077 
August 14,179,320 13,248,445 
September _.__ 14,256,075 11,970,995 
October __....._ 15,166,496 14,159,445 
November _.._ 13,863,550 —- 14,004,019 
December __...._ 15,720,272 14,185,545 
Total _._$174,825,783 $163,997,161 


its, thereby reducing its taxable 
income. 

Generally, a bank could reinvest 
the proceeds. from its securities 
sales in some equivalent security to 
obtain the same amount, if not 
more current income. The federal 
income tax savings, effected by such 
shifting of the securities portfolio, 
became additional capital funds to 
the bank. 

While extensive readjustment of 
U. S. government securities port- 
folios and holding of tax exempt 
bonds were the vogue in 1957, they 
created a new problem for the 
banks. 


Interest Rate Decline 


Bankers had not counted upon 
the abrupt decline in interest rates 
in the final months of the year and 
January, 1958. This brought the 
sharpest upturn in bond prices in 
recent history. As a result many 
banks which had shifted portfolios 
to take tax losses suddenly found 
themselves confronted with the 
problem of high “paper” bond ac- 
count profits and the question of 
when to take them. 

Two Chicago banks were sold in 
1957— The Chicago City Bank 
and Trust Co. and the Mutual Na- 
tional Bank of Chicago, both con- 
trolled by the Frank C. Rathje 
family. Both found Texas buyers. 
The Chicago City Bank and Trust 
Co. was sold to the Murmanill 
Corp. of Dallas, Texas, which is a 
vehicle of Clint W. Murchison, oil 
millionaire, for $5 million. The 
Mutual National Bank of Chicago 
went to Jacques Mossler of Hous- 
ton, Texas, a financier with bank- 
ing, oil and insurance holdings, for 
$2,812,500. 

Control of the Mercantile Na- 
tional Bank of Chicago changed 
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CHICAGO BANK CLEARINGS 


1957 1956 
January $5,232,694,688 $4,949,916,397 
February 4,408,482,381  4,369,829,491 
March ==" 4,803,101,820 4,555,962,356 
Ae] Soe ee 4,853,050,848  4,726,281,839 
Miaveeentres st! 5,117,656,170  4,867,552,069 
ite Sas 4,856,759,266  4,853,315,531 
July —_ 5,163,975,500 — 5,113,681,266 
August, 2 4,819,249,004  4,410,480,278 
September __ 4,852,021,498  4,378,055,854 
Gctober 5,176,873,036  5,122,415,995 
November __ 4,624,814,915 4,875,540,349 
December _. 5,145,292,673 4,932,790,878 


Total __.$59,053,971,799 $57,155,822,303 


hands during 1957, culminating in 
a proxy fight at the January, 1958, 
stockholders meeting. James T. 
Igoe, one time congressman and 
Chicago real estate investor, won 
control from the previous manage- 
ment. 

Present indications are that Chi- 
cago bank profits will tend lower 
in 1958. Late in January the banks 
cut their interest rate charged on 
prime loans from 4¥% to 4 per cent. 
They took the step after rates were 
cut by leading commercial banks 
in New York, Philadelphia, Cleve- 
land and in California. While the 
effect is not immediate, new loans 
going onto the books will be made 
at the lower rate. Within 90 days 
a great proportion of the loans 
held may be on a lower rate basis. 


Commercial Rates 


The cut in the prime commercial 
rate followed a reduction in the 
discount rates to 234 per cent from 
3 per cent at most federal reserve 
banks. Coupled with the lower 
interest rates may be a smaller vol- 
ume of loans, at least during the 
early months of the year, as busi- 
ness firms continue to trim inven- 
tories. In the first four weeks of 
1958 commercial and _ industrial 
loans of Seventh Federal Reserve 
banks dropped about $200 million 
as against $100 million in the like 
1957 period. 

Rising expenses have been a ma- 
jor problem to banks in the entire 
postwar period. During most of 
this time they have had aid in over- 
coming this problem from an in- 
creasing volume of loans and rising 
interest rates. 

Should loans and interest rates 
go down and expenses continue to 

‘mount in 1958, banks could be in 
for a two-fold squeeze. 

Banks currently are pressing for 


(Continued on page 225) 
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Stuart W. Cochran G Co. 


Brokers of Established 
Manufacturing Businesses 


We invite discusstons with 
owners or prospective buyers of 
going manufacturing com pantes 


HARRIS TRUST BUILDING— CHICAGO, 3 
111 W. Monroe St. ANdover 3-6150 


Headquarters For 
Used Equipment 


Caen. 


Rental ¢ Sales ° Service 
REPRESENTING THESE FAMOUS 
MANUFACTURERS 

* Bay City Shovel Co. ° Oliver Corp. : 
® Gardner Denver Co. ® Gorman-Rupp Pump 
® Little Giant Crane Co. 

and Shovel Co. © GAR-BRO Mfg. Co. 
© Duncan “Roc-Jak’ Co. * NOBLE Co. 

For Immediate Service Ask For Mr. Cort 


HA ymarket 1-6464 
& 


Crane Rentals With or 
Without Operators 


CASEY & EMMERT INC. 


CONSTRUCTION EQUIPMENT 


1424 W. OHIO CHICAGO 22, ILLINOIS 
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STRUCTURAL 
STEEL 


and 


IRON 
WORK 


For The Oil & Chemical 
Industry 


INTERNATIONAL 
IRON WORKS, 
INC. 


3120 S. Austin Blvd. 


Chicago 50, Ill. 


Bishop 2-3122 


INDUSTRIAL CLEANERS 


Established in Chicago and Suburbs 
Since 1906 


Overalls 
Edison Coveralls 
1-1600 Wipers — Rags 
Drop Cloths 


Riverdale 
0200 


Washed — Dry Cleaned 
Supplied — Rented 


HOEKSTRA OVERALL 
LAUNDRY & SUPPLY 


515 E. 158th St., South Holland, Ill. 
Chicago Phone: WaAterfall 8-2720 
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Consumer Finance Volume Up 


Another 20 per Cent in 1997 


URING 1957, consumer fi- 
D nance companies operating 
in Chicago and its suburbs 
enjoyed a very good year. Out- 
standing loans increased about 20 
per cent. ‘The increase was the 
result, in part, of an amendment 
to the Small Loan Law which be- 
came effective July 1, 1957. Prior 
to that time, the maximum loan 
permitted under the Illinois law 
was $500. Since that date, con- 
sumer finance companies have 
been allowed to make loans up to 
a maximum of $800. The increase 
in the loan ceiling resulted in a 
significant increase in the average 
loan balance outstanding which 
was $330 at the end of 1957. 
Most of the increase in loan 
account occurred in the months 
immediately following July 1, 1957. 
By the end of the year, consumer 
finance companies were becoming 
aware that employment uncertainty 
was causing many consumers to 
adopt a hesitant attitude toward 
the use of consumer credit. Thus 
again, there was evidence of the 
fact that consumer borrowing tends 
to fall off when business in general 
is less active, and to expand when 
business is good, when unemploy- 
ment is low, and when consumers 
face the future with confidence. 


Small Loan Law 


The Illinois Small Loan Law 
follows the pattern of the model 
or “uniform” small loan law orig- 
inally recommended by the Russell 
Sage Foundation over 40 years ago. 
Similar laws, effectively adminis- 
tered to protect borrowers, exist in 
over two-thirds of the states con- 
taining more than 80 per cent of 
the urban population of the United 
States. Interest is charged on the 
unpaid principal balance, only. 
The rate is scaled from one per 
cent on balances between $300 and 
$800; to three per cent a month on 
balances of $150 or less. During 
1958, the Illinois Supreme Court 
upheld the ruling of the Depart- 
ment of Insurance which prohib- 


ited the tie-in sale of credit life 
insurance in connection with loans 
made under the Small Loan Law. 


Total Outstanding 


At the end of 1957, total instal- 
ment credit outstanding in the 
United States amounted to $44.8 
billion, an. increase of $2.7 billion 
or 6.4 per cent for the year. This 
increase was lower than the 1956 
increase and less than one-half of 
the 1955 rate of increase of 19.7 
per cent. The lower rate of in- 
crease was due largely to the lower 
rate of sale of consumer durable 
goods. Automobile debt increased 
$1 billion in 1957 to a year-end total 
of $15.5 billion, as compared with 
a $3.7 billion increase in 1955. 
Paper representing the time pur- 
chase of other consumer goods in- 
creased $200 million during 1957 to 
$8.7 billion. Repair and modern- 
ization paper increased $89 million 
to $2.0 billion. Personal instalment 
cash loans showed the largest per- 
centage increase, 14 per cent, to a 
total of $7.9 billion at the year end. 

Commercial banks continue to 
be the largest single factor in the 
consumer credit field, holding 37 
per cent of all consumer instalment 
credit outstanding. The consumer 
credit activities of commercial 
banks consist for the most part of 
paper related to the time plan pur- 
chase of automobiles and other 
“large ticket” items. For the coun- 
try as a whole, only about 18 per 
cent of bank consumer instalment 
credit consists of personal cash 
loans. On the other hand, about 
85 per cent of the credit extended 
by consumer finance companies 
consists of loans for purposes other 
than the purchase of durable goods. 
These loans are largely for emer- 
gency purposes or to replace inter- 
rupted income. Most customers of 
consumer finance companies have 
incomes of from $200 to $500 a 
month. For the most part, personal 
loans of commercial banks are 
made to salaried individuals in 
higher income brackets. 


i th i i 
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Tel. KEnwood 8-3620 (COMMON CARRIER) Tel. Anthony 5337 


GRAND RAPIDS 


CHICAGO TERMINAL FORT WAYNE TERMINAL 
iS tse ~O-1-M TRANSIT Pei commerce Drive | 


Chicago, Ill. 
Phone KE-8-3620 


INSURANCE 


Fort Wayne, Ind. 
Phone A-5337 (@) KatAMATOO CARGO 


MICHIGAN. PORTAGE) $100,000 per unit 


Kendallville, Ind. 
Phone 438 


Lake 
O\ EVANSTON 


Michigan «eo P. L. 


$500,000 


CONSTANTINEE) weit 


Lima, Ohio 
Phone 7-3231 


P. D. 
$500,000 


St. Marys, Ohio 
Phone 5132 


WORKMEN’S 
COMPENSATION 
AS REQUIRED 
BY STATE 
LAWS 


Sturgis, Mich. 
Phone 1124 


Van Wert, Ohio 
Phone 3066 


. O 
© COLOWATER 


Typographers 
Printers 
Lithographers 


Serving America’s leading advertisers 


with the finest in quality printing 
and outstanding typography 
for over a quarter century. 


Runkle - Thompson. Kovats-: inc 
650 WEST LAKE STREET, CHICAGO 6 - ANDOVER 33-0722 


MARCH, 1958 


Midwest Exchange 


Has Record Year 


In Shares Traded 


Midwest Stock Exchange Photo 


On the ‘’floor’’W—E. J. Hansen, president of Howard Indus- 
tries (right), watches as Broker A. |. Jablonski, Goodbody 
& Company (left), trades some Howard stock with broker 
F. D. Sadler (center) acting for Central Republic Company 


Decline in stock prices drops value of dollar volume ten per cent 


shares traded on the Midwest 

Stock Exchange was reached 
in 1957 for the fifth year in a row. 
The record turnover totaled 25,- 
901,100 shares, up 0.63 per cent 
from 25,738,801 shares a year ago. 
Additional all-time highs were 
reached in the number of compa- 
nies whose securities are available 
for trading through the exchange, 
in the number of member firms, 
and the shares available for trad- 
ing. The value of dividends paid 
by companies whose securities are 
traded on the exchange also set a 
record. 

In line with a nationwide decline 
in stock prices, the dollar value of 
shares traded on the Midwest last 
year dropped 10.3 per cent to 
$864,754,000 from a peak $964,218,- 
000 in 1956. 


Aiiere high in the volume of 


New York Declines 


On the New York Stock Ex- 
change dollar volume was off 7.9 
per cent. Share volume on the big 
board rose 2.17 per cent. On the 
American Stock Exchange both 
dollar and share volume declined. 
Dollar volume slipped 14.1 per 
cent and share volume was off 7.05 
per cent from 1956. 

The general downturn in share 
values reflects a drop of more than 


20 per cent in stock price averages 
in 1957. Share volume was off on 
five of the country’s eight leading 
exchanges. 

Trading on the Midwest last 
year in exclusive issues (those 
listed only on the Midwest) totaled 
5,000,700 shares in round lot trad- 
ing. 

James E. Day, Midwest president, 
said the exchange’s long-range ob- 
jective of building a greater per- 
centage of trading volume in issues 
listed only on the Midwest is mak- 
ing good progress. Impressive evi- 
dence of this is the fact that out of 
the first ten volume leaders on the 
exchange in 1957, six were exclu- 
sive issues. 

Real progress was made in ac- 
quiring new member firms across 
the nation which now provide rep- 
resentation in 47 out of 48 states. 
Thirteen investment brokers and 
dealers became associated with the 
Midwest last year. Two are located 
in Dallas and three in Chicago. 
Others are in Texarkana, New Or- 
leans, Wichita, Los Angeles, Den- 
ver, Nashville, Cincinnati, and 
Cleveland. 

The number of the exchange’s 
firms on December 31, 1957, was a 
record 303 compared with 297 a 
year ago. There were 162 partner- 
ships and 141 corporate member 
firms, at year end. At the end of 


1956, partnerships totaled 164 and 
corporation members 133. 

In order to better service the 
substantial increase in trading vol- 
ume on the exchange in recent 
years, the Midwest Stock Clearing 
corporation was moved across the 
street in 1957 to quarters, at 170 W. 
Monroe, more than twice as large 
as it formerly occupied in the ex- 
change building. The clearing 
house handles all securities that 
are deliverable between brokers as 
a result of buying and selling on | 
the exchange. Pneumatic tubes con- 
nect the clearing house to the trad- 
ing floor. 


Increased Space 


The move provides the clearing 
house with sorely needed increased 
and improved working space. The 
new area consists of 7,600 square 
feet of well lighted and efficiently 
equipped out-of-town stations, as 
well as improved delivery and 
transfer departments. The ground 
floor location has immeasurably 
speeded up receipts and deliveries 
for all firms in as well as out of 
the city. At the end of its fiscal 
year in November, the clearing 
corporation had a membership 
composed of 164 out-of-town and 
66 local members. ‘The out-of-town 
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ILLINOIS TRAVELING MEN’S 
HEALTH ASSOCIATION 


Broad and Liberal 
Health and Accident Insurance 


For All Preferred Risks 


R. F. CAVENAUGH, Secretary 
332 S. Michigan Ave. 
Chicago 90, Illinois 


Gallaher & Speck. 


Heating 


Ventilating 
Air Conditioning Power Piping 
Elevators Elevator Repairs 
Machine Work 

a 


HArrison 7-5448 


546 W. Harrison St. Chicago 7 
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representation is a nine per cent 
increase from a year earlier. 

In addition, the clearing corpo- 
ration is keeping the accounting 
records for 25 odd-lot specialist ac- 
counts covering 104 different se- 
curities. Volume handled in this 
phase of the corporation’s activities 
increased 11 per cent over the pre- 
vious year. This represents one of 
the most important areas of growth 
and development into which the 
clearing house can expand its activ- 
ities in the future. 

The exchange continued to ex- 
pand its public relations program 
in its drive for more business. Dur- 
ing the year brochures entitled 
“What About Listing” were mailed 
to every eligible and potential non- 
listed corporation, key metropol- 
itan bank, and a cross section of 
other financial institutions. Con- 
ferences and schools were set up 
for training in securities markets 
which were attended by operating 
staffs of CPA firms and commercial 
bankers from metropolitan and 
down-state areas. 


Portable Exhibit 


During the year, the exchange 
built a portable exhibit for use by 
the exchange and member firms. 
The exhibit already has been seen 
in Billings, Montana, St. Peters- 
burg and Winter Park, Florida, 
Elmira, N. Y., and St. Louis. A 
new booklet showing the dividend 
record, ten-year price range and 
yield of companies listed on the 
Midwest was published at year end. 

Another six week public seminar 
on the fundamentals of investing 
was held in 1957. It was the fifth 
held since May, 1956. Close to 2,000 
persons now have attended the 
seminars. 

Last year on the Midwest 35 is- 
sues ended with round lot volume 
of more than 100,000 shares. The 
leading stock was a local issue — 
Canadian Prospect, Ltd. with a 
turnover of 681,900 shares. Cana- 
dian Prospect, with a high of $5 
and a low of $11 during the year, 
was a speculative issue. The com- 
pany works with oil and gas leases 
and properties in Alberta, Mani- 
toba, and Saskatchewan provinces 
in Canada. Canadian Prospect sold 
off in December and ended the year 
at its low. 


There were 316,120,636 new 


Qe ee et Oe ae 
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shares admitted to trade on the 
Midwest in 1957, bringing the to- 
tal to a new high of 3,040,979,058 
shares. Three of the new issues 
were exclusive listings— Aid In- 
vestment and Discount, Inc., Con- 
trols Company of America, and 
W. A. Sheaffer Pen Company. 

Of the new issues, 13 were fully 
listed while 12 were admitted to 
unlisted trading privileges. “Those 
fully listed were the common stocks 
of Northern Natural Gas Com- 
pany; Aid Investment; Owens-IIli- 
nois Glass Company; Cincinnati 
Gas and Electric Company; Alumi- 
num, Ltd.; Consolidated Foods 
Corporation; Sheaffer Pen; Colo- 
rado. Fuel and Iron Corporation; 
California Eastern Aviation, Inc.; 
Bailey Selburn Oil and Gas, Ltd.; 
Revlon, Inc.; Textron, Inc., and 
Controls Company of America. 

Admitted to unlisted trading 
privileges were Allegheny Ludlum 
Steel Corporation; Aluminum Com- 
pany of America; Boeing Airplane 
Company; Continental Can Com- 
pany; Crucible Steel Company of 
America; Lowe’s, Inc.; The Na- 
tional Cash Register Company; 
Reynolds Metals Company; Royal 
Dutch Petroleum Company; Scher- 
ing Corporation; Union Pacific 
Railroad, and the United Fruit 
Company. 

Twenty Most Active Stocks in 1957 
(Round lot only) 


Issues Shares 
Canadian. Prospect 222 -= == = = 681,900 
*Northern Illinois Gas. 587,900 
General Motors === 494,100 


*Allied Laboratories —- 381,450 


*Automatic Washer 359,800 
a Napcom LivduUstries == Ss 310,200 
(EME E At 1S Oi ee eS Be 275,200 
Standards Oils (Nee). 272,400 
SEALS ROCDUICK see eae a 271,300 
Commonwealth Edison ~~. 254,600 
Bethlehem Stee] ___--__----------- 233,500 
*Controls Company of America____ 208,500 
Stamdard a@ily (Lic. = ee 199,800 
Tee Shas tee ee et ee ee 187,700 
Sundstrand Machine Tool. 184,400 
Great Lakes Oil & Chemical... 184,200 
Peabody Coal == 162,600 
CAINE prea ee eee ee 160,200 
*St. Louis Public Service. 142,900 
*Consolidated Cement --—--._---- 137,600 


*Local issue. 


Odd lot volume (trading in less 
than 100 share units) on the Mid- 
west in 1957 in dually traded issues 
totaled 5,559,737 shares. The lead- 
ers in these types ‘of transactions 
were. General Motors, 264,502 


CARGO INSURANCE 


—you can depend on Talbot, Bird and Co. for complete facilities to help 
solve any underwriting problem of any kind anywhere. Leading brokers for 
large corporations have learnt how thorough, fast, efficient are the service, 
cooperation and skill that this “‘complete line” house renders. 


TALBOT, BIRD AND CO., INC. 
Insurance Underwriters 


111 JOHN STREET NEW YORK, N. Y. 


Plate and Mat Service 
to Advertisers 


ELECTROTYPES - NICKELTYPES - STEREOTYPES 
NEWSPAPER MATRICES - PLASTIC PLATES 


Partridge & Anderson 
Company 


712 Federal Street » HA 7-3732 +» Chicago 


CHARLES LEVY 


CIRCULATING COMPANY 


1200 NORTH BRANCH 


CHICAGO, ILL. MICHIGAN 2-4000 


DISTRIBUTORS 


NEWSPAPERS ~ 
MAGAZINES 


Murphy Motor Express 


Serving Western Suburbs of Chicago 


35 Years in Local Cartage 


Call Mansfield 6-4466 or Linden 4-0110 for pick-up 
Office & terminal: 2808 St. Charles Road, Bellwood, Illinois 


HARTMANN-SANDERS COMPANY 


ARCHITECTURAL WOOD WORK 


WELDWOOD MOVABLE PARTITIONS 
KOLL’S PATENT LOCK JOINT COLUMNS 
MILLWORK 


2155-87 NORTH ELSTON AVENUE CHICAGO 14 


BRUNSWICK 8-2868 
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FABRICATORS 
and ERECTORS 


All Types Mild and Alloy 
STEEL TANKS 


Tanks Installed 
Boiler Makers 
Breechings 

Smoke Stacks 


American Boiler 
& Tank Company 


Ww 


Commercial & Industrial 
Drying Equipment 


American Dryer 
& Equipment Co. 


2722 S. Hillock Ave. 


Chicago 8 


Victory 2-5010 


NEW ERA OPTICAL CO. 


speciclizing in 
FULL LINE OF OPTICAL 
EQUIPMENT & INSTRUMENTS 


WHOLESALE MANUFACTURING AND 
DISPENSING OPTICIANS 


OCULISTS’ PRESCRIPTIONS 


STate 2-8000 


17 North Wabash Ave. Chicago 
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shares; Standard Oil Company 
(New Jersey), 188,853; Common- 
wealth Edison, 107,528; American 
Telephone and Telegraph, 100,194, 
and Bethlehem Steed, 96,970. 

The estimated average price per 
share of stock traded on the Mid- 
west last year declined to $33.39 
from $37.46 in 1956. The Midwest 
average per share was above the 
$10.30 average per share on the 
American Stock Exchange. It was 
below the $38.42 average per share 
on the New York Stock Exchange. 


Average Prices of Shares Traded 


Midwest N.Y. American 
LOS jor $33.39 $38.42 $10.30 
LO = ee 37.46 42.74 11.15 
1955ee 36.86 39.91 10.63 
1954s > 2 35.11 34.64 11.15 
OHSS eS 31.62 31.64 10.22 


At the end of 1957, the number 
of companies that had _ securities 
available for trading on the Mid- 
west totaled 446, nine more than a 
year earlier and a new high. The 
number of individual issues totaled 
513 against 502 a year before. The 
market value of the 3,040,979,058 


shares available totaled approxi- 
mately $125,746,000,000. The 502 
issues at the end of 1956 had a 
market value of about $138,170,- 
000,000. 

Dividends totaling a record $6,- 
137,117,541 were paid on 464 of the 
issues last year. This compared 
with $5,398,740,970 on 456 issues 
in 1956. 


Exchange Memberships 


During 1957, 21 exchange mem- 
berships were transferred at prices 
ranging from a high of $6,500 to a 
low of $5,250. The Midwest ended 
its fiscal year November 30 with a 
consolidated net income of $11,062. 

Orders transmitted by branch 
wire offices of the exchange in 
St. Louis and Cleveland for the 
convenience of member firms in 
those cities were approximately 
the same in 1957 as a year earlier. 
The St. Louis office relayed orders 
for 4,049,306 shares, practically un- 
changed from a year ago. The 
Cleveland office forwarded orders 
for 2,151,315 shares, up slightly 
from 1956. 


MIDWEST STOCK RANGE IN 1957 


Total 1957 

Div 
Abbott: Laboratories! <2 = - = $ 1.80 
Abbott Laboratories, Pfd. —-—-..- 4.00 
ACNE StCE lon a 2.00 
Admiral Corp. ————=_--_____ - 
Addressograph-Multigraph -..__- 4.00* 
Advance Aluminum = 
Aid Investment =. == 30 
Akron Bras$ AE Sen Ae eee ae. A0* 
Alleghany Corp.—U ————-—-----—_ 
Alleghany Ludlum—U 2.00 
Miived Laboratories 1.20* 
EU Cithinis ji 2.00 
Allied Paper (New).---—----——— 28 
Allied Paper (Old)-—--—_-—- ed Oe 
Aluminum Co. of Amer.—U_----- 1.20 
Aluminium Ltd, ———————__—- 1.721% 
American Airlines—U -——----—----- 1.00 
American Broadcasting—U -_—_--_- 1.00 
American Can—U -~.-.-----—------------ 2.00 


American Cyanamid—U (New). ——- 
American Cyanamid—U (Old) —-——- ——- 
American Investment ——--—-—--—- 2a) 1.00 


American Machine Foundry 1.30 
American Motors —.--------------—- = 
American Radiator—U —-.------- 1.10 


Net 
Vol. High Low Last Chge. 
54,119 51% 375% 4614 + 7% 
50 99 99 Dt oe eee 
109,193 3814 214 215% —15% 
40,455 1454 658 65% — 64% 

120 eyo) 151 151 +15 
34,100 914 62 6% — 38% 
5,200 534 AY, 5 New 
5,200 12 10 12 % 
44,133 9 354 4 — 2% 
15,706 57 284 2854 —34% 
385,093 63 26 40% + 9% 
122,932 364 214% 23 —11% 
18,992 165% 5Y 5, New 
6,578 55 36 871% —15% 
27,689 101% 6014 603% —313%4 
34,394 514 2734 285 New 
131,309 24 144% 1444 — 9% 
50,454 2434 1154 1234 —114 
101,980 45% 37 40% — ¥& 
61,680 48 3654 43% New 
38,875 95 6674 9314 +14% 
17,173 174 15% 16 =) 5% 
49,915 43% 295% 32 — 5Y% 
142,536 814 53, 84 + 2% 

164,264 18 10Y%4 11 — 6 


S 


“Factory Mutuals” 


for over 100 years have spe- 
cialized in loss prevention for 
large properties earning rec- 
ognition by industry as lead- 
ers in this field. Consistent 
adherence to strict and prov- 
en basic principles enables 
providing broad coverages in 
a single non-assessable in- 


ut 


surance policy on an “at 


cost” basis. 

Loss Prevention Bulletins per- 
taining to fire protection are 
available from the 


Home Office 


of 


Protection Mutual 
Insurance Co. 


231 South LaSalle Street 
Chicago 4, Illinois 
Phone: CEntral 6-2475 


MATERIAL HANDLING 
EQUIPMENT 


Conveyors 

Cranes 

Bucket elevators 
Bucket loaders 
Storage bins 
Industrial locomotives 


TRACTOR & EQUIPMENT CO. 


INCORPORATED 1929 


10024 S. Ridgeland Ave. 
Oak Lawn, Ill. 


Chicago Phone: HI-IItop 5-6800 


ALEXANDER GAMMIE 
Plumbing & Heating Co. 


ENGINEERS 


PLUMBING — INDUSTRIAL 
PROCESS PIPING 
SEWERAGE 


875 N. Orleans Ave. SUperior 7-6617 


AMERICAN SPRING & WIRE 
SPECIALTY CO. 


MANUFACTURERS OF 


ALL TYPES OF 
COILS AND FLAT SPRINGS 


WIRE FORMS AND 
LIGHT STAMPING 


Van Buren 6-0800 


816 N. Spaulding Chicago, Ill. | 


UNITED SPRINKLER CORP. 


@ ENGINEERS 
@ CONTRACTORS 
@ SPRINKLER SYSTEMS 


“Specializing in Sprinkler Systems for Industrial Plants“ 


179 W. WASHINGTON ANDOVER 3-1106 


COMMERCE 


ESTABLISHED 1904 


A trade-mark familiar to 


Industry for over 50 years. 


FIRST AID CABINETS 
AND SUPPLIES 


COMPLETE EQUIPMENT 
FOR FIRST-AID ROOMS. 


WILLIAM V. MacGiLL & CO. 
549 N. Spaulding Ave. Chicage 24 
NEveda 2-1260 


CHICAGO 


FISH HOUSE CO. 


Wholesale 
Distributors 


© 
@ INSTITUTIONS 


@ HOTELS 
@ RESTAURANTS 
@ CLUBS 


© 
324 W. Chicago Ave. 


SUperior 7-7348 


MARCH, 1958 


MIDWEST STOCK RANGE IN 


Total 1957 
Div. Vol. 
American Hielephones sate mes 9.00 206,594 
American Tobacco—U 22. 5.00 59,696 
American Viscose—U 2 2.00 40,964 
Daun ex gies ieee a eG 12,508 


soe Soe as 3.75 135,685 
=e Ree eee fe 3.00 87,211 


EAGINOU Teac y COrueeiaseen ee ee BE SY * 73.797 
Aruour Co, Warrants2 =... 5,060 
Ashland Oil & Refining 1.00* 94,108 
Ashland Oil & Ref. Pfd. 1.50 7,702 
Associates Investment 1.95 250 
Atchison Topeka & SF RR 1.75 168,239 
Atchison Topeka & SF Pfd_ 50 25,330 
AcE Vs PTOCUCtS as aes eee eet ge 24,100 
Atlantic Refining—U 46,458 
Amtomatice Washer. sss a0 oe 25 Se 359,800 
ESV CEP VL Die amie tere ey ee eee 10° 152,697 
B 
Baldwin-Lima-Hamilton—U 45 54,134 
Baneveselourine Ot eae 25 ee St 9,918 
Bastian Blessing? = 5.00 5,350 
BearinesseinGse 5 eee tee) 2s =O 28,744 
eteleng Mil gots eg a 240 24,900 
BERUIx, AViatiOndgs seen Ss 5 2.40 22,100 
Benguet Consolidated—U 116,655 
Bethlehem Steel—U (New) 240 324,001 
Bethlehem Steel—U (Old) =. ___ Be 6,369 
ERETICG SVE penny eee Ae 2.00* 7,300 
Boeing Airplane—U __ 1.00* 29,676 
OO Ish Cites ssa et eae a Ls ae 1.00 31,250 
BoresGorpsiGeo.- Wire ae 1.80 19,000 
OCP VV ATINCT sees Pais ow bikie 2.40 118,051 
BEACH ScmOOUS eh ce), ea ps 4.50 5,450 
Brad Poote’ Gear :22 22 tsb 10 40,800 
‘SAVE VON COC ee ene es 0 ae 1.40 84,394 
Burlington Industries—U ____. .85 53,662 
IBUTCOURTIS a COLD ics ees a 1.00 43,645 
BUNCOM-DIXIC) eee eee 1.20 9,800 
Bit Lenes LOS Mere te tee 1.60 20,040 
Cc 
C & C Super Corp oe RE as Sea Pee 8,000 
Gata Basten. Aviation. 22 10,400 
@alumetrse Pecla 2 et - .80 47 534 
Canadian Pacific Rwy.—U_..____ Nees) 19,119 
GanadianvwerrOspect (2 Sea a 681,900 
GALE Wa CON sy ease ee 2.40 55,437 
Garver Corp bid, ADs 2222 2.29 250 
Celanese (Corp. —U, 2 1.00 45,781 
Centlivre aBrewins == 10 53,000 
Genitrall & Southwest_.-=- == 1.60 44,314 
Gentral Wlinois Light == 2.60 3,479 
Central eliinois Lupe SVC. 1.60 36,921 
Certain-teed Products—U -.....-- 70 23,311 
Gentry: Hlectric === 50 3,900 
Chesapeake & Ohio—U_._-.—--—_._— 4.00 41,476 
Gita nt kine, Os Ge ert ee 1.00* 47,684 
Gham pline Oi pids = 3.00 7,050 
Ghgo., Milw. St. P. RR... 1.50 91,434 


© Chgo. & Northwestern RR. 18,009 


High 


179% 
7834 
4334 

7 
725/ 
543/, 
161% 

6% 


1434 
1834 
74 
4V, 
eM) 
66 
1% 
505% 
1961 
35% 
445% 
1854 
31% 
45/4 
86 
244 
21% 
1444 
52% 
21% 
2874 


1957 


Low 


16014 
70 
25 

24% 
3954 
393, 
10% 

3% 
1434 
274, 
65 
17 

854 
143/, 
37 

VY 


5 


Last 


Gaso 
Equipment Co. 


Specialists in 


Flame Cutting Machines 
For Over 20 Years 


Simple - Dependable 


Versatile - Powerful 


Absolutely Essential to 
Modern Metal Fabrication 


KEystone 9-7810 
3253 N. Kedzie Chicago 18 


Calumet Pattern 


Works, Inc. 


Wood and Metal Patterns 
Match Plates 
Aluminum Castings 


Cope and Drag Aluminum 
Plates 


Moulding Machine 
Equipment 


Facilities for Heavy Work 


One of Chicago’s Largest 
and Best Equipped Shops. 


a 


10614-18 S. Mackinaw Ave. 
Chicago 17, Illinois 
Phone: SOuth Chicago 8-7247 


CHICAGO PLASTERING INSTITUTE 


Why experiment with substitutes after it has proven that 


PLASTERING 


Excels in 
BEAUTY — STABILITY — SANITATION — PERMANENCE 
ADAPTABILITY—SOUND PROOFING—FIRE PROTECTION 
THERMAL INSULATION and ULTIMATE ECONOMY 


11 S. LaSalle St. DEarborn 2-2476 


© AMERICA’S 
FOREMOST NAME IN 
BURIAL VAULTS 


ASK YOUR FUNERAL DIRECTOR 


@® TRADE MARK OF WILBERT W. HAASE CO. 


GENERAL CONTRACTORS COMMERCIAL-INDUSTRIAL 


WALTER J. OLSON & CO. 


PHONE TRIANGLE 4-8300 


7912 S. HALSTED CHICAGO 20, ILL. 


COMMERCE 


LIN ICE CO. 


« FLAKED ICE e BLOCK ICE 


SERVE-UR-SELF 


DAY - AND - NIGHT 


AUTOMATIC VENDING 
SERVICE LOCATIONS 


NORTH 
325 N. Elizabeth 
2667 N. Halsted 
4628 N. Greenview 
5101 N. Kedzie 
6520 N. Western 


NORTH SUBURBS 
550 Callen - Evanston 
9965 Ridge Road - Skokie 
Waukegan Rd. & East Lake Ave., 
Glenview, Ill. 
1860 Shermer - Northbrook, III. 
Skokie Hwy.—Lake & Cook County Rds. 

819 Waukegan Rd. - Deerfield 


For Delivery Service 


cal [Ongbeach 1-8100 


ENGRAVERS 
ELECTROTYPERS 


SINCE 1892 


Half-Tones — Zinc Etchings 


Color Process Plates 


ENGRAVING & ELECTROTYPE CO. 
711 S. Dearborn St., Chicago 5, Ill. 
HArrison 7-5305 


— eee oe 


MARCH, 1958 


MIDWEST STOCK RANGE 


Total 1957 
Div. Vol. 
Chgo. & Northwestern. Pfd. 98.497 
Chgo. Rock Island RR 2.70 34,222 
Chgo. SS & South Bend RR____ .60 71,100 
Chicago"Towel 2) 8.00 1,747 
Chicago Towel; Pid 7.00 757 
Chicago Yellow Cab 1.00 300 
Gbhristianas © leesswte! oi ere 17,500 
Chrysler Conpaes oo Lae Se VA 4.00 179,250 
Cincinnati Gas & Elec 1.27% 6,560 
Cibiegm Services =e 8 ae 240* 45,241 
croveReTOdUCIS pera w ae Ss 2.50 9,410 
Glevelan dis Gliftsee eae ee 2.00 75,400 
Cleveland> Cliffs; Pid<.= 4.50 7,050 
Cleveland Elec. Illumination ____ 1.60 33,249 
Glevite Corp ese a 1,15 200 
ClibsAtumin ume eS 30 4,320 
Coleman + Co ae ee ee Os 25 25,500 
Colorado hireleeeees ee 2.00 26,778 
Golumbia Gas—U° — 2. 1.00 200,293 
Commonwealth Edison —_. 2.00 362,128 
Commonwealth Ed., Pfd. 4.64 3,320 
Consolidated Cement —.._. 1.00 137,600 
Consolidated’ Foods. ===. > = 1.00 13,512 
Consumers “Power 22 240 31,742 
Container Corp. 1.00 89,421 
Continental Can—U __ 1.80 12,335 
Continental Motors—U 30 24,201 
Controls Co. of America... — 76% 208,500 
Cant GOrgs Se ea PR 2.00 35,170 
Crucible Steel—U’ _..... - =7 1:60 21,740 
CrGaliyen baCkin pars eals Be se 17,860 
Gurtiss-Wright—Urs Ses es 3.00 123,699 
D 
VCSEL SC CO ee en rte et 1.6214 48,309 
Ipecremec CO. Pid ae = 1.40 300 
Detroit Cleve. Navigation—U ____ 50 550 
Detreit Edison—U_.___ 29,556 
Diamond » Match 2 ee 232 
LD SB STS) ACG 0)” a Sa aed ee eee 1,400 
Dodge Mfg. aes 67,050 
Dow GNeniiCa lee see ee . 82,048 
Dre wicyisgrlstC wees ee eee 1.60 12,447 
DuMorne .Waboratories 2 4 6,819 
DuPont de Nemours—U _- 6.50 54,107 
é 
E 
Hastermy Airlines 3-4 0.22225) 2 SS" 1.00* 47,640 
Eastman Kodak—U __----- 2.65% 33,889 
[HCG yarba pele 4.67 1,590 
Elder Manufacturing —--- 1.00 344 
Elgin National Watch... 50 3,393 
Emerson Radio Phono.—U........-- ——— * 10,609 
FE 
Ralstafhe Brewing ss oe oe 1.00 19,311 
Flour Mills. of Americas 16,650 
Ford MGlOr tana ee 2.40 205,332 
Foremost Dairies... 1.00* 49,564 
Four. Wheel aorive =e 90 68,800 
Bruehnauel jorailens= .70* 127,153 s 


51% 
11234 
350 

17% 

1134 

67/8 


17 
8Y% 
593% 
1854 
156 
241% 


NG 
42 

36 

135% 
9% 
8% 


—207 
+114% 
+9614 
0 
— 4% 
— 2% 


115 


Chicago 


Securitm 


In the full line of Chicago Locks, there’s 
a lock for every purpose—each engineered 
for top security. Padlocks, utility cylinder 
locks, drawer and cabinet locks, file cabinet 
locks, automobile and burglar ‘alarm locks. 


Ge phon e toda a catalog and 
price, shee’ Or consult o engineers for 
elp with Soin lock problems.” No obligation, 


CHICAGO LOCK COMPANY 


2024 N. Racine Ave., Chicago 14, Ill. 


Carl E. Erickson 
Company 


GENERAL 


CONTRACTORS 


4657 North Ravenswood Ave. 
Chicago 40 
EDgewater 4-3200 


PORTABLE TOOL SALES 
& SERVICE, INC. 


INGERSOLL-RAND 
AIR COMPRESSOR RENTALS 


4859 W. Chicago Ave. Chicago 51, Ill. 
EStebrook 9-0161 


“DIRECT YOUR FREIGHT, STRAIGHT TO TARGET” 


SHIP VIA THE ALL SHIPMENTS 
ALL-POINT CARRIER 


MOTOR TRANSPORTATION, INC. 


ALL POINTS 
MINNESOTA AND WEST 
MINNESOTA - NORTH DAKOTA 
SOUTH DAKOTA - MONTANA 


CHICAGO TERMINAL 


Phone: SEeley 3-6336 1833 S. Canal Street . 


Anderson & Litwack Co. 


530 HYDE PARK AVE. 
HILLSIDE, ILL. 


— CONTRACTORS FOR — 


Air Conditioning—Ventilating 


INDUSTRIAL e COMMERCIAL 


Call AUstin 7-3998 


COMMERCE 


N. J. BIQUE | 


Since 1887 
THE OLDEST 
CONTINUOUS CALKING 


SERVICE IN CHICAGO 


SIDEWALKS 
WINDOWS 
FLOORS 


Calking and Water Proofing § 


Owned by J. P. Weekes 


OIL BATH HEATERS 
FOR THE PROPER APPLICATION 


OF RUBBERIZED ASPHALT 


SUperior 7-7744 


156 E. Superior St. Chicago 11 


If It Leaks Call Weekes at Bique’s 


BRODERICK TEAMING CO. 


Established 1890 
ALL TYPE TRUCKS 


Panel and Flat Trailers 
With Tractors 


Contracted or Tonnage Basis 


Steel Pipe and General 
Merchandise Hauling 


3226-38 S. Shields Ave. Chicago 16 
Victory 2-1284-5-6 


es ee, a a ee 


MARCH, 1958 


MIDWEST STOCK RANGE IN 1957 


Total 1957 

Div. Vol. 

G 
BramiblenSkoc mois sete Woe .60 1,900 
GeneralieAnter. “Trans. 125s oe 3.52% 25,105 
Generale Box sot te ee eS 10 275,200 
(Generale @and yjees ee 90 3,701 
General” Contract 2. 2 a 40* 151,261 
General Dynamics—U _ 2.00 145,348 
General Klectric—Ur 2 Sars 2.00 163,983 
GenenaiWhOodsq .  savitc ee 1.95 19,639 
Generale Motorss 222 £8 a so Se 2.00 758,602 
General Outdoor Adver. _. 2.40 100 
GeneralePoblic- Wiil—U, == = 1..971% - 14,177 
General-stelephone <== ss 1.85 95,795 
Generale ibires(NEw)s= = 1714 192985 
Ceneralglire (Old) sa ees e150" 1,278 
Gerben PTOCaUuciS| aes 22 we Seas 1.80 13,765 
illetbeys Corre ees eee cee a a) ty 2.25 69,448 
Ghddenm Gori =e SS os 5, 2.00 26,383 
Goldblatt. Brose Se 50 5,100 
Goodyear a Liter ames! Seles _ 240* -28,133 
ite VWieGossard sao ae 1.40 30,950 
Cranite iGibyersteclees 3.00 53,061 
Cray, Drugs Stores: ee. SS 1.40 6,250 
(Createieakes)) ical) wen at ee 2.70 29,800 
Great Lakes, Oil & Chem. 184,200 
Great Lakes “Towing. = e225 210 
Great Lakes Towing Pfd........_ 7.00 47 
Grief Bros. Cooperage “A” .80 9,300 
Greyhounds Corp:—U- = 2 1.00 76,393 
Gaaescthiecks Compan wes 6 es .60 5,644 
(OUT? 0) ot nae ae a 2:50". 77,261 

H 
iaammond,-Organe= = 2.30 13,434 
Famisch tegen <u ee 1.60 4,714 
Heilemann, Brewing) == 1.10 59,400 
ACI CLO Cie 2 7 ee 1.00 25,100 
Walter R Heller Go. == = 1.15 16,227 
ERC Ze OT [sp ek a 1.05 8,754 
Hibbard Spencer Bartlett —___ 3.00 6,528 
Houdaille Industries — 1.00* 18,546 
Bioware liacdixstmese. == = 10 82,200 
Pupp > Corp ese Se 41,985 
Huttig Sash: &)Door________ 2.00 8,550 
Huttig Sash & Door Pfd.______. 5.00 161 

? 

I 
hiAO 1S SGC ire ee 2.05 27,400 
Illinois Central Railroad... 3.75 39,109 
Indiana Steel Products... 95 47,000 
Indiana & Michigan Elec. Pfd._ 4.12% 200 
Industrial Development —__-- .80 10,161 
Inland s Steel gees ee — 4.50 66,862 
Interlake Steamship ————____—— 2.00* 26,300 
International Harvester -. 0G mm 142,163. 
Intl. Minerals & Chemical... 1.60 31,120 
International Nickel—U_..----—.__ 3.75 15,016 
International Packers —....--------__-50 9,976 
International Paper—U —...-._ 3.00* 36,018 
Internationalssno0e. = = 2.40 33,562 
International Telephone—U -. 1.80 61,958 
Interstate Power —.--—---------- 80 38,697 
Iowa Power & Light — 1.60 109 


High 


9% 
8634 
3 
11 
1434 
683 
72 
491 
478%, 
3814 
39% 
45 VA 
303% 
973% 
60 
464 
37 
13 
933% 
17% 
57Ye 
30 
3934 
3Y% 
38 
100 
42V2 
1634 
10 
151% 


Low 


Last 


83/4 
703% 
1% 
101% 
11% 
595% 
6036 
4835/4 
3334 
381, 
361% 
40 
277, 
151, 
44, 
337, 
301% 
10 
8034 
143, 
281 
27% 
327/, 
ll4 
38 
981% 
341, 
1414 
877, 
10734 


CENTRAL 


Overall Laundry 
& Rental Service 


Complete 
Garage and Factory 


Service 


Overalls 
Coveralls 
Uniforms 
Smocks 
Aprons 
Coats 
Trousers 


Shirts 


RENTAL SERVICE 


“Prompt & Courteous” 


Attention Given to Your 
Laundry Problems 


FOR PICK UP & DELIVERY 
CITY WIDE SERVICE 


HAymarket 1-2338 


464 N. MILWAUKEE AVE. 


Nicolson, Porter & List 


INDUSTRIAL AND BUSINESS 
REAL ESTATE 


231 South LaSalle Street 
STate 2-7755 


CHICAGO 4 


FACTORIES, WAREHOUSES, INDUS- 
TRIAL SITES, FINANCING, 
APPRAISALS 


JOHNSON 


AUTOMATIC TEMPERATURE 
AND HUMIDITY 


CONTROL 


FOR HEATING e COOLING e INDUSTRIAL PROCESSES 
VENTILATING e AIR CONDITIONING ~* 


JOHNSON SERVICE COMPANY 


1355 W. Washington Blvd., Chicago 7 


WILLIAM A. POPE 
COMPANY 
e 
PIPING 
CONTRACTORS 
COMPLETE PIPING 
INSTALLATIONS 
HEATING 
INDUSTRIAL 
PUBLIC UTILITY 


26 NORTH JEFFERSON STREET, CHICAGO 
STate 2-4400 


INSURANCE EXCHANGE BUILDING 


CHARLES F. MURPHY, President 


Chicago’s Largest Office Building 
America’s Greatest Insurance Building 
Inquiries for office Space Invited 
L. J. SHERIDAN & CO. 
Management Agent 
175 WEST JACKSON BOULEVARD, CHICAGO 4. 
Telephone W Abash 2-0756 


COMMERCE 


DAVIES 
Perfection” 


BRAND 


SMOKED MEATS 
SAUSAGE 
CANNED MEATS 


William 
Davies Co., ine. 


CHICAGO, ILL. 
DANVILLE, ILL. 


BUSINESS 
RESEARCH CORPORATION 


Serving Industry Since 1920 


CONSULTING 
MANAGEMENT ENGINEERS 


Management Studies 
Industrial Growth Planning 
Industrial Relations Programs 
Office Automation 
Job Evaluation 


105 S. LA SALLE RAndolph 6-4162 


Manufacturers 


° Switchboards 
° Panelboards 
* Steel Cabinets 


for ELECTRIC LIGHT and 
POWER DISTRIBUTION 


CHICAGO SWITCHBOARD 
COMPANY, INC. 


4506 Lawrence Ave., Chicago 30 
Kildare 5-7723 


: 
: 
7 
’ 
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MIDWEST STOCK RANGE IN 1957 


Total 1957 

Div. Vol. 

i) 
Johnson Stephens Shinkle 40 4,102 
Jones & Laughlin Steel—U_______ 2.50* 113,682 

K 
KealsereAl witness ee ee 90 72,949 
Kansas City Power... 2.00 21,547 
Kansas Power & Light—U_____ 1.30 36,958 
Kennecott. Copper—U —. 6.00 51,150 
Kam berlypi@larks === 1.80 44,397 
Knapp, Monarchs. oe ee 71,600 
Kangstord:|Companiy a2. == eS * 66,900 
SCOP Da HOrp esse 20 19,600 

ie 
hactede Gast etek, © 9 aps i 80 43,966 
deatlede, Gas 3 Pid. oss ss 1.08 1,633 
idan dist Machine <2 So es Se 238 
LaSalle Extension University 8214 7,600 
LKSENI ST AON 4 Crepes eae Sn eee eee 2.05 7,200 
Coburn Sen hcO4 es PFO ee 3.12% 702 
Libby, McNeill & Libby____ 70 133,444 
dar gmett= kee M yers= Ws 2 es 5.00 23,859 
(emcoln serintino 2 2.00 35,750 
Eincoln” Printing, Pid. = sss" 3.50 302 
Eandsay= Chemicals 2-3 =e 1.00 97,600 
Lindsay Chemical, Pfd. .14 690 
Erquid.Garbone = = 1.50 3,800 
OC Sa ae eee ee .50 20,528 
Louisville "Gas & “Elec..2— = 1.10 8,273 
Leyitonispe = 25 14,900 

M 
Marquetie Gement 2-_—___ AO ies? Jo: 
Marstiall® Field = = Se 2.25 35,212 
Marshall Field, Pfd.—______ _ 1.06% 40 
Mint 15a CO ==) a eae oe es 1.60* 58,701 
McKay Machine —__-— 2.30 665 
IMiGlCes som © Ong re ee ee 2.129 300 
Medusa Portland Cement... 1.80 35,600 
Merck. &dCo,-e == 1.20 34,306 
Merritt Chapman Scott --——-- 2 0n meO 25 oae 
Metropolitan Brick. 1.15 13,254 
Meyer Blapke ———.____.-__ 1.75 1,193 
Mickelberry’s Food Prod. 1.00 14,950 
Middle South Utilities ________- 1.624% 27,492 
Minneapolis Brewing ——--___- 60 46,300 
Minnesota Mining—U ———---—-_ 20 733229 
Mississippi River tele tabs 2. eet 1.60 35,130 
Missouri Portland Cement. 2.00* 76,550 
Midwest Piping —————-—--____-- 1.3714 100 
Modine Mfg. ——_—_-_-—--------___- 80 18,500 
Monroe Chemical. —_——--_______—_ --—- 1,960 
Monsanto Chemical—U _——--—--— > *1.00* _ 129/687 
Montgomery Ward —---------—~ 2.25 207,349 
Phillip Morris—U —-—---- 3.00 29,036 
IMGtOLOla, ee ae ee 1.50 34,836 
Mount Vernon —2.-—--— 2 42,700 
Mount Vernon, Pfd. ——~—--—--- --— = 64,100 
Muskegon Motor Spec. A. 1.50 2,317 
Muskegon Piston Ring. 52% 750 
Munters Cos oe 4,900 


High 


Low 


Last 


5% 
37% 


KILN DRIED 
HARDWOODS 


for immediate shipment 


EITHER TRUCKLOAD 
OR CARLOAD LOTS 


ASH 
BASSWOOD 
BEECH 
BIRCH 
BUTTERNUT 
CHERRY 
CHESTNUT 
COTTONWOOD 
CYPRESS 
ELM 


GUM 
HACKBERRY 


SYCAMORE 
WALNUT 


MAHOGANY 
WHITE LIMBA 


The above stock is available in 
No. 1 Com. & Btr. Grades or in 
Select & Better Grades if desired. 


Your inquiry will receive prompt 
and courteous attention 


Monarch Hardwood 
Lumber Co. 


3250 N. Kedzie Ave. 
Chicago 18, Ill. JUniper 8-6460 


VERN E. ALDEN CO. 


Engineers 


Design and Supervision 
of Construction 
Industrial & Chemical Plants 
Steam Power Plants 


FRanklin 2-0255 


33 North LaSalle St. 
Chicago 2 


ASPHALT ROOFING 
MATERIALS 


Flat & Steep 
Insulation Materials 
Board - Rockwool - Batts-Wall 
& Floor Tile 


ACORN ROOFING 
SUPPLY CO. 


2655 W. 48th St. CHICAGO 32, ILL. 
YArds 7-5851 


1741 Summer St. HAMMOND, IND. 
WeEstmore 2-7321 


PUNCHES - DIES 
RIVET SETS 


SEND FOR NEW CATALOG NO. 54 
AND 
LIST OF COMPLETE STOCK OF PUNCHES AND 
DIES AVAILABLE FOR IMMEDIATE SHIPMENT. 


Geo. F. Marchant Co. 


1420 S. Rockwell LAwndale 1-3912 


LARAMORE, DOUGLASS 
AND POPHAM, INC. 


ENGINEERS — CONSTRUCTORS 


332 South Michigan Avenue 


Chicago 4, Illinois 


COMMERCE 


STAMPINGS 
METAL 


DESIGNERS — BUILDERS 
SPECIAL MACHINES, TOOLS 
DIES, MOLDS — 
PRODUCTION MACHINING 


Contract Manufacturing 


BLACKHAWK 
MACHINE 
CO. 


656 N. Albany Ave. 
Chicago 12, Ill. 
SAcramento 2-3440 


Apex Batteries 


Manufacturers of 


The Famous Red Devil 
& Peak of Perfection 


“Faster Starting — Longer Lasting” 


“WHERE TO BUY THEM” 


Manufacturer 


APEX BATTERY MFG. CO. 


3433 W. Madison St. 
NEvada 8-2400 


American Credit Bureau 


Mercantile & Collection 
Agency 


WaAbash 2-2504 


608 S. Dearborn Street 


, ELECTRIC 
. fa 
StaWann = 
FOR GLUE, WAX, CEMENT, TAR, 
PLASTIC, SOLDER & OTHER COMPOUNDS 
Heat FAST & MAINTAIN EVEN 
emperature Automatically. 


DIFFICULT POURING and 
DIPPING PROBLEMS MADE EASY 


Representative 


ARTHUR F.WSE & CO, 


Chicago 51, Ill. 
Ries ok aseo 
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MIDWEST STOCK RANGE IN 
Total 1957 
Div. Vol. High 
N 

achman=@orp. 220s 1.15 922 14 
INA DCOMLACUSPM es aks eel ee 2 310,200 1214 
National Cash Reg.—U 1,20 5,688 6814 

National Cylinder Gas 1.80 35,318 50 

National Distillers—U _.._ = -:1,00* 59,224 28 


National Gypsum—U 
National Lead—U 


ee 2.00 $297183 457, 
aes ee ee 3.25% 43,043 13654 


National Presto Stee .60 2,000 10 
National Standard _= i ceeeclts 1.70 16,800 3914 
National ile: & Mip2= = =. .60 21,700 1214 
New York Central RR. 1.00* 65,193 3654 
North Amer. Aviation—U _____ 2.00 159,357 383 
North American Cara 1.65* 81,000 41% 
Northern Illinois Corp ies tases oe 1.00 3,900 18 
iINorthern=tlinois Gas == 88 587,900 1914 
iNortherns Natural; Gas-- = = = 2.40 1,300 514% 
Northern Pacific Rwy.—U ____. 1.95 54,945 4914 
Northern States Power—U__.___. 90 164,433 1734 
Northwest Bancorporation ____ ae 2-00 Ieee 5.200 711% 
Oo 
OPEN Ss NY Wa teagan 1.40 67,200 2034 
COO SE isons Sas Mase eh ee 2.64 33,506 5254 
Gm Oil UW) a eee ne es ea 8S 1.60 87,055 4474 
Oklahoma Natural Gas... —Ss:11.50 25,578 28 
Olina Mathtesonreee 2883 2.00 112,276 615% 
Owens Hlhinois Glass—U_________ 2.50 12,959 65 
E 
Pacific Gas & Electric—U _.___ 2.40 27,835 51 
Pan Amer. World Airw.—U____ 80 36,034 1834 
Paramount Pictures—U _ 2.00 16,921 3654 
ieee oe LHS ey. en ca el ee IAD) 1,300 1654 
PAY KC pie e Ci) sn Op eee ee 1.20 6,200 1634 
Patterson: “Sargent =<. 00 3,650 17 
Beabod ye, Goal esas eT ee 178,387 124% 
Peabody Coal sPid-2 = 2 sss é 30,072 31 
Peabody Coal—Warrants _~ 56,300 734 
aS tich: TS eR eo ee ey ee es 64,755 1334 
Penimolexas @ Pie = este wee : 2,655 25% 
Rennsylvatiias RR: ee 1.25 116,548 2214 
ReoplesE Gassi(New) z= == = 1.00 60,480 49 
eopless Gast (Old) sere eS 4.00 13,455 188 
We }sSie Claes ewes a se ee 1.05 63,925 2414 
Chiaswek tizer= Wire ee Ee 2.10 33,048 6414 
Phelps Dodge—U) - 4.30 46,373 63 
Pinkcon Corp — Ue * 27,569 1834 
Phillips= Petroleum—U_ == 1.70 150,484 527% 
Rotter, Company == = .20 5,002 7% 
PROCESS a COLD. = == A Ses a 210 15 
Public Svc. Co. of Indiana 2.00 49,639 3954, 
villian Cola We 4,00 14,376 6534 
Aneto Coe Oe ee 1.60 69,596 48 
Q 
Waker Oats) aoe 1.80* 33,049 3914 
R 
Radios Gorp.-Us = == 1.50 118,481 40 
athe PACKING geese ae ee 1.05* 250 184 
Raytheon Mfg. —_—_--__---._ -—- 53,497 2354 
Republic Steel—U ~~ 3.00 131,021 59 
JOXENGON al ote sa) A roe ne a 1.5714 69,977 40 


Vo57 


Low 


Last 


39 


30 
18 
207% 
4034 
25 


+ 5% 
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MUELLERMIST 
Chicagoland’s Original 
All-Copper Lawn 
Sprinkling System 


The leader for more than 25 years, 
now exclusively offers MOISTURE- 
MATIC automatic control. Operates 
through moisture detector units, 
only when pre-set dry point has been 
reached. 


Result — 40 to 50% water saving. 
Also available — 


Standard automatic, Semi-Automatic 
and Manually controlled under- 
ground lawn sprinkling systems for 
homes, estates, institutional, indus- 
trial, golf courses, cemeteries. 


Farm irrigation systems eliminate 
drought losses. 


Evaporative roof cooling systems 
remove the roof heat load. 


Muellermist Irrigation Company, 
Maywood, III. 


Phones: AUstin 7-7806 
Fillmore 4-7806 


A RESTAURANT 
OF UNCHANGING 
CHARACTER . . . 


* Times have changed but not at 
RED STAR INN, Chicago's 
famed, quiet, homelike restau- 
Favit, rv stierc en oie ean 

*It reminds one of the OLD 
WORLD. Since 1899 RED STAR 
has been a mecca for men and 
women who relish a real finely 
cooked meal, served graciously 
with zesty Wine and beer. . . . 

* Among the notables who felt at 
home here were Julius Rosenwald, 
Charles Wacker, Oscar Mayer, Car- 
ter Harrison, Flo Ziegfeld, and a 
host of others. . . . . « 2 6 e 

K Visit RED STAR INN—bring the 
entire family for truly remarkable 
dining... S.0.<) Segre eens 


CARL GALLAUER, Founder 
WHitehall 4-9637 


The Red yr STAR INN 


1528 N. CLARK ST. 
Corner Germania Place 
CHICAGO 10, ILLINOIS 


ARTHUR DIXON TRANSFER COMPANY 


ESTABLISHED 1863 
TIME TESTED DEPENDABILITY 


CHICAGO'S COMPLETE GENERAL 
CARTAGE & LOCAL 
DELIVERY SERVICE 


TRUCKS LEASED 
WITH OR WITHOUT DRIVERS 


1319-45 S. STATE ST. 
CHICAGO 5, ILLINOIS 


HArrison 7-0580 


Municipal Bond Corp. 


Investment Securities 
Tax Exempt 


Municipal Bonds 


39 South La Salle St. ANdover 3-2496 


COMMERCE 


FLOORS 


Marble Chip ¢ Plain ¢ Heavy 
Duty © Trucking Floor © Base 
Stairways 


DURABLE—FLEXIBLE 
BEAUTIFUL 


Restful to the Feet 
Easy to Keep Clean 


Installed in«Various Colors on Con-~ 
crete or Wood—Y2” thick to 
Harmonize with Any Type 
of Architecture 


MARBELETTE 
FLOOR CO. 


228 N. La Salle St. Chicago 1, III. 
RAndolph 6-3416 


HARZA ENGINEERING 
COMPANY 


Consulting Engineers 


Calvin V. Davis E. Montford Fucik 
Richard D. Harza 


—_—<_____- 


Hydroelectric Plants and Dams 
Highways, Transmission Lines 


400 West Madison Street 


Flood Control, Irrigation 
River Basin Development, Ports 


Chicago 6 


ee | 


MOLDED 
EXTRUDED 
AND DIE CUT— 
NEOPRENE 
RUBBER 
INDUSTRIAL RUBBER 
WORKS, INC. 


215 W. ILLINOIS ST. 
SUperior 7-9711 CHICAGO 10, ILL. 


HYCAR 


CONSULT SAVOY 


For New... Profitable...Ready to Sell 


PRIVATE FORMULA DRUGS 


E MANUFACTURE pharma- 

ceuticals and specialties... 
attractively packaged or in 
bulk m your formulas 
or ours... for your line. 


Tablets—All Types 


Powders » Ointments 
Liquids « Creams 
Vitamins ~ 


SAVOY DRUG 
AND CHEMICAL 
COMPANY 


16 So. Peoria Street 


MARCH, 1958 


MIDWEST STOCK RANGE 


Total 1957 
Div Vol 
RexalloD ros Ui nae 50 17,950 
Reynolds Metals—U _. 65 27,879 
Reynolds Tobacco—U __. 3.30 60,293 
Richman’ Brothers, 222-= = —  *)2 2.00 48,100 
RavergRaisin Papers ss ses 80 18,500 
Rockwell Spring & Axle 2.00* 23,649 
Royal Dutch Petroleam—U_____ 2.81 23 682 

S 
Step Oseph  Weead wee eee 2.00 900 
Step MeOllismNatl a sthyds, ass == 4.50 1,190 
Diewlcous: PUD a SVGe JA vars SS 1.30 142,600 
Sie eois.s Paper ieee ee 1.55 73,821 
SanioamonK lect Gos. see ite 1.80 9,866 
Schenley Industries—U __.. 1.00* 20,995 
Schering .Corp.—U (New). .30 8,048 
Schering Corp.—U (Old) 22st oe & 1.50* 9,523 


Schwitzer Corp. 
Sears Roebuck 


ieee 1.3714 7,650 
ct ti 1.00 367,540 


STIG GG oreieye oN eee em 1.00* 1,500 
Sheatem: Pens Gopias= =" oe fe 60 1,847 
Sheathera Pence Ac reson er 30 13,400 
SineaitensPete-sb, se -< So 30 9,800 
SS] sKe HLS © Ni) oe aes a ee ea 2.00 15,226 
Signode Steel pases ee a 1.00* 17,704 
iki clatter Oeste en 3.005 100,556 
SOGOn y=. Mobil —W.- <2 2 2.50 151,861 
South sbend= lattice. 225 3s 2.00* 15,150 
SGUGM EL sO Uc ae a 1.10 74,916 
southern Pacivic—U S22 2 2 ee 3.00 63,845 
Southwest Manufacturing 34,900 
Southwestern. Pub: Sve. 2. 1.42 16,933 
Spartan COL pia biG see ees ee Sa 6.00 79 
DPeriW Raid — Use see. ee 80 260,234 
Spe Pel; Ninel weer = nse ee 1.00 29,601 
Square wal) fesse ee ee Pe 1.00* 24,738 
Standard Brands=U <2... 2.25 14,076 
Standard: Dredging Ss -70 9,652 
Standard Oil of California___ 1.90 (1073535 
Standard Oil (Indiana)....___ 1.40* 296,081 
Standard, Oil “(N:—j.)-Us 2.25 461,253 
Standard Oi (Ohi0) <2 2.50 59,305 
Standard Rwy. Equipment. 12S 31,507 
Stewahtananneres ae ee Sh eae 2.00* 45,229 
Stone wComiainen: 22 = .80* 34,400 
Scoring ee UEMItIITe: aS 8 ee Se et 4,940 
Studebaker Packard=U. "222". se 113,250 
Simibeamin Corp. ese eS 1.65 17,379 
Sundstrand Machine Tool 186,486 
Sunray Mid Continent. : 143,206 
CODA Ce Ol eer. Er eee ee ae ee 2! 167,304 
Sylvaniaie Blectmic— Ue 2.00 33,688 
T 
Mewas-Conipany © 2 Oe = a 2.35* 94,299 
‘exas-Gulf, Producing: == 2 -.-.--- .60 16,189 
Bess MUNITIES eas ee 1.44 280 
NREX tron LTC ee ee Se L315 31,974 
THOM OWEL-. OO) 2205 = te ee 1.60 30,100 
PROLEdO) WGISOM 292 ask eae .70 29,622 
Tene. Ci oe Se 2 Be 874 12,462 
Transamerica. Corp.—U —.--_-— 1.60 57,954 
Pic V Ale te ACO ete ee ee 49,800 
TExicontinental Corp.—U- —--..2-—- 1.75 49,144 


SM esKs Un Aivecas ch Gg ge eee 1.60 200 


High 


1034 
6414 
6614 
26Y%4 
12 

311% 
601% 


49 
441 
164 
293/, 
1334 
55 
41, 
13% 
34 
16% 


Sw 


Low 


8 
327% 
52, 
20s 
101, 
224 
3814 


123 


oes TOo, Lo 


¥ 

5 Tool & Die 
“a 
‘ef 


Ne se 


MEMBER 


ATOLS TOOL 
AND MOLD 
CORPORATION 


Designers & Fabricators of 


Molds for Die Castings 
and Plastics 


5005 W. Armitage Ave. 
Chicago 39, Ill. EGY 


BErkshire 7-0800 wly 


ran PULLMAX 
HIGH-SPEED SHEAR 


FOR SHEET STEEL & PLATE CUTTING 
STRAIGHT e CIRCLE e DESIGN 
CUTTING e BEADING & FOLDING 


AMERICAN PULLMAX COMPANY, INC. 
2471 N. Sheffield Ave. Chicago 14, Ill. 
Diversey 8-5727 


STARKWEATHER 
& SHEPLEY, INC. 


ESTABLISHED 1871 


INSURANCE 


* 
175 West Jackson Blvd. 


WAbash 2-1022 
CHICAGO 


PROVIDENCE NEW YORK 
L. D. STITT 
President 
W. Jj. PATTERSON L. W. ANDERSON 
Vice President Secretary 
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NOW! Copies in Seconds— 
for Less than Ic Each! 


BRUNING COPYFLEX MODEL 110 


$55 500 


Copies originals 11 inches wide by any 
length. Letter-size copies cost less than 
a penny each for materials. Use the 
new Model 110 to set up fast, accurate, 
one-writing systems for order-invoice, 
purchasing-receiving, and similar sys- 
tematized operations...for specialized 
legal, accounting, and engineering 
copying ...for general copying. Other 
models available to copy originals up 
to 46 inches wide. 


(BRUNING ) 
Copytex 


Charles Bruning Company, Inc., 4700 Montrose Ave., Chicago 41, Ill. 


Loop Office: 
120 S. LaSalle St., Chicago 


JOYCE TRUCKING CO. 


GENERAL HAULING 


BETWEEN 
CHICAGO & CHICAGO HEIGHTS 
AND 
POINTS IN ILLINOIS 


INterocean 8-6969 


1621 SHIELDS AVE. CHICAGO HEIGHTS, ILL. 


Proud to be a part of 
CHICAGO progress 


AGAR 


CHICAGO 9, ILLINOIS 


When You Depend on AGAR 
You Depend on Quality 


COMMERCE 


| Aa loniote 
Timing 
Gears 


Chas 


and 
Oo 


Spr Chek 


D&B Mfg. Co. 


2312 S. Indiana Ave. 
CAlumet 5-5705 


Walter H. Johnson 
Candy Co. 


Manufacturers cf 


“POWER HOUSE” 
and 
JOHNSON’S 
FAMOUS FUDGE 


4500 W. Belmont SPring 7-2424 


TUBE BENDS 


MANUFACTURERS OF 
TUBULAR PRODUCTS 


COMPLETE ASSEMBLIES 
OR PARTS 
MADE TO SPECIFICATIONS 


ILLINOIS BENDING & MFG. CO. 
1150 W. POLK ST., CHICAGO 7 
HAymarket 1-1779 


MARCH, 1958 


MIDWEST STOCK RANGE IN 


Total 1957 
Div. Vol. 
Twentieth Century Fox—U.___ 1.60 19,330 
208 S. LaSalle St. Corp 2.50 6,370 
U 
imions Carbid oes. pa a 3.60 81,254 
Wnion= Electric=Co—Ws =. 1.52 81,292 
Union Oil of California. 2.40 46,266 
WinionsPacnhic RRP» se 22.5 1.60 47,165 
WnitedSAinrcratt=U ..5 2 3.00* 20,242 
Wiarite@eA iy lines tse eee a! 50* 39,514 
Wnited= Corp — Uae 35 21,107 
United Fruit—U 47,787 
Wee Sn Gypsum sss ee al 35,807 
deleeeS Sn @ustyiess sa.5 28s 90* 14,831 
Wipe Sa Rubber el een 1 2.00* 18,735 
Wits Stee Corp eae Oe Sees = 3.00 266,389 
Vv 
Van Dorn Iron Works_.... 25 23,600 
WwW 
Wialercen 7CO.ge= eee Le Se 1.85 16,979 
WC DC Oia = see trast 2 2 25 160,200 
NV ester sOmionn == sus 1.10 39,588 
Westinghouse, Eléctric _________ 2.00 140,585 
Whirlpool Corp sss Ss et 1.40 52,737 
Win te Motog ees ee 3.00 8,514 
MWireboldt{Stores== 2 se Fae T= 80 6,800 
Wie DOld Gps LOTessaP Ed eee eee = 4G 1,047 
Williams WceWilliams Dredge 2.00* 500 
Wisconsin Bankshares _--- 1.024% 41,200 
Wisconsin Electric Pwr.—U_____ 1.70 31,669 
Wisconsin Public Service... 1.20 58,442 
Woodall industries = 12 1.20 150 
F. W. Woolworth Co.—U__. 2.50 95,327 
Word] Publishing 222 = 2 1.00* 2,848 
Pea W rip leva fi © C0) oe es 4.50 18,219 
Y 
Yates American Machine. 1.00 15,150 
Youngstown Sheet & Tube __-__ 5.00 23,465 
Z 
Zenith Radio, Gorp.. = = 5.00 19,205 


BOND ISSUES 


Monroe Chemical Debs... $6,600 
RIGHTS 
AICIIG SSLee lee = sik eee A 32,700 
American Machine bet: Sea ate 2,9 19,000 
IS WACONG AW bp ee et Sa 39,300 
PAINE COM SLCC bao ke ee 32,600 
ColumbiataGas— Ws eS 66,300 
Gonsumers Power 22 . $3,900 
General Public Util. —U__._-_.-__----. 8,700 
Generale telephone = 222 260,200 
Louisville Gas & lee sere set. 5it 20,100 
CU EGIG Pe GUS ON ee ee 52,400 
Phillips: petyoleum—U = 237,500 
Socony- Mobil—U = 103,100 
Souther Go:-U = 71,700 
Southwestern Pub. Svc... 35,800 
Standard sO (Nce i]s) Oe 1,920,900 
Sundstrand Machine Tool___......._--- 416,300 
Wisconsin Public Service__-—...------- 25,400 


High 


3014 
6414 


1241 
291, 
64 
301% 
881, 
49 

7Y% 
46 


7/16 
18/64 
6/16 
18/32 
9/64 
12/64 
13/64 
19/64 
12732 
13/32 
16/32 
33/64 
7/64 
10/64 
16/64 
7/16 
5/32 


NOTE: Odd-Lot volume not included on local issues. 


U—Admitted to Unlisted Trading Privileges. 
*Indicates Stock Dividend Paid. 


1957 


Low 


197% 
6214 


Last 


201% 


GLOBE 
PAPER BOX 
COMPANY 


A Complete Box Line 
Since 1913 


Plain or Fancy Set-Up 
* 


Transparent 


TA ylor 9-8100 


14th St. at Damen Ave. 


H. Bairstow 
Co. 


SLAG 


Expanded 

Light Weight 
Granulated, and 
Sized Open Hearth 


1820 W. Norwood Ave. 
Chicago 26 


SHeldrake 3-1211 


Manufacturers of 
Entrance Fittings 
Box Connectors 


Switch Boxes 
Outlet Boxes 


FOR THE HOME 


Vapor-Proof or 
Explosion-Proof 


Electrical Fittings 


and Fixtures for 


INDUSTRY 


Mercury or 
Incandescent 


Lighting Fixtures 
Floodlights used 


COMMERCIALLY 


Portable Electrical 


installations 


can be solved with 


the use of 


APPLETON REELITES 


Cast Iron and 


Malleable Iron 


housing starts, which was re- 

flected in their mortgage 
business, Chicago-area savings and 
loan associations rolled up increases 
in new savings, total savings, and 
aggregate assets. The prediction of 
the Cook County Council of In- 
sured Savings Associations that as- 
sets would cross the $3 billion mark 
was realized, as aggregate assets rose 
12.4 per cent to reach an estimated 
$3,166,000,000 compared to $2,816,- 
588,000 at the close of 1956. The 
rate of growth was somewhat slower 
than 1956’s gain of 18.4 per cent 
over 1955. 


Dies the drop in new 


Ten New Asssociations 


Ten new associations chartered 
during the year brought the in- 


sured group’s total to 205, of which 
64 are federally chartered com- 
pared to 57 a year ago, reports 
Otto L. Preisler, Cook County 
Council president. Savings totals 
jumped 14.5 per cent, to reach 
$2.68 billion compared to $2.34 
billion for the previous year. A 
faster flow of new savings ac- 
counted for the gain, rising 7.8 
per cent from $1.16 billion in 1956 
to $1.25 billion for the year just 
ended. Withdrawals jumped 14.2 
per cent, for a total of $929,278,000 
compared to 1956's $813,341,000, 


COMMERCE 


Savings and Loan Total Assets 


Top Three Billion Dollar Mark 


and the 12-month net savings gain 
of $326.2 million fell below the 
net gain for 1956 of $350.9. 

A gain of some $12 million for 
mortgages on existing homes; for 
remodeling, refinancing, was swal- 
lowed up in the $54.8 million drop 
in mortgages on new construction. 
The year’s new mortgage total of 
$718.4 million dropped 5.6 per cent 
behind the $761.2 million recorded 
in 1956. 

In their strongest area, however, 
the financing of housing in the 
$20,000 and under bracket, the 
associations continued to improve 
their relative position, handling 
62 per cent of Cook County mort- 
gages in this category, an all-time 
high, and comparing to 59.2 per 
cent for 1956. The number of 
such mortgages handled by all 
lenders dropped 15.9 per cent to 
73,300 from the previous year’s 
86,952. But reflecting their in- 
creased share, the associations’ to- 
tal was off 12.7 per cent, or 41,556 
compared to the previous year’s 
47,586. 

In: dollar volume, the associa- 
tions’ small home mortgages de- 
clined 11 per cent, to $497,048,000 
from 1956’s $550,801,230. Dollar 
volume for all lenders in this 
bracket was down 15.7 per cent, to 
$794,988,000 from $930,927,410. 

Total association mortgages out- 


COOK COUNTY INSURED SAVINGS AND LOAN ASSOCIATIONS 


SAVINGS: 1957 1956 
PIPE FITTINGS New SAVIN 9S) oe) Ee eee ee eee $1,255,567,000 $1,164,278,000 
Withdrawals .et.ces else 48 Cen ened ee PN a 929,278,000 813,341,000 
Net savinpsiincr ease esa, ue eee en 326,289,000 350,937,000 
A laton Savings)total, ee ee ee 2,686,812,000 2,348,845,000 
pp otal sassets) ann es OS dt ae $3,166,000,000* $2,816,588,000 
e| t @ C MORTGAGES: 
eciric ompany News construction yu a pee Ss cutie gaa mae $ 245,124,000 $ 300,011,000 
Exusting: hotn es sas aes set eee ees 381,817,000 380,213,000 
The Standard For Better Wiring Other (remodeling, refinancing, etc.) 91,532,000 81,058,000 
otal: (0) at ie Se San aR a a $ 718,473,000 
1701-59 Wellington Avenue ects 
Ap = Mortgages. outstanding “_2 0S) Soe ge ee $2,601,582,000 $2,308,120,000 
icago Mortgages of $20,000 or less on Cook County 
Homesvereconded ssa eae ae 41,556 47,58 
Sip Lam, ie 586 
EAstgate 7-7200 Dollar-volunnie sie ee ey ee ee $ 497,048,000 $ 550,801,230 


*Preliminary estimate 
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_.. CHART Your savincs course NOW ano 


SAVE AT 


BOARD OF DIRECTORS 


Harou_p ENGSTROM 
Partner, Cummings & Wyman 


EIrNAR ERICKSON 
President, Hardinge Oil Burner & 


Mfg. Co. and Elgin Tool Works, Inc. 


Myron H. Fox 
President 


Harotp P. HALLEEN 
Senior Vice-President 


Epwarp ISAACHSEN ; 
President, Imperial Blue Print Co. 


ERNEST V. JONES ; 
Illinois Bell Telephone Co., retired 


Oris S. MANSELL 
Chairman of the Board, 
The Celotex Corp. 


Bie M. Ransom 
Vice-President and Secretary 


WyMan E. WARREN 
Chairman of the Board 


Harry W. Pappock 
Director Emeritus ; 
Illinois Bell Telephone Co., retired 


BELL SAVINGS! 


Where you save does make a 
difference and BELL SAVINGS makes 
that difference. 


Save for a purpose at BELL SAVINGS 
where you can save securely and profitably 
all the time! 


Savings accounts insured up to 
$10,000 by the Federal Savings 
and Loan Insurance Corporation. 


BELL FF SAVINGS 


ATTIRE Sah 2A GE AND LOAN ASSOCIATION 


WEATHER BELL 


79 W, MONROE AT CLARK, CHICAGO 3, ILLINOIS - Financial 6-1000 
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Insured Savings and Loan Associations 


ESTABLISHED 1911 Assets 


| of / (in thousands of dollars) 
MI} : Dec. 31, 1957 Dec. 31, 1956 
: — : HIGHEST POSSIBLE Cook County — $3,166,000* $2,816,000 
» Outside Cook 


DIVIDEND RATES 


_ FEDERAL SAVINGS & LOAN © PAID County 1,271,000" 1,111,600 


oAee ne CONSISTENT WITH Total Illinois __ $4,437,000 $3,927,000 
_ ASSOCIATION OF CHICAGO | SAFETY & AVAILABILITY . Savings Capital 


(in thousands of dollars) 
Cook County -— $2,686,812 $2,348,845 
Outside Cook 
County == 1,113,236 968,193 
Total Illinois . $3,800,148 $3,317,038 
*Preliminary estimate. 


standing rose from $2.3 billion for 
1956 to $2.6 billion for the year 
avon loan just ended. Mr. Preisler predicts an 

=a upturn in association mortgage 
lending for 1958 to around $770 


URED TO $10,000 tee 


SERVICES AVAILABLE TO YOU Part of the optimism apparently 


e Savings Accounts e Sale and Redemption of United States is occasioned b the dro in 
Save where e Investment Accounts issued In $100 units; Bonds y. 7 


is Earnings Paid by Check © Home Purchase Loans charges to the associations by the 
thousands e Legal Investment for Trust Funds e Home Construction Loans : Federal Home Loan Bank of Chi- 


Wy Credit Union Funds A 
save millions pain Ssitngs: Chil e pore for Existing Old-Style Costly cago, their secondary source of 


e Vacation Club e Repairs and Modernizing Loans funds. Effective February 1, mem- 
ber firms can borrow at 334 per 


e 
Hrs. Mon. & Thur. 9 AM to 4 PM 
FR ontier 6-1234 Tues. & Fri. 9 AM to 8 PM cent rather than the 414 per cent 


Wed. No Business Transacted 


3521 S. ARCHER AVENUE Sat. 9 AM to 12 Noon rate established last September. 
The 334 per cent rate had pre- 
vailed since a previous boost from 
34 at the end of 1956. 

The Chicago bank’s action fol- 
lowed similar declines at the To- 
peka and Cincinnati Home Loan 
Bell Savings and Loan Association, one of the largest in- banks early in January, and is ue 
stitutions of its kind in America, has given its name to this sequent to the lowering of the dis- 
building, located close to the exact center of Chicago's loop. count rate nationally by Federal 
With such distinguished ownership, tenants of the building oe banks, together with other . 
are assured of the finest in service and accommodations. ; ; = 


BELL SAVINGS BUILDING 


Your inquiries will receive prompt attention. Mortgage Credit 


A gradual easing of mortgage 
credit has been predicted in several 
quarters. Association spokesmen 
believe this will show itself in their 
own field mainly through lowering 
of down payment requirements 
from the current 30 to 35 per cent 
range to 25 to 30 per cent, and in 
some extension of terms, with more 
20-year loans and fewer of 15 years 
or less. For borrowers from savings 
and loan associations, however, 
length of term seems to be largely 
theoretical, since the average asso- 
ciation mortgage is paid off in 
seven and one-half to eight years. 
79 WEST MONROE STREET, CHICAGO 3 Rates, too, may ease down from the 

TELEPHONE FINANCIAL 6-1655 prevalent 6 per cent to bY. 
Chicago Home Loan Bank presi- 


(Continued on page 227) 


BELL 
SAVINGS 
BUILDING 


L. J. SHERIDAN & CO. 


Management Agent 
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SPURS. trom Spur Gears made from punched 
blanks to ultra precision cut. Applications in- 
clude appliances, sewing machines, office ma- 
chines, instruments. 


WORMS... complete facilities for milling, hob- 
bing, grinding and super finish by an exclusive 
G.S. generate-polish. Typical usés: speed re- 
ducers, business machines, coin operated phono- 
graphs, fans, clippers, military equipment. 


UNUSUAL FORMS. .Clutches, Sprockets, Cams, 
Segments, Lead Screws, Adjusting Worms. Mass 
manufactured for chain saws, outboard motors, 
check protectors, marine steering, telephone 
answering devices. 


CRITICAL CUSTOMERS FROM COAST-T0-COAST 
LOOK TO US FOR TOP QUALITY AND LOW COST 


ore and more critical manufacturers of fine mechanical 
devices are using the extremely accurate Small Gearing 
we make. Whether their needs are numbered in hun- 
a degree of UNIFORM accuracy 
unapproached by any other Small Gear maker in the world! That 
assures smooth, dependable performance and low assembly cost. 
Rejects disappear or reach an all-ti 
mass-produced in a range of sizes from 8 to 96 dp .. from ¥%" to 
g” diameters, and from any Gear material. Capable G.S. engineers 
will gladly help you develop the ONE best and most economical 
design for your specific needs. Send drawings and specifications 
or a complete description. Suggestions, ideas and cost estimates 


dreds or thousands, they get 


do not obligate you. 


SEND FOR FREE Small Gearing Guide. 
applications as well as the greatly enlarged plant. Also contains useful 
ee Please ask for your copy on company letterhead. 


C 


me low. G. S. Small Gearing is 


LARS 
ZEROL & SPIRAL BEVELS. . Gears and Pinions 


made from alloy steels and hardened. Also 
straight and zerol type teeth. Used in outboard 
motors, portable tools, lawn mowers, cameras. 


spies 


WORM GEARS... Laminated Plastic, Bronze, 


Nylon, Cast Iron, or Steel. Cut in curved and 
straight face. G.S. patented grooves for quiet- 
ness. Used in valve seat grinders, food mixers, 
meat slicers, speed reducers, automatic phonos. 


SPECIAL COMPONENTS. . high precision parts 
for military and aircraft applications. Serra- 
tions, Splines, and Milling are held to close 
limits with precise tooth alignment. 


WORM GEARING ° 


It describes many types and 


ARMATURE SHAFTS .. Worms, Spur and Spiral! 


HELICALS..and Spiral Gears are made of any 
material . . hardened and polished if required. 
Used in speed reducers, power tools, diesel engine 
fuel pump systems, etc. 


Pinions, as well as Spiral Bevel Pinions cut in- 
tegral with shafts. Diameters 1%” and up. Used 
in floor polishers, fans, portable tools, etc. Gear 
sections hardened as needed. 


INTERNALS .. cut to exacting specifications up to 
6” pitch diameters. Typical applications: air 
operated hoists, floor machines, radio equip- 
ment, navigating instruments. 


SPURS © SPIRALS © HELICALS © BEVELS © INTERNALS 


RACKS ¢ THREAD GRINDING 


WORLD'S LARGEST EXCLUSIVE MANUFACTURERS 
RACTIONAL HORSEPOWER. GEARING 
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CONTINENTAL GRAIN COMPANY 


4 


SOYBEANS 


BARLEY 


Domestic 
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Board of Trade Futures Trading Declines 


ten years flowed into the Chi- 

cago market in 1957; and of 
this, better than 50 per cent was 
government owned corn. Receipts 
were 137,577,000 bushels, represent- 
ing about 66 per cent of the total 
of 227,823,000 bushels of all grains 
and soybeans received in Chicago 
last year compared with 207,000,- 
000 bushels in 1956. 

Value of all grain received here 
last year was $330,000,000 down 
from $347,000,000 in 1956, due to 
the drop in prices. Volume of trade 
in futures contracts on the Chicago 
Board of Trade showed a decline 
of 10.2 per cent from that of the 
previous year. Total value of fu- 
tures and cash business on the 
board of trade was $25,000,000,000, 
down 17.7 per cent from that of 
1956. 


| HE largest amount of corn in 


Grain Prices Down 


Grain markets were under the 
shadow of big supplies in the past 
year and at the close of 1957, prices 
for wheat, corn, and soybeans were 
down about 20 cents a bushel from 
a year earlier while oats were off 
ten cents. All crops turned out 
larger than expected early in the 
- growing season, upsetting calcula- 
tions and dashing hopes that prog- 
ress could be made toward cutting 
down the large surpluses. 

Exports of wheat and flour for 
the crop year ended June 30 were 
535,000,000 bushels, largest of rec- 
ord and compared with 345,000,000 
bushels the previous year. For the 
first half of the 1957-58 season, 
wheat and flour exports totaled 
nearly 200,000,000 bushels and for 
the full season are estimated by the 
- government at 400,000,000 bushels. 


BILLIONS OF BUSHELS 


Largely because of the large ex- 
ports, the carryover stocks of wheat 
on June 30, 1957, were 128,000,000 
bushels less than a year before. 
This was the first reduction in sur- 
plus since accumulations became 
unwieldy but hope of future prog- 
ress in that direction was dimmed 
by the heavy planting of winter 
wheat last fall and ideal condition 
of the crop by reason of the bounti- 
ful supply of moisture. 

Wheat production in 1957 was 
947,102,000 bushels, about 57,000,- 
000 bushels less than in 1956, and 
with the carryover stock amounted 
to 1,852,000,000 bushels compared 
with previous year’s supply of 2,- 
031,000,000 bushels. However, 
United States home needs are only 
650,000,000 bushels and exports are 
expected to be 400,000,000 bushels, 
so that the excess supply is still 
very large. 


Commodity Credit Sales 


The Commodity Credit Corpo- 
ration sold 249,000,000 bushels of 
wheat last season, of which 217,- 
(000,000 bushels were for export 
under various programs and the 
balance domestic sales. ‘This com- 
pared with 318,000,000 bushels sold 
the preceding year, of which 303,- 
000,000 bushels were exported. 


GRAIN’ FUTURES TRADING VOLUME BY YEARS 
Chicago Board of Trade 


Sales last season did not include 
commercial sales of 361,000,000 
bushels under the payment-in-kind 
program. 


Record High 


Last season world’s import wheat 
requirements were at a record high 
of 1,282 million bushels. This sea- 
son, largely because of large pro- 
duction in Europe, the amount will 
be smaller, but import require- 
ments may be larger than in any 
other preceding year. Ocean freight 
rates are down sharply from the 
level during the Suez crisis and ap- 
pear to be low enough to encourage 
imports, especially as the price of 
wheat also is lower. There will be 
considerable export competition 
from Canada, but both Australia 
and Argentina have small wheat 
surpluses. 

World’s imports of feed grains 
are expected to equal or exceed 
last year’s record of 17,000,000 long 
tons. More livestock is being raised 
in European countries and their 
needs are large. The biggest upset 
in the feed grain situation was the 
mammoth crop of grain sorghums. 
The price of milo in the Kansas 
City market dropped about 60 
cents below a year ago and it looks 
as if a big portion of the sorghum 
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The risks of merger... 


ore 


The very act of merger changes your corporate risks and 
liabilities as well as your employee benefit situation. 
Protection requirements of the new company inevitably 
differ from those of either predecessor. Result: a new and 
complex problem that demands immediate solution. 
The unbiased counsel and service of Marsh & McLennan 
can be invaluable. Through broad experience with mergers, 
our insurance specialists, engineers and actuaries are 
well versed in fitting together divergent insurance and welfare 
programs—an exacting task. Our impartial approach brings 
order to the reappraisal of exposures, valuations, coverages, 
tates and forms, to the reconciling of differing management 
viewpoints and the maintenance of good employee relations, 
to the securing of insurance advantages made possible by the merger. 
You will find our nationwide organization equipped for 
prompt service. Marsh & McLennan offices from coast to coast 
are fully staffed and ready to co-operate no matter where 
your merging companies are situated. We invite your inquiry. 


Marsa & McLENNAN 


INCORPORATED 


Insurance Brokers 


CONSULTING ACTUARIES ¢« AVERAGE ADJUSTERS 
231 South La Salle Street « Chicago 


Chicago New York San Francisco Minneapolis Detroit Los Angeles Boston 
Pittsburgh Seattle St. Louis Indianapolis St. Paul Portland Buffalo 
Duluth Atlanta New Orleans Tulsa Milwaukee Phoenix Cleveland 
Washington Montreal Toronto Vancouver Calgary Havana Caracas London 
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crop will be turned over to the 
government under the support pro- 
gram. Exports of corn for the sea- 
son ended September 30 totaled 
165,000,000 bushels compared with 
108,000,000 the season before. 

An important factor in the corn 
price decline was the heavy selling 
of government owned corn. During 
the season ended September 30 the 
Commodity Credit Corporation 
sold 316,900,000 bushels of corn 
compared with 145,000,000 bushels 
the previous season. Most of the 
export demand for United States 
corn was supplied by the govern- 
ment and because of this the nor- 
mal eastern demand for corn stored 
in Chicago. warehouses was not 
forthcoming. 


Corn Planted Late 


Planting of corn was late last 
spring, due to excessive rain and 
floods, but the crop was favored by 
weather during the growing season 
and each successive month saw an 
increase in production estimates. 
Weather was bad during the har- 
vest period and the 1957 corn crop 
will be remembered as generally 
the highest in moisture content in 
many years. A great deal of it will 
not qualify for government loans. 

Carryover stocks of old corn Oc- 
tober 1 were largest of record at 
1,357,090,000 bushels, and of this 
the government owned 932,000,000 
bushels compared with 818,000,000 
bushels a year before. Including the 
1957 crop, corn for grain only, total 
supply at the start of this season 
was 4,417,000,000 bushels, com- 
pared to 4,255,000,000 bushels the 
year before. 

Soybean prices were firmly main- 
tained early in 1957, because heavy 
crushings and large exports helped 
to discount the big crop of 1956. 
Prices started to slide after the rec- 
ord 1957 crop, 480,000,000 bushels, 
was assured and after it became 
evident that export demand for 
soybean oil would not be as heavy 
as during the previous season. For 
the crop year ended September 30, 
soybean prices at Illinois stations 
averaged $2.33 a bushel compared 
to $2.51 the previous season. 

Last season’s soybean crushings 
were 316,000,000 bushels and crush- 
ings this season are expected to 
total 325,000,000 bushels. Exports 
of soybeans last season were 85,- 
000,000 bushels and the estimate 
for this season is 90,000,000 bushels. 
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urton-Dixie 
Asher it 
7 
More than 60 years ago, Burton-Dixie Corporation was Burton-Dixie proudly announces the sleepcart. 
founded in Chicago as a Chicago company. Today, it The sleepcart...a really comfortable “extra bed” 
is one of the world’s leading manufacturers of quality that moves easily from place to place and stores in a 
bedding, automotive upholstery and upholstery prod- minimum of space. 
ucts for furniture and bedding manufacturers. BURTON-DIXIE CORPORATION 
Chicago plant and executive offices 

Dedicated always to the design and manufacture of new 2024 SOUTH RACINE AVENUE, CHICAGO 8 


; Manufacturing plants in: BLACKSBURG, DALLAS, DENVER, 
and finer products for your comfort and convenience, DETROIT, KANSAS CITY, LANSING, MEMPHIS 
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a prominent factor in 
Metalworking 

...a supplier of quality 

forgings to all industry 


Kropp Forge Company offers a complete forging 
service ... engineering, die sinking, forging, 


heat treating and any degree of machining de- 
sired. We can-supply any need in quality forged 
parts ...in steel, titanium and special alloys 
... with prompt service and delivery. Send us 


your inquiries. 


KROPP FORGE COMPANY 
5301 West Roosevelt Road 


CHICAGO — 


STANDARD ASBESTOS MFG. CO. 


& 
Manufacturers and Contractors 
Quality Insulation 
Since 1906 


860 W. Evergreen Ave. Chicago 22, Illinois 


Michigan 2-3835 
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GRAIN FUTURES VOLUME 


Volume of sales in bushels of wheat, corn, oats 


grains combined, on the Chicago Board 


Wheat 


2,991,644 
otal 1949" 367,785 
dota 1948 3,208,209 


and soybeans, and total of all 


of Trade (000 omitted) 


Corn Oats Soybeans All Grains 
142,320 31,659 454,475 971,009 
185,586 36,286 344,613 927,275 
156,366 32,748 278,780 857,550 
193,738 47,630 300,726 954,128 
196,586 36,702 306,243 928,817 
189,943 37,920 244,429 967,125 
202,151 66,377 548,723 1,379,373 
151,604. 46,010 395,940 1,044,277 
133,820 40,198 378,460 941,812 
131,228 31,716 464,325 1,043,854 
144,286 31,625 268,392 807,294 
174,908 35,529 345,480 1,036,720 

2,002,536 474,400 4,330,586 11,859,234 
2,484,533 646,759 5,721,752 13,202,877 
2,455,368 659,260 4,246,962 11,417,451 
2,027,627 810,160 6,083,671 12,777,008 
2,807,562 1,874,421 3,552,987 12,763,079 
2,709,841 2,350,391 3,088,770 11,229,310 
2,496,387 1,714,983 2,396,864 10,621,121 
1,900,650 1,219,730 3,906,799 10,545,966 
2,526,460 776,852 2,545,051 9,745,196 
3,739,934 1,647,819 522,620 9,153,955 


GRAIN FUTURES PRICE RANGE 
DECEMBER WHEAT 


1957 
| En eee ae $2.2714 @$2.3634 
. : 2.3134 
2.31 
2.23 
2.1614 
2.211% 
2.23% 
f E 2.25 
Det et Sas 2.1374@ 2.254% 
OCi ge ore ee 2.1334@ 2.21% 
INOW = eee 2.1674@ 2.21% 
Wecwmes 2k ee 2.164@ 2.224% 
1957-58 
fre ease $2.0434 @$2. 201% 
iilyye sea 2.124%4@ 2.20 
MN 2 PES 2154@ 2.24144 
Sept yes aa een 2/15 1 @ 22314 
OCR sna es ak 2.1434@ 2.21 
ING xiii ane eat 2.184%4@ 2.22% 


2.0854@ 2.214% 


$2.0814 @$2.15%4 


2.09 @ 2.22, 
21954@ 2.3114 
2.2834@ 2.3514 
2.3132@ 244% 
2.36144@ 2.43% 
2.3212@ 2.39 

2.32 @ 2.40 

2.2634@ 2.327% 
2.20Y44@ 2.337% 
220Y2@ 2.2654 
214 @ 2.20% 


a os 9914 


DECEMBER CORN 


1957 
Pamelor et $1.3114@$1.36 
1a De nee aren 12944@ 1.33 
hi. 1.343% 
Hagll 
1.287% 
1.291 
ae hy 1.324 
LN eR eee a 1.2254@ 1.28% 
SEP tee Se 1.184.@ 1.26 
Opie eee ee eee 73/4 @S 1.22 
Nov. ==. 1.1542@ 1.205% 
iDYS@, « esse Eee 112 @ 1.20% 
1957-58 
Unie meen ae $1.28 @$1.35% 
faiy pean tered 3 1.31544@ 1.39¥% 
ANE oe = oe 1.304%.@ 1.36 
Sept. stir 5 1.2634 @: 1.34 
Oct. 2... 1.2554@ 1.29% 
Noy. _.----- 1.283%4@ 1.27% 
BD CC 2p aos te U7 @ 1625 


1956 


$1.3254@$1.3614 


131 @ 1.36% 
1.317%4@ 1.40% 


1444%@ 1.514 
1.431%4@ 1.48 

1.4134@ 1.4734 
14374@ 1482. 
1.37,4@ 1.4334 


2.2634@ 2.3834 1.99 @ 2.061% 
2.32Y%4@ 24634 2.00 @ 2.06% 
2.35 @ 244 2.0254@ 2.12% 
MAY WHEAT 
1956-57 1955-56 


1956 1955 1954 

$1.995% @$2.0534  $2.15Y4@$2.21Y%4  $2.0834@$2.1314 
2.01Y%4,@ 2.09 2.03 @ 2.1934 2.0854@ 2.22 

2.01Y%2@ 2.16% 2.00 @ 2.095% 21714@ 2.283% 
2.1014@ 2.222 1.96Y2@ 201% 2.0614@ 2.261% 
2.064%4@ 2.1814 1.973%4@ 2.0754 198 @ 2.08% 
207,4@ 217% 2.00Y%@ 2.0542 1.9534@ 2.03% 
2.09Y2@ 2.23 2.1012@ 2.08% 2.00 @ 2.174% 
2.18Y%2@ 2.272 1.931%4@ 2.035% 2.0854@ 2.1914 
2.2444@ 23154 1.9544@ 2.08 2.1372@ 2.2314 


215YZ@ 2.23% 
2.2154%@ 2.3014 
2.303%4@ 2.23 


@ 2.028% 2.007%. @82, 153% 
1880 @ 1.991, @ 2.1614 
1.93 @ 2.13 210 2.295% 
1.97 @ 2.05 2147%@ 2.22% 
2.00 @ 2.05% 2.203%%4@ 2.29% 
2.013%4@ 2.06% 220 @ 2.30% 
2.0534@ 2.093% 22374@ 2.29% 
2.0754@ 2.18% 2102@ 2.28% 
2.1414@ 2.2834  2.0734@ 2.17 
2.2574@ 240% 2.07 @ 2.14 
21914@ 2.362 2.083%4@ 2.22 

1955 1954 

$1.4434@$1.494 $1.4434@$147% 
1.383%4@ 14614 14314@ 147% 
1.354@ 141 14414@ 1.505% 


6808 N. Clark St. 


128%@ 1.40% 
1324%2@ 149% 
1.3074@ 1.39% 
1.3134@ 1.38% 
1.3014@ 1.36 


138/4@ 14774 136 @ 139% 142 @ 147% 
133i6@ 14514 13514@ 14034 1.397%@ 1.43 
1364@ 143%, 1324@ 136%  139%@ 145% 
13454@ 140% 1.267%4@ 1.34% 1.413%4@ 1.62% 
136%A@ 144  1.223%4@ 134% 1.50%@ 1.58 
136 @ 140 1.26%@ 141% 1.4954@ 1.574 
133,4@ 1.39% 124 @ 133% 1.50%@ 1.56% 
1:3654@ 140% 1.223%4@ 1.30% 1.54%@ 1.59% 
131 @ 136% 123 @127% 152 @ 157% 
MAY CORN 
1956-57 1955-56 1954-55 

$1424 @$146Y4 $1.3276@$1.39 $1.52 @$1.6614 


1.5414@ 1.63 
1.554@ 1.63 
1.5574@ 1.62% 
1.60144@ 1.65% 
155 @ 163% 


ASHLAND 


CONSTRUCTION CO. 


General Contractors 


Commercial & Industrial 


Chicago 26 


AMbassador 2-0455 
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jan. 2 135144@ 140% 1.313%%@ 1.35 1.5442@ 1.60% 
Feb, oe 5 es ee ee 1.3054@ 1.353% 1.314%2@ 1.36 1.4574@ 1.57% 
Mar, ee ee ee ee 1.304@ 1.354% 1317%@ 141% 14144@ 1.48 
Apr. 2S ee 1274@ 1314 1414@ 1.52% 1.4154@ 1.46% 
IMA po Soe ee ee 1.2814@ 1.315% 1467%@ 1.53Y2 1.4254@ 1.46 
DECEMBER OATS 
SPECIFY 1957 1956 1955 1954 
Jans (ee ee $0.67 @$0.671%% = 
Heb. sees $0.683/4 @ $0.7034 654@ 6156 9 Se eee 
Maite a Se 67 @ 69% 66 @ 691% $0.66144@$0.701%4 $0.7234@$0.76% 
TANG Op ig ese 6754@ .70% 654%4@ .74 6654@ .70%%4 71 @ .74% 
Mayag ee 6874@ .71% 6654@ .733% 684@ 71% 69%2@ .72% 
June 6634@ .71%4 6774@_ .73 67 @ .70% 70 @ .74 
july, = Ss 6734@ .73% 724,@ .77Y. 6134@_ 68 714,4@ .79%4 
Alig te eae 6734@ 697% 75 @_ .7834 5914@ 651% TAY.@ 7914 
Sep tiy== be Se 65 @ .70 7444@ .77%4 604.@ .66 7652@ .79% 
Oct, tes 6534@ .687% 75 @ 80% 6244@ 647% T72@ 825% 
NOVigse et ee 6634@ .69 1734@ 81 61Y44@ 6514 8IA@ 8514 
Det ess  644@ 6714 7434@ .79%4 6134@ .66 79 @ 84% 
CASH GRAIN PRICE RANGE 
FREIGH ] Range of cash grain prices (contract grade) in Chicago during 1957, with comparisons: 
WHEAT 


1957 1956 1955 
fan ae ht _ $2,414 @$2.46 $2,121, @$2.15 $2.35 @$2.39%4 
Pebr k se eee 2.324@ 2.3634 2.21 @ 2.26% 2.2854@ 2.33 
Maxite ae ate eae 227U4,@ 2.34 230V%@ 2.36% 2.284 
) pt, seek wee 7 2.311Y4@ 2.38Y2 2.334 
May nie cae 2113%4@ 2.17Y 226 @ 2.33 2.145 
Jue = 2.06 @ 2.16 2.03 @ 2.08 2.00 @ 2.09 
flilges 2212 eee 21We@ 2.1934 2.02 @ 2.15%, 1.9614@ 2.12 
Alig eee, eee 21314@ 221 2.1014@- 2.19 1.9114@ 2.054 
Sept. ee 2.13 @ 2.19 216Y4@ 227s 1.9234@ 2.0534 
Oicts eae as a aeera 2.1334@ 2.18% 222 @ 2.29V% 2.03 @ 2.07% 
Noyes ooo 218 @ 221% 230Y2@ 2.4554 2.00%2@ 2.06 
Dee fini ok i, ees 2.3934@ 2.4554 2.03 @ 2.15% 
CORN 
7) 1957 1956 1955 
Rat hee aad ere $1.34 @$1.39 $1.26 @$1.301 501 593 
e i BN es. 128 @ 132% 1.28 Coa Ke ee 
Mave 5 seers 129 @ 1.33 1.28 @ 1.39%, 142 @ 1.54 
2, iB YS a ORD 138 © 13604 52" 150 147 © 159% 
e ieA ee ee rc 14 523 
ue onnet Ties bata cee 131%@ 13414 15334@ 138Y% \aewe ist 
July) so eee 1.314@ 1.37 1.5414@ 1.621 146 @ 1.50% 
Nogne oases 1.234@ 1.36% 1.57 @ 1.63% 121%@ 147% 
R Sapien kee eae 1.183%4@ 1.30% 1.5414@ 1.6644 1.26 @ 1.35% 
oute Oct, 2 11884@ 1.2614 1.2434@ 1.54 1.13 @ 1.34 
NOV ee cose 116 @ 1.24 1.3134@ 142% 1.11%4@ 1.26 
Dette ees a a 1.1534@ 1.23% 135 @ 140% 1.2614@ 1.30% 
OATS 
The deoendoble. 1957 1956 1955 
P e-speedy Jan Tek a et YS $0. 2 @%0. a psa et S077 @ $0. 885/4 
, Per te ie ay Vi re : 654@ .691% ree 
personalized Ap iiesta  e @cs Sacks hue 8 
Mayo ee ae 721,4@ 83s 69/2@ .741 2 o s 
FORWARDER SERVICE June —-______. MY%@ 77 10Y¥2@_ 75 6812@ 801% 
Fulypeie es Fae ie 66 78Y4 72r@ 82%; 59 @ .76 
Ail po t= Oa tet cman 67V%4@ .76 TUA@ 80% 57 @> 64% 
TO TEXAS Sept. —______- 6334@ .76Y% 70 @ 77% 5634@_ 67 
Oct eis em 7a 61@ .79Y, 733%4@ 82l4 60 @ 68 
NOV 71 @ .79 80 @ 874 6534@ 6954 
Ps Soria yt eal 68 @ .77Y%, 814@ 87 68 @ 72% 
ECONOMICAL Sor Eee 
ae ue rete fe 1956 1955 
sean eae ea 51Y@$2.535/ $2.42, @$2.48 LW 
COASTWISE SERVICE BD 24154@ 2.45Ye 210440 2.62 pee acl 
Einegect 2 see otal se Mera 58Y4@ 2.63Y5 74 
oe pis SAC oat at 2.73 @ 3.22 : eben 
i Se oS i 2 E Se eee ace 
14 EAST JACKSON BLVD. June 25 ee 2.313%4@ 2.35 : 2.8844@ 3.07 perso 8 
CHICAGO, ILLINOIS Spe akpe tin toe” eee they eee wah Spee: pee 
eS . * 2 
Teleph HArri : 2.23 2.23Y4@ 2.3514 2.901 AA3 
ephone HArrison 7-2833 dos oaaclud Led cea 222%@ 2.31% 227Yr@ 2.44 Sone Sie 
OB Gp aad 2.413%4@ 2.61 223 @ 231% 


2.24 @ 2.33 2.49V2@ 2.624 2.28 @ 2.3934 


ee ee ee ee ee ae 


Automatic’s modern telephone instru- 
ments, for home and business, help ex- 
pand the use of telephone service. 


relays and stepping switches for use in 
automation by industry. 


Automatic makes thousands of different 


PART OF AMERICA’S 
FUTURE LIVES HERE 


In Northlake, Illinois, just outside of Chicago, stretches the new 
home of Automatic Electric, originator of the dial telephone and 
the leading production unit in General Telephone, which also 
operates telephone exchanges serving 3,300,000 telephones in 30 
states. 


This immense plant has 1,500,000 square feet of working space— 
over 35 acres under one roof. It includes general offices, General 
Telephone Laboratories and a one-story factory for efficient, 
straight-line production. Here, over 8,000 men and women have 
every modern facility for research, engineering and manufacturing. 
Here, there is room for much greater expansion in the years ahead. 


Automatic Electric is the largest manufacturer of equipment 
for some 4,400 Independent telephone companies. We also develop 
and manufacture relays, switches and other components used by 
industry for electrical control, and communication systems for 
business and our Armed Forces. 


In this new plant, Automatic Electric will continue its 65 years 
of leadership in automatic dial equipment for the Independent 
telephone companies...and in automatic controls for industry. 


From here, part of America’s future will come. 


AUTOMATIC & ELECTRIC . 


A member of the General Telephone System—One of America's great communications systems 


138 


Chicago Still Number One 


Nationwide meat production 


off for first time in six years 


ie enhanced its posi- 


tion as the nation’s number 
one cattle market in 1957, han- 
dling the greatest number and the 
only market among the top four 
showing an increase in marketable 
cattle receipts over the year before. 
The Chicago stock yards had the 
largest total of livestock receipts 
for sale in open market of any mar- 
ket in the nation. Total of all 
species offered for sale was 4,859,- 
000 head. Including stock going 
direct to packers, Chicago receipts 
totaled 5,731,000 head, valued at 
$750,394,660 compared with $719,- 
711,444 in 1956. Total receipts were 
down 641,903 head from the year 
before. 
Open market offerings of cattle 


DOLLARS 
ee CATTLE 


200 


150 


100 


“se3807 


CALVES 


50 


'54 '55 '56 


in Chicago totaled 2,366,000 head 
compared with 2,326,000 in 1956. 
Receipts of marketable hogs were 
2,030,837 head. 

Chicago’s showing as top live- 
stock market is viewed by Charles 
S. Potter, president of the Chicago 
Stock Yards, as a direct tribute by 
livestock producers in the great 


AVERAGE VALUE PER HEAD 
OF LIVESTOCK RECEIPTS 


$54.91 


SHEEP, LAMBS 


$45.00 


54 '55 '56 '57 
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Cattle Market 


corn belt states to the Chicago mar- 
ket as the most profitable outlet for 
their livestock. 

“With the tremendous buying 
strength concentrated at Chicago, 
and the generally favorable out- 
look for livestock production in the 
area Chicago serves, we have every 
confidence that 1958 will be better 
than the year just ended,” Mr. 
Potter predicted. 

Nationwide, in 1957, meat pro- 
duction showed the first decrease 
in six years while general livestock 
values advanced for the first time 
since 1951. Production of all kinds 
of meats in 1957, including farm 
slaughter, was  27,018,000,000 
pounds, a decrease of 3.2 per cent 
from last year’s 28,056,000,000 
pounds, which was an all-time rec- 
ord. The 1957 production was sec- 
ond only to the 1956 total. 


Pork Off Most 


Greatest decrease in production 
was in pork, which was cut over 
one half billion pounds, or 4.4 per 
cent, to 10,720,000,000 pounds, ex- 
cluding lard. Record production of 
pork was 13,640,000,000 pounds in 
1943. This year’s anticipated ex- 
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Pin-ups for progress! 


e Progress is part of every International Harvester 
product you see on this page. 

Tractors, trucks, crawlers, combines, scrapers... 
all this equipment, and much more, creates progress 
for the people who use it and the people who make it 
. .. progress for our company, our country, and the 
communities we work and live in. 

It is especially appropriate that the hub of our com- 


INTERNATIONAL HARVESTER 


‘ 


pany’s world-wide network of manufacturing, distri- 
bution and service is located right here in Chicago... 
a city that exemplifies progressand the many important 


things it stands for. 
International Harvester salutes Chicago and its vital 
Association of Commerce and Industry . . . an organi- 


zation that has done much to make progress possible 
for companies such as ours. 
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WESTERN 


4035-4117 Ogden Ave., Chicago 23, Illinois 


Branch Offices in Principal Cities 


Largest Independent Manufacturers and Cutters of Wool Felts 


Acadia Synthetic Products Division, WESTERN FELT WORKS, 
Processors of Synthetic Rubbers — Sheets, Extrusions, Molded Parts. 
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pansion in pork production is ex- 
pected to bring about a larger total 
meat tonnage. 

Beef production in 1957 was 14,- 
094,000,000 pounds, down 2.5 per 
cent from 14,462,000,000 pounds in 
1956. Veal production at 1,500,000,- 
000 pounds compared with 1,632,- 
000,000 in 1956, while lamb and 
mutton totaled 704,000,000 pounds 
compared to 741,000,000 pounds 
last year. 

Although 4.8 per cent fewer ani- 
mals were slaughtered in 1957 than 
in 1956, the total value of all ani- 
mals was up 10.7 per cent. Total 
value of all animals slaughtered 
was estimated close to $9,500,000,- 
000, almost a billion dollars higher 
than in 1956 and the highest for 
any year since 1952. 


Cattle and calves had a value of 
$5,745,000,000, up 6.1 per cent from 
previous year, and hogs were val- 
ued at $3,400,000,000, up 20.5 per 
cent over 1956. Sheep and lamb 
value was $340,000,000. It was esti- 
mated that 134,500,000 animals 
were butchered, down 6,795,000 
from 1956. 


Moist Corn Problem 


A farm problem of moist corn, 
too wet for safe storage, became a 
major influence on livestock feed- 
ing and meat production the last 
quarter of 1957, when there was a 
sharp decline in meat output and 
heavy buying of all classes of ani- 
mals for feeding. Farmers not only 
were in the market for record num- 
bers of cattle and calves for feed- 
ing, as well as large numbers of 
light hogs and pigs, but they held 
back many of the animals on farms 
for longer feeding to heavier 
weights. 

Buying of stocker and feeder cat- 
tle and calves by farmers of nine 
corn belt states in October broke 
all records for any month, and off- 
set most of the decrease from 1956 
in earlier buying of replacements. 
Livestock men paid the lowest 
prices in 12 years for corn and got 
the best returns from slaughter ani- 
mals they have known in five years. 

With cattlemen of the west and 
southwest enjoying the most profit- 
able feed conditions in about 15 
years, values of stock they owned 
rising steadily, and being in the 
mood to rebuild herds, what they 
offered in the way of stocker and 
feeder cattle and calves to corn belt 
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buyers met with the liveliest bid- 
ding in years. Costs rose steadily 
from a low of $16.15 in December, 
1956, to a high of $21.30 in No- 
vember, 1957. 

Increased supplies of meat are in 
sight. More hogs will be available 
and marketing of these would be 
coupled with a “run” of cattle that 
were kept back mainly for the pur- 
pose of consuming wet corn. 


Receipts of livestock at Chicago as pub- 
lished in the annual report by Union 
Stock Yards and Transit Company of Chi- 
cago; and valuation of various species: 


CATTLE 
No. of Head Value 
G5 [cea 2,548,294 $620,229,944 
1O5 ics ee 2481 962 584,916,423 
195 5p 2,316,639 541,734,804 
TOG 4 Cees fue 2,271,247 531,349,884 
TOUS eee 0-2 2,297,943 551,596,080 
TOS ON eee es oe 1,853,038 575,262,040 
RS ie ee oe 1,622,719 529,249,827 
195 OAat Fees 1,779,945 521,710,526 
1049 > Been A 1,850,491 472,880,120 
OAS See ea 1,694,195 490,966,520 
CALVES 
ROR pies 2 ee 84,633 $ 2,709,056 
Lop Gre ee 132,240 3,870,201 
TO5 5 wee es ee 124,501 3,738,990 
1054 toe Be > A 112,694 3,496,149 
tS 1s, oe ee 12272 4,303,144 
LO52= 2 2. SS 111,794 5,537,367 
195] ee 105,677 5,812,840 
NOG O eer eo 114,872 5,296,874 
1049 eae 164,104 6,683,384 
O48 2 eet Ss 187,645 8,288,028 
HOGS 

TO beeen 2,602,736 $117,287,190 
1956) 3,197,626 119,199,908 

123,409,125 

163,585,345 

166,478,363 

174,302,955 

204,255,206 

174,606,865 

162,204,175 

205,776,650 


SHEEP AND LAMBS 


LOS ee 495.698 $ 10,168,471 
PO5G ae ot 561,706 11,724,912 
nied eee 642,968 13,315,379 
oy ee 473,744 9,927,582 
(eh 834,993 18,755,094 
cra ease 886,660 23,516,974 
AOj ie 2 523,012 17,028,117 
ae eae = 653,649 17,307,495 
Noaieeier 226 pe 2 622,862 15,190,186 
1060 sees 57s 888,447 21,393,447 


AVERAGE VALUE PER HEAD 
OF LIVESTOCK RECEIPTS AT 
CHICAGO 


1957- 1956 1955 1954 
Cattle $243.70 $235.07 $233.80 $233.95 
30.00 31.00 


Calves . 32.12 38.00 
Hogs... 45.00 35.00 37.50 54.91 
Sheep and 


lambs _. 2041 20.90 20.70 20.96 
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“Teamwork... facilities...service...” 


That’s why 
CATERPILLAR 


ships via New Orleans! 


“The port of exit is a key link in the move- 
ment of shipments to world markets. It 
takes teamwork and facilities at the port 
to handle shipments promptly and de- 
pendably. The Port of New Orleans has 
these qualities plus a service conscious- 
ness which has caused us to use the port 
extensively. New Orleans is also acces- 
sible to all forms of inland transportation, 
thus affording an opportunity of keeping 
inland freight costs to the minimum. 


“Caterpillar’s big yellow machines are a 
familiar sight at the wharves and termi- 
nals of New Orleans.” 


Ad e. 


Henry C. Johnston 
Traffic Manager 
Caterpillar Americas Co. 


Each year, more and more shippers learn of the time-saving, 
money-saving advantages of the Port of New Orleans. Why 
not turn these advantages to your company’s benefit? 


% Lower inland freight rates to or from Mid-Continent U.S.A. 

Regular sailings to all world ports—over 4,000 last year. 

V¥ Fast, safe handling—lowest insurance rates in America. 

V“ Shipside delivery from 8 major rail lines, 46 truck lines, 
50 barge lines. 

Savings up to 50% on freight forwarding charges. 

Y% Quick dispatch—no terminal delays. 

VY Foreign Trade Zone #2. 

4 Mild climate—year ’round operations. 


For full particulars about the competitive advantage New 
Orleans offers you, write: Director of Trade Development, 
Board of Commissioners of the Port of New Orleans, 
2 Canal Street, New Orleans, U.S. A. 


— et ee 
Ship via ; as 


PORT OF 
NEW ORLEANS 
U.S.A. 
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HUNDREDS OF SIZES IN STOCK “PURE - ORE" 


EG 5-UeS SP ATen Ohne 


FINE TOOL STEEL 


Cos 


There Is a Kloster “Pure- 
Ore” Steel for Every Tool 
and Die Purpose 


YOU are invited to visit 
our Chicago Warehouse 
or telephone and check 
your tool steel require- 


ments. 


Be geres oF 


ama : SOC ee Piece oe 


Kloster Steel Corporation 


224-228 N. Justine St. © Chicago 7, Illinois © Telephone HAymarket 1-3450 


a 


New York Boston Washington Atlanta Pittsburgh Los Angeles Dallas 
CHICAGO 


GEORGE A. FULLER 
COMPANY 


Building Construction 


111 W. WASHINGTON ST. CHICAGO 2, ILL 


CEntral 6-4632 
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Futures Trading on Mercantile Exchange 


Declines for Third Year in a Row 


Volume of futures trading down ten per cent from 


1956 level but still 85 per cent above 1951-55 average 


WIDESPREAD interest in the 
frozen whole egg futures mar- 
ket plus a year of price stabil- 

ity based on more normal supply 
and demand conditions were co- 
features of commodity markets last 
year on the Chicago Mercantile 
Exchange. 

Volume of futures trading at 
432.603 cars in all contracts was 
down about ten per cent from 480,- 
994 cars a year ago, but was 35 per 
cent larger than the 1951-1955 aver- 
age. The record high year for the 
Mercantile was in 1955 when 458,- 
795 cars were traded. 

The decline in volume on the 
Mercantile was in line with a 


countrywide drop in total future 
contract volume on all exchanges 
of 9.32 per cent. Volume on all 
leading exchanges was down last 
year. 


Hits Government Supports 


Everette B. Harris, president of 
the Mercantile, said attempts by 
the government to stabilize prices 
with artificial crop supports has ad- 
versely affected volume and prices 
on all futures markets. 

Perhaps the most interesting de- 
velopment on the Chicago Mercan- 
tile Exchange in 1957, said Harris, 
was the realization of an organized 


ANNUAL VOLUME OF FUTURES TRADING 1945-1957 


OTHER 
TOTALS) | COMMODITIES 
TRADE (RM EGGS 


300,000 


1945 1946 1947 1948 1949 


19501951 1952 1953-1954 19551956 | 
m3 


CONTRACTS 
TRADED 


300,000 


200,000 


futures market for frozen whole 
eggs. Trading in this commodity, 
which is utilized primarily by bak- 
eries, candy, and mayonnaise man- 
ufacturers, aggregated almost 4,000 
contracts compared with only 44 
trades in 1956. 

The biggest frozen egg market 
previously experienced on the ex- 
change was in 1947 when 48 con- 
tracts were traded. 

In 1957, frozen egg processors, 
envisioning an uncertain marketing 
year, utilized the market extensive- 
ly for hedging purposes, said Mr. 
Harris. Some firms “insured” their 
merchandise placed in cold storage, 
and many frozen egg dealers bought 
the market as a hedge against any 
possible winter shortage of supplies. 


Shell Egg Futures 


Meanwhile, the shell egg futures 
market relied more on day-to-day 
developments in fundamentals than 
has been the case in prior years. 
One reason for this was a limitation 
of federal price support operations 
to 600,000 cases in the early part 
of the year. The concentration on 
ege market economics served to 
keep price fluctuations at their 
steadiest since the end of World 
War II. The November shell egg 
future, for example, held within a 
range of less than nine cents a 
dozen compared with almost 17 
cents in each of the previous three 
years. The average closing price of 
the delivery was 36.07 cents against 
37.06 in 1956. 

Much of the stability in egg fu- 
ture prices last year was due to the 
equality in economic factors. Sel- 


—_ en 


A mr a a 
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—— 
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dom have conditions counteracted was narrowest since decontrolling 
themselves as they did in 1957, of commodity prices by the govern- 
brokers report. ment in the fall of 1947. The 

Perhaps the outstanding con- November ie oe for ae 
structive element tending to bol- sold at a high early in the es ; 
ster the egg situation was an 18 per 31-08 and a low a August of only 
cent reduction in production of $1.33. Speculative interest was oe 
chickens for laying flock purposes. low ebb and although an ample 


TORQUE The effects of this were evident in @mount of hedging volumes was 
the second half of 1957 when out- experienced, the total turnover was 


SCATTER put of eggs proved to be two mil- the smallest in ten years at aide 
lion cases less than during the June contracts. The 1956 total was 85,- 


with the to December period in 1956. Most 493 contracts. ee 
obvious factors depressing the shell Apprehension over legis ater, 
a] egg futures market were heavy pro- ban futures trading in onions un- 


duction early in the year, ample doubtedly checked outside trading 


: ad : 3 in 
Vue - Jorgue reserves in storage, and the loss of interest to some Ste. ape g 
the export market to Canada. to Mr. oe AST CU Sas ae 
. 4 : for another -bumper crop. Shortly 
LOC K N UT Canadian prices were more favor- : ae P y 
blend Aas Alsoa “Shio atte the beginning of 1958, Carl 

able than American. Als Cog Se eat 
Designers want a lock nut that 4 k Gace ; I E. Sturm of Manawa, Wisconsin, 
es yeni ping strike on lines operating was elected chairman of the board 

nut after nut, keg after keg, 7 T 7 VY 1 < = : F 

because it means uniform bolt between New York City and Mexe of governors of the Mercantile suc- 
tension . . . important in keep- zuela caused the South American ceeding Michael H. Weinberg, who 
Sieino ee Micon trae country, a big egg importer, to turn held the office for three years. Mr. 
i to Canada for its supplies. Sturm is the first non-resident to be 

Production men, of course, know A : . 2 : ey Se 
that a lock nut with a “scatter The price situation in onion fu- elected chairman in the mart’s 38 


pattern” will stop the line, cause 


Pescts) tures on the Mercantile in 1957 year history. 


Purchasing men like the con- 


stant-torque M-F because _ it FUTURES PRICE RANGE 


costs NO MORE! 


ees SA eR 1 ee ir | BOOS Shell Eggs 
(Cents per dozen in units of 15,000 doz.) 
WRITE FOR Delivery month High Low Close 
LITERATURE F arntha rey 2105 Tose ee ee 38. 39.90 28.45 29.55 
September, 1957 40.60 30.85 33.10 
AC LEAN- October 195/e es pas 2s Je 40.50 31.60 35.10 
November, 1957 41.35 32.50 39.55 
December, 1957 ~ 41.70 33.50 39.50 
| (Elie r a Ral et hes =e ee ee 5. 41.35 29.55 29.75 
OGG Frozen Whole Eggs 
| | (Cents per pound in units of 30,000 pounds) 
Octoberss 1957 = et ee lee ee ee 25.00 29.35 23.70 28.65 
LOCK NUT CO. November, 1987 .... b's 25.90 29.80 24.25 29.50 
December, 24195) ee ee eS 25.80 30.75 24.65 30.00 E: 
Janay? $1958. cees See A ee ee 26.00 31.10 24.85 27.75 
5535 N. Wolcott Avenue 2 
Onions 
2 vee llars and cents per 50-pound sack in units of 30,000 sounds) 
Chicago 40, IIlinoi ee Be 2 
Som: wae fannaryPlOsy ton. fo oe aaa ee 1.85 2.46 88 1.30 : 
BebrilanyhOo 7M 2a 2 ee ee ee . 2.38 2.60 95 1.10 } 
marek | cies March el 957) losers 2 Se C2 ta ea eee 1.34 2.20 85 1.35 
November. 1057| 26 aes eae 1.54 1.68 1.23 1.58 . 
GREAT LAKES January, 1958 2S Pe oe) ae 1.70 1.82 1.15 1.55 
SOLVENTS 
INC. Potatoes 
(Dollars and cents per cwt., in units of 36,000 pounds) ‘ 
January, 719) Sates eee on ee eee 4.00 4.00 3.70 3.80 3 
November 1957p wes ae ees ere Bae 3.50 3.80B 3.50 3.75 , 
January,1958 eer ee Se 3.60 4.10 3.60 3.95 
i 
| ANNUAL VOLUME OF FUTURES TRADING 
CHEMICALS 1957 1956 1955 1954 5 
1953 
A . OMATICS eNAPHTHAS Eggs ~ 55 es ache See 358,563 397,342 400,453 201,277 137,675 
e drums e tank wagons e transports Onions mi 83,493 147,825 136,885 113,143 
Alcohols, Aromatics, Chlorinates, Butter 2 125 98 1,292 
Amines, Glycols, Glycol-Ethers, Botatoes meen: - eee eae 28 104 953 ; 
: 656 1,189 
Acetates, Ketones and Aliphatics. Brozen) si ogs eee sees 4,042 A ee Re ae 18 43 
2530 W. Bloomingdale Ave. DUrkeys jos0e se sete laces 12 Oise fers 13 3 


SH AR mitage 6-4545 Others 2 te ee 50 225 ena 
Our own truck and lab facilities at your service Ota) Ways ee eee 432,603 480,994 548,796 339,172 253,345 


YOUNGSTOWN plus CHICAGO equals 
MORE QUALITY STEEL FOR MID-AMERICA 


@ ‘he hustle, the feel of the future and the booming 

spirit of expansion .. . this is Chicago. That’s why 
The Youngstown Sheet and Tube Company builds 
toward the future in Chicago. The air view shows our 
Indiana Harbor facilities. In addition to our No. 2 Bloom- 
ing Mill (2), No. 2 Open Hearth Shop (3), Merchant Mill 
(4), No. 1 Open Hearth Shop (5), Billet and Skelp Mill (6), 
Continuous Weld Pipe Mills (7), Blast Furnaces (8), Coke 
Plant (10), Strip and No. 1 Tin Mills (11), The Cold 
Reduced Sheet Mill (12)... our new No. 3 Seamless Tube 
Mill (1), our new (9) Sintering Plant site (construction to 
begin in February 1958) and our new No. 2 Tin Mill (13) 
are shown. These last three expansions are pointed 
directly at the growing markets of the Mid-Continent. 
Like the pioneers who made Chicago the great city she 
is, Youngstown moves toward new horizons... new ways 
to supply the steel needs of the nation through quality 
products and friendly, efficient service! 


THE 


YOUNGSTOWN 


SHEET AND TUBE COMPANY 
Manufacturers of Carbon, Alloy and Yoloy Steels 


YOUNGSTOWN, OHIO” 


Huge new Continuous Annealing Line in our No. 2 Tin Plate Mill, 
Indiana Harbor Plant. 


The world’s largest Rotary Billet-Heating Furnace in our No. 3 Seam- 
less Tube Mill, Indiana Harbor Plant. 
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ROgers Park 4-0033 


INSURANCE 


TREATY 
FACULTATIVE 


URPLUS LINES 


ALL FORMS 


CESS COVERS 


Large, unusual or extra-hazardous risks frequently require the 
services of a firm specializing in the problems of excess insurance 
for business and industry. Leslie H. Cook, Inc. has excellent 
facilities for such risks in both the foreign and domestic insurance 
markets Your insurance broker can give you more information 
about the services offered by Leslie H Cook, Inc 


175 WEST JACKSON BLVD. e« CHICAGO 4, ILL.e¢ WAbash 2-8783 
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Railway Equipment Makers 


Have Near Record Year 


RODUCTION of 99,000 new 
freight cars in 1957 pushed 
railway equipment manufac- 
turers to a near record year. More 
freight cars were built than any 
year since 1925 except for 1948. 
Going into the year with a heavy 
order backlog, car and locomotive 
producers in the Chicago area oper- 
ated at capacity through most of 
1957. However, cutbacks came in 
the last quarter as order backlogs 
diminished. Most companies en- 
tered 1958 with sufficient orders 
to keep their plants producing 
through the first or second quarters 
of the year. “Beyond that is still a 
big question mark,” according to 
one spokesman for the industry. 
Eyes will be on Washington in 
1958, pending outcome of legisla- 
tion before Congress to create a 
government agency to buy rolling 
stock and lease it to the railroads. 
As Pennsylvania Railroad _presi- 
dent J. M. Symes explained recent- 
ly, “We (the railroads) need to 
order 85,000 to 100,000 new freight 
cars each year for the next ten 


years to correct obsolescence and 
increase our fleet.” The big ques- 
tion — how can the nation’s rail- 
roads, with deteriorated earnings, 
finance this needed equipment? Mr. 
Symes and the Eastern railroads 
propose government purchase-leas- 
ing as one answer. 


Backlog Declines 


On January I, 1957, the railroads 
had 117,000 freight cars on order. 
This order backlog was down to 
59,000 cars on January 1, 1958. 
New car orders during 1957 totaled 
42,000 compared to 39,994 for 1956 
and 163,033 in 1955, according to 
the Association of American Rail- 


> Pullman-Standard Photo 


Electro-Motive Division Photo 


roads. New car deliveries in 1957 
of 99,290 were well above the 67,- 
000 delivered in 1956, and substan- 
tially above the 37,545 in 1955. 

The nation’s largest locomotive 
builder — General Motors, Electro- 
Motive Division, located at La- 
Grange, reports 1957 was the third 
best year in its history. A company 
spokesman predicts 1958 will show 
a drop in business, although it will 
be “a pretty good” year as normal 
years go. 

As a result of the current busi- 
ness slow down, EMD has laid off 
between 10 per cent and 15 per 
cent of its working force, according 
to union reports. Full employment 
in all plants usually runs about 
12,000. Now it’s down to between 
10,000 and 11,000. 

Electro - Motive’s 42 per cent 
plant expansion program will be 
completed this year. Buildings fin- 
ished last year should be fully uti- 
lized by the end of 1958. 

Last year Electro-Motive intro- 
duced the first new type of diesel 
locomotive since the General Pur- 
pose unit in 1949. The FL-9 unit 
is a 1,750-hp combination diesel- 
electric and straight electric loco- 
motive with a full performance 
range. It was designed primarily for 
railroads who formerly found it 
necessary to change from diesel lo- 
comotives to electrics before enter- 
ing New York City terminals. — 

Export business is growing in 
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importance at Electro-Motive. In 
1951 new domestic diesels account- 
ed for 85 per cent of the com- 
pany’s volume with 15 per cent 
accounted for by replacement parts. 
Today, new domestic diesels ac- 
count for only 58 per cent. The 
remaining 42 per cent of EMD’s 
business is export locomotives, do- 
mestic locomotive rebuilding, re- 
placement parts, Electro - Mobile 
power units, oil well digging power 
units, and miscellaneous diesel 
power units. 

R. Arthur Williams, president of 
Standard Railway Equipment Man- 
ufacturing Company, reports his 
company had a record net “exceed- 
ing $3,500,000,” in 1957. This was 
up from $2,753,000 in 1956. The 
company entered 1958 with a $10,- 
000,000 backlog off from $22,000,- 
000 at the beginning of last year. 

Profit Position 

Mr. Williams predicted Standard 
Railway Equipment “will be in a 
profit position in the first half of 
1958, with orders on hand and a 
minimum of railway buying.” A 
revival of railroad buying can occur 
at any time, he believes. “It must 
be remembered that the railroads 
have not been ordering in any vol- 
ume in the past two years and in 
the meantime, their need for addi- 
tional equipment to meet mini- 
mum replacement requirements 
remains unsatisfied.” 

In 1957 Pullman-Standard Car 
Manufacturing Company turned 
out 20,007 freight cars at their 
Hammond, Michigan City, and 
other plants. Pullman - Standard 
went into 1957 with a substantial 
20,000 car backlog, but on January 
1, 1958, the company’s backlog was 
only 8,000 cars. 

“There hasn’t been any buying. 

7 : 

We just have to wait and see how 
things will go during 1958,” ac- 
cording to a spokesman for Pull- 
man-Standard. The Michigan City 
plant is operating at partial capac- 
ity, 400 employes have been laid 
off. Currently, the Hammond plant 
is still operating full capacity. 

Pullman -Standard’s south side 
passenger car works, shut down 
since September 1956 because of 
slow passenger car orders, has been 
partially reopened to fabricate an 
aluminum welded bridge for the 
State of Iowa. The company hopes 
during 1958 to keep the south side 
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plant at work with heavy alumi- 
num and steel fabricating jobs. 

For the country as a whole, last 
year passenger car building was 
limited to rapid transit cars, a few 
coaches and baggage cars. The light 
weight low slung passenger trains 
hailed a few years ago as the an- 
swer to the railroad passenger prob- 
iem seem to have dropped by the 
wayside. These trains generally 
lacked public acceptance because 
of poor riding qualities. As a 
spokesman from Pullman-Standard 
put it, “there is no interest today 
in lightweights or any other pas- 
senger cars.” 


Second Largest Net 


American Steel Foundries, man- 
ufacturers of side frames, bolsters 
and springs for freight car trucks, 
reported the second largest net in 
the company’s history for the fiscal 
year ending September 30, 1957. 
AST also manufactures car wheels 
through its subsidiary, the Griffin 
Wheel Company. 

Net income for the fiscal year 
1957, after provision for income 
tax, amounted to $8,008,000, or 
$6.20 per share, according to 
Charles C. Jarchow, ASF president. 
This compares with $8,371,000 for 
the year ending September 30, 
1956. Sales increased from $117,- 
130,000 in 1956 to a record of 
$122,615,000 in the fiscal year 1957. 

The company’s unfilled order 
backlog of $53,000,000 on Septem- 


ber 30, 1957, dipped to $42,000,000 | 


on December 31. This was less than 
the $62,000,000 at the beginning 
of the fiscal year of 1957. As a result 
of this drop in order backlog, 
American Steel Foundries has cut 
back production and laid off 500 
of its 7,900 employes. One plant in 
the Chicago area is down to a four- 
day week. However, ASF feels that 
business will begin to pick up later 
on this year. 

The export market is a big car- 
rot dangling in front of the whole 
railway supply business according 
to one industry leader. But, wheth- 
er American railway equipment 
producers can get at this potential 
market depends on the availability 
of American dollars in the foreign 
market. Wide acceptance has been 
gained abroad for American built 
railway equipment because of its 
ability to stand up under grueling 
service requirements. 
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Rip-Open Tape cases save up 
to 144 on carton opening time, 
expose carton contents for 
quick price marking, prevent 
damaged packages caused by 
cutting tools and make fast, 
attractive floor displays. They 
save labor costs... cut store 
operating expenses. Pack 
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R. R. Donnelley & Sons Company 


Output of Printing and Publishing 


Industry Hits New Four-Year High 


UTPUT of Chicago’s printing 
and publishing industry 
reached a new four-year high 

in 1957, while the value of con- 
tracts for new plants and expan- 
sions was appreciably higher than 
the 1956 level, according to studies 
made by the Chicago Association of 
Commerce and Industry. 
Chicago-area printing and pub- 
lishing firms — which lead the na- 
tion in commercial printing and 
are second in publication work — 
turned out a product valued at 
$1.35 billion in 1957. By compar- 
ison, output was valued at $1.28 
billion in 1956, and at $1.12 bil- 
lion in 1955. Prior to 1956, print- 


ing and publishing was the Chicago 
area’s eighth largest industry, fol- 
lowing chemicals. Last year, for 
the second in a row, the positions 
of these two industries were re- 
versed, and printing was in seventh 
place, behind petroleum and coal 
products. 

New plants and expansions of 
existing facilities announced by 
printing firms within corporate 
Chicago last year had an aggregate 
value of $1,150,000. For the area as 
a whole, $5,835,000 worth of con- 
struction projects were announced. 
Both figures were higher than the 
totals for 1956. In the latter year, 
construction contracts valued at 
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Strolling from room to room is like passing through the 
glorious enchantment of long ago. The Catacombs with its 
weird passages and haunting skeletons, Friar Tuck’s Cellar- 
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$860,000 were awarded by printing 
firms within the city, while for the 
Chicago Metropolitan area, the to- 
tal was $3,360,000. In the five-year 
period, 1953-57, $20,485,000 worth 
of new plants and additions were 
built or started in corporate Chi- 
cago, while $34,305,000 worth of 
contracts were awarded in the area. 

Late last year, the new Chicago 
Sun-Times building was completed. 
This nine-story structure, located 
on the north bank of the Chicago 
River, incorporates a number ot 
unique production techniques. 
Among them is an electronically- 
controlled conveyor system which 
delivers automatically pre-counted 
and pre-tied-bundles of newspapers 
to waiting delivery trucks at a 
speed of 80 bundles per minute. 
There is no need for the conven- 
tional loading dock or dispatcher. 
The Sun-Times’ new _ pressroom 
contains 30 Goss presses, each one 
capable of turning out 52,500 128- 
page newspapers an hour. 

Baker Reproduction Company, a 
lithographic plate-making firm, was 
among the printing concerns that 
announced new plants last year. 
Baker’s new headquarters is a mod- 
ernistic one-level structure on Jef- 
ferson, just south of Polk. 

Sleepeck Helman Printing Co. 
began construction of a new plant 
in Bellwood, with a floor area of 
80,000 square feet, while Imperial 
Printing Company announced 
plans for a 15,000 square foot fac- 
tory in Lincolnwood. St. Clair 
Specialty Manufacturing Company, 
roto color printers, and Photopress, 
Inc., lithographers, expanded exist- 
ing plants. 

Today, the printing industry 
stands on the threshold of a great 
technological revolution. New proc- 
esses, new materials, and new ma- 
chines show great promise of 
removing much of the tedious pre- 
paratory work traditionally asso- 
ciated with the task of converting 
words and pictures into print. 
“Cold type,” a composition process 
that utilizes photographic film in- 
stead of molten metal, is one new 
development that is now out of 
the research laboratory, largely, 
ready to go to work in the print 
shop. Chicago, long the center of 
printing research for the nation, is 
one of the few cities where the 
cold-type process is being used for 
regular printing work. 
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National Confectioners’ Assn. photo 


Sales of Illinois Candy Makers 


Increase Six Per Cent Over 1956 


most of whom are located in 

Chicago, rose six per cent in 
the first 11 months of 1957 from a 
year ago. Operational costs also 
were higher, however. 

Estimated sales of the Illinois 
companies through November to- 
taled $263,534,000. Sales volume in 
the corresponding period in 1956 
was only $248,728,000. Chicago 
produces approximately one-fourth 
of the candy bars made in the 
United States. 

The trend in Illinois was ahead 
of a sales increase nationwide of 
four per cent in the first 11 months. 
The countrywide total was $991,- 
938,000. In the first 11 months of 
1956 sales were about $952,038,000. 

Based on the 11 month figures, 
Philip Gott, president of the Na- 
tional Confectioners’ Association, 
estimated the countrywide sales for 
the entire year would be about 
$1,085,000,000, a new high and the 
fourth consecutive billion dollar 
year. Mr. Gott estimated annual 
production would surpass three bil- 


Soe of Illinois candy makers, 


lion pounds, also a new record. 
Production in 1956 was just below 
three billion pounds. Sales a year 
ago were $1,070,000,000. 

Headquarters of the National 
Confectioners’ association are in 
Chicago, which has been the candy 
capital of the world for half a 
century. Mr. Gott estimated that 
candymen in the midwest last year 
captured about 36 per cent of the 
nationwide market against 32 per 
cent in 1956. 


Per Capita Consumption Up 


Rising with sales and production 
in 1957 was the estimated per cap- 
ita consumption of candy. For the 
year it is placed at 17.9 pounds 
against 17.5 pounds in 1956. The 
per capita rise was made despite 
advances in many retail prices 
caused by inflation. 

Mr. Gott listed several reasons 
for the continuing gains in candy 
sales. First, he said, candy is get- 
ting better all the time. Other rea- 
sons include increasing population, 


‘ 


CONTRACTING 
and 
ENGINEERING 


OUR 26TH YEAR OF 
SERVING THE ELECTRICAL 
INDUSTRY 


INDUSTRIAL 
COMMERCIAL 


LIGHT AND POWER WIRING 
MOTOR REPAIRING 
SALES AND SERVICE 


CHesapeake 3-7502 


ROBERTS-STAGE 


ELECTRIC CO., INC. 


515 S. WESTERN AVE. 


TIN PLATE 
TERNE PLATE 
BLACK PLATE 


Sheet 
Strips - ; 
Circles 
Scrap 


NEvada 8-4100 


LOU STEEL PRODUCTS 
COMPANY 
923 $. KOSTNER AVE. CHICAGO 24, ILL. 


Authorized Factory Distributor of Ray Oil Burners 


COMMERCIAL © INDUSTRIAL + DOMESTIC 


Ray Burners “A size for every job, a burner for 


every purpose” 


Oil Burners, Gas Burners, Gas-Oil Combination Burners, 
Packaged Boiler Burner Units. Sizes from 
Leto OOO Fake 


Sales and Service 
DAY OR NIGHT SERVICE CALL 


RAY ERT POWER A 


1122 W. JACKSON BLVD. 


GILBERT-HODGMAN, Ine. 


Members: W.S.E. & A.I.E.E. 
Electrical Engineers and Contractors 


1625 WEST 75th PLACE 
TRiangle 4-7540 


CHICAGO 20, ILLINOIS 


COMMERCE 


better packaging, and more promo- 
tion. 
The better packaging is aimed 
not only at keeping candies as fresh 
as possible, but also to help candy 
compete for the purchasers’ dollar. 
Promotion is aimed at increasing 
the sales and teaching the high 
food values of candies. There have 
also been expanded promotional 
efforts in the use of candies in 
recipes for desserts, and in the dec- 
orations of cakes and cookies. 


Bars Best Sellers 


Candy bars were the big sellers 
poundwise in the first 11 months of 
the year. Through November, their 
sales countrywide totaled 575,564,- 
000 pounds, up five per cent from 
1956. The dollar value totaled 
$225,271,000, also five per cent 
ahead of a year earlier. In Chicago, 
Mars, Inc., put out a new chocolate 
covered bar called Marsettes in a 
move to expand its market. 

Packaged and bulk goods also 
showed in sales in the first 11 
months of the year. A survey of 
selected firms by the United States 
department of commerce showed 
that in the first 11 months, sales of 
packaged goods retailed at $1 or 
more totaled $41,580,000, a-four 
per cent hike from a year ago. 

Sales of packaged goods selling 
from 50 to 99 cents was up three 
per cent to $67,097,000, while sales 
of packaged goods selling under 
50 cents jumped six per cent to 
$49,306,000. The total poundage of 
the three classes of packaged goods 
was 358,091,000. The percentage 
increases in pounds from a year ago 
were packaged goods selling more 
than $1, up five; those from 50 to 
99 cents, up two, and those under 
50 cents, an increase of six per 
cent. 

Bulk goods in the first 1] months 
increased four per cent in sales to 
$49,083,000. Poundwise, they to- 
taled 186,632,000, a two percent 
hike from the corresponding 1956 
period. The bulk goods include 
the penny confectioneries, 

Higher ingredient costs con- 
fronted candy manufacturers last 
year. Although peanuts, one of the 
main raw materials, remained 
steady in price at around 19 cents 
a pound, another major raw ma- 
terial, cocoa beans, again hit the 
industry with soaring prices. Cocoa 
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beans had decreased in price in 
1956 and last March were selling at 
22.3 cents a pound. By November, 
the price had reached 42.8 cents a 
pound and at year end was 43 cents. 
High cocoa bean prices have 
been the bane of candy makers in 
recent years. Candy bars probably 
are the biggest single item made 
from cocoa beans’ chocolate. In 
1941, cocoa beans sold for five cents 
a pound. About 17 per cent of the 
world’s crop comes from Brazil and 
the remainder from Nigeria and 
the Gold Coast in Africa. In 1954, 
cocoa bean prices climbed to an all 
time high of 74 cents a pound. 


The Profit Squeeze 


It is difficult for candy makers, 
when cocoa bean prices jump, to 
add a penny or two to such single 
coin purchases as the five and ten 
cent candy bar. It is equally diffi- 
cult to reduce the size of the bar 
without incurring public wrath. 
Net profits usually come out second 
best in the squeeze. 

Sugar prices were stable through- 
out the year at around 8% cents a 
pound. Glucose prices also were 
steady. 

During, the year, Mays an- 

nounced that construction had be- 
gun on a new $1,800,000 addition 
to its candy making plant at 2019 
N. Oak Park Avenue. The addi- 
tion, which was started in Novem- 
ber, will increase production, stor- 
age, and shipping facilities of the 
plant by one-third. The project 
will give Mars 100,000 more square 
feet of space. 
Last May at its annual meeting, 
Curtiss Candy Company enlarged 
its board of directors to nine from 
five men. New directors were 
Adolph R. Floreen, executive vice 
president of ‘the City National 
Bank and Trust Company; Robert 
F. Dick, executive vice president of 
George Fry & Associates, Inc.; Paul 
L. Morrison, financial consultant; 
William C. Jakes, Curtiss vice 
president in charge of research and 
development, and William D. Mc- 
Farland, Curtiss secretary. The 
Curtiss board until August, 1956, 
was also composed of nine direc- 
tors. 

Earlier in the year, William H. 
- Rentschler was elected chairman of 

Stevens Candy Kitchens, Inc., to 
succeed Mrs. Walter A. Krafft, 


founder of the company, who re- 
mains a director. Mr. Rentschler 
was a second vice president in the 
commercial banking department 
of the Northern Trust Company. 

Stevens also during the year an- 
nounced the acquisition of all 
rights to the Martha Washington 
candy products line from Dutch 
Mill Candy Company. Stevens 
formed a new company to make 
and market the line. 

De Met’s Inc. acquired all 13 of 
Stevens retail candy shops early in 
1957. The stores, nine of which are 
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in the Chicago area, and two each 
in Milwaukee and Indianapolis, 
are now operated under the De 
Met name. The sale marked the 
end of Stevens retail store opera- 
tions. Stevens is expanding, mean- 
while, its distribution of Stevens 
candies through department stores 
and other retail outlets. 

Earth satellites entered the con- 
fectionery field in the fall. Leaf 
Brands, Inc., put bubble gum on 
the market named Sputnik and 
Muttnik, the latter after the second 
Russian satellite carrying a dog. 
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do you have a gift or ( over 6500 


: : 5 GIFT and 
incentive problem? PREMIUM 


Merit awards, incentive prizes, anniversary and holiday gratuities all point to 
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a one way proposition . . . whether offered as a “Thank You’ for past 
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A. W. FRUH & CO. 
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showed a 10.28 per cent sales gain. 

A national survey of supermar- 
kets offering stamps found that 
while sales increased an average 
21 per cent during the first year of 
use, only one-third of the users 
reported net profit gains, one-half 
reported profit declines, and the 
remainder reported no change. On 
the other hand, once the stamps 
are offered, it is difficult to with- 
draw them even when the plans 
spread and they lose their competi- 
tive advantage. Another study of 
housewives in areas where stamps 
were available disclosed that 80 
per cent save them, and of these, 24 
per cent switched stores to obtain 
the stamps. 


Prepared Foods 


While about half of the food 
retailers’ sales gains could be 
traced to price increases, another 
sizeable share grew out of the in- 
creasing popularity of prepared 
foods, such as frozen meals ready 
to heat and serve. The United 
States Department of Agriculture 
estimates the cost of home prepared 
meals at $4.90 per day for a family 
of four. Average cost using con- 
venience foods, which cut kitchen 
time from some 51/4 hours to about 
14 hours, is estimated at $6.70. 

So-called “fair-trade” agreements 
to enforce manufacturer-suggested 
prices suffered further set-backs 
during the year, prompting its ad- 
vocates to announce they will ask 
the current Congress for federal 
legislation. Three more states, 
Indiana, New Mexico, and South 
Carolina, ruled out fair trade in 
1957, redvicing to 32 the number 
where it is enforceable. Nationally, 
the Supreme Court refused to re- 
view, and so in effect upheld a 
lower court decision invalidating 
fair trade when goods are shipped 
or mailed from a state which does 
not have fair trade laws. Early in 
the year Bell and Howell Company 
and Eastman Kodak Company 
abandoned fair trade, followed by 
Wollensak Optical Company and 
Revere Camera Company in Au- 
gust. 

The year brought numerous 
changes among leading retail per- 


sonalities. Hughston M. McBain, 
chairman of Marshall Field & Com- 
pany, announced he would retire 
in May, 1958, after 35 years with 
Field’s, 15 of them as its chairman. 
At Sears Roebuck & Company, 
Theodore V. Houser an- 
nounced his retirement effective 
this May, after 30 years with the 
company, four as its chairman. 
Montgomery Ward & Company, 
which acquired The Fair stores in 
July, retained J. P. Hansen as Fair 
president, and in January of this 


also 
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year elected him a vice president 
of the parent company. 

The city lost one of its most 
colorful and widely known mer- 
chants in September with the death 
of Morris B. Sachs, only five months 
after the opening of his first Loop 
store, on State Street. A former 
president of Mandel Brothers, Inc., 
Harry Stoll, returned to the com- 
pany and its presidency this Janu- 
ary. Stoll had previously served as 
president from April, 1954, until 
July, 1956. 

The State Street Council in Oc- 
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tober appointed a new managing 
director, Robert B. Johnson, suc- 
ceeding ‘Thomas H. Knorr. Johnson 
formerly was Field’s director of 
public relations, and later was sales 
promotion manager of the Mer- 
chandise Mart. Newly elected 
chairman of the Council is Earl 
Kribben, Field’s vice president. 

One of the most successful of the 
State Street Council’s several pro- 
motions was a novel men’s fashion 
show in June, staged outdoors at 
State and Quincy Streets, and keyed 
to Father’s Day. Cooperating in the 
event was the Chicago chapter of 
the American Institute of Men’s 
and Boys’ Wear, and models in- 
cluded five grid stars from the Chi- 
cago Cardinals. 

The annual State Street Days, 
starting August 22, drew a record 
750,000 shoppers. In reporting the 
six per cent gain of the downtown 
department stores for the week, the 
Federal Reserve Bank of Chicago 
gave full credit to “vigorous pro- 
motion.” 


“World’s First’? 


In an address to the State Street 
Council’s recent annual meeting, 
Hughston McBain termed State 
Street “the world’s first and great- 
est shopping center,” recalling Pot- 
ter Palmer's planned development 
of the shopping area 90 years ago. 
He urged still greater promotion 
of the Street’s advantages. Agere- 
gate budgets for joint promotions 
by eight representative outlying 
shopping centers, he estimated, to- 
tal some $800,000 a year. State 
Street, while ringing up twice as 
much in sales as the combined 
eight centers, only spends one- 
fourth as much in joint promotion, 
or about $200,000. 

Though many merchants report- 
ed a notable slow-down in the de- 
mand for luxury goods and services, 
most of Field’s expansion and im- 
provement for the year was in its 
carriage-trade facilities. At the 
State Street store, the high style 28 
Shop was redecorated, the Sunning- 
dale Shop redesigned, and three 
import specialty shops opened, plus 
an import linens shop. The newly 
opened Crabapple Restaurants at 
Old Orchard included Le Manoir 
Room, an elegant dining room fea- 
turing French cuisine. And a new 
lodge was added at Fieldale, the 


COMMERCE 


company's public shooting grounds 
northwest of Chicago catering to 
patrons of the Store for Men and 
gun shop. 

Carson Pirie Scott & Company 
busily pursued the improvement 
program in its main store tied in 
with remodeling the ninth through 
fifteenth floors of its 36 S. Wabash 
Building for office rental. Escala- 
tors were installed to the fourth 
floor in the Wabash retail area, and 
the customer elevator space thus 
released utilized for automatic serv- 
ice to the office floors. Amling’s 
Flowerland opened its downtown 
branch as a Carson department, 
and two new Carson specialty 
shops, for men and women, were 
opened in the shopping arcade of 
the Prudential Building. 

Among other major improve- 
ments launched or scheduled for 
Loop stores, Sears announced it 
would air condition its main store 
at State and Van Buren Streets. At 
Sears’ headquarters, the year’s news 
included the opening of its Cermak 
Plaza Shopping Center store, and 
announcement of a 15-acre pur- 
chase in still another center in 
Maine Township. Sears’ sales for 
the fiscal year ended January 31, 
1958, were $3,795,526,121, a 2.4 per 
cent gain over the previous year’s 
$3,705,752,224. 

Montgomery Ward & Company 
hit a five-year high of $1,073,878,- 
488, an increase of 2.7 per cent over 
the previous year’s $1,045,767,458. 
During the year, Ward’s contracted 
for nine new large retail stores, 
seven of them in shopping centers. 
One of these will open late this 
year in the Village Shopping Cen- 
ter at Gary, Ind. 


Mail Order Sales 


Spiegel, Inc., reported total net 
sales of $128,265,401, slightly un- 
der the previous year’s $129,946,- 
780. Mail order sales for the fourth 
quarter were the highest in Spiegel 
history, and January, 1958, sales 
were 7.42 per cent above those for 
January last year. M. J. Spiegel 
commented that as consumers look 
for lower prices and better values, 
“the mail order industry, recog- 
nized as a low cost method of dis- 
tribution, has the opportunity to 
attract a larger share of the con- 
sumer’s dollar.” 

Aldens, Inc., launched a new 
program of placing catalog order 
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desks in National Tea Company 
stores, with six now in operation, 
two of them in the Chicago area. 
For the nine months ended No- 
vember. 8, 1957, Aldens’ sales were 
$71,173,793, or 1.2 per cent under 
the $72,020,671 for the comparable 
1956 period. Mrs. Tobe GC. Davis, 
New York fashion and merchandis- 
ing consultant, became the first 
woman to be elected to Aldens’ 
board, and Miss Josephine Gross, 
assistant corporate secretary, its 
first woman officer. 


Wholesale Trade 


(Continued from page 65) 


a year of depressed sales and prices, 
brought inventories down eight 
per cent below those for 1956. 
Hardware, like lumber, reflected 
the drop in home starts and indus- 
trial production, and stood four 
per cent below a year ago. Plumb- 
ing and heating equipment was up 
one per cent. 

The slowing in plant expansions 
influenced industrial machinery 
wholesalers to pare inventories to 
two per cent over 1956. A year ago, 
inventories in this category stood 
at 22 per cent above 1955. 

Reflecting the generally better 
year for soft goods as compared to 
durables, plus greater optimism for 
the early months of 1958, dry goods 
and apparel stocks were up 18 per 
cent. A year ago, they were nine 
per cent over 1955. 

Year-end inventories in other 
representative lines stood as follows: 
automotive equipment, up eight 
per cent; electrical apparatus, up 
five per cent; electrical appliances, 
up seven per cent; grocerié€s, up six 
per cent; specialty line groceries, 
concomitant with declining de- 
mand for luxury goods, down 16 
per cent; and drugs and tobacco, 
both up five per cent. 

Another clue to the more cau- 
tious approach to inventories ap- 
peared in the late-year decline in 
commercial and industrial loans; 
closely related to inventory bor- 
rowing. As of January 8, 1958, 
leading banks in the Seventh Fed- 
eral Reserve District reported such 
loans were down some $200 million 
from the mid-1957 level, compared 
to a $100 million increase over the 
same period a year ago. 

Wholesale credit showed some 
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sluggishness, with past due accounts 
standing at 12.3 per cent in Octo- 
ber, compared to ten per cent in 
the same month a year ago, and 
increasing to 14.3 per cent by De- 
cember 31, according to the Chi- 
cago Association of Credit Men. 
With the grocer’s share of the 
consumer’s 1957 spendable dollar 
rising to an estimated 25 per cent, 
many food wholesalers enjoyed 
sales and earnings gains. Consoli- 
dated Food Corporation’s earnings 
for the fiscal year ended June 30, 


1957, rose 33 per cent on a 24 per 
cent sales increase. For the 24 
weeks ending December 14, sales 
rose five per cent to $163.4 million, 
compared to $155.3 million for the 
same period in 1956. The earn- 
ings figure, however, includes $1.5 
million in non-recurring capital 
gains. 

Consolidated, one of the leaders 
in the wholesaling trend toward 
sponsored store groups, or “volun- 
tary chains,” now serves 1,300 re- 
tail stores in the Chicago area 
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alone, and has just added a store 
engineering service to the resources 
it makes available to retailers it 
supplies. 

During the year Consolidated 
added to its diverse food processing 
facilities the Phillips Packing Com- 
pany cannery, Cambridge, Mary- 
land, and merged it with a previous 
acquisition, Gibbs and Company, 
into a new Coastal Foods Division. 
Also acquired was a frozen food 
processor, Ocoma Foods, at Omaha, 
Nebraska. 

In hardware, Hibbard, Spencer, 
Bartlett & Company added some 
300 retail outlets to bring its total 
of franchised dealers to around 
1,800, functioning through four 
voluntary chains. A factor in Hib- 
bard’s growth from some_ 1,000 
dealers two years ago has been its 
profit. sharing plan, launched in 
February, 1956. 

Butler Brothers, wholesalers of 
variety merchandise to its fran- 
chised Ben Franklin stores as well 
as other_retailers, also continued its 
expansion program. Three new 
warehouses were opened, in Mem- 
phis, Kansas City and Los Angeles, 
and a chain of 135 retail outlets, 
the TG&Y Stores, with headquar- 
ters in Cklahoma City, was ac- 
quired. Butler’s sales, reflecting the 
TGk&Y acquisition, increased 11.7 
per cent for the year. 


Gift Sales 


Drug wholesalers reported a 
sales gain of five to six per cent 
over the previous year, with holi- 
day gift sales emerging as an out- 
standing feature in the year’s busi- 
ness. ‘Che “flu” vaccine, as such, 
played only a small part in the 
year’s sales, drug houses assert, be- 
cause of its relatively low unit 
price. However, the high incidence 
of influenza did stimulate pharma- 
ceuticals across the boards. Aspirin, 
for example, hit an all-time produc- 
tion peak of an estimated 17 mil- 
lion pounds, six million more than 
its wartime high. Salk vaccine, the 
biggest single sales factor in 1956, 
appeared in ample supply but 
dropped to a lesser position in the 
sales roster. 

_ The movement of experienced, 
independent drug retailers into 
growing suburban communities is 
helping boost wholesale trade, in- 
dustry spokesmen point out. 
Whether opening an additional 
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store or simply moving to a new 
location, the druggist takes larger 
and more modern quarters and in- 
creases the size and variety of his 
stock. And as population grows in 
the suburban areas, the druggist 
and his wholesaler both benefit. 

A price slump combined with the 
drop in home starts and slowing of 
industrial activity to give lumber 
wholesalers a rough 12 months. 
Queries to individual ~ houses 
brought estimates of volume de- 
clines of around ten per cent and 
dollar decreases of 20 per cent or 
more. Prices slid to their lowest 
levels in three years, and national 
production of some 34 billion 
board feet hit an eight-year low. 
Mortality among smaller producers 
of soft woods was high, report the 
wholesalers, while many of their 
larger suppliers attempted to ride 
out the last six months by cutting 
back to three- or four-day weeks. 


Lumber Upturn 


Lumber wholesalers anticipate 
that these very factors may produce 
an upturn soon. They note that 
customers are aware of the produc- 
tion decline and realize it may 
strengthen prices if the normal 
spring increase in demand mate- 
rializes. 

To meet growing competition 
from other materials, the National 
Lumber Manufacturers Association 
in November launched a nation- 
wide campaign to promote woods. 
Eventual cost of the program is 
estimated at $1.25 million. Im- 
provements in the product, through 
such techniques as lamination and 
edge and end gluing, and the in- 
troduction of mechanical packag- 
ing and loading equipment, also 
are expected to benefit the in- 
dustry. 

A somewhat brighter spot in 
lumber wholesaling was the hard 
woods sector, where sales were off 
as much as ten per cent in some 
instances, but prices held fairly 
stable. Hard woods wholesalers, 
moreover, are taking advantage of 
the nature of their material to fol- 
low the trend to pre-fabrication. 
Many are increasing their stocks of 
finished parts and devoting a larger 
share of their effort to serving as 
builders’ supply houses. 

Trade shows, particularly the 
smaller ones, finished the year with 
attendance and buying somewhat 
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below 1956, especially those mar- 
kets which occurred during the last 
half of the year. Merchandise Mart 
spokesmen, however, point out that 
production now has caught up with 
demand in virtually all lines, and 
it no longer is expedient for buyers 
to place large orders as protection 
against delivery delays. 

Attendance at the Mart’s four 
major markets tallied as follows: 
January home furnishings, about 
even with 1956, and one per cent 
above the previous year at the June 
show; china, glass, and gifts, two 
per cent above 1956 at the Febru- 
ary show, almost even with the 
previous year in August; men’s and 
boys’ wear, slightly under the pre- 
vious year at the November mar- 
ket; and infants and children, in 
June, almost double 1956. 

The January, 1958, home fur- 
nishings market, however, drew 
seven per cent more attendance 
than in 1957. And at the February, 
1958, gift market buying was re- 
ported good. 


Enthusiastic Reaction 


The Mart’s step in opening four 
floors of the home furnishings show 
to the public this year drew mixed 
trade reaction but enthusiastic 
audiences. Paid public admissions, 
at 90c, totaled 183,057 for the ten 
days, and according to W. O. OIlI- 
man, general manager, the Mart is 
considering a repetition in 1959. 

Rack jobbers, already supplying 
over two-thirds of non-food mer- 
chandise to supermarkets, in 1957 
began adding soft goods to the 
housewares, toys, books, phono- 
graph records, and sundry other 
items they have inserted among the 
edibles. Men’s and children’s socks 
appeared alongside the housewife’s 
nylons, together with handker- 
chiefs, underwear, play shorts, and 
in at least one case, women’s 
dresses. Membership in the Amer- 
ican Rack Manufacturers’ Institute 
increased from 400 to 500 during 
the year. 

Sales from automatic vending 
machines crossed the $2 billion 
mark for the first time, reaching an 
estimated $2.02 billion compared 
to $1.88 billion for 1956. The Na- 
tional Automatic Merchandising 
Association, also headquartered in 
Chicago, reports machines on loca- 
tion increased from 3,217,000 in 
1957 to 3,471,700 for the year. 


Biggest owner in vending ma- 
chines again was the hot food cate- 
gory, with the number of such 
machines more than doubling to 
reach 13,500, compared to 6,000 in 
1956, and sales at an estimated $6.6 
million, over three times the 1956 
total of $2 million. Introduced only 
three years ago, the hot food ma- 
chines are expected to move even 
faster in 1958, as industry looks for 
ways to cut plant costs, such as 
those involved in manual employe 
feeding. According to the Paper 
Cup and Container Institute, about 
eight out of ten plants now use 
vending machines as part of their 
employe refreshment service, while 
the number using machines exclu- 
sively for employe feeding has grow 
sively for employe feeding has 
grown to almost one in five. 
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employment changed only slightly. 
Small hiring gains in the service, 
finance, insurance, real estate, and 
government fields were counterbal- 
anced by layoffs in the durable 
goods industries. During the five 
years ending in November, 1957, 
female employment remained fairly 
steady, while the number of male 
workers expanded by 55,000 (about 
two per cent). According to Illinois 
State Employment Service, “Em- 
ployment opportunities for women 
have been adversely affected by 
curtailments in the apparel and 
communications equipment groups, 
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both of which utilize a high pro- 
portion of female workers.” 

During 1957, the slowing in busi- 
ness activity in many manufactur- 
ing industries was reflected in a 
lessening of overtime work. Conse- 
quently, the average workweek 
went down to 39.5 hours during 
October, 1957, a drop of 2.5 hours 
from the previous long-time aver- 
age (since October, 1955) workweek 
of 42.0 hours. 

Hourly earnings (governed 
largely by long-term agreements 
and hence less immediately af- 
fected by business adjustments) 
continued to climb during the sec- 
ond quarter of 1957 despite an 
easing of economic conditions. 
Thus, despite a decline in the ay- 
erage workweek during the two 
year period from October, 1955, to 
October, 1957, the average hourly 
earnings rate jumped from $2.00 to 
$2.33. 


Earnings Rise 


Similarly, weekly earnings of 
production workers continued to 
rise. For example, in September, 
1957, weekly earnings of produc- 
tion workers averaged $94.18 — an 
all-time high—even though the 
average workweek had dropped 
from 42 hours in September, 1955, 
to 40.3 hours. Not until October 
was the first significant decline in 
average weeking earnings felt. 
During this month, gross pay of 
production workers fell to $92.33. 

Wages continued to gain in areas 
where there was a shortage of help. 
For example, during 1957, a survey 
by the Chicago Hospital Council 
revealed more than 1,000 openings 
for nurses remained unfilled in the 
Chicago area. These positions re- 
mained open despite the fact that 
a Bureau of Labor Statistics study 
revealed that general-duty nurses 
(who represent the largest single 
group of professional workers in 
hospital occupations) average 
$72.00 per week in the Chicago area 
—one of the highest wages in the 
United States. 

Hospital administrators point 
out that because industrial wage 
rates are also higher in this area 
than in most sections of the coun- 
try, hospitals are hard pressed to 
compete with industry for nurses 
and professional and clerical help. 

The Bureau of Labor Statistics’ 
wage and salary survey of the Chi- 
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cago area showed in 1957 that 
women office workers (still high in 
demand) advanced their salaries 
almost 5.5 per cent between April, 
1956, and April, 1957. During the 
same period, hourly rates of skilled 
maintenance workers rose only five 
per cent, and of unskilled plant 
workers, four per cent. The 1957 
survey showed that the highest sal- 
aries among female clerical work- 
ers were earned by secretaries, who 
averaged $83.00 a week. Following 
close behind were accounting 
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Local Hauling 
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Main Office: 618 W. ELM STREET 


clerks and bookkeeping-machine 
operators, whose average earnings 
exceeded $77.00. Payroll clerks, or- 
der clerks, comptometer operators, 
and tabulating machine operators 
had a wage scale from $65.50 
through $74.00. Among the lower 
paid clerical workers were office 
girls and file clerks, both of whom 
earned slightly less than $65.00. 
What was the general pattern of 
employment during 1957? During 
the first quarter, stability marked 
the Chicago-Calumet area (Cook 
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and DuPage Counties, Illinois; and 
Lake County, Indiana). Employ- 
ment underwent virtually no 
change as slight gains in construc- 
tion and service industries were 
counterbalanced by almost equal 
declinés in manufacturing indus- 
tries. Despite the absence of any 
marked upswing, overall wage and 
salaried employment remained 18,- 
000 ahead of the comparable 
quarter in 1956, due chiefly to 
large scale earlier hirings among 
nonmanufacturing industries. From 
January into May unemployment 
remained at 85,000 persons. 

The downtrend in manufactur- 
ing employment during the first 
quarter received its most pro- 
nounced loss in the food processing 
industry. Further decentralization 
of slaughtering activities among 
Chicago meat packing establish- 
ments and seasonal curtailments 
in candy firms brought a loss of 
about 2,000 workers. Other de- 
creases included a 1,600 reduction 
in electrical machinery due to scat- 
tered layoffs among appliance and 
TV firms; declines of 1,400 in 
printing and publishing; and losses 
totalling 700 in primary metals 
(largely in iron and steel found- 
ries). The only significant gain in 
the manufacturing field took place 
in non-electrical machinery, where 
a sharp upsurge in orders for agri- 
cultural equipment led to the recall 
of 800 workers previously released. 


Loss Offset 


Local stores let 1,000 employes 
gO as soon as post-Christmas sales 
and inventory-taking were com- 
pleted. However, this loss was sub- 
stantially offset by a contra-seasonal 
rise of 5,000 in the construction 
industry and smaller increases in 
the finance, insurance, real estate, 
and service fields. 

During this same period, despite 
a slack in TV production, Chicago- 
land electronic firms continued to 
Operate at near capacity. Demand 
for radios, hearing aids, hi-fidelity 
and intercommunications systems, 
tape recorders and numerous other 
items produced mainly for the civil- 
ian market enabled the industry to 
maintain high levels of production, 
as did demands by the military for 
radar and sonar equipment, trans- 
formers, and electrical switches. 
(The Chicago area accounts for 15 
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per cent of the nation’s electrical 
machinery employment, and con- 
tinues as a dominant producer in 
the industry.) 

During the second quarter, man- 
ufacturing employment dropped by 
21,000. But, during the same pe- 
riod, non-manufacturing industries, 
paced by vigorous activity in con- 
struction and_ service establish- 
ments, added more than 14,000 
workers. This brought an all-time 
peak in May employment (2,410,- 
500) despite a strike involving 4,000 
workers which took place at a large 
express service firm. 

Heaviest loss of employes oc- 
curred in non-electrical machinery 
where decreased demands for truck 
tractors and agricultural imple- 
ments forced the layoff of more 
than 5,000 workers. In addition, 
3,700 workers were released in the 
food processing field, affected by 
seasonal curtailments, and by the 
transfer of additional meat packing 
units to other areas. The only em- 
ployment gain took place in com- 
munication equipment, which 
added 400 workers to meet a rise 
in orders. During this period, and 
throughout the year, though build- 
ing of residential units decreased, 
many construction workers found 
work on increased heavy construc- 
tion and road building projects. 


Calls For Graduates 


In spring and early summer, calls 
for high school and college grad- 
uates reached near-record highs. As 
in past years, college graduates ma- 
joring in engineering, accounting, 
and other professional fields proved 
in greatest demand. However, fre- 
quent orders were also placed for 
business, liberal-arts, and agricul- 
ture students. Salaries offered 
ranged ffom $3,000 to $6,000 per 
year, with the highest offers being 
given to engineers. 

Prospects also proved bright for 
high school graduates seeking per- 
manent jobs, particularly those 
trained as stenographers and typ- 
ists. 

During this period, however, 
temporary positions for the sum- 
mer months proved harder to find 
than in previous years. Many firms 
reportedly reduced hiring of vaca- 
tion replacements by spreading 
work among the regular work 
force. By late June, the Chicago 
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Board of Education had received 
only 1,800 requests for work per- 
mits, as contrasted with 2,500 dur- 
ing the same period in 1956, indi- 
cating that undergraduates were 
finding less work than in previous 
seasons. 

During the third quarter, vaca- 
tion layoffs became less frequent 
than in previous years. Many plants 
which had customarily closed down 
for two weeks in July for vacations 
and inventory-taking stayed open 
in 1957. 

From the period July 15-Septem- 
ber 15, Chicago-Calumet area’s la- 
bor market tightened considerably. 
Employment rose by 31,000, with 
most of the jobs going to recent 
immigrants, former housewives, 
and other new entrants to the labor 
force. Spurred by receipt of orders 
for the fall market, manufacturers 
added nearly 13,000, with the larg- 
est increase taking place in the 
radio-television-electronics indus- 
try, which hired more than 3,400 
new employes. Sizeable gains were 
also registered in food processing 
(2,900), paper products (1,800), fab- 
ricated metal products (1,700), and 
furniture (1,300). Offsetting these 
upswings were losses of 2,400 in 
nonelectrical machinery firms, and 
declines of more than 1,000 each in 
the printing and blast furnace in- 
dustries. 


Governments Expanded 


Major non-manufacturing groups 
also hired more workers. State and 
local governments expanded by 
9,500, the greatest proportion be- 
ing hired for public schools which 
required additional teachers and 
clerical staff to provide for mark- 
edly higher enrollments in the 
lower grades. 

During’ September, employment 
continued high despite the loss of 
10,000 temporary student workers 
who returned to schol. But in Oc- 
tober employment decreased, due 
largely to unexpected layoffs in the 
electronics and non-electrical ma- 
chinery industries, and to sched- 
uled declines in construction. 

This downturn continued during 
the final quarter, mostly because of 
production curtailments due to a 
nation-wide decline in demands for 
durable goods. Manufacturing em- 
ployment fell off by 19,000 between 
late September and November and 


then underwent an additional drop 
in December with the advent of 
the Christmas holiday lull in fac- 
tory production. In non-manufac- 
turing small dips were evident, as 
cuts in construction, service and 
other seasonal activities outweighed 
gains totalling 9,000 in retail trade. 

As a_ result, unemployment 
jumped from a relatively low level 
of 75,000 in mid-September to 
nearly 110,000 during the second 
week in December. This unemploy- 
ment total marked a rise of 40,000 
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from December, 1956, but was sub- 
stantially below the 140,000 total 
reached in December, 1954. 

With this sharp curtailment of 
production among manufacturing 
establishments, occupational short- 
ages which had been prevalent all 
year disappeared. For the first time 
in several years, the Chicago Pro- 
fessional Sales and Clerical office 
of Illinois State Employment Serv- 
ice reported a sizeable increase in 
work applications from all types 
of engineers, architects, metallurg- 
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ists, mechanical and _ electrical 
draftsmen, and other skilled work- 
ers who previously were in short 
supply. In contrast to the difficulty 
experienced in 1956, Loop depart- 
ment stores andthe U. S. Post Of- 
fice received thousands of applica- 
tions for short-time jobs during the 
holiday season, and easily met their 
hiring quotas. 

At year’s end, the slump in job 
opportunities in the radio-televi- 
sion and home appliance fields had 
left an abundance of female la- 


borers, punch-press operators, sol- 
derers, and assemblers unemployed. 
The male unemployed were chiefly 
laborers or those with seasonal 
skilled occupations such as _brick- 
layers and carpenters. 

At year’s end, another ominous 
cloud on the horizon was the fact 
that employment expansion in the 
Chicago-Calumet area continued to 
lag significantly behind the rate for 
the United States as a whole de- 
spite sizeable additions to plant 
facilities here during the past three 
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years. Statistics published by Chi- 
cago Association of Commerce and 
Industry during the year revealed 
that the value of investment pro- 
grams in Chicagoland broke all pre- 
vious totals during 1955 and 1956 
and remained at a high total dur- 
ing the first nine months of 1957. 
Many of the plants started during 
the peak years have recently been 
completed. But, despite large-scale 
hiring by these firms, indexes of 
employment changes since 1954 re- 
veal a rise of ten per cent in the 
United States as contrasted with 
only six per cent in the Chicago- 
land area. 

Expansion in transportation and 
public utilities has moved slightly 
ahead of the national pace, while 
in the construction and service in- 
dustries rates of expansion are 
about equal to those for the nation 
as a whole. In manufacturing, 
wholesale, and retail trade and in 
government activities, however, em- 
ployment growth has lagged appre- 
ciably behind the national rate due 
principally to a scarcity of quali- 
fied workers. 


Stockyards Improvement 


However, completion of several 
projects during 1958 should help 
ease these laggings. The meat 
packing industry, which has re- 
moved much of its activity from the 
Chicago scene in past years, may be 
persuaded to bring some of it back 
to the “windy city” once the Chi- 
cago Stockyards has completed its 
$3 million improvement project. 
Further completion of the Cal-Sag 
project, with consequent increase 
in business activity, should pro- 
vide more jobs in the area, as 
should completion of additional 
plant facilities now in the con- 
struction stage. 

As had been predicted for the 
rest of the nation, activity in 1958 
promises to get off to a slower start 
than in past years. However, fore- 
casts of future employment needs 
submitted by major firms in the 
Chicagoland area indicate that 
prospects for additional hiring in 
spring should be favorable. At that 
time, seasonal factors, and the lig- 
uidation of present high inventor- 
ies should provide an increase in 
the number of jobs available, 
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Number of Strikes 


In Area Small 


Cane enjoyed another year 
of excellent labor relations in 
1957. In contrast to expressions of 
increased labor unrest in other 
large industrial areas in the United 
States, there was relatively little in- 
crease in the Chicago Metropolitan 
Area, affecting the smallest number 
of workers in several years. 

The number of strikes listed for 
last year totaled 122, as compared 
to 108 for 1956, 160 for 1955 and 
251 in 1954. About 142,000 persons 
were on strike in 1957, compared 
with 160,000 in 1956 and 180,000 
in 1955. 

The number of labor disputes 
considered serious enough to war- 
rant a call by the Chicago Police 
Department Labor Detail under 
Supervising Captain George T. 
Barnes was 379 in 1957 against 360 
in 1956, 390 in 1955 and 405 in 
1954. 

The Labor Detail made some 
7,200 visits to the scene of labor 
disputes in 1957, compared with 
6,900 such visits in 1956. The de- 
tail made 7,500 visits in 1955 and 
8,998 visits in 1954. As a result of 
these calls, 24 persons were arrested 
in 1957 as compared with 43 in 
1956, 70 in 1955, 61 in 1954, and 
74 in 1953. 


Home Building 


(Continued from page 69) 


more apartment units were built 
in these areas in 1957 than during 
the year before. 

According to the Bell survey, the 
total of all housing units built in 
the Chicago area was 39,578, sub- 
stantially below the 1956 total of 
48,632. Dollar volume of this 
building was $559,841,515, or 18 
per cent below the 1956 total of 
$684,793,552. Once again in 1957, 
though home building continued 
to drop in Chicago and the sub- 
urban areas, the unincorporated 
areas of counties saw a rise in the 
number of homes built. 

Every year since 1943 the aver- 
age cost of homes has gone up, and 
1957 proved no exception. During 
the year, the average home built in 
the City of Chicago cost $11,552 
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numbers among its tenants the out- 
standing insurance companies listed 
below. These firms selected this dis- 
tinguished building because of its cen- 
tral location, its imposing architecture, 
the high character of its occupancy, 
the excellent standard of service main- 
tained, and the prestige of its address. 


Berkshire Life Insurance Co. 
Connecticut General Life Insurance Co. 
Connecticut Mutual Life Insurance Co. 
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adaptability to specific needs, rentals, 
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L.J. Sheridan & Co. 
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(these figures do not include lot 
costs), or $613 more than in 1956. 
This price rise was reflected in the 
entire region. An “average” home 
anywhere in the Chicagoland area 
cost $15,580 in 1957; $360 more 
than in 1956. 

The most expensive new homes 
were built in Park Ridge (average 
value, $27,990), Deerfield ($26,871), 
and Wilmette ($21,032). The least 
expensive homes were those built 
in Gary, Indiana (average cost 
$11,297); Chicago ($11,552); Dolton 
($13,657) and Hammond, Indiana 
($12,670). 


During 1957, Skokie was nudged 
out of its two-year leadership in 
number of “new homes built,” 
when Oak Lawn emerged victor- 
ious with 671 homes (value, 
$10,075,300).. Centex Construction 
Company of Dallas developed the 
second highest total of new homes 
in Elk Grove, where 637 new 
homes were constructed for a value 
of $11,398,750. Skokie ranked third 
with 623 new homes, and second 
in dollar volume of new homes 
built — $11,340,550. The year be- 
fore 1,107 new homes were built in 
Skokie for a value of $19,834,400. 


One-Floor Plan 


What did the home of 1957 look 
like? According to a cross-section 
survey of Chicagoland home build- 
ing made by Home Builders Asso- 
ciation of Chicagoland (formerly 
Chicago Metropolitan Home Build- 
ers Association), the one-floor plan 
home still is leading in design, 
with the split-level an even closer 
second than in 1956. The 114-story 
home passed the two-story home in 
1957, taking third place. ; 

In size, the average home built 
in 1957 contained a little better 
than 1,200 square feet of livable 
floor space (this takes into consid- 
eration the below-grade living area 
afforded by split levels). The aver- 
age home built in 1957 had three 
bedrooms and 114 baths. More 
than 70 per cent of the homes built 
had basements. Unlike in 1956, 
when the majority of homes built 
had no dining room, close to two- 
thirds of the 1957 homes had sep- 
arate dining rooms or areas. 

According to the survey, a third 
of the builders included no appli- 
ances in the 1957 homes. Those 
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most frequently furnished were a 
range and oven. Central air con- 
ditioning didn’t make great strides 
during 1957. About 12 per cent of 
the builders reported they offer 
this feature, and another third will 
provide for it in placement of 
ductwork. 

Brick again was “way out front” 
for exteriors, many builders using 
it in combination with frame. Dur- 
ing the year about 11 per cent of 
the builders offered prefabricated 
houses, with another small group 
considering prefabs. 


Model Home 


Seventy-five per cent of the build- 
ers reported they sell from a model 
home. About half of these model 
homes are furnished, most with the 
aid of an interior decorator. At 
year’s end, a few builders had a 
small inventory of unsold homes, 
but “nothing to worry about.” 

As mentioned before, in Chicago, 
for the first time since 1950, the 
number of apartment units built 
exceeded the number of single fam- 
ily dwellings constructed. The bulk 
of these apartments were built by 
Chicago Housing Authority. On 
June 30, 1957, the Authority re- 
ported that it was operating 15,410 
homes for the city’s low-income 
families, and had completed 1,205 
new apartments since June, 1956. 

Completion of the second stage 
of construction at Governor Henry 
Horner Homes (Lake Street and 
Damen Avenue) added 325 units 
to the Near West Side area, and by 
spring, 1957, the development was 
housing its full quota of 920 fam- 
ilies. CHA also constructed 282 
new homes during the year on the 
Near South Side, scene of concen- 
trated redevelopment activities of 
both public and private interests. 
The 15-story building at 40th and 
Lake Park Avenue was ready for 
150 families just before Christmas, 
1956. Stateway Gardens, the new 
1,644 unit development at 35th and 
State Streets, opened its first build- 
ing to 132 families in June. The 
entire project will be completed 
early in 1958. 

On the Near North Side, the 
Frances Cabrini Homes Extension’s 
first building was ready in August, 
1956. By June, 1957, 590 families 
were living in its apartments. 

All the new apartments added to 
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June, 1957, like most of those built 
since 1949, were in elevator build- 
ings. The majority of locations ap- 
proved for public housing have 
been in densely built-up areas in 
the central part of the city. So, 
though CHA planners say they be- 
lieve the best family home is the 
two-story rowhouse unit (where the 
bedrooms are on the second floor 
and each family has its own front 
and back yard), space and cost lim- 
itations have made the tall apart- 
ment building the only solution to 
overcrowding. 


By June 30, 1957, the families 
living in Chicago’s 30 public hous- 
ing developments numbered 67,000 
persons. Total annual income for 
the typical family in Chicago’s pub- 
lic housing developments was 
$2,773, or less than $54 a week. 


How about the rental market? 
According to Warner G. Baird Jr., 
a member of Chicago Real Estate 
Board’s Renting and Management 
Division and vice-president of 
Baird & Warner Inc., continued 
population increase in the Chicago 
area once again gave the city’s 
apartment units about 99 per cent 
occupancy. In 1957, as in previous 
years, the biggest demand contin- 
ued to be for one and two-bedroom 
units. 


Rents Rose 


During the year, however, rents 
rose from three to six per cent. 
And, at year’s end, Chicago Real 
Estate Board members predicted 
that Chicago apartment dwellers 
will be asked to pay rent increases 
ranging generally from three to five 
per cent when it comes to renewing 
their leases next spring. The in- 
creases will be needed to cover an 
expected ten per cent boost in 1958 
tax bills of: apartment building 
owners and smaller but general in- 
creases in building service costs, 
they said. 

According to the realtors, how- 
ever, despite the low vacancy rate, 
the apartment market will continue 
competitive, and landlords will pro- 
vide more service and redecorating 
than in recent years. 

During the year, the market for 
used housing also continued at a 
lively pace, though not as brisk as 
during 1956. Edmund J. Kucharski, 
County Recorder, reported 67,866 
real estate transfers in Cook County 


during 1957, for a stated considera- 
tion of $57,945,733. Thus, though 
the number of transfers was down 
13,960 from 1956 (17 per cent), the 
dollar consideration was down only 
$8,186,419 (12 per cent). Of these 
transfers, 31,812 (consideration 
$35,340,193) were in Chicago prop- 
er, In comparison to 39,825 (con- 
sideration $42,744,552) in 1956. 
At year’s end Chicago’s City 
Planning Department Consultant, 
D. E. Mackelmann, concluded that 
25 per cent of the city’s housing 
supply was probably 60 or more 
years old, while roughly another 
25 per cent was around 30 years 
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old. During the year, as a result, 
many of these older homes were 
torn down or remodeled. Chicago 
Land Clearance Commission, which 
buys and clears blighted land for 
resale at a write-down to private 
residential and commercial devel- 
opers, is currently redeveloping 668 
acres of slum land. Another 100 


acres is slated for rebuilding in 
1958. 


According to Phil A. Doyle, the 
Commission’s Executive Director, 
the public has a $72 million invest- 
ment in the program. Private capi- 
tal has a $150 million outlay at 
stake. The Commission depends on 
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federal grants for 2/3 the net cost 
of redevelopment projects, and on 
city and state money for the re- 
mainder. 

The Commission’s biggest proj- 
ect in 1958 will be acquisition of 
104 acres from South Parkway to 
State Street between 26th and 31st 
Streets, Twenty-six acres bounded 
by 29th and 3lst Streets from State 
Street to Michigan Avenue are vir- 
tually cleared, and $5 million in 
apartments and row houses should 
be started in 1958. ‘The purchase of 
remaining properties in this tract 


will be completed during the year. 

Second biggest Commission proj- 
ect is 101 acres at South Parkway 
to the Illinois Central railroad be- 
tween 3lst and 35th Streets. Here 
New York Life Insurance Company 
is adding two more 21-story apart- 
ment buildings to the five 12-story 
and two 2l-story buildings now 
occupied. Future plans call for an- 
other 12-story building and possibly 
20 duplex town houses. A depart- 
ment store and bank are moving 
into the shopping center. Total 
private enterprise investment in 
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this area so far has been $25 mil- 
lion. 

During 1957, Operation Home 
Improvement, which began in 
1956, became a permanent agency 
— National Home Improyement 
Council (HIC). According to Fred- 
erick Hecht, General Chairman of 
the Council, and General Merchan- 
dise Manager of Sears Roebuck & 
Company, the outgrowth organiza- 
tion was launched officially in Oc- 
tober, 1957. HIC, which is made 
up of builder, dealer, association, 
supplier and press members 
throughout the country, will con- 
tinue to push for remodeling of 
homes at the local levei. Chief 
project for1958 is a “How’s Your 
Home?” contest, now running on a 
national level (which offers $125,- 
000 in prizes to homemakers who 
best analyze their home remodeling 
needs, and tell how they would 
solve them). 


Optimistic for 1958 


At the beginning of the year, 
builders were optimistic for 1958. 
Regarding 1957, Myron H. Fox, 
President of Bell Savings and Loan 
Association said, “The two year 
decline in home building has been 
given so much publicity in_ the 
year-end reviews of construction 
that few will be prepared to ac- 
cept the statement that 1957 was 
an extremely good building year. 
The grand totals of all building 
from 1950 to 1957 show that build- 
ing as a whole in the Chicago. re- 
gion has for three years been on 
the highest level ever recorded, a 
level which each year ran up a total 
exceeding one billion dollars.” 

Martin H. Braun, President of 
the Home Builders Association of 
Chicago, made this prediction about 
1958 home building activity in the 
Chicago area: “The home builders 
of Chicagoland will equal or slight- 
ly exceed this year’s predicted total 
of approximately 40,000 units with 
complete cooperation of all seg- 
ments of the industry.” 


Braun’s main concern is that 
“The restricted number of home 
starts within the last months, be- 
cause of the recent tight mortgage 
money market, indicated that there 
will be a shortage of new homes 
for the spring market.” Predicted 
Braun, “Our current inventory of 
homes for spring delivery will not 
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be sufficient to meet this demand. 

“However,” Braun concluded, 
“large mortgage lending institu- 
tions such as life insurance com- 
panies, banks, and savings and loan 
associations now have more funds 
available at attractive terms to sup- 
ply the financing demand antici- 
pated for the 1958 spring market. 
Unfortunately, there will be insuf- 
ficient time, even with the loosen- 
ing up of the mortgage money 
market to make sufficient homes 
available for the spring demand 
because of the late seasonal start 
the builders will have.” 

On the national level, Norman 
Strunk, Executive Vice President 
of the United States Savings and 
Loan League (which has 4,000 
members), also predicted that the 
national volume of home building 
in 1958 will run ahead of 1957, 
although he cautioned it might be 
the second half of 1958 before the 
increase becomes apparent. 

Belief that money will be easier 
to come by in 1958 stems in part 
from Federal Housing Administra- 
tion’s recent move to ease credit 
for home buyers. Most buyers will 
no longer have to put up cash for 
closing costs in buying a new home, 
but can tack them to the mortgage 
loan, thus lowering down pay- 
ments. To attract more lenders, 
FHA also increased allowable dis- 
counts (to a maximum three per 
cent) on FHA backed mortgages in 
17 Western states, where mortgage 
money is tight. 

Another U. S. Savings and Loan 
League official, President Joseph 
Holska, said that when final statis- 
tics are in, they may show the 
number of 1957 housing starts 
reached the 1,000,000 mark. Holska, 
who believes this number will be 
equalled or exceeded in 1958, says 
he bases his optimistic outlook for 
home building in 1958 on three 
factors: 1) signs of an easing in 
home credit; 2) a pick-up in the 
rate of new family formations; and 
3) few indications of “over-build- 
ing” in single-family homes. 


Steel 


(Continued from page 90) 


not whether we may have expanded 
too far, but whether we will be 
able to rise to the market oppor- 
tunities and responsibilities which 
lie before us. Beyond the short- 
range factors now depressing steel 
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industry operation, the future for 
steel lies unchanged. To meet the 
challenge of our national economy 
30 million to 40 million tons of 
ingot production capacity will have 
to be added in the next 10 to 12 
years.” 

Continuing, Mr. Blough states 
that “the seeming paradox between 
lowered production and high con- 
sumption lies in the market im- 
pact of recent consumer use of 
inventory stocks rather than steel 
mill or warehouse deliveries. Early 
in 1957 steel users were adding be- 
tween 10 and 15 per cent of steel 
receipts to stocks. It was late spring 
before overall accumulation of in- 
ventories ended. The reversal of 
consumer inventory from building 
to reducing continued through the 
remainder of 1957.” 


Shipments Below Consumption 


In recent months, steel shipments 
have fallen approximately ten per 
cent below consumption, as the 
equivalent of 6 million tons of in- 
gots was cut-out of stocks during 
the second half of 1957, he said. 
“Our estimates of national output 
and steel industry consuming activ- 
ity during the first half of 1958 
indicate total use of steel will show 
some decline from the record pace 
OF 1957: 

“But of greater significance,” Mr. 
Blough continues, “it is probable 
that inventory cutting will be main- 
tained well into 1958, with a con- 
tinued restraining effect on steel 
production. Because of these con- 
siderations, steel output in the first 
half of 1958 may be little changed 
from the levels of recent weeks.” 

On the relatively near-term out- 
look, Mr. Blough said it is impor- 
tant to understand steel taken out 
of consumers’ stocks is likely to be 
replaced at some point. “Conse- 
quently, there is reason to expect a 
pickup in steel output by renewed 
inventory building, following the 
current inventory liquidations.” 

In 1958, steel users can expect 
plentiful supplies, improved qual- 
ity and service, and steady to 
slightly higher prices. Ready avail- 
ability of steel is the result of two 
factors: Production capacity is up; 
demand is down. 

Two factors explain the decline 
in steel demand. Steel users are not 
consuming as much tonnage as 
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they were and many are dipping 
into inventories. Reduced con- 
sumption stretches the life of in- 
ventories, but several analysts have 
predicted that reductions will be 
completed this year. Inventories of 
finished steel at the start of this 
year came to 19 million tons. 

As to prices, increases are more 
likely than decreases. But the user 
will get more for his dollar. Com- 
petition among steel producers is 
spurring them to ship. only the 
highest quality material and to pro- 
vide superior service. Arguing 
against price reductions are auto- 
matic wage increases to steelwork- 
ers this year and the belief among 
steel company executives that price 
cuts will not boost sales. 

Of all steel products, only tin 
plate enjoyed near full capacity 
demand at the start of 1958. A 
good first half seems assured for 
tin plate. The last products to 
come into supply-demand balance 
were heavy plates and wide flange 
beams...For most producers, this 
balance was expected to come in 
first quarter this year, but so rapid 
was the decline in fourth quarter 
of 1957 that for all intents and 
purposes it was achieved before 
year end. 


Inventory Liquidation 


Inventory liquidation by steel 
consumers has been continuing in 
the early weeks of 1958. However, 
though new orders for steel have 
been limited, the long range out- 
look for demand is promising. - 
Bigger military spending should 
generate larger orders in the 
months ahead. And the seasonal 
surge in construction will spur 
heavier buying of building steel 
products. Expectations are that 
public construction, notably high- 
ways, will provide strong support 
for steel demand beginning in sec- 
ond quarter. 

Hopes are still pinned on a spurt 
in automotive needs. But auto steel 
inventories have climbed on the 
basis of curtailed production sched- 
ules. As a result, the industry has 
been ordering steel largely on a 
day-to-day basis. Automotive buy- 
ers are not likely to resume heavy 
buying soon. Dealers’ car stocks 
have been running at a level higher 
than the industry desires. 

Of the 5.3 million tons of new 
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national steelmaking capacity 
scheduled for completion in 1958, 
at least 2.25 million tons will be 
in the Chicago district. The addi- 
tion of new capacity in this magni- 
tude will enhance Chicago’s posi- 
tion as the country’s No. 1 steel- 
making district. 

Average weekly ingot production 
rate for the Chicago district in 1957 
was 86.8 per cent, compared with 
85 per cent for the United States. 
Corresponding figures were 90.1 
and 89.6, respectively, in 1956; 
95.1 and 93 in 1955; 78.2 and 70.6 
in 1954; and 100.9 and 95.6 in 
1953. This index is computed by 
STEEL Magazine at the beginning 
of each week as the ratio of sched- 
uled production to capacity. 

A tabulation of weekly operating 
rates for the Chicago district and 
the United States during 1957 
follows: 


STEEL INGOT PRODUCTION 
L957 


Per Cent of Rated Capacity 


Week = Chi- Week = Chi- 
Ended cago U.S. Ended cago USS. 


Jan. 6100.0 980 July 7 286.0 78.5 
Jan. 13 98.0 98.5 July 14 85.5 80.5 
Jan, 20 98.0 98.5 July 21 84.0 81.0 
fate 272,908.57 97-5 2. july 28 82.55.795 
Feb. 3 96.0 965 Aug. 4 83.5 79.0 
Feb. 10 96.0 97.0 Aug. 11 85.5 79.0 
Feb. 17 97.0 97.0 Aug. 18 86.0 80.5 
Feb. 24 97.0 97. Aug. 25 86.5 82.0 
Mar. 3 96.0 97.0 Sept. 1 85.0 82.5 
Mar. 10 94.5 95.0 Sept. 8 84.0 83.0 
Mar. 17 93.0 94.5 Sept. 15 82.0 81.5 
Mar. 24 89.5 94.0 Sept. 22 83.5 81.0 
Mar. 31 88.5 93.0 Sept. 29 86.0 82.0 
Apr. 7-870 925 Oct. 6 85.0 82.0 
Apr. 14 90.0 90.5 Oct. 13 86.0 81.0 
Apr. 21 90.0 90.0 Oct. 20 84.0 81.0 
Apr. 28 87.0 90.0 Oct. 27 83.0 79.5 
May 5 88.5 88.5 Nov. 3 81.5 79.0 
May 12 88.0 87.0 Nov. 10 80.0 79.0 
May 19 85.0 86.5 Nov. 17 80.0 77.5 
May 26 88.0 84.0 Nov. 24 77.5 76.5 
June 2 89.5 86.0 Dec. 1 74.5 73.5 
June 9 89.5 88.0 Dec. 8 75.0 71.5 
June 16 87.5 88.5 Dec. 15 75.0 69.0 
84.5 88.0 Dec. 22 76.0 62.5 
June 30 84.5 86.0 Dec. 29 75.0 54.0 


? SRY eee 
VearseiVverave eo 86.8 85.0 


Source: STEEL Magazine. 


Highest rate for the Chicago dis- 
trict was 100 per cent in the week 
ended January 6. Best for the coun- 
try was 98.5 per cent in the weeks 
ended January 13 and January 20. 
Lowest in Chicago was 74.5 per 
cent in the week ended December 
1 and in the country 54 per cent 
in the week ended December 29. 

Chicago’s margin of 1.8 points 
over national steelmaking perform- 
ance in 1957 was the best since 
1955 when it was 2.1 points. In 
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1956, when operations suffered 
from the long steel strike, the mar- 
gin was only 0.5 point. The margin 
was 7.6 points in 1954 and 5.3 
points in 1953. Average over 18 
years is 2.5 points. 

Statistical records of steel pro- 
duction and shipments, compiled 
by the American Iron and Steel In- 
stitute and others, have long been 
used by economists, financial an- 
alysts, and other students of busi- 
ness conditions as yardsticks for 
measuring current conditions in the 
economy. One of the most impor- 
tant of these measures has been 
the industry’s weekly operating 
rate, which represents the percent- 
age of capacity utilized. 


Two Variables 


That percentage rate is made up 
of two variables: (1) current pro- 
duction in tons, which changes 
from week to week; and (2) tons of 
annual capacity, which change 
from year to year, usually upward. 
Some people outside the steel in- 
dustry erroneously assume that the 
weekly percentage is based on a 
constant, never-changing capacity 
figure, and that variations in the 
percentages are caused primarily by 
variations in the tonnage of steel 
produced. 

The Institute has long been 
aware of the limitations of the 
operating rate as a measure of 
current steel activity. Consequently, 
some years ago it began to report 
in terms of tons as well as_per- 
centage points. More recently, it 
began issuing a weekly index based 
on the average annual production 
of three postwar years, namely, 
1947-1949. This base period was 
adopted as it coincides with .the 
base period used by the govern- 
ment in computing a number of its 
indexes. 

The fallacy of using the weekly 
percentage operating rate as an eco- 
nomic indicator has been intensified 
in recent years by the very substan- 
tial expansion in steelmaking ca- 
pacity which has taken place. 

To provide a “cushion” of capac- 
ity to be available in the event of 
national emergency and to provide 
in advance for the forecasted 
growth in population and expand- 
ing demands for steel in the econ- 
omy, steel companies have added 
46.5 million tons of steel capacity 
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in the past ten years. The increase 
in capacity, being geared to long- 
term future requirements, could 
outstrip current production in a 
particular year. When this occurs, 
the result is to reduce the apparent 
rate of activity even when produc- 
tion may be above many of the 
earlier peak years, as it was in 1957. 

There is every reason to believe 
that the industry will continue to 
expand so that this country will at 
all times have an adequate ca- 
pacity for production of steel. The 
amount of capacity in excess of 
present normal requirements can- 
not be expressed as fixed tonnage 
figure. Nevertheless, its existence 
is evidenced by the facts that the 
annual steel capacity has risen rap- 
idly for 11 years in succession, and 
at a rate exceeding the rate of 
increase in population over the 
same period. 

The new annual figure of 140,- 
742,570 tons as of January 1, 1958, 
represents an increase of 7.3 mil- 
lion tons-since the first of last year. 
This capacity is about 23.7 million 
tons above the steel industry’s 
greatest annual steel production of 
117 million tons during 1955. With 
such a large amount of capacity 
ready now to meet the needs of the 
future, a weekly steel operating 
rate based thereon has more limita- 
tions than ever as an economic 
yardstick. 


Greater Tonnage 


A far greater tonnage of steel 
can be made today at a given per 
cent of capacity than at the same 
operating rate a few years ago. 
For example, an operating rate of 
80 per cent for the year 1958 would 
yield approximately 112.6 million 
tons of steel or nearly 5.8 million 
tons more than would have been 
produced at 80 per cent operations 
during 1957. It would yield over 
37.2 million tons more steel than 
could have been made at 80 per 
cent of capacity ten years ago. 

To emphasize the desirability of 
using actual production of steel on 
a weekly basis, the Institute is fol- 
lowing a new procedure this year 
in releasing weekly figures. It is 
emphasizing both the tonnage pro- 
duced and the index based on the 
1947-1949 period. However, the In- 
stitute continues to announce a 
weekly production and forecast so 
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that the rated capacity utilized can 
be computed even though it is not 
regarded as a reliable measure of 
economic activity. 

The nation’s steel ingot produc- 
tion of 112,714,996 net tons in 1957 
fell below the 1956 figure of 115,- 
216,149 tons by 2,501,153 tons, or 
2.17 per cent. However, that output 
was good enough to be third best 
in history. The record is the 117,- 
036,085 tons in 1955. With the high 
production of 1957, the steel indus- 
try succeeded in making more than 
one billion tons of raw steel dur- 
ing the past ten years. 

United States steelmaking oper- 
ating rate of 84.5 per cent com- 
pared with 89.8 per cent in 1956, 
93 per cent in 1955, 71 in 1954, 
94.9 in 1953, 85.8 in 1952 and 100.9 
in 1951. 


Steel Ingot Production 


Chicago district steel ingot pro- 
duction in 1957 of 21,997,103 net 
tons fell 988,506 tons, or 4.3 per 
cent, below the 22,985,609 tons of 
1956. However, the 1957 figure 
stands as third best in history. The 
record was 23,048,441 tons in 1955. 

Steelmaking capacity of the Chi- 
cago district has climbed to 26,- 
558,700 tons and national capacity 
to 140,742,570 tons as of January 1, 
1958. As compared with January 1, 
1957, Chicago’s gain is 741,000 tons, 
or slightly less than three per cent 
and for the United States, 7,283,420 


States was celebrated last year. In 
May, the government issued a 3- 
cent commemorative stamp. This 
was the first time that the iron and 
steel industry has been so honored 
by the Post Office Department. 
Several events during the year 
marked the 100th anniversary of 
the William Kelly-Henry Bessemer 
inventions which made possible the 
manufacture of large amounts of 
steel economically. 

One raw material which has 
plagued  steelmakers during the 
past two years is steel scrap. Its 
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price increased from $39 a gross 
ton in 1955 to $71 at end of 1956, 
an increase of 82 per cent in a year. 
During the last half of 1957 it 
moved down sharply as demand de- 
clined and by December had re- 
ceded to $34 a ton, lowest since 
December, 1954. 

The lower scrap price is helping 
steelmaking costs while it lasts, but 
many other essential commodities 
continue to increase in price so 
that the current benefit of a lower 
scrap cost is somewhat offset. Fur- 
thermore, scrap prices will turn 
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Ideal Tool and Manufacturing Company has 
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1919.. Today, we have one of the finest equipped 
tool, die, jig, fixture and machine shops in the 


tons, or 5.4 per cent. During 1956, 
Chicago expansion was 1,117,000 


tons, or 4.5 per cent, and for the 
country, 5,096,060 tons, or 3.6 per 
cent.. During 1955, Chicago expan- 
sion was only 241,000 tons, or one 
per cent, and for the nation, 2,534,- 
780 tons, or two per cent. In 1954, 
Chicago added 321,000 tons, or 1.3 
per cent, arid the country, 1,497,900 
tons or 1.2 per cent. National ca- 
pacity has increased for eleven 
consecutive years, Chicago for 
eight. 

As of January 1, 1958, Chicago 
district steelmaking capacity con- 
sists of 23,808,000 tons of open 
hearth, 500,000 tons of bessemer 
and 2,300,700 tons of electric fur- 
nace. Open hearth capacity is an 
increase of 486,000 tons, bessemer 
is unchanged, and electric furnace 
is up 305,000 tons. 

The centennial (1857-1957) of 
the “Age of Steel” in the United 
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upward with any substantial rise 
in the steelmaking rate. 

The steel industry’s labor costs 
went up 5 cents an hour on Jan- 
uary 1 because of a cost of living 
adjustment provided under the 
three year labor contract. On July 
1, steelworkers will get a general 
increase of 7 cents an hours, plus 
0.2 cent in the differential between 
each of the job classifications, and 
increases in fringe benefits. The 
total will be around 13 cents an 
hour. By that time, there may be 
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cost of living. 
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operations are the blast furnaces 
which reduce iron ore to hot metal 
for charging into open hearth fur- 
naces. The ratio of scrap to hot 
metal can be varied widely accord- 
ing to the availability and relative 
cost of each metallic. With steel 
scrap high priced in first quarter 
last year and again during several 
months in midyear, steelmakers 
leaned heavily upon hot metal. But 
with demand for steel products 
softening, 1957 was a year in which 
blast furnaces could be relined or 
repaired without penalizing steel 
output. As a result, the year’s high 
point in blast furnace operations 
was in January with all of the dis- 
trict’s 43 stacks operating. The de- 
clining trend carried the active 
figure down to 26 at year end. 


Hot Metal 


Blast furnace production of pig 
iron and ferroalloys in both the 
Chicago district and the United 
States increased modestly — 3.7 and 
4.4 per cent, respectively — over 
1956. That output was greater both 
locally and nationally is an indica- 
tion of the greater dependence 
which steelmakers placed on hot 
metal last year. This performance 
is impressive, considering that Chi- 
cago district ingot output was down 
4.3 per cent in 1957 and national 
off 2.17 per cent. An accompanying 
table (page 90) shows monthly pig 
iron production statistics for 1957 
and 1956. 

Oddly enough, both Chicago dis- 
trict and United States blast fur- 
nace production in 1957 were new 
annual records. The Chicago figure 
was almost 48,000 tons better than 
the previous 15,929,203-ton record 
of 1955, and national eclipsed the 
former high of 77,789,684 tons in 
that same year by over 1.5 million 
tons. 

Chicago production of pig iron 

and ferroalloys last year was at 92.9 
per cent of capacity, while the 
United States was only 1.5 points 
behind at 91.4 per cent. 
_ During 1957, Chicago district pig 
iron and ferroalloy output was 20.2 
per cent of national total. This is 
almost identical with 20.3 per cent 
figure for 1956 and 20.5 per cent 
for 1955. 

The American Iron and Steel 
Institute announced national blast 
furnace capacity as of January 1, 
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1958, as 91,000,110 net tons, or 4.8 
per cent larger than at beginning 
of 1957. Chicago district capacity at 
start of this year is given as 17,297,- 
300 tons, or only 0.6 per cent higher 
than a year ago. Of 4,182,160 tons 
of new blast furnace capacity added 
in the United States last year, only 
102,800 tons, or 2.5 per cent, ac- 
crued to the Chicago district. Chi- 
cago now has 19 per cent of the 
nation’s blast furnace capacity, com- 
pared with 19.8 per cent a year 
ago, 19.7 for 1956 and 19.6 for 
1955. 

No new blast furnaces were built 
in the Chicago district in 1957 and 
none are under construction cur- 
rently. The 102,800-ton capacity 
increase was contributed by two 
companies through improvements 
and more efficient operating prac- 
tice, principally oxygen enrichment 
of the blast. Republic Steel uprated 
its South Chicago blast furnace by 
52,000 tons a year, and Inland Steel 
raised the capacity of its eight 
stacks at Indiana Harbor by 50,800 
tons. 


Expansion in 1957 


Chicago district steelmaking ex- 
pansion completed in 1957 and 
projected for the future can be 
briefed as follows: 

United States Steel: Is improving 
open hearth furnaces at its Gary, 
Indiana, and South Chicago, IIli- 
nois, plants, which will increase 
Chicago district steel ingot capacity 
during 1958 by 1,300,000 tons a year. 
Is installing new sintering plants at 
both Gary and South Chicago and 
new combination blooming and 
structural mills at South Chicago. 
The latter is a high-speed mill ca- 
pable of producing over 1 million 
tons a year. Initial operation is 
scheduled for’ second quarter, this 
year. A gas turbine blowing system 
is being installed for the South 
Chicago blast furnaces. This will 
be the first application of gas tur- 
bines for blowing in the American 
Steel industry. Is installing at Gary 
Steel Works 48 one-way fired soak- 
ing pits equipped with jet pump 
recuperating systems. The installa- 
tion, which is part of the 46-inch 
slabbing mill expansion program, 
will consist of twelve 4-hole bat- 
teries. Rated annual capacity is 4 
million tons. Will discontinue 
operations at its Joliet, Illinois, 


189 


Midwest Freight Traffic Bureau Inc. 


Since 1920 
WE HAVE A COMPLETE TARIFF LIBRARY 


AUDIT SERVICE 

RATE BOOKS COMPARISONS 

RATE QUOTATIONS LEGAL WORK 

ROUTING e COST ANALYSIS 
e TRAFFIC SERVICE 


RATE SURVEYS 


Freight Bills Pre Audited and Paid 
Interstate and State Rate Practice 


Phone SEeley 3-1044 1030 West Chicago Avenue 


Northwest Traffic Bureau 
Specializing In 
FREIGHTBILL AUDITING 


Since 1935 
COMPLETE TRAFFIC LIBRARY 


SEeley 3-1084 1030 West Chicago Avenue 


Win Inventory And Cost Control 
With IML Transportation Control 


Interstate Motor Lines, Inc., is pleased to be an important part of Chicago’s 
great transportation industry and we pledge ourselves to join hands with the 
region’s civic, business and industrial leaders in helping build Chicago as a 
great inland sea port. 


CHICAGO 


> 
° Ace & os 


Paes) wee OBERLIN ity CENTER 


KANSAS CITY 


Serves From Chicago To The West Coast And Intermediate Points 
Over The Most Direct Route 


INTERSTATE MOTOR LINES, INC. 


One Of America’s Great Transportation Systems — 
29 years Under Same Ownership And Management 


CHICAGO TERMINAL: 3800 S. Cicero Ave., Phone BI 2-3180 


190 


coke plant March 1, after a half 
century of service. First ovens of 
the plant were put into operation 
in 1908 to complete integration of 
the then Joliet Works of the Th- 
nois Steel Company. Originally, 
there were four batteries of ovens, 
but in 1952 No. 3 battery was shut 
down. 

Inland Steel: Is engaged in a 
$280 million 3-year expansion pro- 
gram which added 300,000 tons of 
annual ingot capacity at its Indiana 


Harbor plant as of January 1, 1958, 
and will give another 500,000 tons 
this year. Last August it started the 
first of three new 320-ton open 
hearths. ‘Then it began reconstruc- 
tion and modernization of three of 
its older furnaces. Will complete 
this year the repair of seven open 
hearths built during and _ shortly 
after World War I. A second cold- 
rolled sheet department on which 
construction started in 1956 is 
scheduled for completion in 1958. 


dince 1857 BJwan Stes ¢ Co: Stnce 1857 


THE PIPE HOUSE 
OF CHICAGO 


nationally known for the largest selection 


of quality imported and domestic pipes, 


AUVUNW 


tobaccos, cigars and 
smokers’ accessories. 


Since 1857 


Sea ¢C- 


133 SOUTH WABASH, CHICAGO 3 
Opposite the Palmer House © FRanklin 2-1306 


SE ae Dwan Pttesa  €0. Stnce 1857 


PONDEROSA PINE 


1802-1814 N. CENTRAL PARK AVE. 


RIETZ LUMBER COMPANY 
1858—1958 
Celebrating 100 Years of Progress 


Specialists In 
NORTHERN WHITE PINE 
KILN DRIED CALIFORNIA SUGAR PINE 


HONDURAS MAHOGANY 
FOR 
INDUSTRY - PATTERN SHOPS - FOUNDRIES 
CRATING - CUT UP STOCK 
MAINTENANCE LUMBER - SCAFFOLD PLANK 
OUT OF TOWN INQUIRIES INVITED 
WE’LL SHIP 100 FEET OR A CARLOAD 


SP aulding 2-6008 


CHICAGO 47, ILL. 


COMMERCE 


It will add 425,000 tons per day, or 
an approximate 50 per cent in- 
crease to the company’s cold rolled 
capacity. In August, Inland let con- 
tract for construction of a new 
sintering plant designed to expand 
ironmaking capacity by 300,000 
tons a year. In September company 
announced a multimillion dollar 
program to lift production of wide 
flange beams to 54,000 tons per 
month, or double present capacity. 
When this is completed in first half 
of 1959, Inland will discontinue 
the manufacture of steel rails. 
Rated rail capacity has been 135,- 
000 tons a year. On January 16, this 
year, Inland fired the second new 
coke battery in two years — No. 8 
battery to replace No. 4—at an in- 
crease of 200 tons of coke daily. 
Construction will start this year on 
No. 9 battery to replace old No. 5 
battery. Inland’s improvement ex- 
penditures in 1957 totaled $130.5 
million, the greatest amount ever 
expended by the company in a sin- 
gle year-and about twice the pre- 
vious high of $65.8 million in 1956. 


Increased Ingot Capacity 


Youngstown Sheet & Tube: Ac- 
complished a 136,000-ton increase 
to annual ingot capacity last year 
at East Chicago, Indiana, by en- 
largement of open hearth furnaces, 
improved handling facilities and 
improved operating practices. In 
July, the company began operating 
its new No. 2 electrolytic tin mill 
on which ground was broken May 
17, 1955. In October a new seamless 
tube mill went into operation. It 
will produce plain and threaded 
pipe 442 to 95%-inch O.D. primarily 
for oil well casing. This mill makes 
Youngstown the second largest pro- 
ducer of seamless products in the 
United States. The hot strip mill 
building is being extended to make 
room for a fifth furnace to reheat 
slabs. Charging equipment is being 
modernized for all five furnaces 
and improvements are to be made 
to the runout table. Company an- 
nounces that this year it will start 
building a new sintering plant and 
will complete a new boiler house. 

Republic Steel: In 1957 modified 
to top charge and enlarged three 
electric furnaces at its South Chi- 
cago, Illinois, plant to give a 305,- 
000-ton annual increase in steel 
ingot capacity. The company also 
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completed a 32-inch blooming mill 
and an 11-inch bar mill last fall. It 
also expanded its wire mill facili- 
ties. 


Acme Steel: Is expected to join 
the ranks of Chicago district ingot 
steel producers with anticipated 
mid-1959 completion of a $23-mil- 
lion cupola-oxygen converter plant 
in Riverdale, Illinois. Ground for 
the project was broken July 22. 
Annual capacity initially will be 
450,000 tons. Equipment will in- 
clude two 25-ton hot-blast cupolas, 
two 220-ton forehearths, two 50-ton 
oxygen converters, three 4-hole bat- 
teries of soaking pits, a blooming 
mill and a 3-stand rolling mill. 
Capacity will be raised to 600,000 
tons yearly by installing a third 
cupola. Since late 1956 after Acme 
acquired Newport Steel Corpora- 
tion, Newport, Kentucky, it has 
been barging about ten per cent or 
more of its semifinished steel re- 
quirements to Riverdale. 


Rail Steel 


Calumet Steel Division, Borg- 
Warner Corporation: Last Novem- 
ber this company, a producer of 
rerolled rail and axle steel products 
at Chicago Heights, Illinois, an- 
nounced a multimillion dollar ex- 
pansion program which by 1961 
will place the company in the ranks 
of steelmakers. The entry will be 
made through installation of elec- 
tric furnaces. First stage of the 
program will increase finished steel 
capacity by at least 40 per cent. 
Company will construct a combi- 
nation rail, axle, and billet heating 
furnace, a new roll conditioning 
and machine shop, expand mer- 
chant bar finishing and reinforcing 
bar fabrication shops, and addi- 
tional stands and tables for the 
present I4anch mill. Tube mill 
improvements also will be made. 
The afore-mentioned facilities are 
scheduled for December 31, 1959, 
completion. The second expansion 
stage contemplates electric steel- 
making furnaces and additions to 
rolling and finishing facilities — 
scheduled for mid-1961 completion. 
This part of the program will 
broaden the market base and add 
new billet steel products to the 
company’s rerolled rail and axle 
steel line. 

Continental Steel: Has some siz- 
able construction under way, but 


Equipment Storage Corporation 
Can Solve Your Storage Problems 


As “Your stock room or your show room” 
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% Unlimited floor load for storing or displaying Machinery . . . 
Steel . . . Equipment . . . Industrial Merchandise. 


% Complete handling facilities: Inside switch tracks, Belt Railway 
of Chicago, Illinois Northern Railroad, Overhead cranes, Trucks. 


% Competent, conscientious personnel handle your equipment, your 
paperwork and courteously show your merchandise to prospective 
buyers. 


A COMPLETE SERVICE 
Licensed and Bonded Warehouses — Established 1932 
CHOOSE YOUR WAREHOUSE AS YOU WOULD YOUR BANK 


EQUIPMENT STORAGE CORP. 


Phone PRospect 6-4616 
7444 South Ashland Avenue 


Chicago 36, Illinois 


One of CHICAGO’S FINEST Agencies 
OVER 100,000 SQ. FT. OF GROUND FLOOR AREA 


YOUR DOWNTOWN DEALER 
SALES & SERVICE 
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& SAVE 


WE ARE PROUD OF OUR COMPLETE 
AUTOMOTIVE SERVICE. BODY, FEN- 
DER & REBUILDING, PAINTING, 
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it will not change the company’s 
basic finishing capacity. Rather, it 
will provide somewhat more flexi- 
bility in end products, particularly 
welded wire fabric. 

Northwestern Steel & Wire: Dur- 
ing 1957 completed and began 
operating at Sterling, Illinois, its 
new 16-inch structural and plate 
mill which has a capacity of 264,000 
annually. 

Keystone Steel & Wire: Late in 
December began trial production 


at Peoria, Illinois, of its new com- 
bination rod and bar mill. Under 
construction since 1955, the high- 
speed rolling facilities eventually 
will be more than double wire rod 
capacity. The new mill also in- 
creases the range of rod sizes, af- 
fords precision rolling to closer 
tolerance and provides for manu- 
facture of bar steel in coils, a new 
major product in the company’s 
industrial line. Under way is a new 
fifth open hearth furnace which 


Founded 1910 


For The Finest in Ceramic Tiling 


CALL 


Suntile 


IRVING 8-5325 


RAVENSWOOD TILE CO. 


5325 W. Touhy Ave., Skokie, Ill. 


Honor Award Winner of the AIA and 
Chicago Association of Commerce 


e Makes its own staple from a roll of wire 


Small staples at small cost mean BIG savings in. 


your shipping costs 


Faster 
Better 


More versatile than any other method of carton 


closure. 


A complete line of stapling machines for special applications. 


Ideal Stitching Wire 


IDEAL STITCHER COMPANY 


Div. of W. R. PABICH MFG. CO., INC. 


2323 N. Knox Avenue 


Chicago 39, Illinois 
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will raise the company’s ingot ca- 
pacity to 620,000 net tons per year. 
The blooming mill will be com- 
pletely modernized, and a new in- 
dustrial wire storage building will 
be constructed this year. 


Petroleum 
(Continued from page 93) 


are: Standard of Indiana, Whiting, 
Indiana; Sinclair Refining Com- 
pany, East Chicago, Indiana; ‘The 
Texas Company, Lockport, Tllinois; 
The Pure Oil Company, Lemont, 
Illinois; Cities Service Oil Com- 
pany (Delaware), East Chicago; 
Socony Mobil Oil Company, East 
Chicago; Glark Oil and Refining 
Corporation, Blue Island, Illinois; 
Allby Asphalt and Refining Cor- 
poration, Hammond, Indiana; 
Berry Asphalt Company of Arkan- 
sas, Gary, Indiana; and Calumet 
Refining Company, Burnham, Tlli- 
nois. 


Uliraforming Capacity 


At Whiting, Standard built a 
21,000 barrel a day Ultraformer 
unit which went on stream in Janu- 
ary, 1958. The unit brought the 
Whiting plant’s Ultraforming ca- 
pacity to 56,000 barrels a day. The 
process is an efficient method of 
producing high octane gasoline. 
Late in 1957 Standard started con- 
struction of a 140,000 barrel a day 
crude distillation unit. When it is 
completed in 1959, many small ob- 
solete units will be taken out of 
operation. 

A contract for an MEK (methyl 
ethyl ketone) dewaxing-deoiling 
unit was awarded by Sinclair for its 
East Chicago refinery. It is expected 
to be in operation by late 1958. 

At Pure’s Lemont refinery, a new 
catalytic reforming unit was put on 
stream. With a capacity of 12,000 
barrels a day, the unit converts 
low octane naphtha into high oc- 
tane gasoline stock. ‘The plant also 
established a new safety record 
during the year by completing 
more than one million man-hours 
worked without a lost-time acci- 
dent. 

Plans to boost the capacity of 
Clark’s Blue Island refinery from 
23,000 barrels a day to 30,000 bar- 
rels were announced. The company 
is moving toward integration and 
will enter exploration and produc- 
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tion in 1959. It has 25,000 acres of 
production leaseholds at the pres- 
ent time. 

Clark will also build 15 miles of 
8-inch products pipeline from the 
refinery to its Lake Michigan ter- 
minal at Hammond. Pure is mak- 
ing greater use of the Cushing- 
Chicago crude pipeline following 
completion of the ‘Tecumseh pipe- 
line. The Cushing-Chicago origi- 
nates in Oklahoma and terminates 
at Griffith, Indiana, where it con- 
nects with the Tecumseh which 
runs to Cygnet, Ohio, from where 
connections are made to Pure’s two 
Ohio refineries. 

Muskegon Pipe Line Company’s 
165-mile crude line from Griffith 
to Muskegon, Michigan, was begun 
in mid-year. It will have a capacity 
of 26,000 barrels a day. Service 
Pipe Line completed three pump- 
ing stations in Illinois and Missouri 
during the year to supply an addi- 
tional 29,000 barrels a day to Chi- 
cago and Michigan refineries. 

In 1957 the Great Lakes Pipeline 
moved its billionth barrel of prod- 
ucts. The system, which completed 
its 27th year of operation, is be- 
lieved to be the first to pass this 
mark. It is the joint property of 
Cities Service, Pure, Texas Com- 
pany, Skelly Oil Company, Sunray 
Mid-Continent Oil Company, Phil- 
lips Petroleum Company, Conti- 
nental Oil Company and Sinclair 
Pipe Line Company. 


Emphasis on Research 


Emphasis on research increased 
in 1957. Sinclair Research Labora- 
tories launched a long-range pro- 
gram to find out if nuclear radia- 
tion can affect crude oil processing 
or make useful changes in products. 
A new radiation and tracer labora- 
tory employs spent fuel elements 
emitting gamma rays, the hottest 
materials made available to pri- 
vate industry thus far by the 
Atomic Energy Commission. Stand- 
ard of Indiana is upping its re- 
search on non-hydrocarbon rocket 
propellants. Additional facilities 
were begun at the Seymour, Indi- 
ana, research center. 

Standard acquired all outstand- 
ing common stock of Schrock 
Brothers Company, a Congerville, 
Illinois, fertilizer firm. It will op- 
erate as a marketing outlet for 
anhydrous ammonia in Illinois, In- 

(Continued on page 224) 


© modern preparation plant enroute on important waterway 
© 4 docks serve Chicago industry 
© 17 quality coals precision prepared 


© Ask how all-water shipments of TRUAX-TRAER === 
COALS can save you money. 


TRUAX-TRAER COAL CO. 


111 North Wabash Ave., Chicago 2, Ill. 
Telephone CEntral 6-5070 


BINKLEY COAL SALES (a division of Truax-Traer Coal Co.) 


“The Harbor 
Line” Tugs 


Tugs & Special Barges for Charter & Contract Towing 


Chicago Towing Co. 


Chicago 3, Ill. 


120 S. LaSalle St. 
DEarborn 2-1731 
Night Dispatching WE 5-4430 
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BUILDERS 


FOR 


INDUSTRY 


IN CHICAGO 
AND THE 
SUBURBAN 
AREAS 


The J. Emil Anderson & Son organization is 
proud of its vital part in the development, 
financing and building of Chicago’s Northwest 
Industrial Area. Many of the outstanding 
names in commerce and industry, located in 


Chicago and suburban communities, have 


been served by us. 


The “Anderson Package,” as our compre- 
hensive plan is known, provides complete 


services from layout to the leasing and 
financing of finished plant. 
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i oo a a ee “ANDERSON PACKAGE” Me 


e includes e 
PLANT SITE «- PLANT LAYOUT 
DESIGN - ENGINEERING 
CONSTRUCTION 


CASH BASIS or 
LEASING AND FINANCING 


- + a one-source solution to your building problems. 
Arrangements are flexible and can be adapted to 
meet particular requirements of client. e 


° We'll be pleased to work on plans prepared e 
e by your own architect—and to build on e 
o- your property. ® 


Choice industrial sites available... 


We own 350 acres of choice plant sites in north, northwest 
and west Chicago and suburban communities—properties 
to meet every need. Contact us or your own broker. 


J. EMIL ANDERSON & SON, INC. 


BUILDERS + ENGINEERS 


1809 BALMORAL AVENUE, CHICAGO 40 
UPTOWN 8-7710 
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Industrial 
Developments 


eee in the Chicago Area 


MACHINERY MOVING 


WE ERECT ANYTHING 


NVESTMENTS in_ industrial 

plant facilities in the Chicago 
Metropolitan Area totalled $20,- 
136,000 during February. This to- 
tal may be compared with $16, 
662,000 announced in February, 
1957. 

Such projects in the first two 
months of 1958 totalled $26,615,000 
compared with $40,682,000 in the 
first two months of last year. The 
types of projects included in these 
reports are construction of new 
plants, expansions to _ existing 
plants, and the acquisition of land 
or buildings for industrial pur- 
poses. 


¢ Union Carbide Chemical Com- 
pany, Division of Union Carbide 
Corporation, is erecting a large 
polyethylene plant in Whiting, 
Ind. The unit will contain four 
buildings aggregating 71,000 
square feet of floor area, including 
resin handling and compounding 
facilities, a reaction building, a 
high pressure pump structure and 
an office building. Crude _buta- 
diene facilities will be included. 
The plant will be one of the larg- 
est units of its kind, producing 
72,000,000 pounds of polyethylene 
material annually. Morrison Con- 
struction Gompany, general archi- 
tect. 


¢ Sinclair Refining Company 
is adding to its oil dewaxing facil- 
ities at its East Chicago Refinery. 
The new factory will double the 
output of wax blocks by the com- 
pany, which are sold to manufac- 
turers of candles, wax paper, and 
other wax products. De-waxing at 
the same time improves the refined 
products produced by the com- 
pany. E. B. Badger Company, engi- 
neer and builder. 


e Witco Chemical Company, Op- 


erating a plant at 6200 W. 6lst 
street, will start construction of an 
addition to its Chicago area plant 
for the production of 20,000,000 
pounds of phthalic anhydride an- 
nually. Scientific Design Company 
and S. D. Plants, Inc., engineer 
and general contractor respectively. 


¢ Brethren Press, Elgin, is erect- 
ing a new publishing plant con- 
taining 90,000 square feet of floor 
area which includes both produc- 
tion and office space. The new 
structure is located in the northeast 
part of Elgin. Frazier and Rafferty, 
architect; William A. Gevelek and 
Thomas P. Shaver, engineers. 


¢ Cornell Paperboard Products 
Company has acquired the large 
building at 5701 Ogden avenue in 
Cicero containing 120,000 square 
feet of floor area on a 101% acre 
site. A subsidiary of the company, 
Carton Craftsmen, Inc., now at 813 
N. Franklin street and 4211 W. 
66th place, will consolidate its op- 
erations in the newly acquired 
plant, where it will produce fold- 
ing cartons. 


e Time, Inc., is erecting a paper 
storage warehouse with 118,000 
square feet of floor area on one 
floor located near 26th street and 
Halsted street and the South 
branch of the Chicago River. Con- 
sulting engineer, DeLeuw-Cather 
and Company; structural engineer, 
Kolbjorn, Saether and Associates; 
architect, Andrew N. Rebori. 


© Owens-lllinois-Closure and 
Plastics Division in Du _ Page 
County near St. Charles is erecting 
a 62,000 square foot addition to its 
plant which will be used for ware- 
house operations. The new ware- 
house structure will allow space 
presently devoted to warehouse fa- 


MECHANICAL 


MACHINERY MOVERS 
MILLWRIGHTS 
MACHINISTS 
HEAVY HAULING 


LICENSED - BONDED - INSURED 

MO nroe 6-4114 

TAF CONTRACTING 
COMPANY, INC. 
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Railroad Facilities 
Industrial Plants 
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Urban Renewal 


v 


150 North Wacker Drive, Chicego 6 
San Francisco Toronto Oklahoma City 


SALE OR RENT 


50,000 SQ. FT. ONE-STORY 
MANUFACTURING 
BUILDING 


Vicinity of Diversey 
and Pulaski 


Immediate Possession 


J.J. HARRINGTON & CO. 


22 W. Monroe St. — Chicago 3 
Telephone Financial 6-1322 


TELEVISION 
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INDUSTRIAL 
ELECTRONIC 
PARTS and 
SUPPLIES 


TRiangle 4-8070 


AMATEUR EQUIPMENT 
AMPLIFIERS e BATTERIES 
BOOKS @e MANUALS 
CHOKES e COILS 
CONDENSERS e CRYSTALS 
FM & HIGH FIDELITY 
HEADPHONES e KITS 
PICK-UPS @e MICROPHONES 
PHONOGRAPHS e RADIOS 
TV RECEIVERS @ RELAYS 
RESISTORS e SPEAKERS 
TEST EQUIPMENT e TOOLS 
TRANSFORMERS e TUBES 
WIRE e VIBRATORS 
VOLUME CONTROLS 
AERIALS, ACCESSORIES, ETC. 


LONG EXPERIENCE in helping 
others save time and money in 
the use of electronic products 


FAST SHIPMENTS 


SELF-SERVICE G COUNTER 
SALES 


j. G. BOWMAN 
& COMPANY 


513-17 East 75th Street 
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AIRLESS BLAST FINISHING 
On All Metals 
CONTROLLED SURFACES 


To Your Specifications 
SPECIALIZING IN PRODUCTION RUNS 


SAND BLAST - DEBURRING - VAPOR BLA 
LIQUID HONING - SHOT PEENING 
DESCALING 


Pick Up and Delivery 


WAsner 4-3500 


3213 S. Wentworth Ave., Chicago 16, Ill. 


cilities to be used for production. 
This unit of the company manu- 
factures bottle closures and other 
plastic products. R. N. Sheley, 
architect and engineer. 


e Paper Converting and Finish- 
ing Company, 118 N. Ada street, 
has acquired 65,000 square feet of 
floor area at 1101 S. Kilbourn ave- 
nue. The company is engaged in 
custom coating, converting and 
laminating of paper products and 
will remodel the newly acquired 
two story building considerably be- 
fore taking occupancy. J. J. Har- 
rington and Company, broker. 


¢ Admiral Corporation, 3800 W. 
Cortland street, is expanding its 
Chicago facilities with an addi- 
tional structure containing manu- 
facturing and warehouse space. 
The company will produce radios 
and hi-fidelity instruments in the 
new building, which will contain 
14,000 square feet of floor area. 
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Raymond A. Peterson, architect 
and engineer. 


e National Vulcanized Fibre 
Company, 2808 W. Lake street, has 
doubled its floor space in a new 
plant at 2415-25 Gardner road in 
Broadview, which contains 23,000 
square feet of floor area. The 
company manufactures plastic and 
fibre products, and its entire op- 
eration will be located in the new 
plant. 


e Burcon Corporation, 7556 S. 
Saginaw avenue, has started to 
build a new plant on a three acre 
site on Pratt avenue in Centex In- 
dustrial Park in Elk Grove Village, 
west of O’Hare Fietd. Burcon is a 
metal fabricator and jobber and 
the new structure will contain ap- 
proximately 19,000 square feet of 
floor area. Kamp and Welborn, 
architect and engineer; broker, 
Bennett and Kahnweiler. 


Chicago Postal Receipts Show Slight 
Gain for Year; Near $160 Million Mark 


HE volume of outbound parcel 

post handled by the Chicago 
Post Office during 1957 increased 
7.13 per cent over 1956, while the 
amount of outbound circular mail 
rose™7.45 “per” cent... Total receipts 
were up 1.55 per cent. The decline 
in money order transactions and 
postal savings deposits continued. 

In 1957, the post office handled 


24,976,486 sacks of outbound parcel 
post, versus 23,312,323 sacks the 
previous year. The amount of cir- 
cular mail processed during the 
same period rose from 1,665,283,- 
918 to 1,789,381,181 pieces. Out- 
bound first-class mail volume in- 
creased slightly (.39 per cent) from 
1,917,096,372 pieces in 1956 to 1,- 
924,638,689 pieces in 1957. 


POSTAL ACTIVITY 


Per Cent 
1957 1956 Gain 
Postal Receipts sees 2 eect tee eee $ 159,534,809.68  $ 157,093,800.15 1.55 
Outgoing Mails: 
Rirs€@@lass=((Pieces) sa = eee eee 1,924,638,689 1,917,096,372 39 
Circular Mails 9(Bieces) ee 0 eee 1,789,381,181 1,665 283,918 7.45 
Parcel (Post: (Sacks) = a ea) 2 24,976,486 23,312,323 7.13 
Qutside@(Pieces) ys eee 7,235,427 7,637,806 5.26* 
Domestic Money Orders Issued: 
Amount RE See $ 50,404,767.45 $  54,661,054.65 7.78* 
/Lransactions’ "2-2 see Se eee 2,652,579 2,978,207 10.93* 
International Money Orders Issued: 
AMOUR IL ee55 56-2 2 Sete eee eee $ 1,355,859.67 $ 1,415,565.58 4.21* 
Transactions <2. Bee eee) 55,589 58,918 5.65* 
Postal Savings: 
Amount of Deposits’ =a sae eee $ 104,973,095.00 $ 122,849,864.00  14.55* 
Number of Dépositors)- =)" 163,602 184,264 11.21* 
Vehicle Service: 
Miles: “Traveled¢ 222) <= eat eee 14,615,617 14,349,709 1.85 


*Decrease 
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There was a drop of a little more 
than five per cent in the volume 
of outbound “outsides” handled. 
These are parcel post packages 
which, because of their dimensions, 
weight, or contents, do not go into 
mail sacks. In 1956, 7,637,806 pieces 
of outbound outside mail passed 
through the Chicago post office, 
while in 1957, 7,235,427 pieces were 
processed. 

Last year, for the first time in 
several years, the Chicago post of- 
fice made a detailed breakdown of 
its incoming mail volume. There 
were 1,683,420,974 pieces of first 
class mail, 504,544,065 pieces of cir- 
cular mail, 6,964,893 sacks of parcel 
post, and 3,332,483 outside pieces. 

Postal activity during Decem- 
ber, when mail volume reaches a 
peak, was up in several categories 
compared to 1956. First class vol- 
ume showed a 3.45 per cent in- 
crease, circular mail volume rose 
9.44 per cent, and the number of 
parcel post sacks handled was 15.67 
per cent higher than in 1956. Total 
postal receipts for the month of 
December were down 1.3 per cent 
however. 


The number of domestic money 
order transactions declined 10.93 
per cent last year, while the num- 
ber of international money orders 
issued was down 5.65 per cent. The 
value of the domestic money orders 
sold last year was 7.78 per cent un- 
der the figure for 1956, while there 
was a 4.21 per cent drop in the 
value of international money or- 
ders issued. Postal savings deposits 
decreased 14.55 per cent, and the 
number of depositors declined 
11.21. per cent. 

The number of vehicle miles 
traveled by post office vehicles last 
year was up 1.85 per cent over 1956, 
continuing, a long-term trend. In 
1956, postal vehicles traveled 14,- 
349,709 miles, and in 1957, 14,615,- 
617 miles. 


Business Failures 
Increase in Area 


E number of business failures 

in Chicago last year was higher 

than in 1956, but the liabilities 
involved were less. 

Last year, a total of 291 firms 

closed their doors. They had liabil- 


FIGHT OF THE YEAR 


WORLD MIDDLEWEIGHT 
CHAMPIONSHIP 


TUESDAY, MARCH 25 


8:30 P.M. 


Carmen Basilio 


CHAMPION 


Sugar Ray Robinson LV 


CHALLENGER 


TICKETS NOW ON SALE 


CHICAGO STADIUM 


$40, $30, $20, $15, $10, $5 


Box Offices at Stadium and Bond’s (State and Jackson) 


MAIL ORDERS SERVICED PROMPTLY 


NORRIS 
GRAIN COMPANY 


Serving the domestic and export grain trade since 
1908. Merchandisers of choicest wheat types, spring, 


hard and soft winters, for the milling trade; also corn, 


soybeans, and other coarse grains, for shipment via 


rail, water and truck. 


30 MILLION BUSHELS GRAIN STORAGE 


———— 


KANSAS CITY, MO. 
PEORIA, ILL. 

PEKIN, ILL. 
ELIZABETH CITY, N. C. 
BURLINGTON, IA. 
MEMPHIS, TENN. 
WINNIPEG, CANADA 


CHICAGO, ILL. 
NEW YORK, N. Y. 
BUFFALO, N. Y. 
TOLEDO, OHIO 
ST. LOUIS, MO. 
DULUTH, MINN. 
OMAHA, NEB. 


© Terminal Elevators 


UNUSUAL EXECUTIVE GIFTS! 


PRECISION BUILT COMPASSES 


® unique 
@ functional 
@ sales promotional 


W. J. Opper is the manufacturer of America’s outstand- 
ing, low-cost premium. Accurate precision compasses 
in sparkling lucite or plastic in a rainbow of colors in 
a wide variety of individual formats. 


W. J. OPPER CO. 


230 E. Ohio St. Chicago 11, Ill. 
WHitehall 4-2556 


KIL-BAR ELECTRIC 
CO., INC. 


ELECTRICAL CONTRACTORS 
AND ENGINEERS 


INDUSTRIAL WIRING 
OF ALL TYPES 


2261 Clybourn Ave., Chicago 14, IIl. 
Lincoln 9-2200 


For more than fifty years... 
HUDSON 


Screw Machine Products Co. 
Quality Automatic Production 
Capacity — 1/32” — 12” 

4500 W. Augusta Blvd., Chicago 51 
CApital 7-2830 


HUDSON 
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TRUCKS 
BUSES 


Fire 
Apparatus 


Mack Trucks Inc. 


3300 S. Wentworth Ave. 
Chicago 16, Ill. 


Tel. CAlumet 5-5405 


ORGANIZATIONAL PLANNING 
Executive and Sales Personnel 
Counseling and ee 
Leroy N. Ver Ph.D. 
Indust! Psychologist 
THE PERSONNEL LABORATORY 
a Salle-Wacker Bidg. @ Chicago 


A-Z LETTER SERVICE 
ESTABLISHED 1918 
PLANOGRAPHING @® MULTILITH 
ART & COPY LAYOUT 
MULTIGRAPHING 
ADDRESSING e MAILING 
DIRECT MAIL CAMPAIGNS 


DEarborn 2-1891 
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ities totalling $16,759,000. By com- 
parison, there were 271 failures in 
1956, involving firms with liabili- 
ties totalling $21,898,000. The 
1957 figures were well above those 
for 1955, when 262 firms, with 
liabilities aggregating $11,554,000, 
went under. 

Below is a monthly comparison 
of business failures in Chicago dur- 
ing 1956 and 1957: 


CHICAGO BUSINESS FAILURES 


1957 1956 

No. Liabilities No. Liabilities 
Pals ge 2 31 $ 755,000 23 $ 2,676,000 
Feb. 31 3,909,000 30 2,320,000 
Mar. 17 ~=+1,403,000 19 2,405,000 
A piri. 25 1,815,000 18 315,000 
May __. 26 1,177,000 30 4,467,000 
June 25 1,107,000 25 2,849,000 
July 18 1,305,000 20 390,000 
INT so 24 663,000 24 2,127,000 
Septy 2s 24 ~=1,329,000 9 381,000 
OCh es ae 20 997,000 32 926,000 
NOV) fee 23 ~=1,171,000 29 1,953,000 
ec 27 ~=—+1,128,000 12 1,089,000 


Total__291 $16,759,000 271 $21,898,000 


Source: Dun and Bradstreet, Inc. 

Note: Dun and Bradstreet defines a fail- 
ure as follows: ‘““A business failure, as de- 
fined for thi¢ record, occurs when a com. 
mercial or industrial enterprise is involved 
in a court proceeding or a voluntary ac- 
tion which is likely to end in loss to 
creditors.” 


Waterways 


(Continued from page 82) 


financed by the city. The berths 
would have annual tonnage capac- 
ity of 70,000 tons each, or a total 
of 910,000 tons of general cargo. 
General cargo consists of proc- 
essed, manufactured or semi-manu- 
factured commodities of relatively 


high value such as iron and steel 
products; vehicles; machinery; 
packaged or cased goods; bagged, 
barreled, or baled products; lum- 
ber; furniture; and rubber prod- 
ucts. 

Bulk cargo accounts for about 
99 per cent of the shipments now 
handled in the Chicago area. It 
will continue to be the most im- 
portant by far, tonnagewise, even 
with increases in general cargo 
from Europe and other parts of the 
world with the opening of the sea- 
way. 

The Tippett firm also prepared 
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plans for Navy pier that propose 
widening the aprons and increasing 
the transit shed space while pro- 
viding berths on the south side of 
the pier for four, 550-foot ships. 
Two, 200-foot cutbacks were built 
at Navy pier last year to facilitate 
loading and unloading. 

Fill for widening the pier to 
provide more room for. ship berths 
will be completed this year. Two 
new berths are expected to be 
ready by the 1960 shipping season. 

As harbor and seaway work 
moved ahead, the third major 
phase of the Chicago port develop- 
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ment — widening of the Cal-Sag 
channel—also_ progressed. ‘The 
narrow channel is presently a bot- 
tleneck in the ocean-to-Mississipp! 
water route. Widening of the first 
three mile stretch of the 16-mile 
long channel is expected to be com- 
pleted this spring. Then work will 
begin promptly on widening an- 
other three mile section. In another 
phase of the Cal-Sag project, work 
on a new lock is scheduled to 
begin this year in the Calumet 
river, just south of the Lake Calu- 


met entrance. It will control flow 
of the water in the widened 
channel. 

Of the 272 overseas ships arriv- 
ing in Chicago last year, 95 were 
German, 56 Norwegian, 40 Dutch, 
30 Swedish, and 21 British. The 
balance were Panamanian, Italian, 
French, Finnish, Danish, and Cu- 
ban. In addition 340 American and 
Canadian vessels entered the port 
of Chicago for an overall total of 
612 arrivals against 547 in 1956. 
Of the 1956 total, 264 were over- 
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seas ships. Only 64 overseas vessels 
came to Chicago as recently as 
1949. 

Direct shipping service between 
Chicago and Turkey, Greece, and 
Israel began last June when Zim 
Israel line came to Chicago. The 
line’s first ship into Calumet har- 
bor carried about 25 autos and 
trucks, cattle hides, steel, and 
household goods. Zim Israel Navi- 
gation Company, Ltd., Haifa, Is- 
rael, provided the service. 

Other newcomers were Head 
Line, running between Chicago 
and London, and Furness Great 
Lakes, sailing to Dublin and Bel- 
fast, Ireland, and Liverpool, Eng- 
land. The new lines raised the total 


| serving Chicago to 19, all foreign 


flag lines. 

One shipper—the Wallenius 
line — which operates to Germany 
and the Netherlands and which 
came to Chicago in 1956, made De- 
troit its western terminus in 1957. 


Foreign Port 


A move that was hailed imme- 
diately as enhancing Chicago’s 
growing stature as a foreign trade 
port was made last spring in Wash- 
ington when the maritime adminis- 
tration cleared the way for subsi- 
dized operation of United States 
ships on a new route between the 
Great Lakes and South America. 
The administration said the new 
route — known as route 33—had 
been found essential to the com- 
merce of the United States. The 
new route includes Chicago. The 
Grace line has applied for a gov- 
ernment subsidy and the charter of 
four ships from the government’s 
mothball fleet to provide the 
service. 


In an attempt to find out just 
what amount of traffic will be 
handled by the port of Chicago 
via the St. Lawrence Seaway, The 
Chicago Association of Commerce 
undertook a survey last year of 
about 4,000 companies in the Chi- 
cago area. It asked for such infor- 
mation as what commodities the 
companies export, what percentage 
now goes through Chicago and 
what through other ports, and what 
percentage will go through Chi- 
cago if port facilities are adequate. 

A comprehensive survey of Chi- 
cago’s present and potential capac- 
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ity as a shipping center got under- 
way in July by the Army Corps of 
Engineers to determine how much 
federal aid will be alloted for de- 
velopment of the area’s port facili- 
ties. The survey of Chicago is part 
of an overall Great Lakes harbor 
study which will aid the govern- 
ment in forming its long range 
program of labor developments. 
Fifty harbors are being studied. 
Federal funds available total about 
$30 million. 


Transportation 


(Continued from page 78) 


This increase became effective Jan- 
uary 1, 1958. 

Motor carriers also enjoyed rate 
increases in the first half of 1957 
in varying degrees and generally 
paralleling the railroads in the ter- 
ritories which they serve. A num- 
ber of motor carriers filed proposals 
to increase their rates in the last 
half of 1957 but there has been no 
decision reached as to the amount 
as yet. 

Revenue passenger-miles after 
leveling off in 1956 resumed a 
downward trend and were off eight 
per cent from the previous year. 
All indications are that the down- 
ward trend will continue on into 
1958. Bus travel for 1957 has re- 
mained at about the same level as it 
was in 1956 and will show 25 bil- 
lion passenger-miles. In 1957 the 
airlines handled about 31.5 billion 


_passenger-miles which indicates an 


increase of 14.1 per cent above the 
number handled in 1956. The over- 
all picture of passenger-miles han- 
dled by all modes of transportation 
during 1957 will be recorded as 716 
billion or a rise from 1956 of three 
per. cent. 

A numbéer. of new bills affecting 
transportation were introduced 
both in the House and Senate at 
the first session of the 85th Con- 
gress. Omnibus bills were intro- 
duced again pertaining to the 
recommendations of the Presiden- 
tial Advisory Committee on Trans- 
port Policy and Organization but 


no hearings were held on these 


bills. There were, however, certain 


_ portions of these bills introduced 


as individual bills upon which ac- 
tion has been taken. 

Public Law 85-99: This law pro- 
vides for the enactment of the so- 
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“called circuity bills which were 
covered in Congressional Bills S. 
937 and H.R. 2808, and amends 
Section 4(1) of the Interstate Com- 
merce Act. By the enactment of 
this law a railroad operating over 
a circuitous line or route may meet 
the charges of a carrier operating 
over a more direct line or route 
without authorization of the I.C.C. 
as long as these charges meet other 
standards of lawfulness set forth in 
the Interstate Commerce Act. 

Public Law 85-246: The President 


signed into law a bill which pro- 
vides that copies of Section 22 quo- 
tations and tenders are to be sub- 
mitted to the I.C.C. for public 
inspection and that Section 5a of 
the Interstate Commerce Act shall 
apply with respect to the carrier 
agreements under Section 22. Con- 
gressional bills introduced and 
upon which hearings were held per- 
taining to Section 22 were S. 939 
and H.R. 3233. 

Public Law 85-163: Under the 
redefinition of a contract motor 
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carrier, the Interstate Commerce 
Commission may now limit the 
number of contracts which a con- 
tract carrier may have on file. 

Public Law 84-124: A Congres- 
sional bill acted upon and passed 
pertaining hereto is S. 943. A con- 
tract motor carrier under this law 
is required to file with the Inter- 
state Commerce Commission his 
actual rates or charges for trans- 
portation services. Jt also provides 
that any contract carrier serving 
one shipper and having rendered 
continuous services to that shipper 
for a period of not less than one 
year is permitted to continue to file 
its reasonable minimum rates and 
charges rather than its actual rates 
or charges unless the I.C.C. other- 
wise states. 


Bills Carried Over 


Other bills introduced in the 
85th Congress’ first session and not 
acted upon will be carried over to 
the second session for possible hear- 
ings and action. Several of the im- 
portant bills pending and which 
will be considered at the second 
session of Congress are: S. 942 and 
companion bill H.R. 3626 pertain- 
ing to the per diem charge; H.R. 
3424 a bill transferring the I-C.C. 
to the executive branch of the gov- 
ernment; and S. 2906 with com- 
panion bill H.R. 9597 to establish 
a federal agency to build and lease 
rolling railroad stock to the rail- 
roads. 

President Eisenhower sent the 
names of Richard F. Mitchell and 
Lawrence R. Walrath to the Senate 
for approval of continuation of 
their services on the Interstate 
Commerce Commission for another 
term. These nominations were ap- 
proved on February 11, 1957 by the 
Senate and their terms will expire 
December 31, 1963. Louis S: Roth- 
child, Under Secretary of Com- 
merce for Transportation, appoint- 
ed Edward Margolin as his assistant. 
Mr. Margolin has been in govern- 
ment service in various positions 
for 15 years. 

The chairman of the Interstate 
Commerce Commission for 1958 
will be Howard G. Freas of Cali- 
fornia. He was appointed to the 
Commission in 1953 by President 
Eisenhower. Commissioners Arpaia 
and Murphy were renominated to 
serve another term on the Commis- 
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sion as the term of their office ex- 
pired on December 31, 1957. Com- 
missioner Arpaia was appointed to 
the Commission by President Tru- 
man in 1952 and Commissioner 
Murphy was appointed in 1955 by 
President Eisenhower to fill the 
unexpired term of Hugh Cross who 
resigned. These appointments will 
probably be approved by the Sen- 
ate early in 1958. 

Looking ahead into 1958 the gen- 
eral downward trend experienced 
in the latter months of 1957 could 
be reversed by the middle of 1958 
if the general economy improves 
and if pending rate and fare in- 
creases are granted the carriers. 
Most economists predict an increase 
by the second half of 1958 but some 
look upon it with guarded opti- 
mism. 


Rail Freight Volume 
Off Four Per Cent 


HE railroads did not approach 
lke early predictions for 1957 

of a four per cent increase in 
revenue ton-miles of freight han- 
dled but reported a decline of ap- 
proximately four per cent from the 
1956 figures. A decline in the na- 
tion’s economy which was predom- 
inant in the latter part of 1957 was 
the general trend in the railroad’s 
traffic throughout 1957. The rail- 
roads handled about 615 billion 
revenue ton-miles of freight in 
1957. A slight reduction of less than 
one per cent is being reported in 
operating revenues by the railroads 
for 1957. Railroad earnings con- 
tinued to decline in 1957 which 
was due to a’decline in traffic, in- 
creased wage rates, and increased 
material prices. A 3.33 per cent rate 
of return on net investment is once 
again a decline from the previous 
years. 

An interim freight rate increase 
averaging about five per cent was 
granted the Eastern and Western 
railroads December 28, 1956, and 
on February 23, 1957, the Southern 
raliroads were granted the increase 
pending the outcome of Ex Parte 
No. 206. In the Interstate Com- 
merce Commission’s report and or- 
der in Ex Parte No. 206 of August 
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6, 1957, the railroads were granted 
another freight rate increase aver- 
aging ten per cent nationally. This 
was exclusive of the interim in- 
crease granted in Ex Parte 206 
earlier in the year. On December 
23, 1957, the railroads filed a tariff 
of Increased Rates and Charges, 
No. X-212 with the Commission to 
become effective February 1, 1958 
(this date postponed to February 
15, 1958). These new increases’ vary 
according to commodities but will 
average out at about 3 per cent. 
Passenger fares both coach and 
first class were in general increased 
by five per cent in the first part of 
1957. On May 15, 1957, six Eastern 
railroads were granted an addi- 
tional 15 per cent increase in first 
class fares. Schedules for a further 
increase of five per cent in coach 
fares were filed by 11 Eastern rail- 
roads in November and became 
effective January 1, 1958. 


Express Increase 


The Interstate Commerce Com- 
mission on May 31, 1957, authorized 
in Docket No. 32035 an express in- 
crease in Eastern territory amount- 
ing to about 10.6 per cent with 
some exceptions as to commodities. 
In its order the I.C.C. denied inter- 
territorial fourth section relief. 
Effective date of the increase was 
September 9, 1957. Continued in- 
creasing cost of the express agency 
compelled them to file for a gen- 
eral increase of 15 per cent in 
iGisaandescarloaderates and 
charges. A petition covering these 
increases was filed on July 24, 1957, 
with the I.C.C. and has been desig- 
nated as Ex Parte 210. Hearings 
began on October 14, 1957, and 
will continue on into 1958. 

A proposal submitted to the 
I.C.C. by ¢ertain Eastern railroads 
to increase rates on shipments 
weighing under 5,000 pounds from 
14 cents to 29 cents per hundred 
pounds, depending on the classifi- 
cation rating of the commodity 
transported, has been docketed as 
No. 32290. A hearing was held in 
Washington, D. C., during Novem- 
ber, 1957, and further hearings will 
be held in January, 1958. 

Railroads were authorized in a 
report and order issued by the 
Interstate Commerce Commission 
on June 7, 1957, in I & S No. 6646, 
Increased Demurrage Charges — 


1956, to cancel their proposed de- 
murrage charges without prejudice 
to filing new schedules which will 
conform to the I.C.C. findings. New 
rates and charges were filed with 
the Commission and became effec- 
tive on July 1, 1957. The increased 
demurrage charges on freight cars 
now provide for $4.00 per day for 
each of the first four chargeable 
days and $8.00 per day for each 
succeeding day. In its report and 
order the Commission also author- 
ized the railroads to include Sat- 
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urdays, Sundays, and holidays in 
computing the charges after a car 
has been held four working days, 
or two days beyond “free time.” 

In Interstate Commerce Commis- 
sion Examiner Burton Fuller’s pro- 
posed report in No. 32023, Chicago 
Regional Port District et al. v. 
Atchison, Topeka and Santa Fe 
Railway Company et al., he recom- 
mends the Commission find the 
free time of 48 hours for unloading 
export freight at Chicago and all 
Great Lakes and river ports unjust 
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and unreasonable. He went on to 
say that he thinks the Commission 
should find that the seven days free 
time in effect at tidewater ports 
would be reasonable and competi- 
tively necessary in this case. 


The Chicago and North Western 
Railway System on March 25, 1957, 
cancelled pick-up and delivery serv- 
ices and allowances at all points on 
its line. It also eliminated the sub- 
stitution of highway vehicles in 
lieu of trap car service, previously 
applicable at Chicago and other 
points. 


New freight cars installed in 
1957 by Class I railroads amounted 
to about 89,000 and was the highest 
number since 1948 and was greater 
than the number installed in any 
other year since 1925. Retirement 
of old cars during the year amount- 
ed to about 50,000 leaving a net 
increase of about 39,000 cars. About 
42 per cent of the present ‘owner- 
ship of cars by Class I railroads 
have been installed new in the last 
12 years. Carloadings of revenue 
freight will total about 35.5 million 
cars which is a drop of 6.2 per cent 
from carloadings in 1956. There 
were fewer carloadings in only one 
of the past 17 years and that was in 
1954. During 1957 there was no 
major shortage of freight cars re- 
ported during any one week and 
the maximum reported was during 
the week ending August 10, 1957, 
and that amounted to only 3,273 
cars per day. The Class I railroads 
had on order 55,000 new freight 
cars at the end of 1957. 


Locomotives Retired 


Retirement of locomotives dur- 
ing the year exceeded new installa- 
tions by only a small number. The 
operating utilities of the new loco- 
motives nfore than offset the retire- 
ment of the larger number of 
locomotives over new installations. 
New records were established in 
1957 for freight train speed, load 
per car, tons per train and gross 
ton-miles per train-hour. Class I 
railroads at the end of 1957 were 
operating only 2,500 steam locomo- 
tives or less than ten per cent of 
the locomotives owned by the 
roads. New locomotives on order at 
the beginning of 1958 amounted to 
about 500. 

Employment in the railroad in- 
dustry fell for the sixth consecutive 


year and went below the million 
mark for the first time since 1939. 
An all time high will, however, be 
approached for the aggregate pay- 
roll. 

Senator Magnuson, chairman of 
the Senate Interstate and Foreign 
Commerce Committee, has appoint- 
ed Senator Smathers to head a sub- 
committee on Surface ‘Transporta- 
tion to look into the railroads’ 
deteriorating situation. Senator 
Smathers stated that hearings will 
be held early in 1958 and pointed 
out three important subjects: “(1) 
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matters on which the railroads may 
help themselves at present, without 
further action by the Congress or 
the Interstate Commerce Commis- 
sion; (2) desirable changes in I.C.C. 
policy under existing law; and (3) 
new legislation necessary to insure 
a sound railroad industry as an 
integral part of the national trans- 
portation system.” Senator Smathers 
also stated: “The available statistics 
indicate that the American rail- 
roads are heading for serious trou- 
ble. Carloadings are down and 
earnings have declined. Attention 
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should be given to constructive ac- 
tion to allow the railroads to help 
themselves before the situation has 
deteriorated to the point at which 
drastic action would be necessary.” 


Looking ahead into 1958 the rail- 
roads are looking toward an awak- 
ening of the public’s interest. 
Railroads follow the economy trend 
of the country and at the offset of 
1958 the economy was on a down- 
ward trend. Just how far the down- 
swing goes and when the upturn 
will start is the determining factor 
in whether or not the railroads will 
experience a good year. At this 
point they expect a decline in ton- 
miles and passenger-miles of about 
five per cent under the 1957 figures. 
Gross revenues should remain 
about the same and may even in- 
crease if certain rate increases are 
granted. This could mean higher 
net earnings for 1958. 


Motor Carriers Have 
Another Record Year 


OTOR carriers subject to 
the Interstate Commerce 
Commission’s regulations 

once again set records for the year 
1957. ‘Ton-miles increased to slight- 
ly more than 260 billion in 1957, 
an increase of about three per cent 
over 1956. Class I, II, and III motor 
carriers’ gross revenue figures are 
estimated at $6.2 billion, up some 
$300 million from 1956, or ap- 
proximately a five per cent in- 
crease. Even though gross revenues 
exceeded the previous year net 
revenues were down because of 
higher operating cost encountered 
during the year. 


Equipment purchases during the 
year amounted to 850,000 new 
trucks and 60,000 new trailers. 
These figures are slightly lower 
than those reported for 1956. The 
motor carriers did, however, con- 
tinue to modernize and build new 
terminals in many areas. Industries 
continued their program of decen- 
tralization to urban areas, which 
has a been a determining factor in 
the truck lines’ continued growth 
pattern. 

An important decision to motor 
carriers in the central territory was 
issued by Judge Joseph Sam Perry 


Corece. 
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‘It was more than 27 years ago—a 
. short time as you reckon the age of 
companies—that we brought our first 
supply of natural gas from the Texas 
ee wee Panhandle to the Chicago market. 
NGPL was one of the first long 
distance, high pressure, large diameter 
pipelines to carry natural gas to 
far-away markets. 


~~| >|) NATURAL GAS PIPELINE 
COMPANY OF AMERICA 


Heer eeeee eens. Bin ta, 


“Since 1928” 


Serving Customers with the 
Finest in Punch Card 
Accounting 


Sales Analysis e¢ Inventories e Production Control 
Payroll Distribution e« Cost Analysis e Insurance Statistics 


Marketing Studies e¢ Machine Load Analysis 


Chicago Tabulating Service, Inc. 


322 N. Michigan Ave. Chicago 1, Ill. 
CEntral 6-8422 Ext. 2 


210 


of the United States District Court 
for the Northern District of Tlhi- 
nois. In his memorandum order he 
dismissed the suits by shippers for 
a refund of the $1.50 per shipment 
surcharge which was applied by 
carriers in the Central Territory 
and fund by the Interstate Com- 
merce Commission in its order in 
I & S No. M-4462 to be unjust and 
unreasonable. The court held that 
the Commission did not find the 
charges excessive but only unjust 


and unreasonable and that an in- 
crease in rates would be necessary 
to effect the elimination of the 
$1.50 per shipment surcharge. 

In a proposed report issued by 
Examiner John A. Russell of the 
Interstate Commerce Commission 
in Ex Parte MC-49, Released Rate 
Rules — National Motor Freight 
Classification, and Ex Parte No. 
197, Consolidated Freight Classifi- 
cation and Uniform Freight Classi- 
fication, he recommends the Com- 
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mission find the proposals to 
establish rules limiting liability for 
loss and damage to shipments un- 
just and unreasonable. Motor car- 
riers’ proposal would limit liability 
to $3.00 per pound or $150.00 per 
package, whichever is greater with 
a maximum of $100,000 per ship- 
ment. Proposal of the railroads 
would limit liability to $3.00 per 
pound and a maximum of $200,000 
per shipment. A rule was proposed 
by both the railroads and motor 
carriers for assessing a charge of 
ten cents for each $100.00 of excess 
value. The examiner termed the 
proposals “a practice in rate mak- 
ing heretofore unknown in rail or 
motor transportation.” 


Exempt Commodities 


A three-judge federal court in 
Houston, Texas, enlarged the list 
of agricultural commodities which 
are exempt from motor vehicle 
regulation under Section 203(b)(6) 
of the Interstate Commerce Act. 
The court in its opinion in Frozen 
Food Express v. U. S. and I.C.C. 
held the following agricultural 
products while having undergone 
some processing still retain their 
original identity and are exempt 
from regulation: “Frozen ~whole 
eggs; dried egg powder; dried egg 
yolks; clean rice; rice bean; rice 
polish; pasteurized milk; fresh cut 
up vegetables in cellophane bags; 
fresh vegetables washed, cleaned 
and packaged in cellophane bags 
or boxes; fruits or vegetables 
(quick frozen); shelled peanuts, 
peanuts shelled ground; killed and 4 
picked poultry (although not 
drawn); rolled barley; cottonseed 
hulls; beans (packaged, dried arti- 
ficially or packed in small contain- 
ers for retail trade); dried fruits 
(dried mechanically or artificially); 
peaches peeled, pitted and placed 
in cold storage in unsealed contain- 
ers; strawberries canned in syrup in 
unsealed containers and placed in 
cold storage; milk, skimmed, vita- 
min D; milk, powdered; butter- 
milk; feathers; frozen milk and 
cream; cotton linters; chopped hay; 
seeds, cleaned or scarified; redried 
tobacco leaves.” 


A decision was issued by the 
Interstate Commerce Commission 
in a complaint filed by Galveston 
Truck Lines Corporation of Dallas, 
Texas, regarding “hot cargo” 
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clauses in union contracts. The 
Commission ruled that motor com- 
mon carriers cannot disregard their 
legal responsibility to serve the 
public in order to honor “hot car- 
go” clauses of union contracts. The 
National Labor Relations Board 
also ruled that “hot cargo” clauses 
in contracts between common car- 
rier truck lines and unions are in 
violation of the Taft-Hartley Act. 

Bill, S.B. 704, was introduced 
into the Illinois Senate and _pro- 
posed to amend the Illinois Motor 
Carrier of Property Act by elimi- 
nating Paragraph (15) of Section 2, 
Paragraph (b) of Section 14, and 
Paragraph (d) of Section 15. Under 
these paragraphs the transportation 
of property by motor vehicle is 
exempt in an area of ten air miles 
of the corporate limits of any base 
city, village, or municipality, in- 
cluding all of any city, village or 
municipality which lies within such 
area. ‘There was much opposition 
offered to the bill by both shippers 
and some carriers. It did, however, 
pass both the Senate and House but 
the Governor vetoed the bill. 


Rate Procedure 


Approval of Section 5a rate pro- 
cedure agreements were issued to 
Middlewest Motor Freight Bureau, 
Central States Motor Freight Bu- 
reau, Inc. and the National Classi- 
fication Committee by the Inter- 
state Commerce Commission during 
1957. Section 5a of the Interstate 
Commerce Act exempts the rate 
making practices and procedures of 
the carriers from prosecution under 
the anti-trust laws when such prac- 
tices and procedures have been ap- 
proved by the I.C.C. 

Rate increases were granted the 
various motor carrier bureaus early 
in 1957. These increases followed 
the general pattern of the railroad’s 
increases and varied from five per 
cent to seven per cent. Several mo- 
tor carrier bureaus filed increases 
later in 1957 which have become 
effective while the other bureaus 
still have proposals pending before 
them for increases in rates and 
charges. Tariffs filed by the Rocky 
Mountain Tariff Bureau and Cen- 
tral and Southern ‘Tariff Associa- 
tion, Inc. to become effective late 
in 1957 were suspended by the 
Interstate Commerce Commission. 

Even though these increases were 
granted in 1957, the motor carriers’ 
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cost of operations rose dispropor- 
tionately and they experienced a 
very high operating ratio for 1957. 
During the year the truck operators 
experienced wage increases across 
the board in addition to two cost 
of living increases amounting to 
about 12 cents per hour. 


A guarded optimism attitude is 
the view of motor carriers for 1958. 
They do expect an increase in total 
ton-miles but rising cost will prob- 
ably again narrow the profit mar- 
gin. Mergers and consolidations 
will continue to be a part of the 
motor carrier program for the com- 
ing year. 


Airline Revenue 
Soars to New High 


serving Chicago on foreign 

and domestic schedules flew 
in with their biggest gains in his- 
tory in 1957 —with no let-up in 
sight. Most of the carriers trans- 
ported more passengers, mail, and 
freight than ever before and pre- 
dicted even greater increases this 
year in all phases of operation. 


Gross revenues for the industry 
soared to a record-breaking $1,433,- 
386,000, about 13.5 per cent above 
the all-time high level set last year. 
Revenue passenger miles in 1957 
mounted to 34,716,465,000, an in- 
crease of 14.2 per cent over the 
year before. 


ic. and passenger airlines 


Net returns, however, dropped 
from $53,534,000 in 1952 to $25,- 
373,000 last year, and represents 
the yardstick being used by the Air 
Transport Association of America 
in its curreht, campaign to secure 
higher rates for the industry. 


Target date for the introduction 
of commercial jet aviation in Chi- 
cago was running on schedule, with 
first flights to begin early in 1959 
and possibly late in 1958. Chicago’s 
three airports individually and col- 
lectively set new records by han- 
dling a total of 11,037,372 incom- 
ing and outgoing passengers last 
year, 223,825 more than in 1956 
and about 1.3 million more 
than in 1955. The number of ar- 
riving and departing plane move- 
ments handled also shot up from 
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600,000 in 1956 to 707,604 last year. 

In spite of a steady shift of flight 
operations to O’Hare International 
Airport, Chicago Midway Airport, 
the world’s busiest, was busier than 
ever, handling a total of 9,455,633 
arriving or departing passengers, 
279,703 more than in 1956. Total 
number of scheduled and non- 
scheduled aircraft (including mili- 
tary) using Midway also climbed 
to 408,128 in 1957 compared with 
369,579 the previous year. 

O’Hare, in its second full year of 
operation, made steady progress in 
a long-range project aimed at 
building it into one of the world’s 
top commercial airfields. A total 
of 1,030,346 passengers were han- 
dled in 1957 compared with 723,- 
296 in 1956. Of this amount 13,492 
were non-scheduled _ passengers, 
about 5,000 less than in 1956, and 
2,036 were passengers handled 
through customs in international 
flights as against 1,452 the year 
before. 


Five Terminals 


Final plans for construction of 
new passenger terminal facilities at 
O’Hare are expected to be ap- 
proved by the city this spring. The 
current recommendation for con- 
structing a series of five separate, 
self-contained terminals is reported 
to be favored over the single ter- 
minal unit originally proposed by 
airport consultants. 

Scheduled plane movements at 
O’Hare in 1957 numbered 53,411 
compared with 32,814 in 1956. 
Non-scheduled flights (including 
military) also rose from 123,229 in 
1956 to 154,091 last year. ‘Total 
foreign plane movements of about 
300 in 1957 more than doubled the 
previous year’s figure. The number 
of airlines‘using O’Hare remained 
the same, however, with 17 domes- 
tic and two foreign carriers. 


Meigs Field also had its most 
active year. The lakefront airport 
handled a record number of 80,064 
plane movements, about 15,000 
more than in 1956, and 297,393 
passengers for a 30 per cent in- 
crease. 

Figures for air freight and mail 
carried by the major airlines to and 
from Chicago climbed considerably 
in 1957. The increase in airmail 
was almost spectacular, due largely 
to the Post Office’s current program 


of flying first class mail whenever 
possible. Midway handled a total 
of 342,712,152 pounds of airmail 
in. 1957 compared with 32,022,138 
pounds in 1956. O’Hare handled 
735,283 pounds of mail, nearly a 
half-million pounds more than the 
year before. 

The 90-day Railway Express 
strike last spring was a major fac- 
tor in holding down the volume of 
air cargo handled through Chicago 
in 1957 although O’Hare doubled 
its 1956 figure in the air express 
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category with 1,514,163 pounds. 
Midway’s air express, however, 


dipped from 57,947,123 pounds in 
1956 to 45,113,649 pounds last year. 

The Air Division of Railway Ex- 
press, which up to last year had 
been showing steady annual in- 
creases, also was hard-hit by the 
work stoppage. Total air express 
shipments dropped from 881,223 in 
1956 to 689,552 last year and rev- 
enue cut from $5,958,826 to $4,- 
486,816. Most of the airlines, how- 
ever, wound up the year with size- 
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able increases in air cargo ship- 
ments covering all categories. 

In Chicago Northwest Orient 
Airlines reported a gain of 4 per 
cent. Trans World Airlines was up 
about 7.5 per cent; Delta Air Lines 
was up 11 per cent, and United Air 
Lines handled 148,000 pounds more 
cargo in 1957 than in 1956. 

System-Wide Pan American 
World Airways flew 97,168,000 
cargo ton-miles in 1957, a 16 per 


“make no 
simall plans” 


cent gain over 1956, and predicts 
an additional 10 per cent increase 
this year. It also flew 2,870,000 
pounds of air cargo over the At- 
Jantic, for an 11 per cent increase 
over 1956, and expects to add an- 
other 10 per cent to total trans- 
Atlantic cargo flown in 1958. 
Delta’s air cargo volume was 
also up 11 per cent on a system- 
wide basis and it expects an addi- 
tional 12 per cent boost this year. 
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American Airlines, the world’s larg- 
est cargo-carrying airline, reported 
air freight volume up 20.9 per cent 
over the previous year. 

The air cargo picture was just 
as bright for foreign carriers. Luf- 
thansa German Airlines said its 
air cargo figure is “developing most 
satisfactorily.” Sabena Belgian Air- 
lines earned $1,000,000 in air cargo 
revenues in 1957, a 40 per cent 
increase over 1956. Trans-Canada 
Air Lines carried 3,855,000 pounds 
of air cargo in 1957 compared with 
3,220,000 in 1956, a 15 per cent 
increase, and forecasts it will fly 
4,698,000 pounds in 1958. 

The three major all-cargo car- 
riers serving Chicago also rolled 
in with encouraging gains in 1957. 
Slick Airways handled 13,655,110 
pounds of freight through Chicago, 
about 300,000 more than in 1956. 
Flying Tiger Line carried 10,000,- 
000 pounds of cargo, more than it 
has ever handled before. System- 
wide Riddle Airlines flew about 60 
million pounds of air cargo in 1957 
and predicts “quite an increase” 
this year. 


Passenger Traffic 


Airline passenger traffic also shot 
upward in Chicago and officials 
look forward to an even greater 
acceleration in air travel in 1958. 
American Airlines handled 17 per 
cent more inbound and outbound 
passengers in Chicago in 1957 over 
1956. United served 2,084,000 pas- 
sengers last year, compared. with 
1,971,000 the year before. TWA re- 
ported a seven to eight per cent 
increase in boardings in Chicago in 
1957. Northwest Orient carried 
500,000 passengers to and from Chi- 
cago, an increase of about 7.5 per 
cent over 1956. Delta transported 
694,000 passengers, a 16 per cent 
increase over 1956, and expects an 
additional 15 per cent boost in 
1958. 

Trans-Canada handled 122,568 
enplaning and deplaning passen- 
gers in 1957, about 18 per cent more 
than in 1956. Lufthansa said that 
“1957 showed a definite increase 
ever last year and the forecast for 
1958 is even more promising.” 

The most impressive expansion 
of flight operations, however, was 
reported by Chicago Helicopter 
Airways. The airline inaugurated 
regularly scheduled passenger op- 
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erations on November 12, 1956, 
between Midway and O’Hare and 
expanded the service to a trian- 
gular pattern covering the Loop 
(Meigs Field) on April 1, 1957. In 
January last year CHA offered 140 
available seats on 20 daily flights. 
In January, 1958, this had been 
boosted to 86 daily flights with 871 
available seats. 

For the full year of 1957 Chicago 
Helicopter Airways carried a total 
of 55,314 passengers — and expects 
to double this figure to 110,000 pas- 
sengers in 1958. The airline also 
plans to expand passenger service 
to several suburban communities 
“possibly in April, and definitely in 
May, this year.” 


Helicopter Airlines 


One of four helicopter airlines in 
operation (the other three are Los 
Angeles Airways, New York Air- 
ways, and Sabena World Airways, 
the Belgian line), CHA currently 
is using a fleet of three S-58C Si- 
korsky 12-passenger helicopters, 
three S-55 Sikorsky 7-passenger air- 
craft, and five Bell 47-G’s on its 
suburban mail schedules. 

The airline last month an- 
nounced that it has purchased 
three new S-58C Sikorsky helicop- 
ters, at a cost of about $270,000 
each, and will put these in service 
in March or April, 1958, replacing 
the 7-passenger S-55’s. 

At the close of 1957, Chicago 
Helicopter Airways had _ flown 
3,000,000 scheduled miles, 57,000 
revenue hours, transported 24,200,- 
000 pounds of airmail and com- 
pleted 95.5 per cent of scheduled 
mileage. 

Reflecting the continuing boom 
in all phases of the industry, most 
of the airlines in 1957 invested in 
expanding’ and improving their 
Chicago facilities in addition to 
adding new planes to their fleets. 
Trans-Canada moved its city ticket 
office, reservations department and 
district sales office to 230 N. Mich- 
igan Avenue and expanded and 
remodeled its airport ticket counter 
and operations department. Cost 
of the projects totaled more than 
$60,000. 

Delta completely renovated its 
downtown main ticket office at a 
cost of $75,000 and has begun work 
on a new air freight dock at Mid- 
way. Northwest Orient remodeled 
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its Loop reservations and ticket of- 
fice at 100 S. Michigan Avenue and 
renovated its airport ticket office 
at Midway. TWA completed work 
on improved passenger facilities at 
Midway. American Airlines opened 
a new ticket office in the Insurance 
Exchange Building and now op- 
erates a total of nine ticket offices 
in the Chicago area. 

American also opened a new 
$1,000,000 stewardess school mid- 
way between Dallas and Ft. Worth, 
Texas, capable of training 1,000 
stewardesses at one time. Removal 
of the school from Chicago per- 
mitted the airline to use the former 
facilities for expansion of its ad- 
ministrative and central regional 
offices. American also completed 
work on its air freight terminal at 
Midway. 

Pan American installed a new 
electronic device called Pan Amer- 
ican Color Register which tells in 
an instant the number of seats 
available on any flight throughout 
the airline’s domestic and interna- 
tional system. Pan American also 
plans to open a new ticket office 
at O’Hare this year. 


Telebill System 


Riddle Airlines, which moved its 
facilities from O’Hare to Midway 
in July last year, introduced a new 
dimension in customer service by 
installing a Telebill System which 
affords a fast transmittal of airway 
bills between terminals on air cargo 
operations. The Flying Tiger Line 
is in the process of building a new 
warehouse at Midway on Central 
Avenue at a cost of about $50,000. 

Slick Airways, which operates at 
both Midway and O’Hare, added 
three specially designed 12,000- 
pound capacity lift-bed trucks to 
facilitate cargo handling. It also 
expanded its Sky-Van, Truck-Air, 
and Surf-Air coordinated transport 
service, in which it has helped pio- 
neer, and is planning to build a 
new air freight terminal in 1959. 

The biggest single airline facility 
expenditure in Chicago was the 
$1,000,000 reservations office 
opened by Eastern Air Lines atop 
the Merchandise Mart in Novem- 
ber. The aluminum and glass 
structure comprises 32,000 square 
feet of office space and is described 
by Eastern as the “world’s largest 
and most modern airline center.” 


Loaded with latest electronic de- 
vices, the office is designed to effi- 
ciently handle the anticipated huge 
increase of passenger traffic 
through the transition into the 
jet era. Eastern carried a record 
8,800,000 passengers in 1957. 

Most of the airlines are looking 
forward to the commercial jet 
transport age with a spirit of cau- 
tious optimism. Both American 
Airlines and Pan American expect 
to be among the first with straight 
jet service to and from Chicago. 


219 


American plans to introduce the 
commercial jet flights here late in 
January, 1959. Pan American says 
there’s an outside chance jet service 
on its schedules may start in Chi- 
cago “late in 1958,” depending on 
the length of time it takes to 
company-test its new fleet of planes. 
Delta is confident about starting 
jet service in the summer of 1959. 
Most of the airlines expect to be in 
full swing with jet flights early 
in 1960. 

Despite an all-time high in pas- 
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senger and cargo operations last 
year, airline employment in the 
Chicago area remained steady and 
in some cases tapered off slightly. 
TWA employed 1,000 persons, 
about the same as in 1956. North- 
west Orient had about 300 persons, 
steady; Flying Tiger Line, 75, 
steady; United, 3,156, steady; Delta, 
450, steady. American’s staff of 
2,028 was 31 less than in 1956. 
Trans-Canada had 14 more em- 
ployes and Pan American was up 
Pos per ecent,; 

Delivery of new Douglas DC-7B’s 
to Delta began last year as part of 
its $110 million new equipment 
program. The airline also. in- 
creased its four-engine flight serv- 
ice from O’Hare to Miami, in 
January, 1958, from four to ten 
schedules daily. Northwest Orient 
added eight new DC-7C’s and six 
DC-6B’s and inaugurated addi- 
tional pressurized flights between 
Chicago and the Twin Cities and 
daily flights from Chicago to the 
Orient in DC-7C’s via Seattle. 


TWA Jetstream 


TWA inaugurated daily sched- 
uled service on U. S. and interna- 
tional routes with its new Jet- 
stream, largest and longest-range 
airliner in service, last June 1. 
United took delivery of seven DC- 
6B’s and 20 DC-7’s last year. Thir- 
teen new DC-6B’s and DC-7’s are 
to be delivered this year as part of 
a $275 million order which also 
includes 51 jet transports. New 
flights inaugurated by United last 
year include non-stop service from 
Chicago to New York, Los Angeles 
and San Francisco plus DC-7 cus- 
tom coach flights to Boston. 

American Airlines in 1957 re- 
tired the last of its old cargo planes 
and put three new DC-6A’s into 
service, boosting its cargo fleet to 
ten planes. The company now op- 
erates 204 aircraft, all post-war 
models, and flies more schedules to 
and from Chicago than any other 
city on its system. New flights 
launched by American last year 
include schedules between Chicago 
and New York, Chicago and St. 
Louis and a daily flight each way 
between Chicago and Mexico City. 

Trans-Canada this year expects 
delivery of additional prop-jet Vis- 
counts and Super G Constellations 
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and will operate eight flights a day 
between Chicago and Toronto and 
Montreal, two more than last year. 
Pan American last year added nine 
DC-7C’s and started direct non-stop 
service in October from Chicago to 
Mexico City through CMA (Com- 
pania Mexicana de Aviacion), an 
affiliate of Pan American. Luft- 
hansa added four new Super-Star 
Constellations to its trans-Atlantic 
fleet and plans to increase service 


from Chicago to three flights a 
week in May, 1958. 

The cargo airlines similarly in- 
itiated new flight schedules, boost- 
ing service to shippers to and from 
any point in the nation from Chi- 
cago. Flying Tiger Line started two 
additional direct-service flights each 
night from Chicago to West Coast 
points, offering first-morning deliv- 
ery. Slick Airways, which in Octo- 
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ber introduced its Flying Guards- 
man service (a new concept in 
personalized attention to cargo that 
includes the taking care of live 
animals in flight), will take deliv- 
ery of five Douglas DC-6A Cargo- 
masters at a cost of $7,000,000 by 
mid-summer of this year and ex- 
pects to increase its cargo service 
at Chicago by approximately 40 


per cent. 
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Transportation 
and Traffic 


HE Interstate Commerce Com- 

mission has authorized the Tariff 
X-212 increases in railroad freight 
rates, with certain exceptions, effec- 
tive February 15, 1958. The rate 
advance will yield the carriers an 
estimated $182 million annually if 
applied to both intrastate and 
interstate traffic. In allowing the 
increases the commission _ said: 
“There is a critical need on the 
part of the railroads for additional 
revenue, sufficiently at least to off- 
set increases not heretofore consid- 
ered by us in approving increases 
in their freight rates and charges. 
The public interest, and that of 
the national defense, in a sound, 
adequate and efficient transporta- 
tion system, will be adversely af- 
fected unless the proposed in- 
creased interstate freight rates and 
charges, with the exceptions noted, 
are permitted to become effective.” 
The items suspended by the com- 
mission include the proposed re- 
duction in free time at ports, a 
charge of six cents per 100 pounds 
on freight moving to or from ports, 
all the proposed new accessorial 
charges, including new loading 
and unloading charges at New 
York and Philadelphia, increases 
exceeding 10 per cent in the pres- 
ent charges for loading and un- 
loading at“’other points and for 
diversion and reconsignment, and 
increases exceeding five per cent 
in the present charges for stopping 
in transit for partial loading and 
unloading and _ for industrial 
switching. 


e 1.C.C. Tells Senate Committee 
its Views on “Symes Plan.” The 
Interstate Commerce Commission 
told the Senate Interstate and 
Foreign Commerce Committee that 
“without some element of compul- 
sion, or pecuniary spur, such as a 
penalty per diem charge, we have 


serious doubts as to whether the 
plan proposed in S. 2906 would, by 
itself, provide an effective means of 
relieving the freight car situation.” 
S. 2906 proposes to set up a gov- 
ernment agency to acquire and 
lease rolling equipment to the rail- 
roads. “Should the committee 
nevertheless feel that legislation of 
the nature proposed in S. 2906, 
is desirable,” the commission added, 
“we suggest enactment of both 
S. 2906, with such modifications as 
may be necessary, and either H. R. 
3626 or S. 942 (companion bills), 
or S. 2030. H. R. 3626 and S. 942 
would empower the commission to 
impose penalty per diem charges 
during periods of car shortages or 
threatened shortages. S. 2030 would 
authorize the commission to in- 
clude as a factor in determining 
the amount of per diem charge the 
earning power or value of the use 
of the railroad car lost to the owner 
when used or appropriated by 
others. 


e Illinois’ Contour Mud Flap 
Law Held Void and Unconstitu- 
tional: Judge Samuel O. Smith, of 
the Circuit Court of Sangamon 
County in Springfield, has ruled 
that the controversial Illinois Con- 
tour Mud Flap Law was unconsti- 
tutional and void. In his opinion, 
Judge Smith said that he had 
reached the unescapable conclusion 
that the entire law was unconstitu- 
tional as equal protection of the 
law was being denied. In an earlier 
decision he held the various vehicle 
exemptions contained in the law 
to be “palpably arbitrary and un- 
reasonable” and therefore uncon- 
stitutional. The exemptions ap- 
plied to two-axle farm trucks, pole 
trailers, dump trucks, ready mix 
cement trucks, certain type grain 
trucks, certain off-highway  ve- 
hicles operated principally in 
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municipalities or within a short 
radius thereof. This opinion had 
the net effect of making the law 
applicable to all vehicles. In his 
final opinion, Judge Smith con- 
cluded that the Illinois Legislature 
would never have passed the con- 
tour mud flap regulation without 
the exemptions. The plaintiffs in 
the case were Rudolf Express Com- 
pany, Great American ‘Transport, 
Inc., Herriott Trucking Co., and 
Morrissey Live Stock, Inc. 


¢ Oral Argument March II of 
Limitation of Liability Rules: Oral 


argument before the Interstate 
Commerce Commission in Ex Parte 
MC-49, Released Rate Rules Na- 
tional Motor Freight Classification, 
and Ex Parte 197, Consolidated 
Freight Classification and Uniform 
Freight Classification, will be held 
March 11, 1958, in Washington, 
D. C. The proceedings involve 
proposals of railroads and motor 
carriers to limit their liability on 
loss or damage of goods in transit 
to $3.00 per pound. Excess value 
would be charged for at the rate 
of 10 cents for each $100. Exam- 
iner John A. Russell, in his pro- 
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posed report released last Septem- 
ber, recommended that the com- 
mission find the proposed rules 
unjust and unreasonable. 


e 1.C.C. Suspends Forwarder 
Rate Increase: The Interstate Com- 
merce Commission, by order in 
I. & S. No. 6875, Forwarder In- 
creases — Package Rates — Mini- 
mum Charges, Etc., suspended un- 
til September 2, 1958, certain tariffs 
of freight forwarders proposing 
increases in rates and charges, effec- 
tice February 3, 1958. The sus- 
pended tariffs would have increased 
all class rates to off-line destina- 
tions by 40 cents per 100 pounds 
and all package charges by 10 
cents. The ~suspension was re- 
quested by the National Industrial 
Traffic League and the American 
Retail Federation. 


Petroleum 


(Continued from page 193) 


diana, Iowa, Nebraska and Kansas. 

Amoco Chemicals Corporation, 
Standard’s chemical affiliate, ex- 
pects to complete a new chemical 
plant near Joliet, Illinois, in 1958. 
The plant will employ a unique 
process to convert aromatic hydro- 
carbons from Standard’s Whiting 
refinery into polybasic acids, which 
are used in making dyes, synthetic 
fibers, film, paint, and plasticizers. 

A noteworthy contrast was pro- 
vided in 1957 by the two major oil 
companies with general offices in 


Chicago. Standard of Indiana ef- ~ 


fected a program of consolidation 
and modernization in its general 
offices on Michigan Avenue, as well 
as throughout the parent and sub- 
sidiary companies’ organization. 
Pure, meanwhile, was going ahead 
with plans to move its general of- 
fices to the suburbs. One contingent 
of about 180 employes was trans- 
ferred to a new office building in 
Arlington Heights. But the bulk 
of Pure’s general office departments 
will be shifted to a building near 
Palatine, on which construction 
will begin this year and which is 
scheduled for completion in 1959. 
Pure moved to its Wacker Drive 
location in 1926. Also, the down- 
town offices of Universal Oil Prod- 
ucts Company have moved to a 
new address in Des Plaines after 
more than 30 years in one location. 
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Banking 


(Continued from page 103) 


a modification of existing reserve 
requirement especially for large 
central reserve city banks located 
in Chicago and New York. 

Reserves are funds the bankers 
must ‘set aside for the protection of 
depositors. A central reserve city 
bank in Chicago (one of the major 
institutions) must set aside 20 per 
cent of its deposits as a reserve. 

These reserve funds are generally 
deposited with the federal reserve 
bank, which invests them in United 
States government securities. Since 
the bulk of federal reserve bank 
earnings are recaptured by the fed- 
eral government in the form of 
special taxes, the high reserve re- 
quirements mean revenues for the 
government. 

The central reserve city. banks 
would like to see their reserve 
requirements slashed to about 10 
per cent. Then they could take 
one-half of their now idled re- 
serves and invest them in addi- 
tional U. S. government securities. 
Present statutatory requirements 
would prevent the reserve require- 
ment being reduced below 13 per 
cent, 


Savings Deposits 


To be watched in 1958 is the 
trend of savings deposits. Bankers 
have taken a calculated risk that 
their 2 per cent rate paid on sav- 
ings will not bring any undue 
transfers of funds to savings and 
loan associations or to banks in 
other cities, which are paying 3 
per cent. 

Some bankers doubt that with 
money rates easing, the outlying 
federal and savings and loans asso- 
ciations will be able to maintain 
4 per cent dividend rates. 

Normally a savings and loan as- 
sociation incurs costs in obtaining 
and servicing savings accounts 
amounting to about 2 per cent of 
the funds on hand. To maintain 
the 4 per cent rates such institu- 
tions will have to keep their money 
invested in mortgages at an average 
return of about 6 per cent. 

With the federal government tak- 
ing steps to ease mortgage lending 
and the possibility insurance com- 
panies may return to the mortgage 
market in a larger way as a media 
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for investment, savings associations 
may have difficulty investing their 
money at a high rate. 

Principal unknown on the banks’ 
horizon is the future trend of busi- 
ness. An upturn in business vol- 
ume could bring an _ increased 
demand for commercial loans but it 
might also mean some retreat in 
bond prices. 

A continued downturn in_busi- 
ness volumes might bring the possi- 
bility of banks absorbing losses on 
some of their outstanding loans. 
Should such losses become substan- 
tial, many banks could offset much 
of their effect by selling some of 
their securities at a profit. 


Savings and Loan 


(Continued from page 128) 


dent John E. Stipp reported that 
new advances to the 585 member 
associations in Illinois and Wiscon- 
sin totaled $114,438,290, while re- 
payments were $121,191,622. Both 
locally and nationally the associa- 
tions are concerned with rising 
housing costs and their effect on 
the lower-middle income housing 
market, historically the associations’ 
chief arena of operation. Mortgage 
loans made by the 6,100 associa- 
tions in the United States Savings 
and Loan League dropped again in 
1957, from $10.5 billion for 1956 
to $10.4 billion for the year just 
ended. Although this was a minor 
percentage decline, it continued 
the trend evident since 1955, and 
the conviction among these institu- 
tions handling some 40 per cent of 
the nation’s home mortgages is that 
the trend must be reversed. 

Roy M. Marr, U. S. League presi- 
dent, has put it bluntly: “We may 
be pricing ourselves right out of a 
home buildmg market.” He points 
out that building costs rose 20 per 
cent from 1950 to 1956, costs of 
improved lots have doubled or 
tripled, and that a house which cost 
$11,000 in 1951, will, if the spiral 
is not checked, “cost in the neigh- 
borhood of $18,000 or more by the 
mid-1960’s.” The League has called 
for stepped-up research to cut con- 
struction costs, more pre-fabrica- 
tion of parts, and a combined effort 
by the housing industry and mu- 
nicipalities to shave lot develop- 


~ ment costs. 


The League reports continued 
increases in aggregate assets of the 
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associations nationally, up 12 per. 
cent to $48.2 billion from $42.9 
billion at the close of 1956. Total 
savings rose 13 per cent to $42.1 
billion, compared to $37.1 billion 
the previous year. 

The 1957 Illinois legislature 
transferred state supervision of the 
associations to a newly created de- 
partment of financial institutions, 
effective January 1, 1958, along 
with banks, currency exchanges, 
consumer finance firms, and credit 
unions. Proposed legislation to 
make federal insurance mandatory 
on additional associations was de- 
feated, despite endorsement by the 
Illinois Savings and Loan League. 


Baseball 
(Continued from page 53) 


ing Ernie’s biceps. “Good to see 
? 


“I want $19,000,” said big Ernie. 

Giles grabbed the edge of his 
desk but kept on grimly. “You're 
the big gun on our team, couldn't 
operate without you next year, why 
who can tell. . .” 


“T want $19,000,” said Lombardi, 
shifting weight and waiting for the 
next curve. 

Giles paled and floundered 
among the ash trays, spilling the 
inkwell over his check book. 

They had dinner. Ernie, now 
bulging with steak and potatoes 
and warm gravy still on his vest, 
heard Giles again, ‘Don’t think we 
didn’t appreciate you last year; that 


big bat, that spirit, why you hold ~* 


our pennant in your big chops... .” 


“I want $19,000,” said Ernie 
blowing his nose. 


That’s what he got. 


Batting averages are the usual 
yardstick from which ballplayers 
argue, but the standards have 
shrunk somewhat. The American 
League batting championship has 
been won in recent years with an 
average as low as .309. Years ago 
Al Simmons hit .330 one year and 
was asked to take a cut. Another 
year he hit .386 and finished in 
fourth place behind guys like Ty 
Cobb, Tris Speaker, and Harry 
Heilmann. 


Last year’s records are used as 
fulcrum points. But even with a 
good record a ballplayer has a 
tough time in the inner crucible 
of finance. Qne time Sam Crawford 
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and Davey Jones tried a “one-two” 
attack on the late Frank Navin in 
Detroit. Jones had led the league 
in runs scored and Crawford in 
runs batted in. 

“How many runs do you think 
you would have scored if Crawford 
hadn’t been hitting behind you,” 
asked Navin who then signed Jones 
on his own terms. 

“How many runs do you think 
you would have driven in if you 
didn’t have a fast base runner like 
Jones batting ahead of you?” Navin 
shot at Crawford and signed him 
for a pittance. 

When Rae Scarborough was with 
the Washington Senators and won 
15 games, he was refused a raise 
by Clark Griffith, who pointed out, 
“Look at that 4.59 earned run aver- 
age; that’s awful. How can you 
look me in the nose and ask for 
a raise?” 

The following year Scarborough 
turned in a sensational 2.80 earned 
run figure, although he didn’t win 
half as many games, but again got 
no raise. “How many games did 
you win?” asked Griffith, covering 
up his nose. 


Throwing Arm 


When clever Paul Richards was 
active in baseball the contract ne- 
gotiations narrowed down to the 
marrow in Paul’s throwing arm. 
“Your record shows,” stressed the 
boss of the Atlanta Club, “that you 
only threw out 21 men last year. 
The catcher at Nashville threw out 
63. Now you can plainly see you’re 
not so hot.” 

Paul immediately phoned the 
league statistician to verify the rec- 
ord. It was true. Then Richards 
asked, “How many guys stole off 
the other guy?” 

“Twenty three,” came the reply. 

“How many stole off me?” 

“One, only one.” 

“Okay,” said Richards, hanging 
up. “Leave us resume negotiations.” 
_ General managers acknowledge 
the right of employes to try for 
better terms and are prepared at 
all times to consider their argu- 
ments. “We don’t try to outsmart 
them into signing for less than we 
think they are worth,” one execu- 
tive said with tongue in cheek. 


“The first figure we offer a man | 


is the one we think he deserves. 
“Occasionally a man will argue 
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his way into a better contract, but 
in the long run, he’ll collect as 
well as if he never put up an argu- 
ment. A player who demands and 
gets more than we think he is 
worth, puts himself under the obli- 
gation of having an extra good sea- 
son. If he doesn’t have such a sea- 
son, his bargaining position the 
next year isn’t strong. Over a period 
of three or four years, the good 
seasons and the bad ones even up 
and the player’s total income is 
about what it would have been if 
he had accepted our first offers.” 

“Baloney,” say the baliplayers. 

Ballplayers don’t always come to 
terms. There once was a player 
who sat out of the game for three 
years because of a salary dispute. 
Three others sat on the sidelines 
a whole season. One player even 
quit baseball rather than take a cut. 


Longest Holdout 


The longest holdout was Dickie 
Kerr who sat out three seasons after 
a salary dispute with the Comis- 
keys. The one-year holdouts were 
Rufus Gentry of the Detroit Tigers 
and Eddie Roush and Mike Donlin, 
both of the Giants. 

Donlin hit .314 for the Giants in 
1906 and asked for a $2,000 raise 
to $4,000. When he didn’t get it 
he went into vaudeville with his 
talented wife and returned the fol- 
lowing year, when he hit a husky 
334. 

The most sensational holdout of 
all times was Babe Ruth in 1930 
when he demanded a two year con- 
tract at $85,000 and settled for 
$80,000 for one season. 

Like in any other vocation, the 
ballplayer does the work but the 
Little Woman has a great deal to 
say about the paycheck. Most play- 
ers do actually talk over their sal- 
aries with their wives before start- 
ing contract negotiations. And the 
front office approves. ‘““We want the 
wives to discuss salaries with their 
husbands because a happy family 
man is a better player,” says Branch 
Rickey, Jr. of Pittsburgh. 

“But one player always referred 
us to his wife at contract time and 
we had to negotiate with her while 
he sat silently by. She was tough. 
The player was a pitcher and a 
good one. He never quite reached 
his stature and we wonder if it 
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wasn’t her fault. She warned him 
at one time if he took a cut in 
salary she’d leave him. She finally 
did and he just drifted out of base- 
ball. 

“Incidentally, the men in the 
higher salary brackets sign the fast- 
est. I guess that’s because they feel 
they’re getting what they’re worth.” 

The “breaking point” in nego- 
tiations varies with the participants, 
just like some people can stay un- 
der water longer than others. One 
unnamed major leaguer stalked 
away from the desk of the owner, 
declaring, “You all nuts. Ah’m go- 
in’ home.” 

Whereupon, the owner jumped 
to his feet-in glee, “Good, I'll drive 
you to the station.” Not only did 
he drive the player to the station, 
but he bought the ticket and was 
shoving him on the train when the 
player broke loose and moaned, 
“You all nuts. Give me the paper. 
Ah'll sign.” 

In one salary dispute, Lefty Go- 
mez replied to the Yankees, ‘Look, 
you keep my salary and just give 
me the amount you're cutting me.” 
Another time Gomez mailed his 
unsigned contract with a_ short 
note: “Received batboy’s contract 
by mistake, please forward mine.” 


Tough Squabbles 


If you think some of the present 
day squabbles are tough you should 
have been around when Art Shires 
was playing first base for the Chi- 
cago White Sox. “‘Are you and Mr. 
Comiskey close on salary?” a re- ~ 
porter asked Shires. 

“I’m sure we'll get together,” re- 
plied Art. 

“How much are you asking?” 

“$25,000.” 

“How much has Mr. Comiskey 
offered?” 

“$6,000.” 


Sometimes the disagreement 
springs not so much from an actual 
salary figure as side clauses. Back 
in 1933 Sam Breadon, owner of the 
St. Louis Cardinals had heard Diz- 
zy Dean was squandering his 
money, so he limited Dean to an 
allowance of a dollar a day out of 
his salary; the rest was sent home 
to Mrs. Dean. 

One day Dean told his team- 
mates, “I’m going in that thar 
office and demand a big increase in 
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my allowance.” He busted in and 
an hour later ran out waving a 
couple dollar bills. “I did it fellas,” 
he shouted. “I got myself raised 
to two dollars a day.” 


Players today dicker on a long 
range basis knowing that their 
playing years are limited. When 
Hank Greenberg dickered with 
Walter O. Briggs, owner of the De- 
troit Tigers, he asked for $60,000. 

“Young man,” replied Briggs 
stifly, ‘that’s too much money. 
How much do you think I was 
making when I was your age?” 

“And if I keep playing baseball,” 
Greenberg retorted, “how much do 
you think T’ll be making at your 
age?” 

Of course, when Greenberg be- 
came general manager of the Cleve- 
land Indians, the spike was on the 
other foot. Disturbed at receiving 
an unsigned contract from one of 
his players, he sent it back with 
the note: 

“In your haste to accept terms 
you forgot to sign this.” The player 
bounced the contract right back 
with another note: “In your haste 
to give me a raise you put in the 
wrong figure.” 


Prolonged Holdouts 


Yet even in the most prolonged 
holdouts the owner is seldom the 
loser because the psychological re- 
action is in his favor. To the player, 
compromise means a victory and 
the owner knows this. If a quick 
settlement was reached, the player 
might get the idea he could have 
done better had he held out longer. 
And finally there is the publicity 
from the eventual public signing of 
a holdout star. 

Yet, not all salary disputes are 
adjusted satisfactorily. Bitterness 
and personal venom do creep in 
sometimes and encourage reprisals. 
Half the major league trades each 
year can be traced. to salary argu- 
ments. Very often the reasons for a 
player’s trade such as “indifference” 
or “afterhour habits” are merely an 
expression of the players’ dissatis- 
faction with his salary. 

At any rate, salary bickering will 
continue to be a part of baseball 
just as it is in any other business. 
It’s all a matter of proving one’s 
worth to one’s self. 
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(Continued from page 59) 


stamps to get the message across 
domestically. Such usage of postage 
stamps includes the wildlife conser- 
vation series of the United States, 
China’s 1955 stamps for forest con- 
servation, Belgium and Finland 
annual stamps to publicize anti- 
tuberculosis work, Cuba’s annual 
postage issues to various ‘govern- 
ment employes retirement funds. 


The countries behind the Iron 
Curtain have made good use of 
stamps as a domestic propaganda 
medium. Russia has issued many 
sets of colorful stamps to tell its 
varied population of the deeds of 
individuals as well as the scientific 
progress made by the state. There 
are many sets featuring labor 
heroes, as well as sets showing new 
structures in Moscow, Leningrad 
and other big cities. ‘The Moscow 
subway system has been well de- 
picted on Russia’s postage stamps, 
as has the work of Soviet scientists 
in the Arctic regions. Last year 
Russia’s first atomic energy electric 
power station was featured on a 
special postage stamp. 


Domestic Propaganda 


Perhaps the best example of do- 
mestic propaganda use of postage 
stamps is in the Russianization pro- 
gram of the satellite countries. 
Czechoslovakia, Romania, Bul- 
garia, Poland, Hungary and East 
Germany have issued numerous 
postage sets in the past few years 
to Marx, Lenin, Stalin, Soviet 
friendship, Soviet military heroes, 
and their own Communist party 
leaders. They have also followed 
the lead of Russia in the use of 
postage stamps for the Soviet racial 
equality and peace campaigns. 
Shortly after the end of World War 
II these countries printed numer- 
ous sets for domestic use portray- 
ing the population welcoming the 
“liberating” Russian troops. 

Among western European na- 
tions stamps are also being used to 
promote economic government pol- 
icies. North Atlantic Treaty Or- 
ganization countries have in the 
past few years had stamps to that 
international organization. The 
planned European economic fed- 
eration, coal and steel federa- 
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tion, and Council of Europe 
have been the subject of stamp 
issues among western European 
countries. The five northern Euro- 
pean nations, Iceland, Denmark, 

Norway, Sweden, and Finland have Stromberg 4\l len a nd Company 
shown their plan to unite on eco- Since 1889 

nomic and other fronts by last year 
issuing a similar set of stamps in 


each of the five countries showing 

five geese in flight. OFFSET LITHOGRAPHY 
Direct product advertising on 

postage stamps has not been too é ¢ 

successful, although it has been L —_)] be 

tried for many years. As far back e erpress anograp 

as 1887 Great Britain’s postal au- 

thorities sold advertising to a soap e e 

manufacturer on the gummed side Transportation Tickets 

of its postage stamps. New Zealand 

in 1893 tried the same idea. British 


booklets of stamps during the reign Origination to Completion 
of King George V were interleaved 
with advertising messages. Den- BLACK & WHITE OR COLOR 


mark and Beigium have used stamp 
booklets to sell advertising to car 
dealers, phonograph manufactur- 
ers, cosmetic manufacturers, and 
stamp dealers. ‘These advertise- HArrison 7-5600 
ments were printed either on the 
white border holding the stamps in 
the booklets or on space equal in 
size to the postage stamp and sep- 
arated from the stamp only by the 
usual perforation. South Africa has 
used advertising of its postal serv- 
ices on the white edge of stamps 
issued in booklets. 


430 S. Clark St. Chicago 5, Ill. 


Publicize Fairs 


The promotion of trade on post- 


age stamps includes a great many 
issues throughout the world to pub- T0 % 
licize trade fairs. Almost every oO 


country which has a trade exhibi- CURRENT RATES 

tion announces it months in ad- by placing your dollars with 

vance on postage stamps which on 
appear on practically all mail leav- INSURED SAVI NSS Bool ONS 
ing the country. Thus East Ger- n insured in amou 000 by 


By ings & Loan Insurance Corporation, A U.S Government Instrumentality) 


many each year has stamps for the 
ae ~ io fair: T i ' 5 For personal Savings Accounts No Cost to Invest—No Service 
famous Leipzig fair; ‘Turkey Issues Ri Ca eanise, TeueibuHONal Do ccNe ConvemPacen ae 
stamps for its international trade Bl Guardian, Endowment,Union, Recall Funds When Wanted== 
fair at Izmir; Italy has stamps for BI Credit Union, Pension, Per- Aeoieat ae 
sample fairs at Naples, Padua, and aa Sheets FOR Aadbaationswite Wet of Insured 
i : i 5 TRU ; Place any Associations—complete _intor- 
Tete bape ye 120 bac pe aey amount, $500.00 to $1 Million. mation—no fee—no obligation. 
for a Japanese machinery floating = _—_ 
fair; and Great Britain has had F4 INSURED NVESTMENT ASSOCIATES Inc. 
stamps for its trade fairs at Wem- 176 W. Adams St. * icago 3, III. 
bley and its 195 I ¥ es t i va l of REGISTERED WITH U.S. SECURITIE! 
eens EXCHANGE ACT OF 1934. 


Britain. 

Many stamps feature product ad- 
vertising. Greece, for example, in 
1953 had a long set featuring its 
grapes, raisins, figs, wine, and olive 
oil. Madagascar last year featured 
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President Asst. Vice President 


A Member of The Chicago Association of Commerce & Industry for over 30 years 
DEARBORN 2-5500 
22 WEST MADISON STREET, CHICAGO 2, ILLINOIS 
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vanilla, cloves, manioc and coffee 
on its colorful stamps. Bulgaria in 
recent years has featured fruits, to- 
bacco, and roses for the perfume 
industry on its stamps. Cuba and 
Jamaica have publicized the cigar 
industry on a number of stamp 
issues. Japan has promoted its toy 
industry on recent postage stamps 
and gone after tourist business by 
printing scenic stamps of its na- 
tional. parks. Monaco has publi- 
cized its scenic beauty and the 
palaces at Monte Carlo on its 
stamps. Tunisia on last year’s 
stamps featured grapes, olives, and 
other fruits grown in this north 
African land. Colombia and Costa 
Rica have told the world through 
many postage stamps about coffee. 


Publicize Transportation 


While the United States has not 
promoted the products of its indus- 
tries and agriculture on postage 
stamps, it has used stamps to pub- 
licize new developments in the 
transportation of its commerce. 
U. S. airmail stamps of recent years 
have shown big new aircraft used 
to carry people and freight around 
the world. 

When West Germany again en- 
tered the merchant marine field 
after World War II, a stamp was 
issued in 1955 featuring the motor- 
ship Berlin. Early this year the 
year-old independent country of 
Ghana, formerly the British colony 
of the Gold Coast in Africa, issued 
a set of stamps to a steamship serv- 
ice started between Ghana and 
Israel. Czechoslovakia late in 1957 
issued stamps to mark the inaugu- 
ration of new jet aircraft service 
between Prague, Moscow, and 
Paris. Nicaragua and Holland both 
issued long sets of stamps late in 
1957 to their maritime commercial 
shipping industry, featuring differ- 
ent types and individual ‘ships 
which carry the commerce of those 
two countries. 

Hundreds of other examples can 
be found among the postage stamps 
of the world to show how in recent 
years those colorful labels for pre- 
paying the carriage of mail have 
taken on the additional role of be- 
ing propaganda or advertising mes- 
sengers for the governments which 
issue them. Stamps have become 
important factors in promoting the 
economy of most countries. 
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Trends In Business 
(Continued from page 30) 


not too recent. "The United States 
alone in 1956 was credited with 
250,000 scientists and 700,000 engi- 
neers, a total substantially greater 
than that of the rest of the Western 
World put together. The Russians, 
according to the O.E.E.C. study, 
had 223,900 scientists and 586,000 
engineers in 1955, a total of about 
810,000. 

The O.E.E.C. figures show that 
the United States not only stood 
first in the total number of scien- 
tists and engineers, but also led 
in this group’s proportion of the 
labor force with a ratio of 1.36 per 
cent. Canada was in second place 
with a ratio of 1.15 per cent, while 
the Russian. proportion was given 
as 0.9 per cent. Although Great 
Britain had third ranking in num- 
bers, its scientists and engineers 
together represented only 0.59 per 
cent of the British labor force. 

The following table gives the 
available data (latest year in paren- 
thesis) for the combined number of 
scientists and engineers, with uni- 
versity degrees or equivalent, of 
leading countries with the propor- 
tion of the labor force that this 
group represents in each country: 


Total Percent- 
Scientists age of 
and Labor 


Country Engineers Force 
United States (1956) 950,000 1.36% 
NR ANSST A O19 Bees 810,000 0.90 
Great Britain (1955) 141,000 0.59 
Tialy (Loo) ees, 101,300 0.52 
@andda (1955) ~= === 65,000 1.15 
Norway (1955) —-—------—-- 12,850 0.86 
nmebercce (UM bEB) oe ee 140,000 0.73 
Germany* (1956) 80,000 0.31 


*Engineers only 
Source: Organization for European Eco- 
nomic Co-operation. 


County Highway Program—Cook 
county's 4958 highway program car- 
ries a total of $115,960,200 in esti- 
mated costs. This sum is allocated 
as follows: 

For construction and right-of-way 
acquisitions on eight expressway 
routes — $106,929,200. 

For 58 projects of improvement 
and right-of-way acquisitions on 
non-expressway streets and roads 
in Chicago and throughout the sub- 
urban area — $7,531,000. 

For study, land acquisition and 
construction of the “4 mile grid” 
expressway system — $1,500,000. 


_ Of the total estimated costs, the 
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county will pay $60,165,420. The 
county’s share of motor fuel taxes 
will provide $13,730,420 and the 
county’s $245,000,000 expressway 
bond issue of 1955 will provide 
$46,435,000. Federal highway aid 
programs will provide the remain- 
der, $55,794,780. 


“This program is evidence that 
the county board intends to expe- 
dite completion of county sections 
of the basic expressway system,” 
said President Daniel Ryan. “The 
total for expressways in 1958 is 
$3,000,000 more than was allotted 
in 1957. The year will see much 
activity on the uncompleted sec- 
tions of Congress Street, the impor- 
tant South reute and on the North- 
west expressway section connecting 
with O’Hare airport.” 


Small Business 


(Continued from page 60) 


chairman of the board at Inland 
Steel, pointed out in his lectures 
at Harvard in 1956: “. .. . The les- 
son of my own business experience 
is that... the art of management, 
even in an industry that rests for 
its success on the achievements of 
the scientist and the engineer, re- 
quires a broadly cultivated mind.” 


It was Joseph Wharton who first 
supplied the money to make pos- 
sible the establishment of a school 
of commerce which was affiliated 
with a major university and was 
dedicated to professional training 
for business leadership. This 
wealthy Philadelphia merchant 
gave $100,000 to the University of 
Pennsylvania for the creation of a 
Wharton School of Finance and 
Economy, designed to turn out 
“educated young men with a taste 
for business.” In addition to ac- 
counting and mercantile law, the 
curriculum of the school embraced 
courses in history, government, the 
relations between church and state, 
and philosophy. 

As W. Lloyd Warner emphasized 
in a recent study on Big Business 
Leaders in America, youth came 
more and more to realize that it 
was formal education which paved 
“the royal road to positions of 
power and prestige in American 
business and industry.” The same 
study disclosed that whereas only 
32 per cent of the top business 
leaders in the nation were college 
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graduates in 1928, by 1952 the per- 
centage has risen to 52 per cent. In 
addition, another 20 per cent had 
some college training in the later 
period, as against ten per cent in 
the late 1920’s. 

Equally significant has been the 
role of the business school in the 
training of business leaders. In 
1911, only 1.4 per cent of all col- 
lege students chose business as their 
major, but by 1953, 14.4 per cent 
were enrolled in schools of business 
or commerce, and they outnum- 
bered all other college majors, with 
the exception of education majors. 

Dean Richard Donham of North- 
western University, in the Alumni 
Bulletin, recently indicated his be- 
lief in business training “for long- 
run responsibility as well as for 
immediate usefulness.” Former 
Dean Royal S. Van de Woestyne, 
of the University of Chicago, has 
persistently urged sound basic 
training for everyone contemplat- 
ing a career in business — training 
in the nature of people, which in 
itself suggests the solution to all 
the management problems includ- 
ing the maintenance of harmonious 
relations with labor, consumers, 
stockholders, personnel incentives, 
marketing and even production 
control —all in order to by-pass 
costly error even at the small busi- 
ness level where everything appears 
so obvious and yet is not. 


Basic Concepts 


This same basic training en- 
hances the understanding of the 
fundamentals of economic life, in 
order to avoid the snap judgments 
made in an atmosphere of uncrit- 
ical attention to the minor cur- 
rents that are always with us. These 
basic concepts must become an in- 
dispensable part of the management 
tools for the owner of the smaller 
manufacturing plant or retail store 
—just as big business has come to 
accept them widely. 


In general, this calls for educa- 
tion, and big business now com- 
monly sends many of its junior ex- 
ecutives to schools of business to 
brush up on all the advanced tech- 
niques and latest research of inter- 
est and value to an expanding 
mind. 

Smaller businessmen, by and 
large, do not have the time and 
resources to attend or send many 
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of their personnel to schools. Yet 
over the past ten years, the Mana- 
agement Seminar for Smaller Busi- 
ness at the University of Chicago, 
which places emphasis on_ basic 
training, has seen the profound ef- 
fect that its approach to a business 
philosophy has made on the smaller 
businessman’s outlook and his abil- 
ity to build a business and make 
more profit. 


We find that the businessman 
not only satisfies a thirst to know 
more about the whole area of busi- 
ness, but, in addition, he has come 
to realize that he must be able to 
use the same tools and operate with 
the same understanding of his 
business environment that big busi- 
ness does. Otherwise, he cannot 
hope to prosper. And the result 
has been greater attention to the 
benefits of further schooling. 


As our schools all over the coun- 
try have increased their emphasis 
on basic principles, the attendance 
has been most heartening to con- 
scientious deans of Schools of 
Business. They know that 98 per 
cent of our business enterprises are 
smaller businesses, and these are 
the backbone of our economic 
system. A small businessman who 
knows how to evaluate the trends 
is alert to the latest developments 
and mindful of the future possi- 
bilities, doesn’t need to be anyone’s 
concern. He will not only survive, 
but will give his big business com- 
petitors a real run for the money. 
And he will grow stronger. This is 
the most heartening aspect of such 
developments. 


Executive Compensation 


(Continued from page 55) 


key to reward—and penalty. A 
majority ofsthe top-paying com- 
panies, for instance, have incentive 
bonus plans that liberally reward 
outstanding contributions to com- 
pany profits, and penalize the poor 
performers. 

The low-paying companies, on 
the other hand, tend to operate in 
a more relaxed competitive en- 
vironment. Promotion is apt to go 
to the senior candidate, rather 
than the best-qualified man. Merit 


' increases assume the character of 


virtually 
and_ only 


increases, for 
participates 


general 
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sess the relative worth of individ- 
ual performance. Further evidence 
on this score is found in the rela- 
tively high proportion of low-pay- 
ing companies whose executives 
are paid straight salary, or have 
some form of profit sharing, as dis- 
tinct from performance-based in- 
centive compensation. 

The McKinsey survey provided 
additional clues to the enigma of 
high vs. low executive compensa- 
tion. For example, it showed that 
the compensation of policy level 
executives in the four top paying 
industries compared as follows with 
the 71 company average (100%): 


Chéniical 22 ice ee 153% 
Automobiles aa ae 129 
Péetroléum = 122 
Steel 2 2 eee 117 


Policy-level compensation in the 
four lowest paid industries fell be- 
low the average as follows: 


Utilities mike 6 es ee ee 64% 
Ait Frame Sie sees 63 
Meat Packing 2 === 58 
Rutltoad 2. se Sa 


Even a cursory examination of 
the two extremes indicates that 
competition in the market place is 
a major element in establishing the 
level of executive compensation. 
At least two of the top-paying in- 
dustries are highly competitive, 
both creatively and on a price basis. 
At the other extreme, two of the 
lowest paid industries have had 
fairly monopolistic positions and 
are heavily regulated by govern- 
ment. The third does business 
largely with the government. 


Competitive Environment 


The point underscored by these 
relationships is the importance of a 
competitive environment in setting 
executive pay levels between in- 
dustries. By the same token, when 
the management of a company de- 
cides to maintain a more competi- 
tive environment than its industry 
—and consistently administers its 
business to this end — above-aver- 
age executive compensation tends 
to follow. 


But the key to the higher than 
average profits of such a company 
almost certainly rests in the skill 
with which top management makes 
all the decisions that contribute to 
company performance. If the total 
management job is well done, the 


chances are that compensation will 


a as See he 
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also be competently handled — and 
be above average. But the com- 
pany will be getting the superior 
performance it is paying for, and 
its higher pay scale will attract 
aggressive younger men to supply 
new generations of outstanding 
talent. 


Under these circumstances, it is 
not surprising that executives in 
well-run companies are paid more 
than their competitors. Since their 
compensation has been regarded as 
a motivation, rather than another 
cost of doing business, top man- 
agement has every reason to expect 
such performance-oriented execu- 
tives to return above - average 
profits. 


As though in recognition of the 
profit-building attributes of above- 
average compensation, industry has 
made an all-out effort to increase 
the after-tax income of executives. 
An earlier study covering 641 com- 
panies listed on the New York 
Stock Exchange, made by McKin- 
sey & Company, reported a strong 
trend toward increasing the fringe 
benefits of management. 


Stock Options 


More than 55 per cent of the 
companies had outstanding stock 
options in 1956. This compared 
with 47 per cent a year earlier, and 
approximately 25 per cent five 
years ago. In several industries 
more than two-thirds of the com- 
panies used options at the top 
management level. 

Another popular “fringe” device 
last year was deferred contingent 
compensation. From 17 per cent 
in 1955, the use of deferred income 
jumped to 26 per cent last year. 
In some industries 30 per cent to 
50 per cent of the companies 
adopted some form of deferred 
compensation. 

The overriding importance of 
improving executive take-home 
pay —and_ performance — is under- 
scored by the recent action of 
General Motors and du Pont. Both 
of these aggressive and _ highly 
competitive enterprises have 


-amended their long established in- 


centive plans to provide a form of 
stock options for their executives. 
While this is likely to reduce the 
cash received by these men, it will 
increase their tax-reduced, post- 
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retirement income, or result in tax- 
reduced capital gains income. 
This move by these two long- 
standing believers in strong finan- 
cial motivation for management is 
a straw-in-the-wind. It is concrete 
evidence of their recognition that 


compensation has a more than pass- 


ing influence on return on invest- 
ment, particularly after tax com- 
pensation. 


Collective Bargaining 
(Continued from page 54) 


productive capacity that was under- 
utilized before the war. But after 
the war the fast increase in basic 
wage rates and constant rising 
fringe-benefit costs could only be 
offset in three ways: 1. by increasing 
productive efficiency, 2. by the effi- 
cient and full utilization of new 
capacity, and 3. by increasing 
prices. 

The labor leaders have been 
happy to leave solely to manage- 
ment the responsibility for all three 
of these vital matters, which the 
leaders of industry jealously guard 
among their exclusive prerogatives. 
On prices, the labor leaders sound 
off in the public press both before 
and after each new collective bar- 
gaining contract. Opposing price 
increases and publishing corporate 
profit figures are largely a matter 
of public relations. To be sure, 
they are sincere in opposing price 
increases, but they have never car- 
ried this sincerity to the point of 
ever doing anything really effective 
to stop price increases that follow 
their new collective bargaining con- 
tracts. 

It is during the current decade 
that the unions’ collective bargain- 
ing program has become untenable. 
Their first chrome-plating job was 
to secure special privileges for their 
members. ‘They did this through 
the fringe-benefit route of getting 
into their collective bargaining con- 
tracts extra private pension and 
unemployment compensation pay- 
ments, over and above that pro- 
vided by public government. 

The labor leaders thought that 
these special, private benefits for 
their members would result in ex- 
panding their membership. But the 
Americans who are not covered by 
such collective bargaining con- 
tracts, but have to pay for these 
private benefits for union members 
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through higher prices, do not like 
it. That they are not beating a path 
to union membership reveals what 
a gross miscalculation the labor 
leaders made in this regard. 


It is the second chrome-plating 
job that makes the obsolete collec- 
tive bargaining program of the 
unions untenable. The Achilles 
Heel in the unions’ collective bar- 
gaining program has been the fact 
that money wage increases secured 
for their members are depreciated, 
if not negated, by rising prices. C fi 2 T (: n 
After several rounds of money wage 
increases and price raises in the 
forties and fifties, especially when DESIGNERS & 
union members had to strike for MANUFACTURERS 
long periods, the wives and then 
the members themselves began to 
question the soundness of their 
union’s collective bargaining pro- 
gram. They started to complain 
about the wooden nickels and tin 
dimes that their leaders were get- 
ting for them. 
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issue press releases against them. Standard Securities 
So they decided to protect their 
members’ money wage increases 
against the debilitating effects of & 
higher prices and a constant in- 
crease in the cost of living. 


Union members in the basic in- Management Corp. 


dustries now enjoy the special privi- 
lege of having their wages insulated ; 
Se thst the oe of higher living Carl H. Borak, President 
costs. While every other American 
continues to be exposed to the rav- 
ages of rising prices, the union 
members-are now able to raise their 
real income through their collective 
bargaining program, because any 
price raises that follow their money : 
wage increases no longer come out First Mortgage Loans 
of their pockets. Their labor lead- 
ers have put the silver back in their 
wooden nickels and tin dimes. 
Each time that wage increases 
not justified by productivity are Insurance 
followed by price raises the unions 
are robbing and plundering the 
| Americans living on fixed money 
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of time, the labor unions have con- 
verted a socially and economically 
constructive program of collective 
bargaining into a razor-sharp in- 
strument for robbing the retired 
aged, widows and orphans, school- 
teachers, scientists, and all of the 
millions of other Americans who 
do not enjoy the privilege of hav- 
ing the increases in their cost of 
living automatically protected by 
cost-of-living money wage increases. 

My position more than a decade 
ago was that the basic collective 
bargaining program of the unions 
was obsolete. In 1942 with Clinton 
S. Golden, with whom I was asso- 
ciated in the steelworker’s union, I 
advocated a program of union- 
management cooperation. Through 
“The Dynamics of Industrial De- 
mocracy” we tried to get the union 
to enlarge the scope of its collective 
bargaining program of more pay 
for less work by adopting a dy- 
namic policy of higher pay for 
more production. The union would 
not buy this program, and I left in 
1946. 


Rejected Program 


Having rejected this program, it 
followed that when the union had 
to face up to the responsibilities 
inherent in an annual wage pro- 
gram, it rejected this dynamic idea 
also. It was watered down to the 
SUB, which was just another five- 
cent fringe benefit increase. Under 
SUB the union leaders do not have 
to assume any responsibility for 
increasing production, and since 
management has not wanted them 
to do so anyway, they have shown 
no interest in trying to sell manage- 
ment that they should. 

I felt then that unless the union’s 
program was modernized to meet 
changing conditions, the labor 
movement would lose its dynamic 
economic and social character, and 
become the victim of the sterile, 
intellectually bankrupting influence 
of its own great power. And so it 
has come to pass! The next big 
step forward, therefore, has to be 
initiated by the leaders of industry. 

Before presenting a new program — 
for collective bargaining, it is also 
necessary to submit to critical ex- 
amination the automation counter 
offensive, and lack of a positive 
collective bargaining program, of 
management. Elementary in my 
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critical appraisal of the unions’ 
obsolete collective bargaining pro- 
gram that has become untenable is 
the fact that it takes two to make 
a bargain. 


Where has management been, 
and what has it been doing during 
the past quarter of a century? The 
first thing that management did 
when the Blue Eagle was unfurled 
in 1933 was to go into the union 
business. Employe Representation 
Plans were launched. Management 
lost the battle of the ERPs, which 
were quickly dubbed “company 
unions.” I personally participated 
in the CIO capture of the “com- 
pany union” in the Carnegie Steel 
plants in 1936-37. In this skirmish, 
I was amazed to observe the inepti- 
tude of management in selling 
ideas to people, the management’s 
ignorance of the simple principles 
of group action. 


Employe Relations 


Management's defeat in this ex- 
periment with people was quickly 
followed by union recognition. 
What did management do? It fold- 
ed up. The leaders of industry 
abdicated leadership to the union 
leaders in the area of employe rela- 
tions. For several years they even 
let the labor leaders hoodwink 
them into refraining from talking 
to their own employes. As fast as 
they could, the leaders of industry 
organized industrial relations de- 
partments, or greatly enlarged ex- 
isting ones, and turned the whole 
nasty business of dealing with the 
newly recognized unions over to 
them. 

The thought apparently never 
crossed the minds of industry’s lead- 
ers to formulate their own collec- 
tive bargaining program. They left 
that all to the unions. What a hey- 
day it was! Each year management 
would just sit there with its head 
poked through a hole in a canvas 
waiting for the labor leaders to 
throw their next demands at them. 
Management bargained the best 
deal that it could get, signed up, 
sometimes with a strike, sometimes 
without one, and then went back to 
its basic job of producing and sell- 
ing goods. Fundamentally, this is 
still the picture. The auto union 
just recently again displayed how 
experienced it is in heaving a brick- 
bat, which I hope wakes up more 
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auto executives than it knocks out. 

In these early years of collective 
bargaining, management insisted 
upon one fundamental that it 
would not compromise. This was 
the right to manage, which meant, 
among other things, the unrestrict- 
ed freedom to launch its counter 
offensive of automation. To be 
sure, management since the begin- 
ning of industry has been constant- 
ly developing machines and meth- 
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This has been the history of col- 
lective bargaining in the basic in- 
dustries for a quarter of a century. 
The labor leaders have been pur- 


e suing their rigid collective bargain- 
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8 costs with increased productivity 
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extent that it has failed, prices have 
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IMPORTED — DOMESTIC I have criticized the unions for 
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it should be emphasized that this 
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Chicago 24, Ill. eae it. The seat logically 
follows: How well has management 
been doing on its own? 


The United States Steel Corpo- 
ration has long since recognized 
that one of the penalties of size is 
that it is often used as an example. 
R. Conrad Cooper, a U. S. Steel 
vice president, last August answered 
the question before a U. S. Senate 
Committee. 


He reported: “l. From 1940 
through 1956, the total employ- 
ment cost per man-hour in U. S. 
Steel increased at the rate of 8.1 
per cent compounded annually. 
2. Public shipments of steel prod- 
ucts per man-hour in U. S. Steel in- 
creased at the rate of 2.7 per cent 
compounded annually. 3. Since 
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product output per man-hour fig- 
ures do not in any way measure the 
factors of material and facility 
costs, and since both of these cost 
factors have been increasing, it is 
obvious that productivity has been 
increasing less than output per 
man-hour in U. S. Steel — in other 
words, less than 2.7 per cent com- 
pounded annually. 4. On the fore- 
going basis, from 1940 to 1956, 
total employment cost per man- 
hour in U. S. Steel increased three 
times as fast as product output per 
man-hour, and more than three 
times as fast as productivity.” 

The conclusion that I draw from 
this is that the counter offensive of 
automation, upon which manage- 
ment has been mainly relying in 
the collective bargaining arena, is 
inadequate. The unions’ collective 
bargaining power has forced up 
wage costs three times as much as 
productivity has increased, and the 
disparity is even greater in U. S. 
Steel if a better measurement of 
productivity than output per man- 
hour were available. 


Formulation of Contracts 


Management finds itself in an 
untenable position, because it has 
defaulted to the unions the formu- 
lation of the collective bargaining 
contracts, and its arsenal of auto- 
mation is not effective enough in 
offsetting higher labor costs, too 
much of which have had to be 
passed on in higher prices in recent 
years. 

Wher facts’ are these: 1..The 
unions have insulated their mem- 
bers against the debilitating effects 
of higher prices that follow money 
wage increases that they negotiate. 
They have done this through the 
automatic cost-of-living wage in- 
crease provision. 2. The auto and 
steel companies have insulated 
themselves against the debilitating 
effects of higher labor costs by rais- 
ing factory prices and making them 
stick. 

The conclusion that I draw from 
these facts is that management can 
no longer postpone the time when 
it takes the initiative in formulat- 
ing a fundamentally sound collec- 
tive bargaining program of its own, 
and begins to bargain it through 
provision by provision, step — by 
step, year by year. In auto, the time 
is 1958. In steel, it is 1959. 

I do not believe that the unions 
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can sustain for long the special 
privilege position into which they 
have negotiated their members. 
Nor do I believe that the auto or 
steel firms can again sign an auto- 
matic cost-of-living wage increase 
collective bargaining contract. 


Let me hasten to emphasize that 
before the auto or steel unions suc- 
ceeded in insulating their members 
against increased prices, the auto 
and steel companies were able to 
insulate themselves against “higher 
wage costs by increasing factory 
prices. The conclusion is obvious 
that the mere elimination of the 
automatic cost-of-living wage in- 
crease clause is not the solution. 
There is no justice in denying 
union members insulation against 
rising prices, while their employers 
can insulate themselves against 
higher labor costs by increasing 
factory prices. 


Basic Industries 


I do not believe that the com- 
panies and unions in the basic 
industries can for long sustain their 
positions of insulation against the 
debilitating effects of higher prices 
and increased wage costs, while the 
rest of the 173 million Americans 
are exposed to the ravaging effects 
of spiraling wages and _ prices. 
A new and fundamental _pro- 
gram for collective bargaining in 
these industries is the answer. 

There is no single, magic, for- 
mula for modernizing collective 
bargaining contracts, nor are 
strongly held, vested interests or 
rights, easily or quickly, yielded or 
changed. But I know from expe- 
rience and study that there is noth- 
ing more powerful than a sound 
idea expressed at the right time, 
and that:the idea is the forerunner 
of action, 

My premise is that management's 
acts and deeds, policies and princi- 
ples, are the basic determinants of 
union actions and policies. After 
all, unions came into being as a 
reaction against management pol- 
icies, and necessarily their whole 
orientation is influenced by what 
management does and says. ‘The 
labor unions, their collective bar- 
gaining program, and policies are 
nothing more, nor anything less, 
than a mirror of management’s acts 


and policies. The leaders of indus- | 
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try can have it different, and better, 
whenever they really want it. 

The fallacy of automation as the 
sole answer to increased wage costs 
is that it was conceived in the 
thirties when there was plenty of 
unused capacity around. Higher 
wage costs then could be absorbed 
not only through increased pro- 
ductivity, but also through higher 
volume operations. As a result, 
enough of the higher wage costs 
could be absorbed so that the price 
increases that were necessary were 
tolerable. 

The continuous and growing in- 
flationary gap in America’s econ- 
omy is the other fundamental 
development that has obsoleted 
management's sole reliance on auto- 
mation. The inflationary gap is the 
primus motor of annual wage and 
price spiraling. In 1957 the infla- 
tionary gap was almost 20 per cent 
of our gross national product: $38 
billion for defense, $38 billion for 
capital expenditures, and a $6 bil- 
lion export-import trade deficit. 
All of the money paid out in wages, 
salaries and dividends to produce 
100 per cent of the GNP can only 
be spent to buy four-fifths of it. 
Herein lies the primary source of 
our inflation, which will be with 
us for years. 


Current Recession 


Why, then, the current recession? 
The answer to this question is an- 
other article in itself that would 


_deal with politics rather than eco- 


nomics. If I were still an economist 
who had never met a payroll, the 
current recession no doubt would 
be disturbing. But being out in the 
swim with the other homo sapiens 
keenly aware of our human frailties. 
who make business decisions, I am 
The conclusion of a discussion on 
the inflationary gap and the cur- 
rent recession, however, can be 
given in two short sentences: 1. 
This one ain’t goin’ to last very 
long. 2. The bottom was hit in the 
fourth quarter of 1957 and the 
boom that will follow in 1959 and 
1960 is going to be a real stem- 
winding twister. 

The meaning of the inflationary 
gap for this discussion is that auto- 
mation as the sole answer to in- 
creased wage costs is inadequate 
because the resulting increased pro- 
ductivity is not enough, nor does 


MARCH, 1958 


it come fast enough, to absorb 
more than a third of the increase 
in employment costs, for example 
in U. S. Steel. As a consequence, so 
much of the higher employment 
costs are passed on in higher prices 
that the resulting price increases 
are intolerable. 


This failure of automation, in 
turn, has resulted in the unions 
negotiating their members into a 
privileged position of insulation 
against these intolerable price in- 
creases. 


It, therefore, follows that the first 
step is for management to cease 
relying primarily, if not solely, 
upon its original concept of auto- 
mation as the means for increasing 
productivity. Management can be- 
gin to get the unions to change 
their collective bargaining program 
of more pay for less work whenever 
the leaders of industry are prepared 
to allow the unions and their mem- 
bers to participate with manage- 
ment in the job of increasing pro- 
ductivity. 


Irresponsible Complaint 


It is irresponsible for the leaders 
of industry to make speeches and 
issue press releases in which they 
complain about the unions forcing 
up wage costs faster than produc- 
tivity is increasing, and at the same 
time to deny their employes and 
the unions the opportunity to par- 
ticipate fully with management in 
the job of increasing productivity. 

The leaders of industry should 
propose the following collective 
bargaining program to their em- 
ployes and their collective bargain- 
ing agencies, the unions: 

We are continually interested in 
raising the real income of our em- 
ployes, no less than you and your 
unions aré interested in raising 
your real plane of living. We can 
only do this in the future by join- 
ing hands to increase productivity. 


PREAMBLE 


We are unable to increase pro- 
ductivity fast enough through auto- 
mation alone. We are compelled to 
pass on in higher prices that por- 
tion of increased wage costs that 
can not be absorbed through higher 
productivity. You are insulated 
against these compulsory price in- 
creases by having your wages in- 
creased automatically as the cost of 
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living goes up. This places both of 
us in an untenable position with 
the other 173 mililon Americans. 
We, therefore, propose: 


PROPOSAL 


1. To pay higher wages for more 
production. 

2. To provide the maximum 
capital that our resources permit 
for the purchase and _ installation 
of equipment to increase produc- 
tion. 

3. To provide the best manage- 
ment that we can develop to man- 
age equipment, materials, and 
human physical and mental efforts 
to increase production. 

4. To organize practical means 
for all employes to cooperate with 
management to increase produc- 
tion in such a way as to release the 
full inherent creativeness of every 
human being that is a member of 
our managerial and operating or- 
ganizations. 


5. To enlarge existing, and cre- 
ate new, training. schools for the 
dual purpose of (a) operating and 
maintaining new equipment at 
maximum production, and (b) re- 
training for new positions those 
managerial and operating employes 
whose old positions have been re- 
placed by new equipment or 
methods. 


6. To negotiate with you, 
through your collective bargaining 
agencies, a practical measurement 
of increased production so that we 
can pay productivity wage increases 
semi-annually to the extent that 
production has been increased. 
This measurement of production 
shall give the proper weight to the 
components of increased produc- 
tion, namely: the physical and men- 
tal performance of employes, the 
investment of capital, the contribu- 
tions of management through im- 
proved methods and practices and 
other managerial skills, the contri- 
butions of employes resulting from 


_ their cooperation with management 


to increase production, the effect of 
the volume of production or the 
percentage of capacity operations, 
the product mix, the effect of new 
materials and the quality of raw 
materials, the effect of increases or 
decreases in the amount of pur- 
chased goods and services. 

7. To pay one-half of the semi- 
annual productivity wage increases 
in direct wages, and to place the 


other half in a separate fund to 
increase fringe benefits as shall be 
negotiated annually with your col- 
lective bargaining agencies. 


OBJECTIVE 


This proposal has the following 
objectives: 

The objective for you is to in- 
crease your real purchasing power, 
and to enable you to increase your 
earnings by increasing production. 

The objective for us is to absorb 
productivity wage increases through 
increased production, and to stabi- 
lize and/or lower the factory prices 
of our products. 

The objective for our customers 
is to enable them to enjoy a por- 
tion of the benefits of increased 
production through higher quality 
and/or existing or lower prices, and 
new products. 

The objectives for our stockhold- 
ers is to secure the rate of return 
that they now receive on their in- 
vestment, and to enable them to 
enjoy a portion of the benefits of 
increased production through high- 
er dividends. 

The objective for all is to assure 
the equitable distribution of the 
proceeds of increased production to 
employes, management, customers, 
and stockholders. 


ARGUMENT 


Your unions are misleading you 
and the public by the use of an 
outmoded measurement of produc- 
tivity. Output per man-hour does 
not measure all of the components 
of productivity, and this limited 
measurement reflects much more 
than just the performance of em- 
ployes. Your unions can not claim 
for you the full benefit of produc- 
tivity, as these benefits should be 
distributed equitably to our stock- 
holders who supply the capital, our 
managers who provide manage- 
ment, and our customers who sup- 
port our business. 


One of the biggest brakes on in- 
creased productivity in many de- 
partments of far too many mines, 
mills and plants is the pegging of 
production, which is condoned, if 
not encouraged, by too many union 
representatives in far too many 
places. We recognize that manage- 
ment policies and actions are a 
factor in employes pegging output 
at arbitrary levels. This is obviously 
among the first problems that will 
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receive our joint attention under 
this proposal. 

We shall approach the negotia- 
tion of this proposal with an open 
mind, and in a fair spirit of co- 
operation. The one fundamental 
on which we can not compromise 
is that money wage increases shall 
be tied to increased production. 

In the administration of ° this 
fundamental, we propose to give 
every employe the fullest oppor- 
tunity to contribute toward higher 
productivity, so that he can earn 
more money by producing more 
goods. 

We no longer can be a party to 
you, through your unions, increas- 
ing your real incomes at the ex- 
pense of the other 173 million 
Americans, who are not covered by 
collective bargaining contracts, 
many of whom are our customers. 
In this regard, we call your atten- 
tion to the fact that today more 
Americans are living on salaries 
than on wages, and that this trend 
toward more people on salaries is 
growing every year. 


CONCLUSION 


In my “Humanation” speech be- 
fore the N.I.C.B. in 1956, I said: 
“I do not believe that the produc- 
tivity rate for manufacturing and 
all the services is going to rise fast 
enough to provide (1) higher living 
standards for 2.5 million more peo- 
ple every year; and (2) also provide 
the wherewithal to maintain our 
military establishment and win the 
economic war in which we are en- 
gaged with the Soviet Union. When 
the leaders of industry and labor 
begin to realize that their chariot 
needs more horsepower than 
the automationists can put out, 
they will turn to be humanationists. 

“Humanation is the next major 
development in American industry, 
and it will naturally result in the 
current patterns of industrial rela- 
tions undergoing some major al- 
terations.” 

The heart of my proposal for a 
new program for collective bargain- 
ing is point six, the measurement 
of the components of increased 
production. This is a basic research 
job. Man-hour output figures, 
which do not measure all of the 
component of productivity, are not 
enough. The best and fastest way 
to get a full measurement of pro- 
ductivity is to direct the attention 
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of management and union negotia- 
tors in collective bargaining con- 
ferences to this basic problem. 

Management is willing and well 
prepared for this second revolution 
in industrial relations that I pro- 
pose. When the unions won the 
first revolution in the thirties, the 
great universities and management 
organizations began to sow the 
seeds for this second revolution. 
The required germination time of 
a full generation spanning two dec- 
ades has elapsed. 

All that is needed now is for the 
leaders of industry to open the 
door for management. The labor 
leaders will quickly adjust them- 
selves to management setting the 
pace and pattern of collective bar- 
gaining and industrial relations. 
And they will do it with less pain 
than management adjusted to 
NRA, CIO, Wagner Act revolution 
of the thirties. 

The progress in management 
growth and capabilities in the field 
of human relations since the thir- 
ties is a revolution in itself. Man- 
agement is now breaking through 
as the dominant partner in the col- 
lective bargaining relationship, and 
the gap with the labor leaders is no 
longer of serious magnitude. 

The gap which I am trying to 
bridge is the larger one that still 
persists between the leaders of in- 
dustry and the labor leaders. There 
is no denying the competency of 
the labor leaders in conducting 
group activities. They have much 
to contribute to the art and effec- 
tiveness of management, and have 
been doing so indirectly and nega- 
tively. The time has come for a 
direct and positive program of co- 
operation between management 
and unions to increase productivity. 
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Hospital Council 


(Continued from page 51) 


rapid growth, such as the entire 
north end of Cook County (north 
of Devon Avenue and the Cook 
County-DuPage County east-west 
boundary), have no general hos: 
pitals at all, except in Evanston. 
Coupled with these problems is 
the continued requirement for 
more specialization centers. Simi- 
larly, constantly changing hospital 
needs make it necessary for more 
and more beds to be converted to 


different purposes. For instance, 
tuberculosis was off the “critical 
list” of Chicago’s diseases a few 
years ago. But, in the past couple 
of years, the incidence of TB has 
risen tremendously. As a result, 
the Municipal Tuberculosis Sani- 
tarium has become overcrowded, 
and more hospital beds are needed 
to receive TB patients. 

Similarly, with Chicago’s expand- 
ing population has come a tre- 
mendous surge in the birth rate. 
As a result, many hospitals have 
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difficulty handling all their mater- 
nity cases. 

How can this hospital shortage 
be overcome? What new facilities 
will best meet the hospital needs 
of the communities? Where should 
new facilities be located and what 
type should they be? How can old 
hospitals be adapted for future use? 
The new Hospital Planning Coun- 
cil will make studies to find an- 
swers to these and similar ques- 
tions. On the basis of its research, 
it will then make recommenda- 
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tions to hospitals and medical 
agencies in the interest of the 
whole area. 

Heading this council are some of 
Chicago’s key business and civic 
leaders, together with an impres- 
sive representation from Chicago’s 
welfare agencies and the city’s hos- 
pitals. ‘The council will conduct 
constant research to determine hos- 
pital and medical service needs. 
According to its new president, 
Edward L. Ryerson, the council 
will also lend a guiding hand here 
and there, seeing that facilities are 
built where they should be, and 
that specialty centers are so con- 
solidated as to enjoy the best use 
of equipment and staff. 

For example, an up-to-date hos- 
pital in the area recently purchased 
some expensive equipment that 
provides the latest known treat- 
ment for a certain disease. “The 
zealous administration of a neigh- 
boring hospital has decided it 
should have the same facility. On 
the surface that sounds fine, but 
for the neighboring hospital to in- 
stall the same equipment would be 
a waste of space and money. Ac- 
tually the installation in the one 
hospital is more than adequate to 
serve the patients of several hos- 
pitals. Specialized equipment and 
treatment also requires specialized 
skills; and as with other profes- 
sons, there is a shortage of tech- 
nicians in the medical field. 


Central Planning 


The council will emphasize the 
importance of central planning, 
says Mr. Ryerson, and in coopera- 
tion with member organizations, it 
will seek to bring about a central 
plan for the proper distribution 
and functioning of the hospitals 
in our community. 

The néw council hopes to per- 
form a service similar to that now 
being performed by the Hospital 
Council of Greater New York. This 
organization, which has been in ex- 
istence for 20 years, has saved the 
New York hospitals millions of 
dollars through its research and 
planning. Extensive reports on hos- 
pital bed availability and related 
facilities in New York City have 
made it possible for individual hos- 
pitals to determine their needs 
before building and remodeling. 
And, regular bulletins by the coun- 
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cil make available information 
like: the scope of medical schools 
in the city as compared with 
schools in other cities; reports on 
organized home medical care; pe- 
riodic summaries of the hospital 
needs and preseut facilities in each 
of the boroughs; recent develop- 
ments in general hospitals, and fac- 
tors which make it necessary for 
hospitals to convert certain beds 
for more pressing needs such as 
maternity and emergency cases. 
How did the Chicago council or- 


iginate? More than three years ago 
the Institute of Medicine of Chi- 
cago, under the leadership of its 
board chairman Henry T. Ricketts 
M.D., began discussions looking to- 
ward the formation of such an or- 
ganization. The institute was soon 
joined by the Welfare Council of 
Metropolitan Chicago and the Chi- 
cago Hospital Council. “These 
groups,” says Mr. Coulter, “realized 
there was no real hospital plan- 
ning in the Chicago area. As 
a result, building additions were 
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becoming haphazard things, based 
on the availability of ground and 
the desires of a particular hospital 
to expand.” 

This type of blind planning has 
continued to result in uneven dis- 
tribution of facilities. Hospitals 
cluster in certain areas, but in 
other areas of tremendous growth 
very few new facilities have been 
built. Early last fall, the Hospital 
Planning Council began to mate- 
rialize. The Chicago Association of 
Commerce and Industry agreed to 
take the leadership in setting up 
such an organization. Under the 
chairmanship of Lemuel B. 
Hunter, assistant to the president 
of Inland Steel Company and 
chairman of the _ Association’s 
health in industry committee, the 
needs for such an agency were stud- 
ied and a working plan formulated. 
In October, a board of directors 
was chosen. This group includes 
many of Chicago’s key philan- 
thropic and industrial figures and 
will be the council’s governing 
body. 


Council Officers 


The Officers of the newly formed 
council are: Edward L. Ryerson, 
president; Grant J. Pick, vice presi- 
dent; E. E. Hargrave, secretary; 
and treasurer, Chester R. Davis. 
Besides the officers the board of 
directors consists of Ira J. Bach, 
E. I. Bjork, J. B. Branch, Leo 
Burnett,--A:B. “Dick 1H oN Ge 
Dezendorf, Elliott Donnelley, J. W. 
Evers, H.-H. Hageyjoye Cale 
Irvine, W. V. Kahler, J. H. Leslie, 
E. C. Logelin, T. M. Mann, H. M. 
McBain, William L. McFetridge, 
J. R. Rettaliata, J. G. Searle, L. J. 
Sheridan, E. H. Volwiler, H. S. 
Wanzer, Benjamin C. Willis, F. H. 
Woods, and J. C. Worthy. 

The board of directors will be 
responsible for policy making and 
direction of the council. In future 
years board members will be 
elected by a group of community 
agencies which are being invited 
to become voting members of the 
council. The following agencies 
have been invited to become voting 
members: The Blue Cross Plan, 
Calumet Regional Congress, Con- 
ference of Catholic Hospitals of 
the Archdiocese of Chicago, Chi- 
cago Association of Commerce and 
Industry, Chicago Hospital Coun- 
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cil, Chicago Medical Society, Com- 
munity Fund of Chicago, Institute 
of Medicine of Chicago, Jewish 
Federation of Chicago, Lake 
County Indiana Medical Society, 
Lutheran Charities Federation of 
Chicago, and Welfare Council of 
Metropolitan Chicago. 

The planning council’s by-laws 
provide that in the future addi- 
tional agencies organized to serve 
broad public purposes and which 
have an interest in community fa- 
cilities for care of the sick may be 
elected as voting members. 

The council initially has been 
primarily concerned with basic re- 
search into metropolitan Chicago’s 
present hospital picture. 


Appalling Facts 


The facts turned up have been 
appalling. According to one of its 
first studies, only one of the six 
counties in Chicago’s metropolitan 
area now has enough hospital beds. 
Kane County, with an estimated 
population of 167,000 at the end of 
1956 had 899 general hospital beds, 
fairly well distributed over the Fox 
River Valley. This gives the county 
approximately 53 hospital beds for 
each 10,000 people, or eight more 
than the “45 beds per 10,000 peo- 
ple” which is considered desirable 
by state and federal government 
authorities for densely populated 
areas. However, even this picture 
is deceptive. 

Neighboring DuPage County 
(population 230,000) has only 315 
general hospital beds in two hos- 
pitals (both located in the extreme 
edge of the county). This gives 
DuPage County residents only 13 
beds for every 10,000 of their peo- 
ple ...a far cry from the 45 beds 
that should be available. 

It is apparent from this report 
that the Fox River hospitals in 
Kane county are servicing a large 
portion of western DuPage County 
and a large portion of northwest 
Cook County (which has no general 
hospitals). DuPage and Kane Coun- 
ties together offer 1,214 general 
hospital beds to 397,000 people, or 
30 for every 10,000 population. 

Chicago proper is short 4,428 
beds. For, although the city has 
24,848 hospital beds, 11,276 of these 
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are limited purpose beds in over- 
crowded public institutions. Conse- 
quently, only 13,572 general hos- 
pital beds are actually available. 
This means there are only 43 beds 
for every 10,000 people, instead of 
the required 45. 

Cook County outside of Chicago 
has another serious hospital bed 
shortage. Outside the City of Chi- 
cago live an estimated 1,125,000 
people who are dependent on only 
2,342 general hospital beds (a ratio 
of 20 for each 10,000). 

Excluding veterans hospitals and 
armed service hospitals located in 
Lake County (234,000 population), 
this county has only 634 beds avail- 
able for use by the public, or 27 
per 10,000. The tragedy of shortage 
repeats itself in Will County (160- 
000 population) which has 470 
beds, or 29 per 10,000, and in Lake 
County, Ind. (population 435,000), 
which has only 1,465 general hos- 
pital beds, or a bed ratio of 26 per 
10,000 population. 

These figures add up to a serious 
shortage for the area as a whole. 
Cook County (including Chicago 
and the suburban area) has 38 beds 
for every 10,000 people . . . seven 
below the minimum requirement 
of 45. The entire Chicago metro- 
politan area averages 36 beds for 
every 10,000 people... nine below 
the minimum requirement. Add to 
this the expected area population 
growth of 10,000 persons annually, 
which means an additional 450 
hospital beds a year will be needed, 
and one answer is apparent: The 
Hospital Planning Council accepts 
a real challenge in helping solve 
a vital need. 


Electronics 
(Continued from page 95) 


graphs gnd 500,000 home tape re- 
corders wére sold last year. ‘Tape 
sales were up 52 per cent over the 
year before. 

Sales of packaged hi-fi, standard 
phonographs and tape recorders 
are expected to climb to $1.1 bil- 
lion at the retail level in 1958 
compared with $825 million last 
year and $365 million five years 
ago, according to James M. Toney, 
vice president and general man- 
ager of RCA’s Radio and Victrola 
Division. 


The transistor also made big. 
strides in 1957. Philco’s President 


Skinner feels that the cordless, 
transistorized radio will supplant 
practically all of the tube type ra- 
dio production in 1958. Another 
manufacturer estimates that of all 
the radios produced in the United 
States last year about 45 per cent 
used some transistors, compared 
with only 25 per cent in 1956. 
Fastest growth accomplished by 
any segment of the industry in 
1957 was in the sale of replacement 
parts. These sales for 1957 were 
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expected to reach $944 million, a 
16.5 per cent increase over 1956. 
Sales of replacement monochrome 
picture tubes are expected to ap- 
proach $137 million in 1957, com- 
pared with $118 million the pre- 
vious year. 

In 1957, the electronics industry 
accounted for 3.2 per cent or about 
$1 billion of the total $32.6 billion 
in planned capital expenditures by 
U. S. industry. By 1960, while 
planned capital expenditures are 
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expected to drop to about $28.5 
billion, the outlay for electronic 
equipment is expected to rise to 
5.2 per cent of the total, or about 
$1.5 billion. 

Chester D. Tripp, president of 
Television-Electronics Fund, Inc., 
the largest specialized investment 
group in the Midwest, describes 
this as a significant indication of 
the horizontal growth of electron- 
ics. “This means that more and 
more industry will be buying elec- 
tronic equipment to help it get 
more out of existing production 
capacity. In 1957 industry’s expend- 
itures were primarily designed to 
increase productive capacity. This 
would explain why the electronics 
share will go up while the overall 
expenditure total is expected to 
go down. 

“The growth of electronics,” Mr. 
Tripp points out, “has been almost 
astonishing. With most of its ex- 
pansion taking place in the last 
decade, electronics now is the fifth 
largest industry in the U. S., repre- 
senting the fastest growth of any 
industry in the nation’s history. 
Chicago, the acknowledged center 
of electronics manufacturing, can 
look forward to widespread gains 
in production and sales.” 


Biggest Buyer 


The transportation and commu- 
nications industries are expected 
to be the biggest buyers of elec 
tronics equipment in 1958 and 
thereafter. These enterprises laid 
out about $496 million in 1957 and 
will spend another $743 million by 
1960. The chemical industry, 
whose current investment in elec- 
tronic equipment is $114 million, 
puts its planned spending for 1960 
at $198 million. Petroleum spent 
about $62 million in 1957 and ex- 
pects to boost this to $91 million 
in 1960. 

Railroads will spend an esti- 
mated $80 million in 1960, up $12 
million over 1957; transportation 
equipment manufacturers, $70 mil- 
lion, a boost of $4 million, and 
machinery manufacturers, $66 mil- 
lion, an increase of $19 million. 

The projected figure of $1.5 bil- 
lion which electronics will get out 
of total capital expenditures in 
1960, Television-Electronics Fund 
points out, does not include banks, 
insurance companies and merchan- 
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dising houses, all of which are ex- 
pected to accelerate their spending 
for data processing equipment, 
such as computers and related gear. 

According to the Electronics In- 
dustries Association, soundin g- 
board for the industry, spending 
for electronic equipment by the 
military will be of vast significance. 
The EIA estimates that total de- 
fense projects utilizing electronics 
will cost about $4 billion in the 
1958-59 fiscal year compared with 
$3.6 billion in the 1957-58 period. 
About $1.2 billion of this amount 
will be connected largely with mis- 
sile work. 

The export of electronic equip- 
ment should also experience a 
steady climb beginning in 1958 due 
to recent national economic devel- 
opments abroad. Canada is ex- 
pected to be the No. 1 customer 
for most U. S. electronic products 
with South America running a 
close second. Europe, however, is 
expected to be the biggest buyer 
in the computer and data process- 
ing equipment field. 


Advertising Revenues 


Total advertising revenues for 
both radio and TV broadcasting 
stations picked up considerably in 
1957, according to estimates by the 
National Association of Radio & 
Television Broadcasters. TV_ rev- 
enues were $1.3 billion compared 
with $1.2 billion in 1956 while 
radio revenues reached an all-time 
high of $650 million as against 
$570 million the previous year. At 
the end of 1957 there were 521 TV 
stations in operation, 28 more than 
in 1956. The number of radio sta- 
tions (AM and FM) rose to 3,717 
from 3,668. 

With the exception of WGN-TV, 
Chicago TV stations wound up the 
year on a par with the 1956 level. 
WGN reports its 1957 billings 
were up more than 16 per cent 
over 1956. WGN-TV plans to ex- 
pand its color programming in 
1958 with the accent on live local 
productions designed to promote 
interest in color programming. 
WBKB is set’ for a heavier 
color schedule. Its studios were 
moved from the Civic Opera Build- 
ing to the three top floors of the 
ABC State-Lake Building. Station 
WNBQ said that advertising rev- 
enues last year were about the same 
as in 1956 but that it expects a 
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“very good year” due to an up- 
swing in business which started late 
in the year and has carried over 
into 1958. 

Chicago educational station, 
WTTW, wound up a busy year by 
remodeling and expanding its sec- 
ond studio and adding a studio 
control room. Production and facil- 
ities departments were also en- 
larged. Working space was in- 
creased from 14,000 to 22,000 
square feet. The station also in- 
stalled a high-power amplifier at 
the site of its transmitter atop the 
45th floor of the Field Building, 
boosting the operating power five- 
fold and making it comparable to 
the four commercial stations in 


Chicago. The station telecast more 
than 3,000 hours in 1957. 
Chicago’s position as a major TV 
broadcasting center, however, 
dipped to a new low by the end of 
January, 1958, when it wound up 
the month without a single orig- 
inating network show. It was the 
first time in nine years that Chi- 
cago was without a TV program 
that went out to the rest of the 
nation via various networks. NBC 
is planning to produce two net- 
work shows originating in Chicago 
in the future but when they will 
begin is unknown. Meantime, only 
sports programs will emanate from 
Chicago on a nationwide basis. 


Convention Activity Off in 1957 


Expect 1958 to be Better Year 


NEAR-RECORD number of 

visitors is expected to attend 
conventions here during 1958, the 
Chicago Convention Bureau re- 
ports. Although convention activ- 
ity in 1957 was down somewhat 
from the previous year, the city 
continued to maintain its position 
as the convention and trade show 
center of the nation. There were 
more of these events, and they at- 
tracted a larger attendance than in 
any other city. 

A total of 1,231 conventions and 
trade shows were held in Chicago 
during 1957. They drew a total 
attendance of 3,818,000; of this 
group, 1,149,000 were out-of-town- 
ers. Expenditures by the visitors 
totalled $188,800,000, the bureau 
said. In 1956, by comparison, there 
were 1,257-conventions and trade 
shows, which drew 1,179,000 visi- 
tors, who spent $193,705,000. 

Among the important conven- 
tion events of 1957 was the Road 
Show staged by the Construction 
Industry Manufacturers  Associa- 
tion in January. It brought 53,000 
visitors to Chicago from all over 
the world. The Chicagoland Fair — 
some 250 exhibits spread over I] 
acres at Navy Pier —which was 
sponsored by the Chicago Associa- 
tion of Commerce and Industry 
last summer, drew an attendance 


estimated at 614,000. It was the 
largest indoor exhibition ever held 
in the United States. The Air Con- 
ditioning and Refrigeration Insti- 
tute, American Society for Metals, 
and American Management Asso- 
ciation were among the other or- 
ganizations that also had large 
gatherings here during the year. 

Explains Charles A. Wilkins, 
convention bureau director: “The 
slight drop in convention activity 
during 1957 reflects chiefly the fact 
that a number of major groups 
which normally meet in Chicago 
during July met elsewhere last 
year; increased activity in other 
months was quite nearly enough, 
however, to make up for this 
decline.” 

This year, several large fraternal 
organizations are meeting here. 
Bureau officials expect that, as a 
result, convention and trade show 
attendance for 1958 will be about 
five per cent above the 1956 figure. 
They also look for a “significant” 
increase in expenditures. 

In June, Kiwanis International 
is meeting in Chicago. Between 
13,000 and 15,000 visitors will at- 
tend this convention. A month 
later, members of Lions Interna- 
tional came to town. This event 
should draw about 30,000 visitors. 
Following the Lions come the 
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Shriners, American Legionnaires, 
and members of the Loyal Order of 
Moose. These three conventions 
should draw a total attendance of 
well over 100,000, bureau officials 
report. 

Among the industrial trade 
shows and conventions scheduled 
here during 1958 are those of the 
American Hospital Association, So- 
ciety of the Plastics Industry, and 
Dairy Industry Supply Association. 
Attendance at each of these events 
is expected to range from 7,000 to 
19,000. 


Here, There and Everywhere 


(Continued from page 42) 


Compared to such cushioners as 
cellulosic wadding or bound hair, 
popcorn is stiff, shrinks in high 
humidity, and pops back poorly 
after compression. Only conceiv- 
able packing use: as blocking in 
moisture-vapor proof packages. 


e Steel Capacity Record — The 
steelmaking capacity of the United 
States has been increased to the 
highest level ever attained, 140,- 
742,570 net tons annually, as of 
January 1, 1958, according to the 
American Iron and Steel Institute. 
The 140.7 million-ton capacity fig- 
ure is about 23.7 million tons above 
the steei industry’s greatest annual 
production, which was 117 million 
tons during 1955. 


e Home Owners — Fifty-four per 
cent of America’s nonfarm families 
own homes today compared with 
44 per cent in 1949 according to 
the “Economic Almanac for 1958” 
prepared by the National Indus- 
trial Conference Board. Of the 
families with annual incomes be- 
tween $2,000 and $2,999, 39 per 
cent own homes, 64 per cent of the 
families earning $5,000 to $7,499 
are homeowners, and 83 per cent 
of families in the $10,000-and-up 
bracket own their dwellings. 


¢ Record Traffic Toll — Motor 
vehicle fatalities in 1957 resulted 
in a record 47,000 life insurance 
death claims, representing aggre- 
gate death benefits of $113,000,000 
according to the Institute of Life 
Insurance. This is a one-year in- 
crease of 2,000 in the number and 
$16,000,000 in the amount of claim 
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payments. It is a five-year rise of 
8,000 in the number and $44,000,- 
000 in the amount. 


° Tree Farm Systems Growing 
— The industry tree farm program 
of growing timber as a crop on tax- 
paying lands gained 3,399,700 acres 
in 1957, reaching a total of 44,- 
947,917 acres in 45 states. ‘The 
year-end figures showed 11,163 cer- 
tified tree farmers, including indi- 
vidual landowners and forest indus- 
tries themselves. Florida, first state 
to pass the 4-million-acre mark, 
maintained its leadership with 
4,519,798 acres. 


® Truly Portable TV Set — 
Motorola, Inc. claims it will mar- 
ket the world’s first truly portable 
TV set in 1960. The set will have 
a 14-inch screen, employ 31 transis- 
tors and operate off of two nickel- 
cadmium batteries. 


Northern Illinois Gas 


(Continued from page 86) 


nois is reflected in its estimate of 
construction expenditures of $22,- 
300,000 in 1958. The company’s 
five-year program (1958-62) is pro- 
jected at $125,000,000 which in- 
cludes about $31,000,000 to provide 
for the possibility that wunder- 
ground storage facilities may be lo- 
cated and developed in northern 
Illinois during this period in ac- 
cordance with long-range planning 
by Northern Illinois Gas. 

Some of the 1957 Northern I]li- 
nois Gas highlights included the 
small stockholder’s “buy or sell” 
program; the completion of a mod- 
ern meter shop in LaGrange; a new 
division headquarters in Glenview 
to serve customers residing north 
and northwest of Chicago; opening 
of four @perating reporting cen- 
ters to facilitate service in Bloom- 
ington, Mendota, Morris, and 
Streator; plus the extension of nat- 
ural gas service to five northern 
Illinois communities (Buffalo 
Grove, Chatsworth, Fairbury, For- 
rest and Sauk Village). 

Completion of a new operating 
and commercial headquarters in 
the Joliet area this Spring, in addi- 
tion to construction of a headquar- 
ters building in Crystal Lake, and 
a stores department building in 
Bellwood are included in 1958 
planning. 
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or to the Business Development 
Department, Head Office, Montreal. 
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People Gas Sales 
Set Record Again 


tinuation of the growth the 

Peoples Gas system has expe- 
rienced during the post-war period 
along with new record sales. The 
Peoples Gas system is one of the 
largest integrated natural gas sys- 
tems in the world. It consists of 
The Peoples Gas Light and Coke 
Company, the parent organization, 
a distribution utility serving the 
gas fuel needs of Chicago, and six 
subsidiaries. They are Texas IIli- 
nois Natural Gas Pipeline Com- 
pany, Natural Gas Pipeline Com- 
pany of America, Natural Gas Stor- 
age Company of Illinois, Chicago 
District Pipeline Company, Peo- 
ples Production Company, and 
Texoma Production Company. 
The system serves approximately 
7,000,000 people by furnishing nat- 
ural gas-to other utilities in seven 
midwestern states. 

Consolidated gas sales revenues 
increased 3.66 per cent in 1957 
from the year-earlier level and 
the therm send-out rose .03 per 
cent last year to 3,712,079,447. 
Year-round firm customers and _ val- 
ley gas customers purchased about 
six per cent and seven per cent 
more gas, respectively, in 1957 than 
in 1956. 

Sales to other gas utilities by the 
system decreased last year mainly 
because of greater requirements of 
the storage company for cushion 
gas, which left less gas available 
for resale by other gas utilities on 
an interruptible basis. The in- 
creased requirements improved the 
load factor of the pipeline subsid- 
iaries to 98.5 per cent in 1957 
from 97.4 per cent in 1956. 

Improvement in sales to resi- 
dential customers of Peoples Gas 
in Chicago last year was due both 
to additional appliances and to 
greater use of appliances. Last year 
some 22,000 residential space 
heating customers were added to 
bring the total number of space 
heating customers in single family 


; | HE year 1957 witnessed a con- 
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ity of the Illinois Commerce Com- 
mission. During 1957 Peoples Gas, 
with Illinois Commission approval, 
authorized the use of gas for space 
heating to 31,500 residential cus- 
tomers, some of whom have until 
May 31 and others until August 31 
to avail themselves of this service. 


It is expected that market de- 
velopment progress will continue 
in 1958. However, any substantial 
improvement must await construc- 
tion of pending pipeline extension 
projects and those which may be 
planned in the future. 

In its continuing effort to sup- 
ply the gas needs of the Chicago 
area the Peoples Gas system com- 
pleted construction last year of sev- 
eral projects in its expansion pro- 
gram. During 1957 the system 
invested approximately $71 million 
in new facilities to increase its 
total consolidated assets to approx- 
imately $711,000,000. Of the 1957 
investment about $12,000,000 was 
spent for additions to the Peoples 
Gas facilities in Chicago. The re- 
mainder was invested in additions 
to the property, plant and equip- 
ment of subsidiary companies. 


Oklahoma Extension 


Last December the 350-mile 
Oklahoma extension of Natural 
Gas Pipeline Company was placed 
into operation. The extension, 
which runs from Fritch, ‘Texas, 
through Oklahoma to gas reserves 
under long-term contract with pro- 
ducers in Jack and Wise Counties, 
Texas, consists of 260 miles of 26- 
inch pipeline, 90 miles of 20-inch 
pipeline and a gas gathering sys- 
tem. It cost approximately $29,- 
000,000. 

Under present allowables it is 
estimated that deliveries from these 
reserves initially will approximate 
65 million cubic feet of gas a day. 
In large part this gas will be used 
to replace spot purchases. In addi- 
tion, Natural Gas Pipeline began 
receiving gas under its contract 
with Lone Star Gas Company 
which is delivering initially 35 mil- 
lion cubic feet of gas a day. Under 
the contract, deliveries ultimately 
will increase to an average of 80 
million cubic feet and a maximum 
of 100 million cubic feet per day. 

Natural Gas Pipeline last year 
also completed the supercharging 
of 86 engines at mainline com- 
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pressor stations in order to make 
a portion of that additional gas 
available to the market area. The 
supercharging project, which cost 
approximately $8,000,000, increased 
Natural Gas Pipeline’s delivery 
capacity by 35 million cubic feet 
per day. This project was com- 
pleted under a temporary certif- 
icate granted by the Federal Power 
Commission and is a part of Nat- 
ural Gas Pipeline’s 485 million 
cubic foot Beatrice expansion proj- 
ect pending before the Federal 
Power Commission in Washington, 
D. C. 

Late in 1957 Texas Illinois Nat- 
ural Gas Pipeline completed the 
looping of its main pipeline from 
the Illinois river to Joliet, a dis- 
tance of about 9.5 miles, and a 
portion of its line north of Joliet 
for 38 miles. 


Third Source 


Last fall Chicago District Pipe- 
line, which links the long-distance 
pipelines with the distribution sys- 
tem of Peoples Gas in Chicago, 
and of Northern Illinois Gas Com- 
pany and Northern Indiana Pub- 
lic Service Company in the area 
surrounding the city, completed 
construction of its Howard Street 
extension at a cost of about $5,200,- 
000. The 36-inch diameter exten- 
sion, which runs from its previous 
terminus near Des Plaines to the 
North Shore Station of People’s 
Gas, is the third source of natural 
gas supply to Chicago and the 
northern suburbs. 

In December, Natural Gas Stor- 
age Company completed construc- 
tion of necessary facilities at the 
Cooks Mills field in mid-central 
Illinois, converting it into the sec- 
ond underground storage reservoir 
in the Peoples Gas system. Cooks 
Mills, which lies some 150 miles 
south of Chicago metropolitan 
area, contains about 1,900,000,000 
cubic feet of gas of which 900 mil- 
lion cubic feet is top gas stored for 
the accounts of customer compa- 
nies. It is planned that the devel- 
opment of Cooks Mills will not 
initially increase the peak day de- 
liverability from underground stor- 
age but will allow such peak day 
delivery for a longer number of 
days. 

Since January 1, 1957, the group 
in which Peoples Production Com- 


pany has a 25 per cent interest 
successfully completed six addi- 
tional wells on two tracts leased 
from the federal government in 
the Gulf of Mexico. In addition 
Texoma Production Company in- 
creased its leaseholds in Colorado, 
Kansas, Oklahoma and Texas by 
14,668 acres. 

Texoma recently completed a 
gas well in Palo Pinto County, 
Texas, which from present indica- 
tions may be a major strike for 
that county. It holds leases on 
2,560 acres adjacent to the well. 
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In the system’s effort to bring 
additional gas to the market area, 
Natural Gas Pipeline has pending 
before the FPC two applications 
to expand its delivery capacity by 
670 million cubic feet of gas a day. 

The first is the so-called Beatrice 
project involving an additional 
485 billion cubic feet of gas but 
which has been postponed tempo- 
rarily because of uncertainties 


created by a recent federal court 
decision. This project involves the 
construction of a third pipeline, 36 
inches in diameter, between Joliet, 
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Illinois, and Beatrice, Nebraska, 
to Natural Gas Pipeline’s present 
dual system and other facilities. 

A Federal Power Commission ex- 
aminer last October recommended 
that Natural Gas Pipeline and 
other companies involved be au- 
thorized to construct the necessary 
facilities for the Beatrice expan- 
sion project, subject to certain lim- 
itations. "The matter now is await- 
ing a decision by the full commis- 
sion. 

The second application involves 
185 million cubic feet of natural 
gas, the major portion of which 
would come from the Jack and 
Wise Counties area. The expan- 
sion, estimated to cost $62,000,000, 
requires installation of 396 miles 
of 30-inch and-36-inch loop line on 
the present line between Fritch, 
Texas, and Beatrice, Nebraska, 
and increased compression facili- 
ties. No hearing date has been set 
on this application. 


CTA Modernization 
Plans in Full Swing 


ITH the removal from serv- 
Wi: of the last of Chicago’s 

“Old Dobbins,” the familiar 
wood and wood-steel rapid transit 
cars in Chicago for two genera- 
tions; the continuation of its mod- 
ernization program; and the laying 
of groundwork for further improv- 
ing and expanding the rapid 
transit system; Chicago Transit 
Authority made good progress in 
1957, despite increasing obstacles, 
including traffic congestion and in- 
flationary pressures. 

CTA’s surface lines are now en- 
tirely equipped with modern pas- 
senger units. All except one line 
are served by modern buses, of 
which 169 were received and 
placed in service during the year. 
The one remaining streetcar line 
— Wentworth Avenue — will have 
buses substituted during 1958. 
CTA now operates a total of 3,339 
modern buses, including 1,299 pro- 
pane-fueled units. 

With the receipt of 158 new cars 
and the passing of the last of the 
wood and wood-steel rapid transit 
cars in 1957, CTA’s rapid transit 
service on all branches is now pro- 
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vided by modern or modernized, 
all-metal units. With the placing 
in the near future of an order for 
100 more of the latest type, light- 
weight, fast accelerating rapid 
transit cars, for supplementing 
present service and equipping the 
West Side Subway, CTA will have 
invested a total of more than $38,- 
000,000 in 774 cars of this type. An 
outstanding feature of these new 
rapid transit cars is the use of mo- 
tors, chassis and trucks of 600 PCC 
streetcars in their manufacture. 
With this procedure, CTA accom- 
plishes a saving of $20,000 per 
unit from the cost of an entirely 
new car, and at the same time, 
makes effective use of streetcars 
no longer suitable for modern 
transit service. 

CTA acquired 1,166 wood and 
wood-steel rapid transit cars with 
the purchase of Chicago Rapid 
Transit properties on October 1, 
1947, all of which will soon have 
gone to a fiery end on the scrap 
heap with the exception of a few 
that have been converted to non- 
passenger uses or reserved as pos- 
sible museum pieces. 


Outstanding Program 


CTA’s modernization program is 
outstanding in the history of Chi- 
cago and perhaps in the nation. 
Under this program, including 250 
buses and cars soon to be ordered, 
CTA will have invested or com- 
mitted more than $129,000,000 for 
modern passenger equipment, three 
new garages, improved shop facili- 
ties, station improvements, and 
safety devices. Passenger equip- 
ment purchased under this pro- 
gram includes 770 gasoline buses, 
131 diesel buses, 561 trolley buses, 
1,450 odorless propane-fueled buses 
and 774 fapid transit cars, which 
are now in regular daily service 
with the exception of the 250 cars 
and buses yet to be ordered. 

A project of nation-wide signif- 
icance in the transit and highway 
field is the installation of facilities 
for rapid transit service inthe 
Congress Street Expressway. This 
project is well advanced and the 
transit service will begin operations 
by mid-year 1958. ‘The present 
Garfield Park and Douglas Park 
rapid transit lines are to be op- 
erated in the median strip of the 
expressway to a connection with 
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the present Congress Street subway 
at Halsted Street and combine with 
the Logan Square service to form 
a through operation in the Mil- 
waukee-Dearborn subway. Financ- 
ing of this project is unique, in 
that funds were provided jointly 
by the city of Chicago, Cook 
County, “state. of; Ulinois, U.—S. 
Bureau of Public Roads, and Chi- 
cago Transit Authority. 

CTA’s revenues for the year 1957 
were $124,472,935, an increase of 
$4,279,381 over revenues for the 
year 1956. This increase resulted 
from an increase in fares, effective 
July 4, 1957, which was made to 
meet increased operating expenses 
of $106,761,401,. debt service 
charges of $8,024,366, and depre- 
ciation charges of $10,181,446. 

In this fare adjustment the basic 
adult fare was increased from 20 
cents to 25 cents cash fare, or 22.5 
cents token fare (10 tokens for 
$2.25). 

Biteetive-—] une: -t, 1957, -C1LA 
management and labor representa- 
tives reached a 2.5 year agreement 
under which most of its employes 
received an hourly wage increase 


as follows: June 1, 1957, 13 cents; 
December 1, 1957, 5 cents; June 
1, 1958, 5% cents; December 1, 
1958, 51% cents. 

In addition, the agreement pro- 
vides for an adjustment based on 
cost-of-living, which at December 
totals five cents per hour. CTA 
bus operators present rate — $2.36 
—is among the highest in the 
nation. 


Drop in Passengers 


The CTA, along with the na- 
tion’s transit industry, generally 
has experienced a sharp drop in 
passenger riding. For the year 
1957, originating revenue passen- 
gers on the system, totaled 582.- 
065,867, a decline of 48 per cent 
since 1947. That this loss in busi- 
ness is largely the result of pri- 
vate automobile competition is 
substantiated by the fact that rid- 
ing on the traffic-free rapid transit 
system declined only 23 per cent, 
and passenger automobile regis- 
trations in the city increased 71 
per cent during the same ten-year 
period. 
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During the year, CTA made 
many changes in routings and serv- 
ice. Among these improvements 
was the substitution of buses for 
streetcars on the Broadway line 
and the Clark Street line, thereby 
leaving only the Wentworth line, 
approximately 11 miles in length, 
now served by streetcars. Buses will 
be substituted for streetcars on this 
line during the year 1958. With 
these substitutions, the Devon car- 
house and the Rosemont bus sta- 
tion were closed. Consideration is 
being given to adapting the Devon 
facilities to. a modern bus station 
at a later date. 

With the changes in riding pat- 
terns and community conditions, a 
number of surface lines extensions 
and consolidations were made. 
Among the lines extended or com- 
bined were Marquette, Jeffrey, 
East Lawrence, South Cicero, 
Elston-Clybourn, 26th-3lst, and 
Devon-Cicero. Express service was 
expanded on the Jeffrey line and 
the Washington Boulevard line. 
Additional service was provided on 
the 43rd Street line and the Persh- 
ing line with the discontinuance 
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of train operations on the Kenwood 
and Stock Yards rapid transit lines. 
Riding on these rapid transit lines 
had declined consistently over 
many years to the point that rev- 
enues coilected from this service 
were only a portion of operating 
expenses. 

CTA is rearranging the terminal 
of the Garfield Park rapid transit 
line in Forest Park to facilitate 
construction of the expressway. 
This project entails some changes 


in the parking lot which accommo- 
dates approximately 400 automo- 
biles. Other parking lots main- 


tained by CTA are at 54th Avenue. 
Douglas Park Branch; Kimball- 
Lawrence, Ravenswood _ branch; 
and Linden Avenue, Evanston 
branch. These lots have a capacity 
of more than 900 automobiles and 
are maintained without charge to 
users with the exception of the lot 
at Kimball-Lawrence Avenue 
where a nominal fee is collected. 
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Improvements in rapid transit 
facilities made during the year in- 
clude modernization of the Ran- 
dolph-Wabash station, which was 
financed jointly by Marshall Field 
& Company and CTA; installation 
of a speed ramp to transport passen- 
gers between ground level and the 
elevated platform at the Loomis 
station, Englewood branch; and 
the installation of automatic way- 
side signals to protect passengers 
of trains loading and unloading at 
the Wilson Avenue station. 

CTA’s engineers are continually 
collaborating with engineers of 
Chicago and other agencies to fur- 
ther improvements in surface traf- 
fic conditions and development of 
new facilities. Among the traffic 
problems receiving attention are 
parking on _ preferential streets, 
parking restrictions, and extensions 
in exclusive transit lanes on heavily 
used streets, such as is now in 
operation on Washington boule- 
vard. 


Improve Appearance 


CTA, in 1957, again made spe- 
cial effort to enhance its program 
to improve appearance and _pre- 
vent deterioration of its equip- 
ment, stations, and other facilities. 
In cooperation with the mayor's 
annual “Clean-up” program, CTA 
expended an estimated $720,000 
during the year in washing, paint- 
ing, and improving 52 elevated- 
subway stations and 44 miscel- 
laneous buildings; cleaning and 
painting “L’-structures; cleaning 
and landscaping structures and 
terminals; weed removal from 
rights-of-way; and removal of ap- 
proximately 200 tons of dirt and 
other refuse from subway tubes 
and stations. 

Effective September 1, 1957, Mr. 
James R. Quinn, lawyer and _ for- 
mer chairman of the committee on 
local transportation of the city 
council, was appointed by Mayor 
Richard J. Daley to his third term 
on the Chicago Transit Board. 

Mr. William J. Lynch, lawyer 
and former state senator and mi- 
nority leader in the Senate for 
three sessions, was appointed Gen- 
eral Attorney for Chicago Transit 
Authority by the Chicago Transit 
Board in October, 1957. Mr, Lynch 
succeeds Mr. Thomas C. Strachan, 
Jr., deceased. 
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Stop me...I|f... 


A lawyer met a friend to whom he 
had recently given some simple legal 
advice, and to whom he had sent his 
usual sizeable bill. 

“Nice day, isn’t it?” remarked the 
friend, and then added, hastily—“But 
I’m not asking you, I’m telling you.” 


An editor who was noted for his 
caustic wit received a lengthy verse, 
written on perfumed paper and tied with 
pink ribbon, from a contributor. The 
title of the poem was “I Wonder Will 
He Miss Me?” 

The editor read the poem, frowned, 
and returned the material with a note 
saying: “Dear Madam, if he does, he 
should never again be trusted with fire- 
arms.” 


Two cannibals met in a mental institu- 
tion. One was tearing out pictures of 
men, women and children from a maga- 
zine, stuffing them in his mouth and 
eating them. 

“Tell me,” asked the other, “is that 
dehydrated stuff any good?” 


Two fellows met at a bar. “Say,” said 
the first, “what does your wife say when 
you're out this late?” 

“Nothing,” replied the other. “I’m not 
married.” 

The first fellow pondered for a mo- 
ment, and asked, “Then why do you 
stay out as late as this?” 


An actor spent a week-end in a New 
York hotel. On leaving, he presented the 
manager with a huge bouquet saying, 
“These are for the telephone operators.” 

“What a nice compliment!” exclaimed 
_the manager. 

“Compliment—don’t be silly,” retorted 
the film star. “I thought they were dead.” 


The first mate of the ship, who was 
inclined to drink too much, happened 
to see in the ship’s log one day this 
very harmful item: “The mate was drunk 
today.” No matter how eloquently he 
pleaded with the captain to change that 
derogatory sentence, the head man clung 
steadfastly to his resolve to let the record 
stand. 

Sometime later it became the mate’s 
duty to note the day’s happening in the 
log. Remembering the permanent wrong 
done him a few pages back, the mate 


wrote: “The Captain was sober today.” _ 


A salesman was trying to sell a young 
wife an egg timer. “Your husband’s eggs 
will be just right if you use this,” said 
the salesman. . 

“But, I don’t need it,” replied the 
young wife brightly. “Jack likes his eggs 
the way I do them. I just look through 
the window at the traffic lights and give 
the eggs three reds and two greens.” 


A little tot, in church for the first 
time, watched the ushers pass the collec- 
tion plates. When they neared the pew, 
he piped up so everyone could hear: 
“Don’t pay for me, Daddy; I’m under 
five.” 


A fellow dining in a restaurant missed 
the potatoes and thought he would try 
out his French on the pert waitress. So 
he said: “Where’s the pommes des terres?” 

Blinking not an eye, she replied: “First 
door around the corner to the left.” 


COMMERCE 


Two modern youngsters were discussing 
the subject of piggy banks. 

“I think it’s childish to save money 
that way,” little Mary said. 

“I do, too,” Annie replied. “And I be- 
lieve also that it encourages children to 
become misers.” 

“And that’s not the worst of it,” Mary 
exclaimed. “It turns parents into bank 
robbers.” 


“So sorry, conductor,” the lady passen- 
ger apologized, “but I’m afraid my little 
dog has eaten my ticket.” 

“Then I suggest, Madam,” said the 
unimpressed ticket-taker, “that you buy 
him a second helping.” 


Economics professor: “If a farmer 
raises 5,000 bushels of potatoes and has 
to sell them at a dollar per bushel below 
parity, what does that mean to him?” 

Sophomore: “A new Cadillac.” 


Teacher: “Since pro means opposite 
con, can you give me an illustration of 
each?” 

Student: “Progress and Congress.” 


A couple of intellectuals were riding 
home on the bus late one night. The 
conversation went like this: 

“Ya’ like to-read, dontcha?” 

“Sure.” 

“Whatcha like t’ read?” 

“Oh, L’1 Abner, Superman, Terry and 
the Pirates.” 

“You like O. Henry?’ 

“Naw. The nuts git in my teeth.” 


“Pretty crowded in this department.” 
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By “Complete Stéel Service’, We Mean: 


Extensive stocks of hot rolled, cold finished and stainless 
steels — structurals — plates — sheets — bars — stainless 
wire and rigidized metals — plus complete flame cutting, 
sawing and shearing facilities. 


Accuracy and foresight by highly trained personnel 
anxious to prove OUR BASIC DESIRE — TO FULFILL 
YOUR STEEL NEEDS — TO MEET YOUR SCHEDULE. 


STEEL WAREHOUSING CORPORATION 


350 WEST ROOT STREET CHICAGO 9, ILLINOIS 
BOulevard 8-1130 


‘How to get’em out of bed in Chicago! 


There’s nothing like a good breakfast to start the day 
out right. And Land 0’ Lakes butter makes a good 
breakfast taste even better. It should. There’s a full 
half-gallon of fresh, sweet cream in every pound. 


Here’s how the Land 0’ Lakes people told their story 
in Chicago: Rack in 1955 they set up’ a program of 
Tribune color advertising. Now—three years later, as 
a result of 28 color pages, numerous coloroto ads and 
good selling—their share of the market has increased 
more than 100%. They secured major chain store dis- 
tribution and greatly increased independent store busi- 
ness. Now more families buy Land O’ Lakes than any 
other brand of butter in the Chicago market. 


The story is the same for other Tribune advertisers. 
Increased demand forced Scott-Petersen, Chicago sau- 
sage processor, to double production and build a new 


- 


smokehouse. Pepsi-Cola more than doubled its take- 
home sales with a campaign spearheaded by 66 Tribune 
color pages.: 


The Tribune wakes up Chicago. It reaches more 
families in Chicago and suburbs than the top 7 national 
weekly magazines combined.. More than 6 timés as 
many Chicagoans: turn its pages as turn on the average 
evening TV show. And the Tribune was the only Chicago 
newspaper to show a gain in total daily net paid cireula- 
tion during the 6 month period ending September 30, 
1957, over the same period in 1956. 


Advertisers placed over 51 million lines in the Tribune 
during 1957—over 29 million more lines than they 
placed in any other Chicago newspaper. The Tribune 
works wonders in Chicago. Why not put it to work for 
you, too? 


THE TRIBUNE CAN DO ALMOST ANYTHING IN CHICAGO 


